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Properly Piling Lumber for Seasoning 


Properly seasoning lumber in the air or else- 
where consists in removing the volatile con- 
tents so far as it may be done in the tempera- 
ture employed, and guarding against checking, 
warping or erooking the lumber during the 
process; and afterward, if it is not to be shipped 
out at onee, and particularly guarding against 
the development of fungus which results in blue 
sap stain, which is the most frequent evidence of 
incflicient method of seasoning and eare. 

The fungus which produces blue sap stain 
flourishes best where moisture and a degree of 





Be good, be glad, be true, be kind, 
Be fair, be brave, be strong— 

And all the New Year you will find 
Each day will be a song. 











heat from 50 degrees to 120 degrees Fahrenheit 
are maintained and very little cireulation is pres- 


ent; therefore, the ground lumber is piled on, 
should be drained, weeds and other growth 


should be kept down, and avenues of cireulation 
and evaporation should be provided and kept 
open, 

lherefore, if tram platforms or dollyways 
are used in the yard, the ground should be 
driined as illustrated in Fig. A, page 47. 

{f no dollyways or tram platforms are used, 
then the ground should be shaped and drained 
in the manner shown in Fig. B, page 47. 

{tf platforms are used, the faces of the piles 
should never come nearer than two feet from 
the edge of the platform, so there can be free 
circulation under the platform, and up between 
the platform and the piles; alleys or platforms 
should run north and south if possible, so the 
sun ean strike both front and rear of piles in 
the course of the day. 

All Piles Should Slope Backward 


‘iles should be built either straight up in 
nt or the front inelined a little back, say 
inches back, from a perpendicular and never 
line forward, and the lumber should have a 
slope of not less than %4 inch to each foot in 
gth of lumber in the pile, and as this will 
ce all water falling on the pile to run off at 
th rear, it will drop clear of the pile if the 
ue inelines to the rear from a perpendicular, 
Yvereas, if the pile inelines forward the water 
d:izzles down the rear and wets each piece in 
i's journey to the ground. I am aware that it 
is almost common practice to incline piles for- 
“ward from a perpendicular, but it is a bad 
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Chairman of the grading rules committee of 
the Southern Pine Association, and of the Long- 
Eell Lumber Co. 


[By J. W. Martin]* 


practice—a practice that has not one redeem- 
ing feature to defend it and has many to con- 
demn it; it throws an undue weight on the 
front foundation skid, which tends to depress 
that skid, and causes the pile to lose its pitch 
or incline that is of such importance in quickly 
ridding it of rain, as well as exposing the rear 
end of the lumber to the damaging effects of the 
drip of all water running off the rear. 


Reasons for Using Narrow Crossing Strips 





The cross strips should never be more than 
four inches wide; anything wider makes a broad 
point of contact which retains moisture and 
propagates fungus, produces blue stain and, in 
the ease of 8-, 10- or 12-ineh crossing strips, 
produces checks in the crossing strips between 
the boards, and often in the boards themselves, 
and in lumber shipped 90 days or less after 
the pile is finished, adds from one hundred to 
two hundred pounds more per thousand feet to 
the shipping weight of the lumber than 
if 4-inch crossing strips were used; enough to 
pay or save all expense of properly piling the 
lumber and a nice profit besides. 

Ends of Pieces Should Project Beyond Skids 


Foundations for piles should have a bearing 
under the skids not less than one every three 
and one-half feet of the length of the skids; the 
front and rear skids should be two and one-half 
feet less distance apart than the length of the 
lumber to be piled on them, so that the rear 
end of the lumber will extend 2% feet over the 
rear skid. The rear skid should never be at 
the rear end of the lumber, or nearer the rear 
end than 2% feet, as the pile is built up, for 
the end of the lumber is seasoned faster than 
the rest of the piece, due to the facility with 





A new Year is awaiting just over the 
range; 

Ride out and fear not, tho the trail may 
be strange, 

For good friends and true friends are 
here at your side, 

With Love your companion and Faith 
for your guide. 











which moisture gets out at the end; the end 


. Shrinks first in consequence, and if the eross 


strip is too close to the end, it holds the mois- 
ture and prevents shrinkage when it touches 
the board, the fibers of the wood are distorted as 
shown in Fig. C, page 47. 

As a check is started at the end, some place 
in the width of the board where the adhesion 
of the growth grains is weakest, the fibers start 
to straighten again and the cheek is gradually 


extended to, or nearly to, the cross strip, but, if 
there is 21%4 feet in which the distortion of the 
fibers ean distribute itself, the strain is not suffi- 
cient to cause a check to start. I admit that if 
the cross strip is placed at the extreme end, and 
the end of the board is covered with the eross 
strip, the lumber will not cheek, but the rear 
cross strip and the end of the lumber will be 
wet every time it rains and will be several days 
drying out and the rear end of the lumber will 
be stained in consequence; whereas, the rear 
end will dry in half a day if the cross strip 





May life, as it unfolds to you, 

Show only sunny skies of blue; 

But, if the gray, may then be there 
Good friends true blue the gray to share 











is kept well away from it, and will remain 
bright. 
Flat Foundation; Elevation by Cross Strips 

Very little of the elevation given to the front 
of a pile should be built into the foundation. 
A flat foundation stands better, but the eleva- 
tion should be built into the pile by putting 
three cross strips one on top of the other, on 
top of the first course of lumber laid down, over 
the front skid, two over the middle skid and 
one over the rear skid, then lay another course 
of lumber and repeat the operation until the 
proper elevation of the front is obtained. This 
method gives loose piling and better circulation 
in the bottom of the pile where it is needed. 
Methods of Covering That Give Best Results 

The best way to cover the pile, best to save 
it, is to have the cover extend over the front 
one foot, over the rear two feet or more, and 
six inches over each side. The front should be 
elevated six or eight inches more than the regu- 
lar courses in the pile more readily to shed rain, 
and also provide a space under the cover for 
the wind to carry out the moisture that rises 
between the tiers of boards and is arrested by 
the cover. 

Many will want to cover with the same sort of 
lumber as the balance of the pile. For com- 
mon grades this is the usual practice, and in 
that case do not waste any of the cover by 
letting it project over the front, where no water 
or rain is shed—let it come just even with 
the front and put one board crosswise at the 
extreme rear of the pile, one-half of its width 
overhanging and one-half on the pile, to be 
held by the cover lying on it, thus delivering 
the water clear of the pile. Lay the first course 
of the cover one to two inches apart, but the 

(Continued on page 47) 
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Proper Piling Pays Big Dividends 


EGINNING ON THE FRONT page of this issue of the 
AMERICAN LUMBERMAN, an article by J. W. Martin, chair- 
man of the grading rules committee of the Southern Pine 

Association, tells how to pile lumber properly for seasoning. The 
importance of this step in lumber production often is overlooked. 
It has not been overlooked by such men as Mr. Martin, however, 
wo thru years of experience and study have gathered together 

‘y valuable information on the subject. 

Lumber, except for wind shakes, rot, frost breaks and similar 
defects, is perfect when it comes from the log. It is up to the 
lumberman to say how nearly this condition shall prevail when 
the lumber is sold. No matter how good a product, no matter how 
evenly manufactured it may be when it comes from the sorting 
chain, if it is not properly piled there is sure to be great loss from 
checking, warping, staining and other defects which arise in season- 
, ing. A remark often heard around sawmills is that lumber com- 
panies are willing at any time to rebuild a mill to decrease the 
manufacturing cost one or two cents a thousand; poor piling meth- 
ods may reduce the price realized by dollars. Therefore, the informa- 
tton offered by Mr. Martin is practical, timely and valuable and 


may be followed with profit not only in southern pine territory but, 
at least in the broader aspects, wherever other softwood lumber 
is produced. For that matter, many of the provisions can well be 
applied by hardwood manufacturers and by retailers and wholesalers 
who handle green or partly dry stock. 

In his article Mr. Martin has made a valuable contribution to 
the science of lumber manufacture and the AMERICAN LUMBERMAN 
is glad to act as the medium thru which this information is com- 
municated to the industry. 

Realizing the importance of this subject and the great value 
that would accrue to the industry thru the adoption of proper piling 
methods the Forest Products Laboratory, at Madison, Wis., is 
undertaking a series of studies and experiments to be conducted 
at the mills in the sections where enough interest is manifested 
to insure full, practical codperation. 

If the Forest Products Laboratory investigations do no more 
than to confirm Mr. Martin’s plan as the best practice in lumber 
piling for air seasoning, they will have been well worth while and the 
investment made by the contributors to the expense fund for that 
purpose will have been wisely expended. 
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An Airplane View of Association Work 


OTHING SO OLD FASHIONED and hackneyed as a mere 
“bird’s-eye” view comports with this brand new year 1922. 
Nowadays “airplane” views are quite the thing. In fact, 

there have appeared in these pages during the year just closed a 
number of reproductions of photographs of lumber operations, for- 
ests etc., taken from flying machines. 

The AMERICAN LUMBERMAN desires to be uptodate in all particu- 
lars, hence in carrying out its purpose of presenting to its readers 
a comprehensive survey of lumber association activities during the 
last year, as well as of some of the big things planned for 1922, 
figuratively speaking it strapped itself into the cockpit of a high- 
powered tho wholly imaginary airplane, adjusted its helmet, goggles 
etc., yelled to a nonexistent mechanician, “Let’s go!” and soared 
to a point in the clear and rarefied empyrean from which it was 
able to survey the whole lumber association world and the activi- 
ties thereof. Of course from so great a height only the “high spots” 
were clearly visible. Mountain peaks stand out clearly, but the 
foothills, with the brush and scrub growths pertaining thereto, are 
not distinguishable. That makes the picture sharp and clear, tho 
much interesting detail necessarily is lost. 

To get back to earth—as all airplanes must—the survey of asso- 
ciational activities presented on pages 42 to 45 and following pages 
will, we fancy, prove an eye opener to-even the most seasoned asso- 
ciation “fan.” Into what innumerable pies these busy secretaries 
have their fingers! And, emulating little Jackie Horner, they usually 
pull out the plums that they go after. The record of achievement 
during the last year proves that, if evidence were needed. 

The lumber industry, in all its branches, well may be glad that 
its interests and advancement are being constantly studied by the 
class of men who make up the associational secretariat. The army 
of volunteers who serve in the capacity of directors or upon the 
numerous committees, without whose faithful and untiring labors the 
splendid service which the associations render to their membership, 
to the industry, and to‘the public, never could have been performed, 
likewise are deserving of sincere appreciation. 

The AMERICAN LUMBERMAN doffs its cap to the lumber association 
secretaries of America, and congratulates them upon their splendid 
record of useful accomplishment, and upon their far seeing plans 
for the future. 


Removes Pitch From “Fat” Pine Boards 


N PAGES 64 and 65 of the March 26 issue of the AMERICAN 
LUMBERMAN there was printed an article describing a new 
kiln drying process for southern pine which removed from 

the lumber the ‘excess pitch. This process was designed to treat 
the average southern pine product, excluding from the treating 
process the boards extremely heavy in pitch. The inventor of the 
first named process has carried the process further so that it is 
now possible by a different method to treat extremely fat or pitchy 
boards, removing this pitch in twelve hours and drying the boards 
at the same time. This auxiliary equipment is in operation at 
the plant of the Wausau Southern Lumber Co., Laurel, Miss., where 
the inventor, W. H. Mason, now makes his home. : 

The process for extracting pitch from heavily impregnated boards 
is described on pages 52-53 of this issue. The plant at present in 
operation treats 5,000 feet of lumber daily. The byproducts ob- 
tained from this plant are valuable, but possibly of equal or greater 
value is the improvement in the grade of the lumber. The AMERICAN 
LUMBERMAN has received two blocks of wood approximately four 
inches square cut from the same 4-inch strip. One piece was treated 
by the pitch extraction process, while the other piece was not 
treated at all. The pitch in the untreated piece is so dense and 
so heavy that it is almost of “window glass clarity”; that is, because 
of the very density of the pitch one can see into the board, and the 
impression is that if sawn in sheets one-sixteenth of an inch thick, 
these sheets could be used in windows. The treated piece altho cut 
from the same strip immediately adjacent to the untreated piece 
shows no trace of excessive pitch and would most certainly be graded 
as B&better. Incidentally, the treated piece lost 43.6 percent in 
weight. The treated sample was part of a 2,500-foot charge and 
was treated in twelve hours. The board before being treated had 
no market value as a board other than for kindling. 

The lumber treated by this process comes out of the kiln free 
of pitch, with fewer checks and less warpage than is ordinarily 
found. Furthermore, from $10 to $18 worth of byproducts a thousand 
is secured from the wood, or in many cases the value of the rosin, 
turpentine and pine oil exceeds the value of the lumber before treat- 
ment. It is estimated that at the average southern pine plant, par- 
ticularly where longleaf is cut, from 5 to 7 percent of the longleaf 
stock is so pitchy as to be of small value. Treated by this process 
it becomes very good lumber, will take paint well and all in all is 





a superior product. When it is recalled that the ordinary kiln 
drying process invented by Mr. Mason will considerably reduc« the 
weight, to say nothing of recovering valuable byproducts, and +; 
the treatment of excessively pitchy boards greatly improves +] 
grade, it would seem that the process will prove of very great }:n. 
fit to the southern pine industry. From the standpoint of red. ‘ 
weight alone, the saving is extremely large—larger possibly ‘ 
that promised by any other invention of recent years. 

The possibilities opened up by this invention are so great « 
baffle description. Nothing in the process seemingly will pre 
its application to other woods. The process might with. profi 
applied to Douglas fir, to tamarack and to western larch, to n 
only a few species. No longer will it be necessary to throw a 
butt logs or to cut timber eight to twelve feet above the gr: 
to avoid excessively pitchy butts. Furthermore, it would seem ¢ :: 
“fat” pine stumps could be treated by this process and the cosi 
clearing cut-over lands materially reduced. The two inventions 
Mr. Mason are worthy of the deepest study and attention. T): 
promise much for the lumber industry. 


Getting the Facts Before the Public 


OR A LONG TIME it has been the favorite indoor sport «f 
editorial writers of daily newspapers to hold up before their 
readers the lumber industry as a trust and a menace to the 

welfare of the country and to characterize its members as profiteers 
who were retarding the growth and development of the country and 
preventing the employment of people in the building of houses. 
In fact many of these writers have been disposed to make the lum- 
bermen responsible for most of the economic ills of the country. 
It has taken the lumber industry a long time to realize that one 
reason it was thus persecuted in the daily and weekly press of the 
country was because it never had made any particular effort to 
enlighten the newspaper men and give them real facts upon which 
to base their comment. 

The majority of editorial writers are high class, censcientious 
men devoted to the interests of their readers and to the development 
of their several communities. It is their desire, as a rule, to build 
up and not tear down, but they are only human and unless those 
interested go somewhat out of their way to give the real facts to the 
newspapers they must expect to suffer the consequences of ill ad- 
vised and uninformed editorial comment. It is gratifying to note 
that the lumber industry is awakening to this fact and it is no 
longer a rare thing to find editorial comment in influential daily 
papers thruout the country based on conditions as they really exist 
in the lumber industry, hence necessarily putting the lumbermen 
in a more favorable light before their readers. Two or three exam- 
ples of this sort of comment taken from papers in widely separated 
sections of the country may be interesting to readers of the 
AMERICAN LUMBERMAN as indicative of the attitude of the daily 
papers when the facts are placed before them. 

Under the caption, “Lumber Industry and Demand,” the Dallas 
(Tex.) Journal in a recent issue had the following to say: 

If building operations can not be carried on at lower cost in 
the nearing new year it is at least indicated that they may be 
carried on more expeditiously than during the year just closing. 
This wasn’t an off building year for Dallas and a few other cities. 
But in many places it was. Despite that fact, the record as 
presented in the weekly market report of the AMERICAN LUM- 
BERMAN shows that lumber sales in 1921 have actually exceeded 
production by approximately 5 percent. There are no surplus 
stocks today, the report declares, and plans to speed up produc- 
tion early in 1922 are already shaping. 

For these reasons the position of the lumber manufacturers 
is held to be fundamentally strong. It is perhaps well for the 
country that it is. Heavy overproduction might work injury to 
more than the lumber interests themselves. Radically breaking 
markets would put uncertainty into the thoughts of many who 
contemplate building and would render impossible the safe esti- 
mation of realty values. The ultimate result of a smash might 
be to discourage building. 

This editorial writer realizes that it would not be a good thi’ ¢ 
for the country in the long run for lumber to be sold at less than ‘.\¢ 
cost of production or at a price that would not yield a fair profit 0 
the producer and to the distributers. , 

From Springfield, Il., comes another example of the fairness «1 
an editorial writer when the facts have been put before him by 0: ¢ 
who is in position to know the facts. The Illinois State Regist«r 
recently discussed the building situation in that city in a way ¢:’- 
culated to give the impression to its readers that building materi«‘s 
had not been completely deflated and that lower freight rates als 
would tend to reduce the cost of building during the coming ye". 
One of the live wire lumbermen of Springfield promptly proceeded 
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to lay the facts before the editor in a clear, concise way, and con- 
vince:! him that lumber prices had been deflated to the fullest extent 
and ‘nat conditions now are such as practically to make certain 
nece: sary: advances in wholesale lumber prices that will have to be 
reflected in the prices paid by the consumer. 

In.pressed with the facts placed before him, the editor of the 
Regi.ter, under the caption, “Building Progress,” made the following 
editrial comment: 

Versons who contemplate building in Springfield and tribu- 
ta:y territory, and particularly those who are waiting for lower 
freight rates and a possible fall in wholesale and retail lumber 
prices, will do well to study the interesting and instructive com- 
munication appearing in this issue today written by T. D. 
Vredenburgh, II. 

Meeting a suggestion in these columns that lower prices for 
lumber would at once stimulate building in Springfield, Mr. 
Vredenburgh says that in this city the 1921 retail prices have 
averaged 35 to 45 percent below the 1920 wholesale prices. He 
says retail prices have been much lower here than in most cities, 
and predicts that wholesale prices will doubtless be higher in- 
stead of lower in the future, which will not be surprising to those 
who have applied the theory of supply and demand and who 
have observed the renewal of export business. 

There are economic conditions which are hindering building 
progress here and elsewhere. It is desirable that there be a 
thoro understanding particularly of the situation as relates 
to lumber prices. 

The communication referred to above should be of value to 
those who are delaying their building projects while laboring 
under the delusion that the bottom is going to fall out of the 
lumber market. 

The AMERICAN LUMBERMAN recently commented upon an exceed- 
ingly vicious attack made by several of the Hearst newspapers upon 
the lumber manufacturers of the country in which they were charged 
with being profiteers, thieves etc. Upon intervrewing the manage- 
ment of the Hearst newspapers in New York, E. P. Allen, director 
of publicity for the National Lumber Manufacturers’ Association, 
soon discovered that it was largely because of a lack of information 
that this attack was made upon the lumber industry and he pre- 
pared a brief in which he laid facts in detail concerning the condi- 
tions in the lumber industry before the management of the Hearst 





newspapers. A few days later under the caption, “Profiteering 
Not at the Sawmills,” the New York American made a handsome 
retraction of its charges against the lumber manufacturers and 
pointed out the very heavy reductions that had been made in the 
prices of such materials that enter largely into the construction of 
homes thruout the country. This editorial, which was reprinted in 
the editorial columns of Hearst papers thruout the United States, 
follows: : 

Last month, in commenting on profiteering in lumber, we 
spoke of the National Lumber Manufacturers’ Association as 
tho it were in that class. 

Facts since brought to our attention warrant a different ver- 
dict. This organization is a loose federation of twelve regional 
groups of lumber manufacturers having nothing to do with 
prices but acting as a clearing house for trade information. No 
profiteering has been traced to it. 

A tabulation as of Sept. 7 last, stating price per thousand 
board feet on actual sales at the sawmills on five standard varie- 
ties of southern pine, shows an average reduction from $61.50 
to $20.71 since March, 1920; and for Douglas fir from the North- 
west, an average reduction from $44.15 to $11.94—a deflation in 
price exceeding that of any other building material or com- 
modity. If other prices had kept pace there would be little call 
for complaint by builders. 

As to freight rates, there are numerous instances in which, on 
rail shipments exceeding 1,000 miles, they have exceeded from 
one and one-half to three and one-half times the mill value of 
the lumber itself. 

These attested facts are proof that the profiteering is not at 
the sawmills. They also show that present rail rates are more 
than the traffic can bear profitably. 


These three examples are sufficient to indicate that lumbermen 
themselves largely are to blame if they are misrepresented in the 
columns of the daily papers and that the average editor is inclined 
to be fair if anyone takes the trouble to supply him with the facts. 
Every lumberman, manufacturer, wholesaler or retailer should bear 
this in mind and make it a special point to see that local editors 
are kept advised of the facts and of conditions that affect the lumber 
industry and have a direct bearing upon the great building industry 
of the country. 















MEMPHIS, TENN., Dec. 28.—No date has yet 
been set for the meeting of the executive com- 
mittee of the American Hardwood Manufac- 
turers’ Association to consider the most feasible 
plan of procedure in the light of the unfavor- 
able decision of the Supreme Court in the Open 
Competition Plan case, and it is probable that 
bo fixing of a date may be delayed for some 

ays. 

{t transpires that L. C. Boyle, general coun- 
sel of the association, has requested the execu- 
tive committee to give him time in which to 
formulate recommendations as to what is best 
uncor the cireumstances, He is now studying 
the opinion of the Supreme Court with a view 
to making such recommendations, and it is prob- 
abl» that he will advise the officials of this or- 
ga» ization what date will be suitable for the 
me ting in question. 


God Motives May Justify Statistical Work 


he arrival of the formal text of the decision 
hs. not thrown additional light on the court’s 
Tuug. Members of the association are just 
as much in the air now regarding the situation 
as before the full text reached Memphis. The 
division does not define the rights of the de- 
ft dants under the Sherman law and they are 
fi: from clear as to what they may do. Said a 
mnber of the executive committee today: 

vere is just one ray of hope ahead, it seems to 
mc and that lies in the fact that the decision bans 
in:‘ormation exchange only when it is used for a 
Wiongful or unlawful purpose. In other words, 
thcre must be wrong motives back of those who 
uss the information gathered and disseminated 
Tecarding production, stocks and prices—some- 
thing im the nature of a conspiracy. If it can be 


Siown that the information gathered and dis- 
Be ‘inated is used for purely legal purposes, or 
thot pure motives are back of its use, it would 
Seem as if the decision would fall to the ground 
ba its own weight. Unfortunately, however, the 
“tpreme Court, in rendering its majority opinion, 


HARDWOOD MEN CONSIDER COURT RULING 


did not define the line of demarcation between 
what is a pure and an impure motive and I am 
therefore compelled to admit that the ray of hope 
is a rather tiny one. 


Two Plans Considered by Officials 


Two plans, it is understood, are under con- 
sideration by officials of the association. One 
is to ask for a reopening of the case on the 
ground of alleged errors in the conclusions 
drawn by the court from the record as written 
in this case, and the other is to codperate with 
Secretary Hoover, of the Department of Com- 
merce, in gathering and disseminating infor- 
mation regarding stocks, production and prices. 

It is pointed out that application for a re- 
opening of such a case on the grounds set forth 
is not at all unusual. In connection with the 
plan of codperating with Mr. Hoover, it is 
suggested that less resistance may be encoun- 
tered in falling in line with the movement for 
the compilation and dissemination of the basic 
facts of the industry originated by him than 
would be met in attempting to work this propo- 
sition out as an organization. 


May Seek Amendment of Federal Law 


It is quite generally agreed that if the deci- 
sion, as seems clear from a reading thereof, 
bans exchange of trade information on the part 
of those engaged in the same industry, the real 
remedy lies in changing the Sherman law thru 
congressional action. However, officials and 
members of the American Hardwood Manufac- 
turers’ Association are disposed to await fur- 
ther advices from counsel before formulating a 
definite policy, as well as more light from the 
Department of Justice as to the real applica- 
tion of the decision in this case. It is felt that 
meanwhile the weight of public opinion, as 
voiced by those engaged in all lines of business 
in the United States, will be powerful enough 
to cause an amendment to the present Sherman 





law in event the ruling of the Supreme Court 
is so applied as to prohibit exchange of informa- 
tion regarding stocks, production and past 
transactions in all industries. 


Market Advances Regardless of Statistics 


Significant in connection with the decision is 
the present upward tendency of the market and 
the belief on the part of the southern hardwood 
industry that relations between supply and de- 
mand are so strained that there is going to be 
not only a good business after the turn of the 
year, but a steady price advance. Unfavorable 
weather operates to restrict. production now, 
just as during the period covered by the Gov- 
ernment’s suit in equity against members of 
the Open Competition Plan, and the resultant 
shortage of stocks is likewise operating to bring 
about a steady advance in quotations. 

Thus, on the threshold of the new year, mem- 
bers of the southern hardwood industry, de- 
prived by the ruling of the Supreme Court of 
the right to gather and disseminate information 
regarding stocks, production and prices, are re- 
lying on the age-old law of supply and demand 
to insure prices that will yield a fair margin of 
profit over the cost of production. 

Expect No Unfavorable Immediate Effects 

This is only another way of saying that the 
industry will not, in all probability, suffer dur- 
ing the next few months as a result of the un- 
favorable verdict of the Supreme Court. It is 
regarded as practically certain that within such 
period enough light will have been shed on the 
application of the decision to enable those who 
are now under injunction to work out plans that 
will be in conformity with, and not counter to, 
the Sherman law. 





_ THERE ARE 235,518 miles of railroad in opera- 
tion in the United States, not counting double 
tracks and sidings. 
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THIS IS PORT ORFORD CEDAR 

We are sending you under separate cover a small 
sample of a Pacific coast wood, the species of 
which we are not able to determine. 

We have a customer whose requirements would 
call for a carload of this wood a month, in 1-inch 
thickness by 6-inch width, and in lengths from 
2 feet up, in multiples of 6 inches. 

We would thank you to let us know if possible, 
the name of this wood and one or more mills 
which manufacture it, so that we may take it up 
with them with a view to giving prices on it.— 
Inquiry ‘No. :449. 

[The wood is Port Orford cedar. Its odor 
is unmistakable. The inquirer who is located 
in Tennessee, has been given the names of sev- 
eral manufacturers of Port Orford cedar and 
his name and address will be supplied to any 
interested reader.—EbITOR. ] 


WHAT ARE LOG HAULING COSTS? 

We would like to know what a reasonable cost 
would be for hauling logs eight miles over a 36- 
inch, 35-pound narrow gage railroad, greatest grade 
5 percent, logging cars equipped with good brakes 
and 4 to 6 cars to a trainload, and approximately 
1,200 to 1,500 feet per car.- The logs are loaded on 
the cars partly by the train crew and partly by the 
mill hands at the mill. The stock is hardwood.— 
Inquiry No. 457. 

[The above inquiry comes from Pennsylvania 
where narrow gage logging roads are still used 
to some extent. In the mountains where the 
timber is not very large narrow gage roads are 
considered economical, but there is very little 
information available giving present costs. De- 
velopments in the last two or three years have 
so utterly changed these costs that all standards 
which previously were used as a base can no 
longer be employed. The inquirer has been fur- 
nished some information developed on this sub- 
ject at the Southern Logging Association annual 
as well as at the Appalachian Logging Con- 
gress, 

In ‘‘The Valuation of American Timber- 
lands’’ by K. W. Woodward, there is a good 
deal of information dealing with the cost of 
logging under various conditions and the in- 
quirer has been referred to that book. 

Practically the cost of hauling logs by nar- 
row gage, such as mentioned, must be low 
enough to permit the lumber when. manufac- 
tured to compete with lumber produced by other 
mills in the same territory. Unless this compe- 
tition is possible some other means of transport- 
ing the logs should be resorted to. Actual op- 
erating costs will vary greatly in individual 
cases and no definite statement as to what is a 
reasonable charge can be made without careful 
investigation of the factors which enter into 
the making up of that cost—Eprror. ] 





HOW TO FLOAT TUPELO 

Please advise us if you know the names of any 
firms which have successfully floated black gum 
and tupele logs on a navigable river, the logging 
operations being some thirty miles from the mili, 
or if you know of any successful method by which 
this can be done. We are very anxious to find 
some method by which we can float this class of 
timber to our mill since we have a large acreage 
which can only be got out this time of the year 
thru this method.—Inquiry No. 441, 

[The above inquiry comes from a company 
operating in South Carolina. Tupelo as the 
name is applied by lumbermen covers three spe- 
cies of gum, namely, black gum (Nyssa sylva- 
tica), sour gum (Nyssa ogeche), and tupelo 
(Nyssa aquatica). The butt logs of all these 
species are extremely heavy and float very low 
in the water or frequently sink to the bottom. 
It was formerly customary, and to some extent 
still is, to girdle the trees before cutting. In 
the course of one season after being girdled the 
standing trees dry sufficiently for the logs to 
float. Another method which has been employed 
is to cut the trees green, skidding the logs and 
decking them so that they may dry for some 
months before being floated to the mill. The 


particular objection to this method is that the 
sapwood decays easily and the logs are apt to be 
damaged in piling; also the rising water will 
sometimes cause trouble in floating the logs be- 
fore the proper time. The wood may be pro- 
teeted from decay to some extent by coating the 
ends of the logs with tar or some similar sub- 
stance. The logs could be cut and loaded upon 
barges and in that manner transported to the 
sawmill, 

Comments on the best method of floating black 
gum or tupelo are invited.—EDITOor. | 


OFFERS PERSIMMON AND DOGWOOD 

Please give me the names of dealers in the 
market for persimmon or dogwood logs.—INQUIRY 
No, 442, 

[The inquirer, who is located in Georgia, has 
been furnished with names of purchasers of per- 
simmon and dogwood logs. His name and ad- 
dress will be furnished to interested parties on 
request.—EDITOR.] ° 


ENTRY UNDER TIMBER AND STONE ACT 

I would like to have some light on the matter 
of timber claims that may be entered on public 
land under the Timber and Stone Act. I am a 
young fellow and would like to enter a claim if 
there are any such available in good timber, in the 
State of Washington or Oregon preferably. Can 
you give me practical advice, the principal re- 
quirements as to time and money and what land 
office it were better to take it up with? Are there 
any public lands open that are worth the time 
and money required ?—INQuiry No. 459. 

[The latest information available from Gov- 
ernment sources is to the effect that most of 
the remaining unappropriated lands are suit- 
able for grazing only. In Oregon there remain 
13,784,451 acres and in Washington 1,038,410 
acres of public land, much of which is described 
as ‘‘timbered.’’ General information regard- 
ing unappropriated public lands is contained 
in Circular No. 765 of the Department of the 
Interior, the acreage being given by counties 
and accompanied by a general description of its 
character. The law provides that ‘‘all unap- 
propriated, nonmineral, surveyed public lands 
within the public land States, which are chiefly 
valuable for the timber or stone thereon and 
unfit for cultivation at the date of sale may be 
sold at their appraised value but in no case 
at less than $2.50 an acre.’’ One timber and 
stone entry may be made for not more than 
160 acres by any citizen or by any person not 
under 21 years of age who has declared his 
intention to become a citizen, who has not al- 
ready exhausted his right by a former applica- 
tion. Applicant must inspect the land personal- 
ly, present to the receiver his application with a 
filing fee of $10 as well as a deposit covering the 
appraised value of the land, must publish notice 
of his application and proof and make final 
proof. The application must contain the ap- 
plicant’s sworn statement of his own estimate of 
the timber and his valuation of the land and the 
timber separately, based on his examination. 
Provision is made for another appraisal by an 
officer or employee of the Government and for 
protest by the applicant if the official appraise- 
ment is deemed unfair. 

The appraisal of the timber must indicate the 
kind, quality, board feet, stumpage value, char- 
acter of soil, value of land exclusive of timber, 
total value of land and timber per acre and 
value of land and timber per tract. 

Information as to whether a particular tract 
of land is subject to entry may be obtained 
from: the register or receiver of the district 
in which it is located. These officers are per- 
mitted to make and sell plots and diagrams at 
prices from $1 to $4 each according to the 
amount of information they contain. Addi- 
tional information regarding this subject may 
be obtained from the general land office, De- 
partment of Interior, Washington, D. C., and 
from the district land offices listed in the cireu- 
lar already mentioned.—EpirTor. | 


POINTERS ON BALSAM LATH 


How does balsam lath compare in quality and 
price with pine and hemlock lath? Is it : sed 
much? We have never seen any prices quots: on 
balsam lath and have wondered if there is sny- 
thing wrong with this kind of timber for lati, as 
we are thinking of making a lot of balsam lath this 
winter.—INquiry No, 454. ~ 


[When demand is good for lath any kind sells 
readily; when the demand is poor only the 
species of woods liked best by the lathers have 
any appreciable sale. Retailers put off buying 
lath as long as possible and contractors gon- 
erally wait until the lathing stage in a house 
is reached before making inquiry for lath. 
Manufacturers, on the other hand, in many 
cases do not produce lath until a demand for 
it is evident. Consequently if building is «c- 
tive there is generally a shortage of lath 
for a time at least. 

There is nothing inherently wrong with bal- 
sam timber for making lath. Well manufac- 
tured balsam lath can be sold, but as this tim- 
ber tends to ‘‘fuzz up’’ considerably it is not 
a favorite with lathers. Straight balsam lath 
can be sold in the Chicago market and gen- 
erally bring from 50 cents to 75 cents less 
than hemlock lath f. 0. b. mill. A better price 
can generally be realized on them if hemlock, 
Norway pine and other woods are mixed and the 
lath are sold as mixed lath. Producers will take 
mixed lath more readily, at least in the Chicago 
market, than they will straight balsam lath— 
EDITOR. } 


INFORMATION ON LOST ARTS 


Relative to your Inquiry No. 430 on “Lost Aris” 
would say if your party will get a book by Wendell 
Phillips (the Abolitionist) of his lecture on the 
“Lost Arts” that he will get the information <e- 
sired.— Query No. 430. 


[In a letter in response to Query No. 430 
reference was made to the fact that Wendell 
Phillips used to deliver an address on ‘‘ Lost 
Arts’’ but no mention was made of that fact 
in this department.—EDITor. ] 


PERCENTAGE OF BUILDINGS OF WOOD 


In regard to an inquiry as to our authority for 
stating that more than 80 percent of the houses 
built in the cities and larger towns in the last 
two years are frame construction, I wish to quote 
you a report from our engineering department, 
upon which my reference in my article in the 
AMERICAN LUMBERMAN of Oct. 1 was based. This 
report follows: 


“The statistics referred to, obtained from 
authentic statements in our files over the signa- 
tures of the building inspectors in 58 cities o 
the country representing a population of 14,204,0: 
people, reveal the fact that during the last fisc. 
year, 37,947 frame dwellings were constructed ix 
these cities and that only 7,674 other dwellin: 
were built. In other words, 83 percent of +! 
total number of dwellings built in communit'* 
representing 15 percent of the total population 
the country, were frame dwellings. 

“Figures obtained from the Department of Lab. r 
show that there are 288 cities of over 25,000 poy: 
lation in the United States wtih a total populati.: 
of 37,767,000. Reports received by the Depa”- 
ment of Labor from 131 of these 288 cities wit! 
total population of 30,704,000, show that 67,9 
dwellings were constructed during the year 1‘) 
or one dwelling for every 452 people. Dividi's 
37,767,000 by 452, we find that presumably 83, : 
dwellings were built in the 288 cities that h 
a population of 25,000 or over during the last ye"! 
Assuming that the same proportion that’ we « 
tained from an analysis of the data contained 
our files holds, i. e., that 83 percent of the dw: 
ings were frame, we find that 69,434 of the to’ 
number of 83,555 dwellings that were construci:4 
were frame dwellings. Assuming further that eo°h 
dwelling constructed will take care of 1.29 families 
(this figure results from an analysis of the !’°- 
partment of Labor's figures), we find that 89,/78 
families are housed in frame buildings recently 
constructed, while 18,216 families are provided ‘or 
in other types of dwellings.”—Epear: P. ALLEN, 
publicity director, National Lumber Manufactur 's 
Association.—No, 4438. 
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The General Business Situation 


‘his week ends a year that will go down in 
eovimercial history as a lean one so far as vol- 
ume of business and profits are concerned, but 
as a successful one in point of readjustments 
accomplished. A year of prosperity was hardly 
to be expected in view of the economic upheaval 
which has disturbed the whole world as a con- 
sequence of the World War. Readjustment to 
normality following such tremendous disloca- 
tions as accompanied and followed that war 
necessarily is a difficult and long drawn out 
process, and there is reason to be ‘highly grati- 
fiel over the progress achieved during 1921 
rather than to be disappointed over net business 
results. In comparison " with the year now clos- 
ing the outlook for 1922 is good. Many of the 
obstaeles which twelve months ago stood in the 
way of business prosperity have been removed, 
and those that remain are lessened in serious- 
ness, so that the entrance into the new year is 

vastly more auspicious than was that into the 
soa one. The effect on volume and pros- 
perity of business is bound to be marked. Still, 
the readjustment is by no means complete, and 
it is probable that the people who are expecting 
a boom will be disappointed. Predictions of 
a second period of inflation are frequently 
heard, and while this is conceivable in connec- 
tion with a very few commodities which occupy 
an unusual position in respect to supply and 
demand, as for instance some species of lumber, 
it might be well for the business man to dis- 
abuse himself of any idea of a coming stampede 
either in demand or in prices. As far as the 
lumber trade is concerned, due to the extremely 
low stocks on hand both at the mills and in the 
hands of the consumers and to prospective build- 
ing conditions and demand from certain foreign 
markets, the outlook is exceptionally favorable. 
Requirements are large, but the question in the 
minds of many lumbermen is, ‘‘ Are they large 
enough to keep the market active the whole 
year thru?’’ Some believe so; others expect a 
repetition in 1922 of this year’s lumber trade 
conditions—that is, a very active market the 
first half of the year and a lull, tho not lethargy 
necessarily, during the second half—basing 
their opinion on the fact that readjustment is 
completed neither in domestie nor foreign mar- 
kets, nor is likely to be during 1922, and that 
the lumber trade is regulated very largely by 
conditions generally. 
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Features of the Hardwood Trade 


Tho the hardwood market this week has been 
quiet, as usual during the height of the holiday 
seison, rather more business has been booked 
than was expected. The reason, of course, is 
tliat consumers have permitted their stocks to 
Tun so low that when they need lumber, they 
need it immediately and can’t wait until the 
hclidays are over. Conspicuous among the buy- 
ers are the flooring, interior trim and furniture 
manufacturers, with box makers and automobile 
interests following up pretty closely. Whole- 
alers and miscellaneous consumers are the 
source of some business, the aggregate of which 
Ss quite gratifying; but the export trade is very 
dull, with Spain the only recent taker of con- 
equenee, In regard to foreign business, as the 
lew year approaches, exporters are feeling more 
ud more convinced that 1922 will not be such 

bad year, giving as their reason the marked 

‘provement in foreign exchanges which has 
veurred during December and the prospect 
hat further gains will be made, and above all, 

‘ld. The outlook for domestic business is 

od, and manufacturers have no fear that pro- 
d — will. not be amply covered by orders. 

gging prospects remain poor, and a restricted 
nt duction appears unavoidable. In the mean- 
While, improved general business conditions are 
counted on to increase requirements for hard- 
woods, and the new year is especially looked 
for to become a great building year, which 
means big business not only for the flooring and 
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interior trim manufacturers but also for the 
furniture interests; and it is expeeted that the 
requirements of these two factors alone will 
keep the market very strong indefinitely. 





The North Carolina Pine Market 


While demand for North Carolina pine has de- 
creased with the interuption of the holidays, 
manufacturers say that the market remains quite 
active—much more so than was expected—and 
that they are still forced to turn down much 
business offered for prompt shipment, due to de- 
pleted stocks. Buyers continue in their efforts 
to force prices down, but the mills are strongly 
fortified with business and are offered all or 
more than they can handle at their figures, so 
low priced offers are systematically refused. A 
few concessions, however, have been made on 
such items as have shown especially radical ad- 
vances, such as 24-inch No. 2 and better floor- 
ing ete. It is noteworthy that offerings by the 
small mills of air dried North Carolina pine 
show some increases, at slightly easier prices, 
but these have not affected the dry kiln product. 


With the Cypress Mills 

With retailers and other consumers inventory- 
ing and therefore ‘‘ off the market,’’ only small 
orders for pressing needs are being placed with 
the eypress mills this week; but the outlook is 
encouraging for plenty of business very shortly. 
A good volume of inquiry has been received dur- 
ing the last several days, and prices are firm, in 
some cases even showing an upward trend. Mill 
advices indicate that factory select and shop 
items are in very short supply and are likely to 
advance. Stocks of finish are below normal, but 
are in fairly good assortment. 





Southern Pine Trade Features 


The midholiday week has been seasonably 
quiet, so far as new business is concerned, but 
much inquiry for large lines of stock for spring 
delivery is going the rounds and leads to the 
conclusion that there will be a sharp increase in 
the order column after the first of the year. 
How soon after is a point on which there is some 
difference of opinion, but the general and prob- 
ably correct impression is that while there will 
be a steady expansion in demand beginning im- 
mediately after the first, it will be toward Feb- 
ruary before any really considerable activity is 
likely to develop. Mills, both large and small, 
are entering 1922 with low and badly broken 
stocks, and if demand should show any imme- 
diate spurt the effect on the market would be 
quickly felt. Many foresighted retailers, dur- 
ing the last few weeks of softening prices, have 
made it a practice to send out want lists and to 
place orders where they found a weak spot, with 
the result that dry stocks in the South have 


been pretty well covered, not leaving Sidwell for 
the many northern buyers who are said to be 
contemplating mill trips soon after Jan.1. The 
mills, as a matter of fact, are well supplied 
with orders and buyers are finding it more or 
less difficult to place business. It is also to be 
noticed that many of the mills are taking on 
new business with increased caution, not desir- 
ing to sell too far ahead. Prices apparently 
have slumped as far as they will, and are now 
ready to rebound. The tendency of mills, noted 
last week, to demand better prices, is strength- 
ening, and the prevailing level is higher than it 
was two or three weeks ago. Business from the 
oil fields and railroads has suffered no interrup- 
tion thru the holidays, but continues heavy. 


The Douglas Fir Situation 

The outstanding feature of the Douglas fir 
situation is that, whereas the mills entered 1921 
with the largest stocks of lumber probably in 
their history, they enter 1922 carrying the small- 
est stocks they have had in a good many years; 
and it is sure that this factor will greatly in- 
fluence the future market. The unexpected de- 
mand which arose during the year in Califor- 
nia and the Orient and developed into unprec- 
edented volume is principally responsible for 
the present acute stock situation; but, tho the 
East has readily absorbed tremendous quantities 
of fir shipped by water via the Panama Canal, 
as a whole the domestic trade practically thru- 
out the year has been disappointing and rail 
shipments have been exceptionally small. So far 
as the Oriental and southern California demand 
is concerned, there is nothing to indicate an 
early decrease, and the Atlantic coast, which 
this year absorbed fir cargoes totaling more 
than 100,000,000 feet, is expected during 1922 
to take up probably double that amount. Re- 
adjusted railroad freight rates to points east 
of Chicago will stimulate rail trade in that terri- 
tory, and manufacturers do not believe that 
the Douglas fir market will suffer from any 
lack of business during the next twelve months. 
Many Coast mills are closed down for seasonal 
repairs, and it appears from the difficulty ex- 
perienced in placing business that nearly every 
sales manager has been instructed not to book 
any more busiress until operations are resumed. 
One reason for this is the extremely serious log 
situation which is menacing west Coast produc- 
tion. Most logging camps thruout the Pacific 
Northwest are down as a result of recent storms, 
and from Seattle comes a telegraphic report that 
in that section the log supply on hand will 
barely last manufacturers until Jan. 1. There 
are not enough logs and lumber on hand to fill 
orders actually in sight, and some manufac- 
turers expect that common will be selling at 
list before Jan. 10—and current steady advances 
indicate that this is entirely possible. 








Lumber Movement for Fifty Weeks* 


Southern ame po TORE eC ee CC Tee Cut Shipments Orders 
pO ea er rr rr errr rr er 3,381,245,836 3,554,701,477 3,554,061,686 
Totals. ‘CK CECER EMCEE KATARE RD eROES AS TOROKCEEREERS 76,534,677 67,886,640 56,209,284 

West ae Lumbermen’s Association.........eeceeceeeee 3,457,780,513  3,622,588,117 3,610,270,970 

LRG en (GbR sce esidehébunaseeeeeesecetinaneanesed 2,625,442,079  2,664,168,233 2,723,259,156 
Totals SEUNERESOUU RE CNERe CeeeacCeddacececaeecngeeCses 62,261,599 52,020,892 60,708,605 
Western Pine Manufacturers’ Association.............006. 2,687,703,678  2,716,189,125 2,783.967,761 
DE NUuCueehaledcwwuscadeece Mace sacadedbacuadequn 692,473, 697,012,728 708,825,000 
WN as datacanteGhi ke réeen eene ened Caedeue Cea eeee 9,764,000 17,788,000 14,950,000 
California ne & Sugar Pine Manufacturers’ Association.. 702,237,082 714,800,728 723,775,000 
MS BO 6 oe UN6.0 ceed he padtstdEsecavenesretaceengutees 340,978,000 261,528,000 451,379,000 
Totals. PF eC ee Oe OOP Ce Ter OL TEE TOO Oe No report 
Califormia Redwood Associntloms ......ccccccccccccscses 287,969,000 211,797,000 211,820,000 
MEG cick ucnae va nees @hbcese Cos eedbecethesseareawe ,043, 7,345,000 5,991, 
WES vin wee Wadd en's ch ee meCadeedelnnwuecaneadawoea 296,021,000 219,142,000 217,811,000 
North Carolina Pine Aswociation. . .....cccesccccsccccccsecs 334,305,650 325,931,879 313,947,875 
i Eby 6. cbes eet Gentacosdeeetenegaweadseneseoneeesd 9,158,466 6,776,832 6,166,817 
NEN 3 5 6 ode capavedcécwcacesdscvequadesesneceeues 343,464,116 332,708,711 320,114,692 
Northern Hemlock & Hardwood Manufacturers’ Association 91,059,000 99,499,000 87,862.000 
TEE Gavietncccdebenen sucess nceeeunecateceu Ceemel 786,000 1,942,000 1,785,000 
EE cctcuseneccepudteces tee eee eee eee ereeeeeees 91,845,000 101,441,000 89,647,000 
Tbe. Fah BEAM WAGER a iio coe ccicinccncdedsessscaguade 7,920,020,389 7,968,397,681 8,196,965,423 
Michigan Hardwood Manufacturers’ Association, January to 
IOGUGMNOE, -TRCEUEEVG bi. ce cerccececnccqeessiacnees 140,250,000 131,646,000 Not reported 
eB ere rr err rey Tee err rere Te 8,060,270,389 8,100,043,681 8,196,965,423 


* Beginning week ended Jan. 8, 1921, and including week ended Dec. 17, 1921. 


National Lumber Manufacturers’ Association. 
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CONFIRMS SALE OF STOCK IN LINE YARDS 


DENVER, CoLo., Dec. 26.—Concerning recent 
changes in the ownership of the Sterling Lum- 
ber & Investment Co., reference to which was 
made in a telegraphic news item sent to the 
AMERICAN LUMBERMAN a few days ago, W. H. 
Esworthy, purchasing agent of that company, 
today confirms the sale of a large block of the 
stock and gives the following facts concerning 
the transaction: 

George A. Henderson, president of the Sterling 
Lumber & Investment Co., has sold to the McPhee 
& McGinnity Co., of Denver, a large block of stock 
in the Sterling Co. The Sterling Lumber & In- 
vestment Co. is disposing of its holdings in the 
Sterling Lumber Co., of Sterling, Colo., and the 
Brush Lumber Co., of Brush, Colo., and in turn is 
acquiring a majority interest in the Schillig Lum- 
ber Co., of Sterling and Atwood, Colo., and the 
Southern Wyoming Lumber Co., of Laramie and 
Medicine Bow, Wyo. 


Mr. Esworthy states that the Sterling Lumber 
_& Investment Co. will continue to operate from 
its offices in the Gas & Electric Building, Den- 
ver, Colo., thirty-three retail lumber yards in 
Colorado, Nebraska, Wyoming and South Da- 
kota in which it owns a controlling interest, 
altho each yard is a separate corporation, the 
stock in which is owned partly by individuals. 
Purchases for the subsidiary companies will 
continue to be made thru the Denver office of 
the Sterling Lumber & Investment Co. 

Discussing this recent transac- 


vances on standard wares after Jan. 1. Sales of 
the eleven interests reporting averaged 11% per- 
cent under November, 1920. Factory operation 
was at the rate of about 70 percent of capacity. 
Some raw materials, notably varnish and lumber, 
have advanced. 


CHANGES IN CALIFORNIA MILL PERSONNEL 


Kansas City, Mo., Dec. 26.—Announcement 
has been made by the Long-Bell Lumber Co. 
of several changes in the official personnel of 
the Weed Lumber Co., at Weed, Calif., a sub- 
sidiary of the Long-Bell. The annual meeting 
of the company was held Nov. 25, at which time 
R. A. Long was elected chairman of the board, 
and F. J. Bannister, president. Mr. Bannister 
succeeds Elmer H. Cox, resigned. John D. 
Tennant, manager of the manufacturing de- 
partment of Long-Bell, was elected first vice 
president; Miss D. Binford, secretary; A. D. 
Rockwood, treasurer; J. M. White, general 
manager; R. P. Clark, assistant general man- 
ager, and J. T. Shaw, auditor. 

The changes in the Weed company follow the 
death of A. F. Morrison, chairman of the Weed 
company, and the desire of Mr. Cox to withdraw 
so he could devote his entire time to other in- 
terests. 

Commenting on the changes in the company, 
Mr. Long said: 





For more than a year Mr. Cox has desired to 
withdraw from the presidency of the Weed com- 
pany. His health has not been of the best and it 


HOPEFUL OF BETTER TIMES 


Victori4, B. C., Dec. 24.—Commentin: on 
the lumber business of last year in FP» tish 
Columbia, J. O. Cameron, president o: the 
Cameron Lumber Co. (Ltd.), this city, ang 
president of the British Columbia Lumb; & 
Shingle Manufacturers’ (Ltd.), declared +hat 
while the export business had been of «vod 
proportions, especially with Japan, the don: stic 
business had been quite unsatisfactory. §).ak- 
ing of the future he said: 

For the future I am hopeful of better tines, 
Prospective orders for large quantities of varius 


sizes, grades and species of our British Colw:'; 
lumber for export are being placed before our 1:'}/s, 


Scarcity of suitable logs curbs the natural ¢ «ire 
of manufacturers to undertake all business er. 
ing; furthermore, it is generally realized it 


prices must advance for export as well as dom. tic 
business to allow manufacturers to stop doing !::s 
ness at a loss. Therefore, I believe better pr es 
will prevail during 1922. A surplus of com:ion 
boards and 2-inch dimension has been produ od, 
being the side cuts from the export orders, hut 
many buyers have taken advantage of that si‘ ia- 
tion by buying such stocks at prices much below 
costs to the mill. 


GREATEST PRICE READJUSTMENT 


Fonp pu Lac, Wis., Dec. 27.—Local retail 
lumbermen are pointing out to the public that 
the readjustment in prices here has been greater 
than in many other cities of middle and north- 
western States. This city compares favorably 
in a survey of thirty-one cities in 





tion, W. P. McPhee, president of 
the McPhee & McGinnity Co., said, 
*‘Our company did not buy the 
yards but bought the controlling 
interest in the Sterling Lumber & 
Investment Co., which in turn con- 
trols the thirty-one yards. There 
are other large and substantial 
stockholders in the company who 
are retaining their interest in the 
concern, Mr. Burton, who has been 
vice president and general man- 





LOOK. AHKA 


BY WALTER WELLMAN 


nine States. 
On No. 2 fir flooring Fond du 
Lac’s price was $75, which was 
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the price of six different cities. 
The highest price quoted was $90 
and the lowest $50. On 2x4—i2 
common Fond du Lac was second 
lowest with a price of $30. The 
highest price was $47 and the low- 
est $26. On red cedar shingles 
Fond du Lac priced them at $5.50 
along with thirteen other cities. 








ager of the company, is to be the 
president. He is a large stock- 
holder, as is Mr. Richardson, who 
will be vice president and assistant 
general manager.’’ 





with less terrors. 


BANK’S MARKET REVIEW 


St. Louris, Mo., Dec. 27.—The 
December report of the eighth fed- 
eral reserve bank on general busi- 
ness conditions in this district says 
that a rather abrupt cessation of 
demand from retailers around the 
middle of November, followed by 


whining. 


ing disaster and sorrow. 
could hunt for successes today and tomorrow. 
to look always behind, we'd have eyes in the back of our noodle, and 
that’s where they should be on some men whom we see. 
wise look ahead for the boodle. 


There are too many guys who are using their eyes looking back- 
ward and always regretting mistakes they have made, and the price 
they have paid; they are always complaining and fretting. 
greatest mistake that a fellow can make—this groaning of yesterday's 
errors. If he'd look at the same anxious way, the future would loom 
Dry the tears that are shed o’er the past. Look 
ahead. There is nothing to gain by repining; there is no use to cry 
o’er the decades gone by; naught’s accomplished by weeping and 
A fellow is blind, who keeps looking behind. He is court- 
Eyes were placed in the front, so a fellow 


f we were designed 


Six quoted them at prices in excess 
of $5.50 and seven were under that 
mark, the lowest being $4.75. On 
It's the No. 1 common boards Fond du 
Lae was lowest with a quotation 
of $31.75 a thousand. The highest 
quotation was $62. For No. 1 com- 
mon shiplap Fond du Lac was sec- 
ond lowest at $32. One price was 
$30, and the highest $54. No. 2 
fir drop siding revealed Fond du 
Lac at the lowest point with a quo- 
tation of $32.50. The highest quo- 
tation was $63. Fond du Lac was 
third lowest on fir lath, with a 
quotation of $9. The highest w:s 


But the 





declining prices, was the outstand- 
ing feature of business in southern pine and 
other building lumbers during the last thirty 
days. The report continues: 


But coincidentally with this falling off of orders 
for yard stock, quite a little buying of car and 
bridge material started up and flourished in fairly 
good volume for about three weeks before quieting 
down under the holiday period. The market for 
these different classes of sawmill products is now 
seasonably dull, but it is a question of prices. 
Further adjustments will be required in order to 
restore greater harmony of relations among the 
different grades and items, but for the present, at 
least, it looks as if the downward trend has been 
checked. Factory lumber is quiet and weak in the 
case of the major softwoods, notably southern pine 
and western fir; but the reverse of this is true as 
to hardwoods and cypress. The price advances 
made in November, together with previous accru- 
ing gains, are fairly well held, despite some price 
cutting, and in the case of gum and oak strongly 
maintained. Certain items much used by box mak- 
ers and planing mills, notably in cottonwood, and 
also those designated as shop and selects in red 
cypress have shown a further advancing tendency 
in the last week or ten days. The expectation of 
lower freight rates is pretty general thruout the 
lumber trade; but it is not the prevailing view 
that this will serve to retard a revival of the de- 
mand after the turn of the year. 


Of the furniture trade, the report says: 


Aside from chairs, tables, upholstered articles 
and other ee? suitable for the holiday trade, the 
movement in this line is quiet. Retailers thruout 
the district are purchasing from hand to mouth, 
and many are waiting for the January shows in Chi- 
cago and Grand .Rapids before deciding what they 
will buy for spring. Prices were unchanged ‘dur- 
ing the period under review, but. several large 
factories have indicated they will make slight ad- 


was with great reluctance on his part that he was 
persuaded to remain during the last year. I do 
not believe that in my many years of association 
with lumbermen I have ever known a man 
so conscientious in his position as was Mr. Cox. 
He knows how to handle men; he is a true 
psychologist of business and possesses those nat- 
ural executive traits that bring success. Mr, Cox has 
consented at our urgent invitation to remain on the 
board of directors of the Weed company and so we 
are happy in the thought that his retirement from 
active direction in the affairs of the company~does 
not mean that we shall altogether lose the benefit 
of his valued counsel and advice in matters per- 
taining to the Weed operations. 





MANUAL OF WOOD CONSTRUCTION 


New Organs, La., Dec. 26.—In its efforts 
to aid in the Federal and State highway con- 
struction campaigns thruout the country and 
codperate with the various highway commis- 
sions, the Southern Pine Association announces 
that it is mailing out to various State, district 
and county highway engineers and commissions, 
copies of the revised and enlarged edition of 
the ‘‘Southern Pine Manual of Standard Wood 
Construction.’’ Up to date copies of this man- 
ual, which is used by engineers, architects and 
contractors generally over the country and as 
a text-book in a number of technical colleges, 
have been sent to about 1,000 State, district 
and county engineers of Mississippi, Arkansas, 
Texas, South Carolina, Georgia, North Carolina, 
Missouri, Oklahoma, Kansas, Iowa, Nebraska, 
Tennessee and Alabama. 


$11.70. 

Universal Portland cement was quoted in 
Fond du Lac at $2.90 with eight others. The 
lowest quotation was $2.60 and the highest 
$3.80. Rope in Fond du Lac was quoted at 25 
cents a pound. The lowest quotation was 
22 cents and the highest 35. 

Common labor in Fond du Lae was quoted 1 
40 cents, with eight other cities at the sane 
mark. Two cities were higher, one with a price 
of 59% and the other with a price of 56°). 
Carpenters’ wages were quoted in Fond du L»« 
at 75 cents an hour. Twelve cities were high«:, 
the highest quotation being $1.12%4. Twelve 
cities were lower, the lowest quotation bei 
60 cents. 

States included in the survey were Michigs", 
Wisconsin, Iowa, North and South Dako’, 
Minnesota, Nebraska, Missouri, and Montar.. 


BUILDING SHOW TO BE BIG SUCCESS 


Kansas City, Mo., Dec. 27.—There will ‘e 
more than 180 exhibitors at the first Beticr 
Homes & Building Exposition to be held in 
Convention Hall here Feb. 6 to 11. Nearly °! 
of the local lumber concerns will have exhili's 
and some of the manufacturers will show s)°- 
cial items. The show is being held under ‘':¢ 
auspices of the real estate board. 








THE EASTERN LARCH or tamarack is oficn 
ealled ‘‘hackmatack’’ by those who speak of 
the standing tree. 
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“THERE'S. NO PLACE LIKE HOME” 





Ae T THE COMMUNITY BUILDER [#4 Ss 


Diversified Activities for Gasnite ‘Distances 


lowa Community Club Very Active 


SIGOURNEY, Iowa, Dec. 26.—The Sigourney 
Com munity Club has been engaged in the 
salo of bonds for a memorial building, which 
will be a new home for the club and an audi- 
torium large enough to accommodate the entire 
community. Thru the enterprise of the club a 
new concrete bridge also has been secured over 
the Chicago, Rock Island & Pacifie railroad 
within the city limits, and the city is about to 
take advantage of the new law which has to do 
with securing Federal aid in paving primary 
roads within city limits. 

A monthly community sales day is another 
successful enterprise of the Sigourney club. The 
monthly sales days are bringing thousands of 
dollars into the town. Before the sale each 
month, a special 4-page edition of the news- 
paper is issued, the first page being devoted to 
the early history of the county, its agricultural 
leadership, its schools or any other feature of 
general interest, and the three remaining pages 
are given over to advertisements of local busi- 
ness concerns. The ads are uniform in size and 
each in particular mentions the one article it 
is featuring for the day. All lines of business 
are represented, even including the barber who 
cuts hair on community day for 25 cents. 


Every person who makes a cash purchase on 
the sales day of $1 or more is given a ticket 
entitling him to participate in the lucky num- 
ber drawing contest, scheduled regularly for 3 
o’clock of community day, prizes being awarded 
to the holders of the three lucky numbers. On 
the last such day 10,000 tickets were given out, 
which at a conservative estimate brought the 
amount of cash taken in well up toward a hun- 
dred thousand dollars. 


Successful Community Luncheons 


A month or so ago a prominent member of 
the Antigo (Wis.) Association of Commerce, in 
walking from his home down town, saw chalked 
up on the bulletin board in front of the Con- 
2 aaa church: 10:30 a.m. sermon: ‘‘ Wake 

Ip! 9) 

This same individual got his cue from those 
two words and, thinking that perhaps if the 
preacher’s congregation should ‘‘ wake up,’’ the 
same remedy might be applied to the entire com- 
munity. 

To make a long story a little longer, this 
booster put this big idea up to those present 
at a meeting of the association, and as a result 
a committee was appointed to give a series of 
business men’s noonday luncheons during the 
fail and winter months. A luncheon committee 
comprising L, A. Maier, of the land department 
of the Langlade Lumber Co., as chairman; W. 
H. Wolpert, local merchant; Otto Nolte, ‘shoe 
merchant; F. L, Berner, editor of the Antigo 
D:ily Journal; W. J. Gallon, president of the 
a sociation, and Miss Nan Miner, milliner, made 
arrangements for the luncheons, which were to 
be given about once a month. The invitations 
to the first luncheons were not confined to the 
mcmbership; members of the county board, 

arious farmers, business and professional men 
ti-nuout both city and county were invited and 
to: attendance was beyond the expectation of 
t'e committee. Those present at the first 
hncheon, about sixty-five, decided then and 
t'cre to have a luncheon every two weeks in- 

a@"of every month, as first planned. 

At the next luncheon two weeks later over 
sventy-five were present. Each luncheon is held 
in a different hotel, and if the attendance keeps 
Ch growing it will be necessary to engage some 
rE a hall for the luncheons. Music is provided 

nd usually some local celebrity or someone 
from out of the city makes a 15-minute talk, 

aich is followed by general discussion. 

"Topies on the program are: County Agent; 


Development Work and Community Spirit; Hos- 
pital for Antigo; Community Building; Sup- 
port of Band, Band Stand and Band Concerts; 
Tourist Park and Advertising for Tourists; 
Talks on Salesmanship; Advertising and Mar- 
keting Methods; Talks by and for Farmers on 
Potato Growers’ Association, Live Stock Asso- 
ciation, Market Place for the Farmer in the 
City, and so on. 


Clear Cut-Over Land for Homes 


In an address before the fifteenth annual 
meeting of the American Society of Agricul- 
tural Engineers, Tuesday on ‘‘ New Engineer- 
ing Developments in Land Clearing Methods,’’ 
John Swenehart, land clearing specialist of the 
University of Wisconsin, said that five years 
ago only one man in Minnesota, Wisconsin and 
Michigan was engaged in promoting land clear- 
ing; whereas, now there are sixteen. 

High taxes and heavy overhead, he said, are 
making clearing of lands suited to agriculture 
necessary, and conditions now are such that 
clearing of cut-over land is profitable to the 
large owner and to the settler. The problem 
is to sell the land clearing idea to the whole 
community. In illustration of this point Mr. 
Swenehart exhibited the accompanying chart, 


Clear More Land 
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showing the elements of the community who 
should get behind the local campaign for clear- 
ing more land. He said that investigation has 
shown that every dollar of wealth that actu- 
ally is created in a community by the develop- 
ment of a local resource is used ten or twelve 
times in the community where it is created be- 
fore it leaves, 

In some States land clearing schools have 
been organized by the universities, and prac- 
tical demonstrations of land clearing have been 
put on in various communities. In these schools 
the farmers themselves do the clearing, each 
being given an opportunity to perform the 
various tasks connected with the work. 

Clearing of cut-over lands, the speaker said, 
will not lead to overproduction of agricultural 
crops; but it will make homes for persons who 
now have none. In the Lake States the lands 
cleared are specially suited for dairy farming, 
a kind of agriculture that has not yet reached 
the point of ‘‘ diminishing returns.’’ 

Mr. Swenehart said that land owners have 
given excellent support to the work of clear- 
ing, as have the railroads also. The large 
owner, he said, can well afford to carry on 
the clearing on a large scale, particularly the 
**brush plowing,’’? which requires a tractor 
and a special brush plow. 

Much of Mr. Swenehart’s address was de- 
voted to technical description of land clearing 
machinery and methods. In general, he said it 














is unnecessary to have machinery so powerful 
as to pull stumps that the farmer can not move 
after they are pulled. Machines of smaller 
power, aided by dynamite, meet the practical 
situation better. 

In organizing a community for land clearing 
it is advisable, the speaker said, to fix a quota 
and try to work up to it. He told of counties 
that formerly had cleared only 3,000 acres a 
year before organization, and after organizing 
cleared 18,000 annually, thus vastly increasing 
the wealth producing area to the benefit of all 
classes of citizens. 


Improvements in Farm Homes 


Nowadays when either philanthropist or social 
worker wants to know anything about conditions 
in a community he makes a survey; if he wants 
to know what the sentiment is on a given sub- 
ject he sends out a questionnaire. Some busi- 
ness men have used similar expedients to get the 
facts needed for selling campaigns in their own 
communities or territories. The possibilities 
in this direction are well illustrated in the re- 
sults of a survey made by the Missouri codpera- 
tive crop reporting service regarding improve- 
ments in farm homes of that State. 

The report contains the statement that during 
the last few years there has been a growing de- 
mand for better andmore modern farm homes. In 
many counties wood fuel is becoming scarce and 
farmers are turning to furnaces, the hot air 
furnaces being installed more often thanany other. 
Farm heating systems number 15,748, or six for 
each 100 farms in the State. In the farm homes 
of Missouri 23,870 kitchen sinks have been in- 
stalled. The same influence that has led to the 
installing of heating plants has led to the use of 
gasoline and oil stoves, of which 116,422 are in 
use on the farms of that State. The advan- 
tages of the gas and oil stoves have been sup- 
plemented with fireless cookers to the number of 
5,645 in Missouri farm homes. 

Incidentally, the report of the survey con- 
tains the observation that ‘‘farm homes built in 
recent years have many of the modern conveni- 
ences and they have been installed in old houses 
that have been remodeled.’’ Moreover, the re- 
port says, ‘‘there is no question that the ‘next im- 
portant movement on the Missouri farms will be 
better homes with modern conveniences instead 
of buying adjacent farm lands when there is 
extra money to be spent by the Missouri 
farmer.’’ 

Does anybody doubt that conditions in Mis- 
souri are typical of the United States? There 
is no more important step to be taken than that 
of improving living conditions on the farms of 
the country; and the one influence that is needed 
to bring about the necessary improvements is the 
desire for profit on the part of business men 
of the communities catering to farm trade. Lum- 
bermen may not sell sinks and furnaces, but they 
sell the materials for building or improving the 
homes in which those conveniences should be in- 
stalled, and they will be doing real community 
service in getting the better homes built in 
order that the farmer’s family may have as 
pleasant and convenient a home as his village or 
city neighbor. To make a community survey in 
order to push the sale of household improve- 
ments, beginning with the house itself, is every 
bit as good community building as to search out 
the unfortunates in the community who are the 
victims of bad living conditions. There is so 
close a relationship between well built homes, 
good heating systems and tuberculosis and other 
communicable diseases that the business man who 
gets the homes built is in many cases heading off 
the diseases. 





GRANADILLO is a red or figured wood that 
grows in Cuba, a few thousand feet of which 
are used annually in the United States. 
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What an Optimist Is—The Signs Which Point the Way Toward a 
Better Feeling and More Business—The Part Neighborliness Plays 


Not so long ago the chief noise maker of 
this department found himself maneuvered 
into a position where he had to make a speech. 
Having nothing in particular to say about 
the matters which were supposedly up for con- 
sideration at the meeting we used our ten 
minutes to make a little plea that special 
consideration be given to debtors who are 
honest and conscientious and who will be 
forced into bankruptcy if the ordinary rules of 
collection are placed in operation against them. 
Our idea was that much good material might 
be saved out of which business could be woven 
in future years if this small percentage of men 
were given another chance to help them- 
selves. To our innocent and naive mind this 
seemed nothing more than common sense ap- 
plied in an obvious way to further the mer- 
chant’s own interest. In fact it seemed so 
obvious we rather hesitated about saying it, 
just as you’d hesitate to tell a business man 
that it’s a good thing when he is making a 
purchase to wait for the change 
that is coming to him. 

Imagine our surprise, then, 
when the second speaker rose to 
ask if he had gotten in at a wake 
and when the third speaker, evi- 
dently wishing it known that he 
was not in our class, announced 
himself as a ‘‘hundred percent 
optimist.’’ And when the meet- 
ing was over one of our good 
friends asked us if we wore both 
a belt and suspenders, such in his 
opinion being the proper harness 
for a pessimist. Wouldn’t that 
get your goat? 


What Is Business Optimism? 


All of which set us to wonder- 
ing, in our idle moments, just what 
this strange thing called business 
optimism really is. Our old friend 
Webster, when he wrote the dic- 
tionary, stated it as his opinion 
that an optimist is a person who is 
disposed to take the most hopeful 
view of affairs because he believes 
that everything in nature, being 
the work of God, is ordered to 
produce the highest good. We can 
eonceive an optimist as contem- 
plating war, pestilence and flood 
at their destructive work and still 
being an optimist; for he could 
uave confidence that statesmanship and sci- 
ence would in time abate these destructive 
agents. But we can’t conceive an optimist 
as a person who, visiting a military hospital 
behind the lines at the Argonne and seeing 
the wastage of war, would still insist that 
all things in nature and in social relations 
were good, beautiful and desirable just as 
they were; nor as a person who, knowing his 
neighbors were dying of smallpox, would re- 
joice in seeing nature working out her benef- 
icent destiny. 


Optimism Sees and Conquers Difficulties 


Real business optimism is a tremendous fac- 
tor in mercantile life. It is the thing that 
makes commerce possible, that permits trans- 
actions mounting high into the millions to be 
made daily on mere promises to pay. It is the 
thing that builds factories and railroads and 
that carries the salesman and the merchant 
into the wilderness close on the heels of the 
pioneer. It is fundamentally a faith in the 
destiny of humanity. But we are not ready to 
believe that this faith. which settled the Mis- 


sissippi Valley in a generation is a milk and 
water affair that refused to see difficulties 
when they really existed. 

‘*Did you ever notice,’’ a friend asked us 
recently when we were talking of this matter, 
‘the two attitudes of mind shown at a busi- 
ness convention? I’ve often been amused by 
it. Say there are fifty men gathered to talk 
over their problems. One of their own num- 
ber, a shrewd and successful business man, is 
going to make a speech. Before the meeting 
while everybody is mixing around and talking 
together informally this speaker manages to 
talk to every man present, either to him alone 
or as a member of a small group. During 
these conversations he touches in a careful 
and thoro way on every bad condition threat- 
ening the industry. He makes estimates of 
their power and destructiveness and he also 
discusses the proper way of meeting and 
overcoming them. But now all the guests 
are seated at the table and the toastmaster 
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The above illustration shows a miniature model of a Gothic barn built by 
the Kellogg Bros. Lumber Co., with headquarters at Wisconsin Rapids, 
Wis., and used by the company in a parade in one of the cities in which 
it has a yard. After the parade, the model barn was set up beside the 
office and has attracted a good deal of favorable comment from 
passers-by 


rises and introduces the speaker of the eve- 
ning as a human dynamo, the greatest jazz 
treasury in the commercial world, the inventor 
and chief producer of optimism, When this 
optimist gets up to speak does he discuss in 
public the difficulties he has been talking of 
in private? He does not. He wouldn’t men- 
tion them if stretched on the rack. It would 
be a terrible mis-play. To listen to him you 
would gather that while the industry has 
come thru a horrible period and was saved 
by the heroic efforts and the supreme wisdom 
of the men before him, the future is without 
a cloud; commerce is reposing on flowery beds 
of ease; and the carrier to the mercantile 
skies is tuning its motor for the long, lovely 
flight. I was deceived a time or two into think- 
ing the orator meant what he said, but not 
any oftener. And, believe me, nobody else is 
deceived by it either. It’s gotten to be just 
a bad habit, this expecting speakers at busi- 
ness dinners to talk pretty, regardless; but it’s 
about destroyed the usefulness of the set 
speech. Nobody believes a speaker means it 
when he says there is prosperity ahead. Do 
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you notice that most conventions don’t hi 
formal speeches any more? They have dise 
sions. Start a discussion, and pretty soon son» 
two-fisted guy will get up and say what |» 
thinks, and then things begin to register 


The Picture Overdrawn 


This is going a little strong. We’ve sat in 
at a good many conventions and have hear 
some powerful set speeches that did not gloss 
over any dangers or difficulties. But undou)t 
edly there is some truth in what my friend 
said. It is a temptation to fall into the custom 
and not to mention difficulties unless you wis), 
yourself to be understood as saying that the 
entire industry is in imminent danger of ruin. 
No one, for instance, believes that the bank 
ruptey of a few farmers will plunge the r: 
tailing of lumber into complete chaos, so doulhi 
less it is better not to stress the fact that « 
little care and consideration might make it 
possible for these men to stay on the job and 
pay their debts. We are sure 
that it is better when one is not 
a ready speaker and has not pr 
pared his talk with the necessary 
eare to assure himself that he 
will be completely understood. 
However, when we hear that term 
‘*One hundred percent optimist’ 
we always think of a sketch drawn 
by Sullivant, the distinguished 
artist of the grotesque. A middle 
aged missionary has been tied to 
a tree by a group of cannibals. 
His captors are boiling water in 1 
huge kettle nearby, and their in 
tentions with regard to the mis 
sionary are obvious. But he, be 
ing a hundred percent optimist, 
is remarking, ‘‘ Well, it certainly 
is a fine day for a picnic.’’ 


Get Back to the True Meaning 


Far be it from us to depriv: 
the missionary of whatever con 
solation he may get out of the 
weather. Far, also, be it from us 
to become the distributer of this 
cheap, Pollyanna stuff that calls 
itself by the name of optimism 
We wish that one of two things 
might happen; either that the 
word optimism might get back its 
sturdy, commonsense origina! 
meaning and become once more 
what Webster thought it was, a brave sign 
over the doorway of a clear-eyed and abiding 
faith in humanity; or else that it might be en- 
tirely stripped of this stout old meaning ani 
stand for nothing but a sacred determinatic: 
not even to admit the existence of anything 
in the least disturbing. As it is, who knows 
what the word means? A man calls himse'* 
an optimist. Does he belong to the order : 
Saint Paul, who was troubled on every si 
but not distressed; perplexed, but not in « 
spair; persecuted, but not forsaken; cast do 
but not destroyed? This rugged old sa 
doubtless did not like these things, but 
didn’t let them obscure his confidence t! 
eventually he was going to get done what ' 
set out to do. ‘‘For the light affliction, whi!) 
is but for a moment, worketh for us a far more 
exceeding and eternal weight of glory.’’? r 
does the modern optimist follow the captive 
missionary and rejoice in the weather even 
while the lethal pot is boiling? What is ‘he 
word going to mean, anyway? The other day 
a stenographer asked me how to spell it, a" 
after I’d told her I asked her what an op!i- 
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mist is. She replied that as nearly as_ she 
could tell it is a man who says he thinks busi- 
ness is going to be good whether he thinks so 
or uot. Well, so be it. We’re not language re- 
formers, and probably the Realm will go right 
on using the word in its loose and inaceurate 
sense, but we do want to register our re- 
gret that a fine old word has been so torfured 
thut when one hears it he has small idea what 
meaning it is intended to convey. = 


Much to Reassure Oneself 46> 


The time is here or not far away when per- 
son, regardless of whether or not he must main- 
tain his reputation as an optimist, can take 
a rough inventory of the attitude and be- 
havior of the human family and find much to 
reassure him about the future of business. 
Business must be, in one sense, but a reflec- 
tion of the behavior of the whole human race. 
For instance, conditions that make for war 
make for bad business. Some one may remem- 
ber the war fortunes and the terrific drive of 
trade following the armistice; but the answer 
to it is that this period can’t be taken out 
of its setting and considered 
alone. The depression is as essen- - 


way a moral revival had set in. To be sure, 
the conventional idea of the kingdom of 
heaven has not arrived upon earth. It is easy 
to make a long list of existing works of de- 
struction that are bald and shameless. These 
things are bad. But the world never is a unity 
on any platform, and progress is never to be 
measured by unanimous conduct. Against 
your list of crimes of violence, murder, boot- 
legging, jail deliveries and all the rest, and 
against evidences of corruption in official quar- 
ters, and against international intrigue and all 
the other disintegrating forces may be set a 
few things that are of the greatest importance. 
They are important not only in themselves 
but also as indications that the moral founda- 
tions of society are being strengthened. That 
they are even discussed by practical men 
means much, and that many of them are show- 
ing signs of success means even more. I want 
to mention half a dozen; and for this list I 
am indebted to a wise neighbor. Probably 
others could be added without much trouble, 
but these will serve as illustrations. 


structive good will. 


war. The fifth is the agreement to arbitrate 
difficulties arising in the Pacific. Every one 
knows that arbitration is not a certain pre- 
ventive of war; but it at least lessens the 
likelihood of war and promotes the interna- 
tional understanding that must underly every 
stable peace. And the sixth is President Hard- 
ing’s suggestion that the United States sell 
some of her surplus corn to Russia. A sug- 
gestion of this kind would not, indeed could 
not, have been made by a responsible official 
of high rank between the time of the Russian 
revolution and the middle of 1921. 


Good Will Brings Good Business 


Do these things seem far removed from the 
lumber business? We believe they are not. 
We believe they mark definitely an era of con- 
The human family seems 
to be remembering once more that it must live 
together and that in order to live together it 
must work together. People can not work to- 
gether without finding a basis of confidence 
and integrity; without devoting quite as much 
thought to the matter of giving full value as to 

the matter of getting full value. 
, To the man whose business is made 








tial a part of the business cycle 
as is the boom; and there seems 
little doubt that a balance cover- 
ing the whole cycle of which the 
war was but a part would show 
the world infinitely poorer than 
it was. These cycles of human 
thought and behavior and the 
roughly corresponding cycles of 
business are pretty large to be 
marked out, at least until we can 
see them a long distance away 
and in the proper perspective. But 
there are plenty of indications 
that the temper of the world has 
changed, and that nations and in- 
dividuals are in a frame of mind 
favorable to constructive efforts. 


Business Revival on the Way 


We say that the tide of business 
has turned and that solid prosper- 
ity is soon to be with us; and to 
prove it we remember that the 
depression started in the East and 
worked westward, and now we see 
a business revival starting in the 
East and also working westward. 
But we have even sounder seasons 
than that, good as it is, for be- 
lieving that a period of business 
revival is already with us. Back 
of the business depression was a 
moral depression that poisoned 
much of the world. It was the de- 
struetive are of the cyele. Every 
one remembers the famous ‘‘ scrap 
of paper’’ and the period when 

















the past few years. 








LUMBER— 
and Its Running Mate 


If the Standard Lumber Company sold you lumber 
and let it go at that, they would not feel they were 
doing their full duty to the contractor and home owner. 


After a concern sells the joists and beams, the win- 
dows, sash and doors, the roofing, the glasswork, their 
responsibility to the customer has not ended—in reality 
it has just begun. 


Within our concern, as an integral part, we have 
established a consulting technical department, whose 
duty it is to clear away the perplexities that WILL 
appear, even in cases of the most carefully planned 
buildings and homes. 


This Service Is Yours for the Asking. 
We Want You to Ask for It. 


Our references are hundreds of store fronts 
structures built or remodeled in and around Pine Bluff 
They stand as a monument to the 
completeness and capability of ‘‘Standard Service.’’ 


Standard Lumber Co. 


Phone 2814 


Our consulting department’s advice is ever at your service 


and 


or lost by the fluctuations of thirty 
or sixty days these considerations 
of international good will may not 
seem to be important. But to the 
man whose business carries over a 
period of years, who is as inter- 
ested in business tendencies: next 
year as he is this, these things 
are of much importance. For con- 
structive good will, that seems: to be 
in the process of initiation in such 
impressive fashion, is not only the 
basis and setting for good business; 
it is good business. Commerce as a 
whole generally reflects the state of 
the world’s conscience; and any 
one trade must take quite a little of 
its condition of prosperity or of 
sluggishness from the condition of 
general business. It is for this 
reason that we look forward to an 
era of commercial prosperity, an 
era’ that will not depend entirely 
for its lasting quality upon the 
decisions of the Interstate Com- 
merce Commission or the discount 
rates of the Federal reserve or 
any of the other specific things 
which we rightly watch with so 
much eare: It will be based, we 
hope and ‘believe, upon a world 
conscience again at work and upon 
a renewed world sense of respon- 
sible neighborliness. May this are 
of the new eycle be a long one! 

[The next issue of the Realm. of. 
the Retailer will deal with “How 
One Lumberman Got Results from 























honest statesmen and diplomats 
did not know whom to trust. It 
was a time when heavy emphasis 
wes laid on the things that people and na- 
tions would not do. This negative attitude set 
individuals against each other, divided classes 
and threatened ‘‘class war,’’ gave rise to sab- 
otage and nationally crystallized into military 
alliances to make good those agreements that 
were valueless unless enforced. Suspicion and 
hate became paramount in important ‘high 
places, and the world fell apart largely because 
it no longer could live and work together. The 
moral basis upon which codperation must rest 
was too seriously weakened to carry its load. 
‘ter the Great War ended, a score of little 

rs began, and military alliances were hur- 
‘cdly patched up to continue the rule of force. 
susiness is in its nature codperative; and with- 
it certain moral principles in operation the 
vuchinery of exchange breaks down. While 
may not be possible to trace very sharply 
d directly the slump in the sale of lumber 
tv the same cause that led to the violation of 
treaties, we can be sure the connection is 
there. Business as a whole does not flourish 
i @ society that will not keep its word. 


Before the business revival made much head- 
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This Retailer Links “Boards” With Service in Seeking Business 


Indications of Progress 

-The first is the Anglo-Irish treaty. This 
article is written some time before it will be 
printed, and at this writing the treaty is en- 
countering difficulties. But it has reached the 
point from which it will be impossible to go 
back to the old terrorism and mad hate. After 
hundreds of years of violence and misunder- 
standing this old sore promises to heal. The 
second is the ending of the Anglo-Japanese 
alliance; an alliance born in an atmosphere of 
distrust and probably useful as long as that 
atmosphere persisted. But it has dropped off 
unmourned simply because in the opinion of 
practical statesmen the world has reached a 
point where the alliance is no longer useful. 
The third is the acceptance of the naval ratio 
by the three strongest sea powers. Such a 
thing was tried some years ago in the form of 
a suggestion; but it was tried when the de- 
structive are of the cycle was uppermost and 
made not the slightest progress: The fourth 
is the naval holiday; a practical plan made 
by practical men to reduce the burden of naval 
preparedness and to abate the provocation to 


Barn Advertising—Supplanting 
Hands with Machines—Business in 
a Combined Mining and Farming 
Section.”—Epirtor. } 





Adopt Standard Cement Specifications 


At the recent annual of the Portland Cement 
Association held in New York, the constitution 
and bylaws were amended so as to make mem- 
bership in the association ‘‘contingent upon 
member’s product meeting the standard specifi- 
cations for Portland cement adopted by the 
United States Government and the American 
Society for Testing Materials.’’ 





Purchases Longleaf Timber Land 


HILLSDALE, Miss.; Dec. 26.—The Southern 
Lumber & Timber Co. has just purchased from’ 
the Edward Hines Yellow Pine Trustées, of 
Chicago, about 6,500 acres of virgin longleaf 
southern pine timber and land. 

This with other holdings of longleaf southern 
pine timber will be ample for the continuous 
operation of both the Hillsdale and Orvisburg 
(Miss.) plants of this company for at : least: 
ten years. ie : i 
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EXPECTS GOOD DEMAND FOR CANADA SPRUCE 


New York, Dec. 27.—Direct reports from the 
mill centers in Canada bring the information 
that there is a normal supply of Canadian 
spruce for this market. The larger part of dry 
lumber was cut for England and is not suit- 
able for American consumption. Thus, if a 
really active demand arose for frame buildings 
and lumber for manu , the 
question would arise whether the supply would 
meet the situation. 

R. E. Stocking, New York manager of the 
wholesale firm of Power, Moir & Stocking, Flat- 
iron Building, will attend the convention of the 
Canadian Lumbermen’s Association in Toronto 
on Jan. 11 and 12, and will make his headquar- 
ters at the King Edward Hotel. Mr. Stocking 
will spend some time in Canada looking over his 
large lumber interests there. 

Power, Moir & Stocking specialize in Cana- 
dian spruce and report that the market is good, 
but prices are weak. ‘‘ Prices started sagging 
early in the fall,’’ said Edward R. Moir, mem- 
ber of the firm,’’ but I look for them to start 
picking up right after the turn of the year. 
Numbers of inquiries are coming in for the 
time of year and the demand is good.’’ 

This company ships from Canada both by 
rail and by water. Heavy shipments have been 
made this fall and winter from mill points along 
the St. Lawrence direct to this market thru the 
old water route. 

**T look for a very active demand after the 
first of the year,’’ said R. E. Stocking. ‘‘A 
great many inquiries have been coming in dur- 
ing the last two weeks for lumber to be shipped. 
Business is not only fairly good but indications 


are that the situation will be very much better. 
Prices are now very weak on spruce and are 
fluctuating to a great extent.’’ 

Mr. Stocking believes that the tax exemption 
law will continue to have a marked effect on 
building operations and that with any kind of 
open winter there is going to be very little fall- 
ing off in activity in New York. Tax exemption 
nets a saving of approximately 28 percent. 

Mr. Stocking has recently resigned as chair- 
man of the tariff committee of the New York 
Lumber Trade Association, and Fred J. Bruce, 
an active and promis- 
ing member of the asso- 
ciation, has taken his 
place. 

It will be recalled 
that in July the New 
York Lumber Trade As- 
sociation took a very 
strong stand in connec- 





R. BE. STOCKING, 
New York City; 
Vice President and Man- 
aging Director of Power, 
Moir & Stocking (Inc.) 





tion with Canadian lum- 
ber coming into this 
market and passed a 
unanimous _ resolution 
against the proposal to 
put a duty on Canadian 
lumber. 

Power, Moir & Stock- 
ing (Inc.) announced 





in the AMERICAN LUMBERMAN its organization 
under the laws of the State of New York to 
conduct a general wholesale lumber business, 
making a specialty of Canadian spruce. ‘the 
officers of the organization are: President, W. 
Gerard Power, Quebec City; vice president and 
managing director, R. E. Stocking, New Yor ks 

ng gS Edward H. Moir, New York; se re- 
tary, A. N. McInnis, New York. Messrs. "Pow Tr, 
Stocking and Moir, together with Thomas Mi ¢- 
earron of St. Pacome, constitute the board of 
directors. 

This corporation is the distributer of ‘he 
Power Lumber Co., one of the best equipped 
plants in Canada, having 200,000 acres of the 
choicest timber and a reputation for quali 
stock. 

Mr. Power was president of the Canadian 
Lumbermen’s Association for 1919 and 1520 
and is a member of the Canadian parliament 

Mr. Stocking has been connected with tlie 
spruce business since 1906. Up to 1911 he was 
connected with the Christy, Moir Co., of New 
York City. In 1912 he became associated with 
William Whitmer & Sons, of Philadelphia, and 
for the last few years has been New York miu- 
ager for that house. No better authority in the 
spruce line can be found than Mr. Stocking. 

R. E. Stocking, head of the wholesale firm 
of Power, Moir & Stocking, will leave imme 
diately after the holidays for an extended stay 
in Canada. Mr. Stocking’s visit to his Canadian 
office, of which W. Gerard Power is in charge, 
is to get first hand information of his business 
there and also to attend the convention of Cana- 
dian lumbermen in Toronto on Jan. 11 and 12. 








Sawmilling in Prewar Days 











Christmas eve in 1921 at a great lumber mill 
in eastern Tennessee, located some miles back 
in the mountains from main line of railroad 
which connected this great plant with outside 
connections and the lumber world, marked a 
special event. 

All hands, including the loggers, teamsters, 
train men and mill workers, were notified to cease 
operation at noon on this Christmas eve and 
report at the main office near the plant. There 
had been rumors, long before, that owing to 
its having a well stocked lumber yard the com- 
pany expected to cease operation the first of 
the year, until spring came with its fair weather 
and sunshine. As there were ample stocks for 
the year’s orders, all hands were looking for- 
ward to this ending of the year with something 
like regret, much unlike the feeling children 
have at the approaching holidays, for to them 
Christmas meant joy to care-free hearts. 


Closing of Mill Brings Hardships 


No laborers in any line of industry more fully 
dread a possible shutdown of operations than 
do millmen, as it means many hardships to 
most of the workers, including moving else- 
where to find new employment or remaining, 
at the expense of possibly a year’s hard earned 
savings, to exist a few months without work, 
or leaving the household effects behind at the 
mercy of those who sometimes borrow things 
and never return them, while temporary work 
is found elsewhere. 

Picture the state of mind those workers had 
suddenly been brought face to face with, as 
they thought, the reality of the rumors. How 
rumors of many natures begin in lumber camps 
has always remained a mystery, but they. spread 
like wildfire to the remotest part of the woods. 
When the notices were posted for all hands to 
cease work at noon on Christmas eve, each 
man pictured before his mind’s eye the gath- 
ering at the office, receiving pay in full, a little 
speech by the head man, promises of near fu- 
ture operations, then the breaking ‘up of. his 
little household and moving to another loca- 


[By BR. C. Leibe] 


tion. Further to strengthen the rumor of a 
shutdown, all teams had been ordered brought in 
from the woods to the feed stables at the plant. 
They had never been ordered in before at 
Christmas time, as the holidays usually lasted 
but a few days and the teams were cared for 
in the woods. 

Long before noon on this Christmas eve, 
former square-jawed men and those whose faces 
inclined to be round had become longfaced and 
sullen and their efforts lagged despite the ef- 
forts of the boss men to speed up production. 
The boss man of each department was ‘‘next’’ 
to what was to take place at noon, but was 
pledged to secrecy and rather took the wide- 
spread rumors as a joke, which only strength- 
ened the workers’, belief in hard times ahead. 

Bill Jones—there is always a Jones with every 
sawmill crew or else something seems missing— 
had opened up to his fellow workers and had 
confided that now he would have to withdraw 
his daughter from the business college in Knox- 
ville, Tenn., where his earnings had placed her. 
Johnson, the big engineer, said it meant that 
he would lose property in a nearby town, which 
had been half paid for and on whi¢h a note 
was almost due. This note he could not meet 
without a job and he groaned while burying 
his head in his big, red hands. The sawyer, a 
young fellow who was building up a ‘‘rep’’ 
for himself, had just moved his wife and baby 
to the mill site, bringing much expensive furni- 
ture, and spending his last loose cent in doing 
so. Now what should he do? Each had his 
personal tale of woe, and millmen as a whole 
are very human. 

Christmas eve noon hour arrived, the whistle 
blew long and sad, a real death knell to each 
man. The logging crew would not arrive at 
main office until late in the evening, but the 
mill crew and lumber yard workers were soon 
gathered at the paying teller’s window in a 
long, silent line, 

The first man, the big engineer, answered to 
his name, and his check was handed him with 
a smile. ‘‘Wait,’’ the teller called, ‘‘there is 


something else coming.’’ The teller lifted thru 
the window a large market basket covered with 
paper. At that moment a gust of wind blew 
off the covering and as the engineer looked he 
beheld a real, assorted Christmas dinner. A 
great turkey gobbler fresh killed, with its head 
undressed as yet, lay within ready prepared for 
the cooker, with drum sticks neatly folded. 
Surrounding this there were cranberries, swect 
potatoes, turnips, celery etc. neatly packed, with 
a card reading, ‘‘To J. J. Johnson, With the 
Company’s Compliments.’’ Big Johnson staz- 
gered and stumbled, spilling some of his vege- 
tables, and a regular stampede followed as the 
others near him saw the gift and knew there 
were more baskets to follow. 


Promise of Work Restores Cheer 


Order was at last restored and each man in 
line received a basket, each containing the save 
great Christmas dinner. After each man hii 
received his check and basket the boss, true to 
expectations, mounted a box and made a. speev 
to all hands. They were thanked for good we: 
during the last year, informed that they wou! 
resume operations again after the holidays, 
customary, and that, furthermore, each m: 
would receive a 10 percent advance in wag’, 
according to his present wage scale, that *)« 
passing year had been the greatest ever : 
that the men would share in the prosperity. 

The woods men were also treated to the sa 
surprise and that year marked the happi 
ever observed by the writer in sawmilling. 

A few days later, the superintendent « 1 
manager of the company were also treated | 
receiving a large Morris chair each, as the "°- 
sult of a collection made up by the work: 
The good will and codperation which resu!' +d 
between the company and the men for the | \- 
ture years of operation were very pleasing 


- 
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THE LARGEST VOTE among the States ‘or 
President in 1920 was polled by New York, 
2,893,672; the smallest by Nevada, 27,194. 








iw] 











DeceMBER 31, 1921 


AMERICAN LUMBERMAN 


41 





CONTRACTING SHOULD BE LAST RESORT OF RETAILER 


On page 48 of the Sept. 24 issue of the 
A) ERICAN LUMBERMAN there was printed the 
query of an eastern retailer as to whether in 
the opinion of other dealers it is desirable for 
the retailer to do contracting when the contrac- 
tors refuse to codperate with the company. The 
eastern retailer stated that the lack of codpera- 
tion on the part of contractors and carpenters 
was seemingly because the retailer would not 
pay them for graft in the form of commissions 
ail it was stated that the company was consid- 
ering the advisability, first, of advertising that it 
dovs not pay graft or commissions, or, second, 
of going into the contracting business itself. 

\ middlewestern retailer who before engag- 
inv in the lumber business conducted an exten- 
sive contracting business has the following to 
say regarding this problem and means for solv- 
ing it: 

“‘It is probably too late and needless as well 
to say that this dealer has probably failed in 
the past to codperate with his contractors. There 
are many ways to codperate with a contractor 
and still not give him any commissions or re- 
bates. Almost every day customers call up a 
lumber yard and ask for carpenters to do repair 
work or to figure on some new work and the 
dealer can bring the customer and the contractor 
together in this way. 

‘(An open fight should always be avoided 
where possible. If this dealer goes into the con- 
tracting business without making a last and 
desperate effort to pacify his contractors and 
carpenters, he will start an open fight right 
off the bat and careful consideration should be 
given to the matter before a start is made in 
the contracting business. I have done a large 
general contracting business in connection with 
my yard for the last fifteen years and if anyone 
tells you that it is a easy job, he does not know 
what he is talking about. The running of a 
lumber yard as compared to a contracting busi- 
ness is the softest kind of a snap. If I were in 
the dealer’s place, I think I would call every 
carpenter and contractor to my office some eve- 
ning and have a great big spread of eats and 
smokes. I would lay the situation before them, 
explaining the fact that I was in business in 
their town and had a big investment on which 
I was compelled to make a profit. I would ad- 
mit frankly any mistakes that I could see that 
I had made in the past in dealing with the 
carpenters and contractors and ask these men 
to be just as frank as I was about their mis- 
takes. I would suggest that we forget the past 
and start anew, agreeing to work more thoroly 
with them and proposing to do much more in 
the future than I had in the past in their be- 
half. I would then throw out the hint in con- 
cluding my talk, that in case they were abso- 
lutely unwilling to work with me I would 
simply have to start up a big contracting busi- 
ness in order to maintain my trade in my terri- 
tery. I would only make this as a hint and not 
as a threat but at the same time try and drive 
it home. 

‘In ease this showed no results, I would be 
compelled to go into the contracting business, 
which I would do with all the energy that I 
possessed. Again let me say that I would not 
enter the contracting business until every other 
ssible effort had been used to gain the loyalty 
my carpenters and contractors.’’ 

Another middlewestern dealer who has been 
ru much the same experience as the eastern 
aler, upon this subject wrote: 


‘*T think I have experienced right here about 
‘ie same trouble that this eastern retailer is 
‘ving. When I bought the business in this 
‘.ty I found that it had been the custom to 
ive contractors 5 percent discount on all of 

cir business and this custom had been abused 
‘s the extent that they were given the 5 percent 

hether or not the material was purchased by 
‘.em or charged to the owners. The practice 
sad also gone so far that it extended to car- 
venters of all kinds in the country as well as 
1 the city. These carpenters would come in 
‘i the end. of the season and claim commissions 


oo for having sent the customer to the 
vard, 


‘¢Their method was to go and make an ar- 
rangement with both yards here in the city 
and then so far as they were concerned they 
were fixed up for the rest of the year, and 
whenever the customer secured the material they 
claimed the commission. The way we got away 
from the practice here was by way of agreement 
with my competitor to stop entirely the pay- 
ment of any commissions or discounts to any 
contractor or carpenter. I note that the east- 
ern dealer feels that he can not get together 
with his competitors on this kind of a proposi- 
tion, but I believe that if he went at it right 
this could be brought about, for they should be 
as anxious to get away from paying these com- 
missions as he is. Commissions to contractors 
and carpenters are no more or less than a pure 


NOTICE 


After Feb. 1, 1922, our TERMS 
OF SALE will be as follows: 


1. All goods sold for cash, either 
with order or on delivery, are subject 
to a discount of 5 percent from our list 
prices. 


2. If the goods are charged on our 
books, and the account is paid within 
30 days after we have rendered a state- 
ment, the bill is subject to a discount of 
2 percent. 


3. In the absence of any previous 
agreement to the contrary, all accounts 
are due and payable within 90 days 
after we have rendered a statement of 
the account. 


4. By mutual agreement at the time 
of sale, if additional time is desired by 
the purchaser the time for payment may 
be extended, settlement to be made by 
note drawing interest at 7 percent from 
the expiration of the 90-day period as 
stated in section 3 above. If settlement 
is not made by note, the account will 
draw interest at 7 percent from the ex- 
piration of the 90-day period, the same 
as if a note had been given. 


5. All purchases of less than $5 must 
be paid for under the provisions of sec- 
tion 1 above, as we make no charge ac- 


ts for ts less than $5. 





The above terms and discounts apply 
to all prices quoted and to all items sold 


by us. For example: If a certain article 
is offered to you for $43, by paying 
cash you get it for $40.85. If you pay 
within 30 days, you pay $42.14. If you 
wait 90 days you pay $43. If you wait 
9 months, you pay $44.51. 


H. H. Troup & Co. 


a ae a 





This advertisement recently appeared in the 
Kankakee, IIl., papers and shows how this 
— retailer is preparing to handle 
credits 


hold-up because in addition to paying the car- 
penters for their loyalty, in ninety-nine cases out 
of one hundred the retailers are obliged prac- 
tically to finance the contractor in all of his op- 
erations. In my experience with contractors I 
have found there are comparatively few that 
could go ahead with their operations if the ma- 
terial dealer did not finance them. 

‘*T would suggest that in this particular town 
the fault lies with the dealers who in their anxi- 
ety to get business away from one another have 
adopted this practice by paying commissions. 
In my opinion, the greatest evil resulting from 
this: practice is not so much the actual money 
that is paid out in commissions as the bad name 
it gives the yard when customers find out that 


some carpenter has received commission on the 
material that they have paid for, and this al- 
ways leaks out among the customers, because 
the carpenter himself will either boast of his 
ability to buy cheaper or else he will urge the 
customer to buy at a certain place in such a 
way that the customer finds out there is some 
reason why this carpenter wants him to go to 
some particular yard. 

‘*My remedy would be to win these carpen- 
ters and contractors over, not by paying them 
but by rendering them service in the way of 
plans and figures. I have found that the ma- 
jority of contractors or carpenters really appre- 
ciate this service after they learn what it will 
do for them. They will never admit you are 
giving them any service they could not do for 
themselves, but at the same time they realize 
what they are getting. We make it a practice 
not only to give them the plans and the details 
that they require, but also to help them in every 
way to do their own figuring. 

**T would never adopt either of the remedies 
that your eastern friend suggests because I do 
not believe he would get anywhere with either 
of them. The fact of advertising: that other 
yards were paying commissions would, im my 
opinion, make them all the more antagonistic 
and spur the contractors on to greater efforts 
to secure their material outside. As for enter- 
ing the contract field themselves; they would 
have to make up their minds that practically all 
the material they would sell would be on jobs 
they themselves were building.’’ 

Still another retailer and one who has oper- 
ated in the East and has been forced to solve 
the contracting problem, wrote as follows: 

‘*We think you have answered this in about 
the same manner as we would. If this retailer 
can not obtain the contractor business in his 
vicinity he has apparently no other course to 
pursue but to go to the owner direct. It is our 
opinion that properly to interest the owner a 
plan service department is necessary, to give 
quotations on the completed product and not a 
price per thousand on lath, shingles and other 
stocks. 

‘“We have had some difficulty in obtaining 
certain contractors’ trade due to conditions over 
which we have had no control and we have 
found it necessary to obtain other elasses of 
business and we, therefore, have specialized on 
manufacturing trade, other classes of contrac- 
tors and especially on the consuming trade or 


the home owner, and have had considerable 
success. ’? 


NEW YORKER PREDICTS SPRING BOOM 


New York, Dec. 26.—William Henseler, 2939 
Grand Central Terminal, wholesaler, reports 
that general business conditions are improving. 
Mr. Henseler opened an office on his own hook 
in New York and is the representative of the 
Pacific Lumber Agency. Prior to his going in 
business for himself, Mr. Henseler was con- 
nected with C. S. Langdon, of New York. Mr. 
Henseler now reports that he is having a large 
southern pine export business thru Price & 
Pierce, a large London timber company. Mr. 
Henseler has opened branch offices in Boston, 
Hartford and other cities, but the bulk of his 
activities are confined to the Manhattan and 
outlying sections. Speaking of the lumber situ- 
ation here, Mr. Henseler said: 

Wholesalers of lumber have got back to a fair 
business and are rapidly returning to prewar 
profits. The coming reduced freight rates will 
make the early spring business boom. There seems 
to be a pronounced tendency on the part of retail- 


ers to hold back and they are purchasing only for 
— a 
e lumber movement has died for the holidays. 
September was the best month since last April. 
October was almost as good. The need for lumber 
: _— peog oe Fy. depend a great 
eal on how soon labor can rought down to a 
point where it will. be reasonable. 

At the present time there is a decided tightening 
up on the Coast. All sorts of business has been 
turned down in the last’ few days. The mills are 
hanging on till after:the first of the year, expect- 
ing quite an advance, 


The Pacific Lumber Agency has recently 
made new British Columbia connections. 
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Association Executives Tell of Outstanding Achievements 


Practically every lumberman is affiliated with one or more lumber trade 
associations. Many, indeed, hoki membership in several organizations, 
local, district, State or national. Hence the interest in the work of the 
associations is well nigh universal. That interest, moreover, is not con- 
fined within narrow limits. What other associations are doing, even 
those representing an entirely different branch of the industry, or operat- 
ing in a distant part of the country, may be of even greater interest to 
the alert lumber association member than that which is transpiring with- 
in his own organization, the work of which he is familiar with from close 
and constant contact. It is to the live associations in other and perhaps 
distant fields of the great lumber industry that he looks for new ideas 
and methods that can be transplanted, or adapted to the use of the organ- 
ization in which he is more directly interested. 

Hence the AMERICAN LUMBERMAN feels that the terse and vibrant 
messages from a large number of associations in the field of lumber and 
allied interests which it is privileged to present on this and following 
pages, form a feature of great interest and value—not alone to every 
association officer and active lay member, but to lumbermen everywhere, 


regardless of their associational affiliations. 

These messages are in response to a letter sent out by the American 
LUMBERMAN to the secretaries or other executives of about 250 lumber- 
men’s organizations, asking them to tell briefly the outstanding feature 
of the work of their associations during the year just closing, and the 
‘*big things’’ proposed for the coming year. The responses have been 
most inspiring, both in volume and in character. They fairly radiate 
courage, optimism and the spirit of achievement. It is a cause for 
regret that in order to crowd as many as possible of these messages into 
the allotted space it has been necessary to eliminate therefrom much 
interesting material. 

In the face of discouraging conditions during the year just ended 
the lumber trade and affiliated associations have accomplished wonders. 
The secretaries and the directors, committeemen, and all others who have 
labored so faithfully and efficiently to advance the interests of the industry 
deserve well of their constituencies. 

The messages, cut down to the bare bone of actual accomplishment 
or definite plan, follow: 





National Lumber Manufacturers’ Association 


WASHINGTON, D. C.—We are meeting, with sub- 
stantial success, the problems of the timber owner 
and the lumber manufacturer, but have not yet 
learned how to utilize fully the combined power of 
the entire lumber industry in promoting a more 
generous public understanding of the uses of 
lumber, more efficient methods of making, distribut- 
ing and using lumber, and a higher position in the 
public estimation for the lumber industry. These 
are among the. tasks which our association hopes 
may, thru the American Lumber Congress, be 
worked out in the interest of the lumber using 
public and of the makers and sellers of lumber.— 
Wirtson CoMPTON, secretary-manager. 


Southern Pine Association 


NEW ORLEANS, LA.—In our trade extension de- 
partment-we have been able to equip ourselves dur- 
ing the past year with the most extensive line of 
house plans of a practical character ever published, 
enabling us to render assistance to many thousands 
of home builders thruout the country. Early in 
1922 we shall launch an extensive advertising cam- 
paign in the interest of small house construction, 
which will involve not only the use of our extensive 
house plan service but the wide distribution of our 
exhibit. material and active codperation with civic 
and commercial organizations endeavoring to 
stimulate construction of homes. We confidently 
expect the coming year to be a record breaker in 
the building of homes thruout the country, for all 
eonditions have now become favorable for the re- 
lief of the housing shortage—J. E. RHODES, secre- 
tary-manager. 


West Coast Lumbermen’s Association 


SEATTLE, WasH.—Anticipating that 1922 will see 
the activities of legitimate trade associations prop- 
erly understood and appreciated, this association 
plans broadening the scope of its service to the 
industry and the public. We start the year with 
new and greatly improved grading rules, to be fol- 
lowed shortly by the publication of a book of 
standards covering the properties and uses of west 
Coast woods. In other directions we are planning 
the association’s greatest year. I can not let the 
occasion pass without expressing our appreciation 
of the real service the AMPRICAN LUMBERMAN is 
giving all branches of the industry.—Rosert B, 
ALLEN, secretary. 


Georgia-Florida Saw Mill Association 

JACKSONVILLE, Fua.—We think the outstanding 
feature of our work for 1921 is the results we have 
obtained thru our traffic department. In regard to 
1922, we purpose giving special attention to the 
manufacture and grading of lumber at the mills 
with the view of prospective buyers being able to 
depend upon the quality of lumber shipped by 
members.—E. C. HARRELL, secretary. 


North’ Carolina Pine Association | 


NorFro_k, Va.—This association has occupied it- 
self largely during last year with the endeavor to 
secure reductions: in the present excessive freight 
rates on lumber and we contemplate a continuation 
of ‘this work to an even greater extent during the 
coming year.— VAUGHAN CAMP, secretary-treasurer. 


California White & Sugar Pine Manufacturers’ 
Association 

sin Francisco, Carir.—Our statistical and 

grading - bureaus. haye “increased. ‘their efficiency at 

least 100 percent... Our; statistics; fot the first time 


in the history of the industry, tell a real story, 
and our grades are becoming standardized. Next 
year our biggest effort will be directed toward mak- 
ing these two bureaus 100 percent efficient and I 
hope also that considerable attention can be paid 
to market extension.—C. StowreLt SMITH, secre- 
tary-manager. ; 


Western Pine Manufacturers’ Association 

PoRTLAND, OrE.—Our struggle with the freight 
rate situation has been the outstanding thing for 
some time. We are glad to say that, effective De- 
cember 24, we have a substantial adjustment into 
our eastern markets, which we hope will permit us 
again to become a factor in the Atlantic coast 
territory.—A. W. Cooprr, secretary-manager. 


Montana Lumber Manufacturers’. Association 

KALISPELL, Mont.—The principal object that has 
had the attention of this association has been rate 
reduction. Rates have been lowered in some 
regions, while in others they still need adjustment. 
It is rather early to say what our association will 
engage in for 1922, but it is possible we will do 
some advertising of our product.—OLIvE MASTERS, 
secretary. 


California Redwood Association 


San Francisco, Cauir.—Some of our aims for 
1922 are: Greatly increasing our membership; 
trebling the amount and value of our statistical 
service, initiating a carefully planned research 
program ih ecodperation with such agencies as the 
Forest Products. Laboratory, the University of 
California, the graduate school of business adminis- 
tration of Harvard University etc., and to specialize 
on service to the mill end of our member organiza- 
tions. We have secured for the benefit of our 
members and. other redwood operators an experi- 
mental dry kiln instruction course to be given by 
the Forest Products Laboratory at the plant of the 
Holmes Eureka Lumber Co., Eureka, Calif., for 
two weeks, beginning Feb. 27.—R. F. HAMMATT, 
secretary-manager. 


American Walnut Manufacturers’ Association 


CuHicaco.—The relative demand for . walnut 
for furniture and interior trim;increased very de- 
cidedly during 1921, and indications are for a still 
further increase during the coming year as result of 
our extensive educational campaign to show that 
American walnut is readily obtainable. We plan to 
continue the educational. work, and expect that 
during 1922 there will be more real walnut furni- 
ture made than ever before—Grorce N. LAMB, 
secretary. 


Michigan Hardwood Manufacturers’ Association 


CaDILLAC, MicH.—There has been a gradual im- 
provement in our industry during the last few 
months and our members expect that as soon as 
business opens up in the spring there will be greater 
movement of their products, and at: good prices, as 
stocks are below normal—J. C. Knox; secretary. 


National Wholesale Lumber Dealers’ Association 


New: YorK.—Our planned expansion of facilities 
and service for 1922 means further progress in the 
interest of our membership, now nearly 550. -‘The 
notable success of. our credit and legal departments 
and transportation bureau places. the association in 
a field of its own. Every effort will be used not 
only. to serve’ efficiently our members thru -these 
special services, but thru committee activities to 
assist in improving mutuality of interest and undar- 


standing in the several distributing branches of the 
lumber industry.—W. W. SCHUPNER, secretary. 


National Hardwood Lumber Association 

CHICAGO.—We look forward to a rationally pros- 
perous year for the hardwood business. In the way 
of a special objective, this association has the sales 
code to perfect and sponsor. When this has been 
kneaded into the right consistency and form and 
its composite adoption is an accomplished fact it is 
bound to prove one of the biggest and most bene- 
ficial innovations in the history of the lumber in- 
dustry.— FRANK F, FisH, secretary-treasurer. 


American Wholesale Lumber Association 


CuicaGco.—During 1921 this association did more 
to establish arbitration in the lumber industry than 
has ever before been accomplished, thereby raising 
the standard of ethics and establishing trade cus- 
toms. In 1922 we propose to take the lead in bring- 
ing about a united stand and a single voice for the 
industry on arbitration, trade extension, publicity 
and inspection. Our whole aim is that of making 
our members indispensable to the business thru a 
careful study and practical application of efficient 
distribution.—L. R. PurMAN, directing manager. 


National Retail Lumber Dealers’ Association 

Cuicaco.—That the retail lumber dealer shoul: 
be held in such esteem and respect as will bring 
helpful codperation from the wholesaler and man 
ufacturer, has been the outstanding aim of the 
association’s activities in 1921. Numerous volun- 
tary expressions from the producing and shipping 
end of the industry indicate that the effort is meet 
ing with pronounced success, and unmistakably 
suggests enlargement and intensification of the 
work for 1922.—ApDoOLPH PFUND, secretary-manager. 


Northern White Cedar Association 


MINNEAPOLIS, MINN.—This association wis 
active during 1921 in connection with negotiations 
with railroads looking toward establishment of : 
transit privilege for cedar products, a necessity f°! 
profitable handling. The initial adjustment secure’ 
has been accepted as a satisfactory basis for sup- 
planting more expensive arrangements thruout our 
field.—NorMAN E. Boucuer, secretary. 


Northern Hemlock & Hardwood Manufacturers’ 
’ Association 


oniieitn, Wis.—Outside of the usual activitic 
of our organization, the study and development of 
an understanding of the forestry problem perhap* 
has been the leading feature of the last year's 
work. In practical administrative work the mos' 
important matter with which we have dealt alons 
new lines is the development of closer relations be- 
tween the secretary’s office and the merchandisin® 
forces of the members. We have inaugurated 
new series of technical bulletins under our gener! 
economic service plan in which we endeavor to give 
sales managers and salesmen ‘information concern: 
ing the properties of each of qur woods and of com 
peting woods. One of the most important thinss 
in mind for the coming year is the inauguration ©! 
an advertising and promotion campaign for mapic. 
This excellent wood has been advertised by tlhe 
flooring manufacturers, but we believe that a tech 
nical survey of the uses and finishes which maple 
will take will show that it is worth while to 4 
quaint the public, and even some of the wood manu 
facturing industries, with the physica], mechanic®! 
and decorative possibilities of this wood, which is 
the most important hardwood produced by our 
members.—O. T. Swan, secretary-manager. 
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Northwestern Lumbermen’s Association 


MINNEAPOLIS, MINN.—Our association during 
1921 succeeded in establishing itself on a working 
basis whereby for each dollar received in dues, five 
dollars in value was returned to members thru its 
various service departments. During 1922 the as- 
sociation will further develop coéperation between 
manufacturer, shipper and retailer by conducting 
a special trip to the west Coast and by a series 
of get-together meetings. Also, arrangements have 
been made for a systematic program of promoting 
dairying in the Northwest and assisting the farmer 
to finance himself and make money from his farm. 
—-HARRISON HATTON, secretary. 


Southwestern Lumbermen’s Association 


KANSAS City, Mo.—The new departure in the 
establishment of our building and loan department 
has succeeded far beyond our expectations. Frank 
A, Chase, manager of the new department, not only 
has succeeded in establishing many new associa- 
tions, but his greatest work has been in rehabili- 
tating and assisting building and loan associations 
already in existence. We hope in 1922 to even 
exceed the efforts made last year. The field is 
large and the harvest is ready.— 
J. R, MOOREHEAD, secretary-manager. 





ahead in the same old way. As details of the 
program I might mention a membership campaign, 
not different from former years, but better planned 
because of past experience. An association pub- 
lication will be resumed. The encouragement of 
past years to the organization of local lumbermen’s 
clubs will be continued.—GrorGre WILSON-JONES, 
manager-secretary. 


Lumbermen’s Association of Texas 

Houston, Tex.—The effort of this association 
during the past year has been to make the lumber 
dealer ever more conscious of his duties as a public 
servant and to appreciate the fact that his job is 
not simply to sell boards to those who come and 
ask the price, but so to operate that every man 
and his possessions shall be housed in the most 
practical and suitable manner. That also will be 
our big aim for the coming year.—J. C. DIONNRk, 
secretary. 


The Retail Lumber Dealers’ Association of 
Indiana 
Crown POINT, IND.—One of the big things our 
association accomplished during 1921 was to estab- 
lish a better feeling between manufacturers, whole- 
salers and jobbers, and the retail dealer. Associa- 
tion activities for 1922 will include efforts to have 


s During 1921 and “Biggest” Plans For the Coming Year 


from the Pacific coast to eastern territory; the 
standardization of finished sizes of lumber; a sales 
tax, and a wise national forestry policy, and op- 
posed strenuously the tax on Canadian lumber. 
This association can be depended upon to codperate 
with the Government and with other associations, 
corporations and individuals for the best interests 
of the lumber industry, and that includes the 
AMERICAN LUMBERMAN.—JAMES CRAY, secretary. 


Kentucky Retail Lumber Dealers’ Association 

LOUISVILLE, Ky.—The big thought we have in 
mind in 1922 will be featured at our annual con- 
vention in Louisville, Feb. 7 and 8—salesmanship 
and service. We feel that 1922 will be a big year 
in building and that the volume of business secured 
will depend in a great measure upon selling plans 
and service. Therefore we expect to have most of 
our association talks of such nature as to inspire 
enthusiasm for salesmanship and service.—J. Crow 
TAYLOR, secretary. 


Retail Lumber Dealers’ Association of Pennsyl- 
vania 

PITTSBURGH, Pa.—This association during 1922 

will drive away at the goal of education and 

service. It will endeavor to develop, thru inter- 

change of ideas, the ways and means 





to furnish to the public at reduced 








Western Retall Lumbermen’s 
Association 


SPOKANB, WasH.—The biggest 
thing we are proposing for 1922 will 
be our Salt Lake conference in Febru- 
ary. At that meeting we are going 
to endeavor to eliminate all papers, 
speeches and oratory, and transfer 
to the convention floor the usual hotel 
lobby discussion of how we do this, 
that and the other thing.—A. L. 
PorTER, secretary-treasurer. 





Wisconsin Retail Lumbermen’s 
Association 


MILWAUKEE, W1S.—The big feature 
of our 1921 activities was the devel- 
opment of our local club organiza- 
tions which brought together a total 
of 200 of our dealers a number of 
times. In my opinion the greatest 
work we can do toward making 1922 
a great building year is to do every- 
thing in our power to promote the 
basie industry of agriculture by co- 
operation in every way with the State 
Avricultural College and the County 
agents.—D. S. MONTGOMERY, secre- 
tary. 





King for a Year 


Good morrow, child of time! Heartily we greet you! 
Into thy hands is the destiny of millions commended. 


Wield well thy sceptre, Young King, that thy sub- 
jects may have naught for thee, with thy reign’s 
end, but praise! 


Let no recurrence of past disaster mar thy regime 
lest condemnation be thy lot, but so rule that 
when thy emblem of authority thou must yield to 
thy successor ’twill be said of thee: Well done, 
Nineteen Twenty-two! 


Stride not thru thy era with haughty mien but rather 
in lowly manner that we, “the common herd,” may 
share alike with those whose wont it is to partake. 


All hail, Child of Hope, Nineteen Twenty-two! 


— Lee Overstreet. 


prices a greater service than ever 
before. We will place in the hands 
of every prospective builder in Penn- 
sylvania the choice of fifty houses. 
The millwork in these fifty houses 
being uniform, we believe will reduce 
the cost of building in that direction 
10 percent. We propose to get out in 
1922 and make business—W. B. 
STAYER, secretary. 


Pennsylvania Lumbermen’s Asso- 
ciation (Inc.) 


PHILADELPHIA, Pa.—We are at- 
tempting to increase our membership 
and to establish local units thruout 
the territory covered by this associa- 
tion, these units to be affiliated and 
to have representation on our board. 
We have adopted a house plan book, 
| containing about 100 sample houses 
adapted to this section, which books 
are distributed by our members to 
prospective home builders. We have 
had wonderful results from these 
books. We are spreading the gospel 
of arbitration and have entered an 
agreement with one or two whole- 
sale associations, obligating our mem- 
bers to reciprocal arbitration.—J. 
FREDERICK MARTIN, secretary. 


























Ohio Association of Retail Lumber Dealers 

XENIA, OH10.—Distinctive new activities of our 
association during 1921 are: The creation of a 
retail association inspection department; insurance 
survey, new official cost accounting system. The 
membership of our association has passed the 600 
mark. More than 85 percent of the éligible re- 
tiilers of the State are now active members.— 
FinpLEY M. TORRENCE, secretary. 





Retail Lumber Dealers’ Association of the State 
of New York 

Syracuse, N. Y.—For the coming year, in addi- 
tion to our regular activities, we expect to launch 
a practical architectural and merchandising service 
which will emphasize plans and specifications for 
homes, garages and other buildings actually con- 
structed in this territory. In conjunction there- 
with we shall offer our members publicity sugges- 
tions for use in promoting building campaigns.— 
Kk. B. CHAPMAN, president. 


‘\linois Lumber and Builders’ Supply Dealers’ 
Association 

CHIcAGO.—This association has gone along try- 
ing to make better merchants out of its members. 

s much information regarding promotion of the 
inmber business as could be gathered has been dis- 
seminated. Various meetings have been held where 
‘usiness problems were discussed by able speakers. 
‘he members have been urged to advertise, study 
cost accounting, and watch their overhead. This 
is all trite and -unsensational, but it did result in 
cur being able to raise a working fund of over 
$10,000 in Jess. than 30 days from the time the 
project was broached. For 1922 we are going 


dealers adopt a uniform cost system, cut down 
their overhead, use better advertising, do more 
intensive selling and give closer attention to col- 
lections.—C. D. Root, secretary. 


Michigan Retail Lumber Dealers’ Association 

GrRanD Rapips, Micu.—The big effort of our 
association during last year was the preparation 
of our plan service for members. Our plan books 
were put out in August and have proven very 
helpful to members who are distributing them and 
using this service intelligently. For 1922 it is 
our intention to try to build our local and dis- 
trict organizations on a firmer foundation, and if 
agreeable to our members to adopt the federal 
plan of organization such as is used by the Ohio 
Association of Retail Lumber Dealers.—W. J. 
BaRCLAY, secretary. 


New York Lumber Trade Association 

New York.—Our outstanding activity is our 
credit information service, which we have en- 
deavored to perfect by careful distribution, per- 
sonal experience and a very frank expression from 
our members about accounts which are not desir- 
able. We have also during 1921 developed our 
employment bureau along lines which we hope will 
bring into our industry a desirable and intelligent 
class of assistants.—H. B. Cono, secretary. 


Lumber Dealers’ Association of Connecticut 


New Haven, Conn.—This association has been 
successfully active during 1921 in giving state- 
wide publicity to the reduction of prices of lumber 
as compared with other building materials. It 
has also been active in behalf of reduced rates 





Nebraska Lumber Dealers’ Association 
LINCOLN, NeB.—The outstanding work of our 
association the last year has been the enlarge- 
ment of its service departments, both in number 
and effectiveness. We hope during the coming 
year further to develop and improve these services, 
and perhaps add others.—E. E. HALL, secretary. 


California Lumbermen’s Association 

San Francisco, CaLir.—tThis association, which 
comprises manufacturers, wholesalers and retail- 
ers, was organized last October. Up to Dec. 15 
delegates had been before the Southern California 
Retail Lumbermen’s Association and the Sacra- 
mento Valley and San Joaquin Valley clubs, re- 
sulting in hearty endorsement of the new body by 
the three largest associations of the State. It is 
logical to forecast that the majority of California 
lumbermen will soon be members as they realize 
it is their association and that there is power in 
codperation—HAL HUNTER, secretary-treasurer. 


Indiana & Southern Michigan Retail 
Lumber Dealers’ Association 

SoutH Benp, Inp.—This organization has al- 
ways largely been of a social character. It holds 
an annual meeting with a dinner, to which wives 
and guests of members are invited—J. J. PAvEy, 
secretary-treasurer. 


Northern 


New Hampshire Lumbermen’s Association 

MANCHESTER, N. H.—Our membership has grown 
to 167 in one year, and we are hoping it will very 
soon reach 200. The getting together of so large 
a number of operators from all over the State is 
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most beneficial. Before our association was 
formed operators had little idea of what was going 
on in the State. We now take an inventory regu- 
larly as to the amount of sawed lumber of each 
kind and thickness in the association and each time 
have been able to make a 100 percent report.— 
S. F. LANGDELL, president. 


New Jersey Lumbermen’s Association 


Newark, N. J.—Outstanding activities during 
1921 comprise arbitration of disputes; an analyti- 
eal criticism of the insurance forms of our mem- 
bers by experts; interchange of information as to 
the placing and obtaining of employees; locating 
special and odd stocks of material; and the estab- 
lishing of personal contact between our organiza- 
tion and other associations.—J. G. WHITTIER, sec- 
retary. 


lowa Builders’ Supply Association 

Des Moines, Iowsa.—Our program for 1922 will 
be to promote better relations between the manu- 
facturer and wholesale distributer on the one hand 
and the retailer on the other; to maintain a high 
standard of business ethics ; to encourage efficiency 
among retailers; to support dealers and dealers’ 
organizations in their efforts to rectify unsatisfac- 
tory conditions, and to encourage sound business 
methods.—Wm. H. BapBavx, secretary. 


Southeastern lowa Lumbermen’s Association 


CoLUMBUS JUNCTION, Iowa.—This association 
has during the past year advocated the readjust- 
ment of the business of its members to meet chang- 
ing conditions. This, together with service and 
mutual understanding between the farmer and the 
merchant, has resulted in a feeling of confidence 
that the lumbermen are trying to do their share to 
bring prosperity. For the coming year we intend 
to carry out the same high ideal.—R. J. REANBEY, 
secretary and treasurer. 


Yellow Pine Wholesalers’ Association 

CINCINNATI, OHIO.—The principal new accom- 
plishment in the matter of service rendered our 
members during 1921 was the preparation and dis- 
tribution of a very comprehensive rating system 
and volume of information relative to buyers of 
lumber. We have several service projects in mind 
for the coming year.—A. L. BEHYMER, executive 
secretary. 


Southern California Retail Lumber Dealers’ 
Association 

Los ANGELES, CALIF.—Our members have had 
good business during the last year. It has been 
and will continue to be our work to help in fur- 
thering the principle of the square deal. Our 
policy in this respect is a continuous one and we 
want each year to register a greater degree of 
harmony than its predecessor.—F. L. MorGANn, sec- 
retary. 


Willamette Valley Lumbermen’s Association 


PORTLAND, Or®.—I anticipate a decided improve- 
ment in general lumber production conditions in 
Oregon early in 1922, and as I view it now our 
most serious problem is likely to be that of car 
supply. We still have a few unsatisfactory rate 
adjustments that will have to be worked out in 
the coming year.—F.. G. DONALDSON, secretary and 
traffic manager. 


Central Kansas Lumbermen’s Association 


SaLina, Kan.—This association held two meet- 
ings in 1921. They were addressed by prominent 
spwakers, including D. J. Fair, of Sterling, Kan., 
a lumberman of national prominence, who ad- 
dressed us on building and loan associations and 
the benefit accruing from same to the retail lum- 
berman. Our association, tho young, shows a 
healthy growth and we are very optimistic as to 
the future.—D. E. Reitz, secretary-treasurer. 


Western Wisconsin Retail Lumbermen’s Club 


MILWAUKER, W1S.—About fifty lumber yards are 
represented in our club. Meetings have been held 
during the year in different towns, usually includ- 
ing a good luncheon or a picnic, and inspiring 
talks by local and outside speakers. A feeling of 
good fellowship has thus been fostered.—W. A 
KING, secretary. 


Northwestern Hardwood Lumbermen’s Associa- 
tion 

MINNEAPOLIS, MINN.—Our members have come 

thru a rather disappointing year with optimism 

unimpaired and courage undaunted, and are look- 

ing forward to the New Year with hope undimmed. 
—J. F. HaypmEn, secretary. 


Wabash Valley Lumbermen’s Association 


VINCENNES, IND.—This association was formed 
in June, 1921, and has held two very successful 


and well attended meetings. We are planning on 
two big meetings to be held in the early spring; 
one with the Hill Top Lumber Club at Salem, and 
one at Evansville. We expect during the coming 
year to enroll every ‘dealer in the Wabash valley 
as a member.—Leonarp S. Poor, secretary-treas- 
urer, 


Southwestern Hardwood Manufacturers’ Club 
New OrLeans, La.—This club during 1921 ap- 
pointed a committee to determine the average cost 
per thousand feet of manufacturing hardwood 
lumber in the South, for a single band mill. After 
exhaustive investigation the commtitee reported 
the average cost to be $27.97 per thousand feet, 
taking into consideration logging, manufacturing, 
yarding and loading cost, as well as office expenses. 
Steps have already been taken to approve a sales 
code and have it adopted by the various associa- 
tions.—GEOoRGE SCHAAD, JR., secretary. 


The Loggers Report Progress 


Pacific Logging Congress 

San Francisco, CaLir.—The two subjects which 
the Pacific Logging Congress will continue to give 
special attention are: First, the value of a greater 
recognition of vocational training in the logging 
industry. Second, the urgent need for maintain- 
ing and backing higher institutions of learning 
which give special courses in logging engineering 
and forestry.—Grorep M. CORNWALL, secretary, 


Southern Logging Association 


New Orieans, La.—The activities of our asso- 
ciation are centered in its annual meeting, that of 
1921 having been the best in the eleven years of the 
association’s existence. The aim has been to 
present a practical program that brings out free 
and full discussion of the details of the work of 
the logging superintendent, to the end that costs 
may be lowered in every department. It is notice- 
able that stumps are several inches lower than the 
practice prevailing at the time the association was 
organized, resulting in a larger output of lumber 
and consequently less waste. This policy will be 
continued in 1922.—JameEs Boyp, secretary. 


Appalachian Logging Congress 

NorMA, TENN.—By codperating with other indus- 
trial bodies in Tennessee we succeeded in defeating 
the severance tax, which would have placed addi- 
tional heavy burdens on the hardwood industry. 
We also have used our best efforts to assist in the 
reduction of freight rates. We look forward to in- 
creased membership during the coming year, and 
shall give close attention to taxation matters, such 
as stumpage values, and to proposed Federal 
forestry legislation etc. I wish, as president of the 
Appalachian Logging Congress to take this oppor- 
tunity to thank the AMpRICAN LUMBDRMAN for the 
loyal way it has battled for the lumber industry, 
and in this I speak for our entire membership— 
F. G. Norcross, president. 


Northern Logging Congress 


MINNEAPOLIS, MINN.—This organization has had 
great success in the last few years and aims at 
still greater usefulness in the future. Our main 
objective for the immediate future, outside of fel- 
lowship and fraternal codperation, is to make rules 
and regulations for the measuring and grading of 
saw logs. Lumbermen’s associations have long had 
rules for the grading of lumber and we feel that it 
is time to get action in the logging end of the busi- 
ness.—R. V. NORBECK, secretary. 


Columbia River Loggers’ Information Bureau 


PorTLAND, Ornn.—During the first six months of 
this year business in the logging industry of the 
Columbia River was exceedingly slow. Since June 
there has been a partial revival and the closing 
months of the year have given promise for a still 
more substantial development. If the railroads can 
arrange their finances, there will be a wonderful 
advancement in the lumber industry in the Pacific 
northwest in the early spring.—Grorep L. Mc- 
PHERSON, president. 





Mi ta Loggers’ Association 

MINNEAPOLIS, MINN.—Our organization is just 
one year old. We have aimed to teach the loggers 
of this State that codperation is just as necessary 
in our industry as in others, and that we all can 
acquire new ideas and methods of logging from the 
other fellow by attending meetings and taking part 
in the discussions.—R. V. NoRBECK, secretary. 


Upper Peninsula Loggers’ Association 
HovucutTon, MicH.—Our members are operating 
on only a limited scale, certain indications hsing 
that the input of logs in this district will not exceed 
half that of last year, and last year’s input was 
below normal, Our association is planning nothing 


very special for 1922, but as a whole will endeavor 
to serve the interests of its members. I am always 
glad to render any assistance I can to the “(ycat- 
est Lumber Newspaper on Earth.”—CuHariys H, 
LANG, secretary. 


Among the Shingle Producers 


Shingle Branch, West Coast Lumbermen's 


Association 
SEATTLE, WASH.—Prospects for the shingle in- 
dustry seem brighter than ever before. Our pro- 
duction for 1921 will exceed any year since i'16, 
which would seem to indicate an increased deinind 
over the last five years. “Merchandising” was ihe 
theme of our recent shingle congress, resulis of 


which will be to disseminate to the trade, not vnly 
information on the grades and manufacture of 
shingles, but comparative costs of the various 
grades on the roof.—R. S. WHITING, secretary. 


White Cedar Shingle Manufacturers’ Association 


OsHKOSH, WIs.—This is a small association of 
about twenty-two manufacturers, providing an jn- 
spection and statistical service to its members. its 
particular accomplishment in 1921, aside from 
routine work, has been the saving of sufficient 
money from its income to initiate a small advertis- 
ing campaign for white cedar shingles to be con- 
ducted during the first half of next year.—0O. 1. 
Swan, secretary. 


Shingle Manufacturers of British Columbia 


VaNcouver, B. C.—We are planning to carry on 
a large program in 1922. The first consideration is 
that of advertising, and our plans in this direction 
are ambitious. Our members have gradually cone 
to the realization that without advertising in a 
large way and the establishment of confidence 
among the retail trade in our product they can not 
go far. Therefore, our efforts in 1922 will be con- 
fined to efforts toward stabilization of shingie 
prices, and a large campaign of advertising to reach 
both the retail dealer and the consumer. We wish 
to convey our best wishes for a big year for the 
AMERICAN LUMBERMAN.—FRrReED H. LAMAR, secre- 
tary-manager. 


British Columbia Lumber & Shingle Manufac- 
turers (Ltd.) 

Victoria, B. C.—During the year 1921 the mills 
on the waterfront have shipped more lumber over- 
seas than during any previous year. Domestic busi- 
ness has generally been quite unsatisfactory, de- 
mand only moderate and prices inadequate to meet 
cost of production. With the settlement of the 
Irish question and the successful conclusion of the 
Washington conference, confidence will be restored, 
and the long expected building campaign will get 
under way early in 1922 to put the sawmill opera 
tors in position again to be numbered among those 
who pay income taxes.—J. O. CAMBRON, president. 


Forestry and Conservation Bodies 


Western Forestry and Conservation Association 

PorTLAND, Or®.—Greater State and Federal aid 
in forest protection has marked the year’s work. 
Air patrol was successfully maintained over paris 
of California, Oregon and Washington. Some 
the more important projects outlined for 1922 are: 
Appropriation for insect control work in southe:» 
Oregon and northern California; white pine blis' 
rust control; greater Federal and State aid in pr: 
tection against fires; revision of tax laws as t! 
affect cut-over lands; continuance and extension : 
air patrol—cC. S. CHapMAN, forester. 





Southern Forestry Congress 


New Orueans, La.—The third Southern Forestiv 
Congress held at Atlanta, Ga., last July was |" 
best forestry meeting ever held in the South, a 
in no small measure was responsible for the pass‘ 
of preliminary forestry legislation in Georgia. ‘I 
fourth congress to be held at Jackson, Miss., Fv’: 
6 to 8, promises to be even better. We figure 
helping Mississippi to put over a real forestry ! 
in 1922.—R. D. Forsgs, secretary fourth congr« 


Pennsylvania Forestry Association 


PHILADELPHIA, Pa.—This association, founded 
Philadelphia in 1886, is the oldest State fores' 
association in the United States. Mostly thru § % 
effort and its encouragement the State was mo: 
to establish its department of forestry in 1°’ 
The State legislature at its biennial session in 1°-! 
appropriated $1,000,000 for fire protection, 
largest appropriation for this purpose ever made | 
any State or by Congress. The State is fully *: 
to the importance of the forestry questions an 
in hearty sympathy with the present support gi 
by the Chamber of Commerce of the United St» 


a2aesao4a& 








to 
Hi 


n- <a a 











DrceMBER 31, 1921 


AMERICAN LUMBERMAN 


45 





to ‘he establishing of a national forest policy.— 
Hexry 8S. DRINKER, president. 


Coeur d’Alene Timber Protective Association 

CorUR D’ALBNB, IpAHO.—Our codperation with 
yarious agencies, especially the United States 
Forest Service, was very successful in 1921. We 
recived a substantial contribution from the 
Weeks Law fund and are confident that the co- 
operative spirit with which we have been working 
for the last fifteen years will carry us on for some 
years to come.—HUNTINGTON TAYLOR, secretary- 
treasurer, 


Potlatch Timber Protective Association 


VoTLATCH, IpAHO.—The outstanding feature of 
the season is the improved coérdination between 
the detection force (lookouts etc.) and the control 
or suppression force (smokechasers, fire fighters 
etc.). We are constantly reducing the time be- 
tween the discovery of fires and the attack. Our 
plans for next year contemplate the erection of 
several lookout towers and several other improve- 
ments at lookout points. A project of trail improve- 
ment is also under consideration —W. D. HuMIs- 
TON, secretary and treasurer. 





Florida Parishes Woods Fire Control Association 

BocaLusa, La.—This is an organization pro- 
moted and maintained by the forestry division of 
the Department of Conservation of Louisiana in co- 
operation with representatives of some of the lead- 
ing lumber industries in the Florida Parishes of 
Louisiana, and stock men, bankers, farmers and 
business men generally. Its purpose is the dis- 
semination of information as to the causes hinder- 
ing cut-over lands from reforesting themselves. In- 
vestigation has focused attention on one very dis- 
tinct menace; namely, wild annual woods-grass 
fires. Second to this is the roaming at large of 
great herds of lean, long-nosed pine-woods rooters, 
usually referred to as razorbacks. This associa- 
tion has sought to approach the problem of con- 
servation with due regard to human nature and 
recognition that the biggest point to be gained in 
any reform movement is to get the people them- 
selves behind it, and that must come thru informa- 
tion and education.—J. K. JOHNSON, secretary. 





California Forest Protective Association 

San Francisco, Catir.—The “big thing” up to 
the present in California is that a thoro system of 
codperation for fire prevention and suppression has 
been worked out between the United States Forest 
Service, the State Board of Forestry, the counties, 
and the owners of timber lands. As an immediate 
result the loss of timber was less in 1921 than for 
many years. The big thing we are proposing for 
1922 is to protect the second growth timber, a full 
stand of which is supplied by nature on at least 80 
percent of the cut-over lands, and to bring the other 
20 percent up to full forest production.—GrorcE 
fi. Ruopss, secretary-treasurer. 


Missouri Forestry Association 


CoLuMB1A, Mo.—This association was organized 
December 7, 1921, for the purpose of advancing the 
public understanding of the importance of timber 
crops in the economic life of local communities, and 
o! the whole State and nation—Freprrick DuN- 
rap, secretary, 


Central States Forestry League 
Cu1caco.—This league was born in 1921, Its 
purpose is to get constructive plans of forestry 
under way in the central States. It has become a 
«onter of thought and action in Chicago, and Illinois 
id its influence is reaching out to neighboring 
states.—WILLIAM L. HALL, secretary. 


Empire State Forest Products Association 


ALBANY, N. Y.—To the lumber industry of 
‘merica has come the privilege of assisting the 
hole people in the formation of a permanent na- 
onal forestry policy. This association has en- 
cavored to persuade the people that the only safe 
sundation upon which to build this policy is thru 
le constitutional functioning of Congress. It has 
‘eadily supported the obvious needs for fire preven- 
‘ion, liberal tax laws and for reforestation. It has 
eclined to support experiments in legislative or 
Iministrative practices at the expense of the 
teople and of the lumber industry.—Grorcr N. 
‘STRANDER, president. 


North Idaho Forestry. Association 
PoTLATCH, IpAHO.—One of the most interesting 
ctivities of the association during 1921 has been 
$ codperation with the United States Forest Serv- 
e, the Forestry School of the University of Idaho, 
‘ol, C. S. Chapman, of the Western Forestry & 
~onservation Association, and a number of inland 
umbermen and timber owners, in the study of the 


minimum of protection from forest fires and the 
silvicultural practice which will insure natural 
perpetuation of forest growth. Next year’s pro- 
gram will give a very prominent place to the prob- 
lem of white pine blister rust control.—W. D. 
HUMISTON, secretary and treasurer. 


Wisconsin Forestry Association 


Mapison, Wis.—This association, formed during 
the year just ended, supported the constitutional 
amendment permitting forestry practices by the 
State, and has instituted an active campaign to in- 
form the people of Wisconsin about practical 
forestry plans.—C. L. HARRINGTON, secretary. 





Northern Montana Forestry Association 


KALISPELL, Mont.—Working under a codperative 
agreement with the Federal and State governments 
on approximately 2,500,000 acres of Federal, State 
and privately owned timber land, the association 
handled last season 105 fires at a total cost of 
$16,024, the prorata cost to the association being 
$4,496. During the season of 1922 the detection 
force will be materially increased and an effort 
made to secure the membership and codperation of 
every property and timber owner within the asso- 
ciation boundaries.—A. BE, BoorRMAN, secretary. 


Colorado State Forestry Association 


Denver, CoLo.—More than all others, lumbermen 
realize the necessity for thrift in the handling of 
our forest resources. The spirit of codperation 
developed in the last decade between those who as 
nature lovers are voluntary guardians of our 
forests and those who make merchandise of them 
is the most hopeful sign of the times. That 1922 
may find this spirit increasingly evident is the hope 
and the message of the Colorado State Forestry 
Association to the nation’s lumbermen.—Lovu D. 
Sweet, president. 


North Carolina Forestry Association 

CuHapet Hix, N. C.—This association plans to 
start its second decade with a drive to double its 
membership. The association will codperate with 
the State Geological & Economic Survey in securing 
the interest and support of people for fire preven- 
tion. A campaign for the reservation and planting 
of roadside trees is to be pushed—J. S. HoLmgs, 
secretary. 


Penobscot Forestry Club 

Banocor, Mg.—This club was organized in May, 
1921, its membership consisting of foresters and 
others concerned with the management of forest 
lands. The club has proved of great value in 
keeping members in touch with one another on 
matters of current interest in forestry. Much at- 
tention has been given to problems of fire protective 
organization. Other subjects discussed include: 
Methods of timber estimating, reforestation, and 
white pine blister rust.—P. T. CooLipes, secretary. 


Sash, Doors and Millwork 


Southern Sash, Door & Millwork Manufacturers’ 
Association 

ATLANTA, Ga.—The outstanding thing in our as- 
sociation activities for 1921 is that altho this 
association has existed continuously for eighteen 
years we took in twenty new members, our revenue 
is greater than ever before and while our activities 
have been confined along narrower lines, the neces- 
sity and benefit of the organization are better 
understood both by the members and the public. 
The “big idea’ for 1922 is a full understanding 
of millwork costs by every manufacturer in our 
territory, members and non-members, and the buy- 
ers too, if they desire it.—C. B. HARMAN, secretary. 


Millwork Cost Bureau 

CxHIcaco.—We wish first of all to express our 
appreciation of the AMBRICAN LUMBERMAN, which 
has so thoroly and satisfactorily covered its field 
as a trade newspaper. The greatest feature of 
this bureau’s activity during 1921 was the inter- 
est created in the installing and successful opera- 
tion of cost finding systems. Early in 1922 we 
will issue, as a part of our service to members, a 
new correspondence service for estimators, which 
will not only teach them to accurately survey 
quantities from architects’ plans, but will also 
teach the use of cost schedules as applied thereto. 
—wW. P. FLINT, secretary. 


Eastern Woodworkers’ Cost Information Bureau 


New York.—The most striking feature of the 
year’s work has been the loyalty of our members 
in their 100 percent support of the bureau. It 
is a splendid proof that our industry is progres- 
sively awake in its search for helpful cost knowl- 
edge.—E. F. Hunt, secretary. 


Important Organizations Unclassified 


Loyal Legion of Loggers & Lumbermen 

PORTLAND, OrE.—The outstanding development 
has been the growth among members of a sense of 
unity, making possible gradual and fair wage ad- 
justment and the sharing of losses incident to 
deflation. The big 4-L prospect for 1922 is the 
practical application of the sense of mutual re- 
sponsibility, thru organization of production com- 
mittees consisting of department workers, foremen 
and superintendents, to increase and improve out- 
put.—W. C. RUEGNITZ, executive secretary. 





National Lumber Exporters’ Association 


BALTIMORE, Mp.—We have succeeded during 
1921 in prevailing on the United States Shipping 
Board to adopt the S/S agreement in effect be- 
tween our association and the Transatlantic Asso- 
ciated Freight Conference for the last fifteen years, 
which agreement provides for the counting of ship- 
ments at seaboard and the issuing of clean bills 
of lading. We also have succeeded in prevailing 
on the Timber Trade Federation of the United 
Kingdom and the Liverpool Timber Trade Associa- 
tion to rescind the objectionable resolutions passed 
in September, 1920, requesting their members to 
refuse: lumber shipments from the United States 
when made in Shipping Board bottoms. Prob- 
ably the biggest thing our association expects to 
do during 1922 is to complete the uniform form 
of contract with the Timber Trade Federation of 
the United Kingdom and with the Liverpool Tim- 
ber Trade Association.—Harvgey M. DIcKSON, sec- 
retary. ; 


Concatenated Order of Hoo-Hoo 


St. Louis, Mo.—The outstanding feature of 1921 
is the great revival of interest in the Order by 
lumbermen thruout the country, the spirit of co- 
operation, and the return to the ranks of many 
former members. To utilize this growing interest 
and codperation for the accomplishment of greater 
things for the members of the largest business 
fraternal organization in the world, and for Lum- 
berdom, is our goal.—H. R. ISHERWOoD, secretary- 
treasurer. 


National Association of Railroad Tle Producers 


St. Louris, Mo.—The period we have been pass- 
ing thru has proved a splendid opportunity for 
clearing records, close examination of inventories, 
elimination of dead stocks, curtailment of waste 
in production and reduction of overhead. Con- 
structive progress is being made in problems of 
standardized specifications and universal applica- 
tion of them, looking toward improved quality of 
material and elimination of waste in production. 
—wWaARREN C. NIXON, secretary. 


American Wood Preservers’ Association 


Map1son, Wi1s.—Our greatest accomplishment in 
1921 was establishment of the service bureau at 
1146 Otis Building, Chicago, to furnish information 
on all matters pertaining to wood preservation and 
to further the cause thru publicity. In 1922 we 
hope to secure for wood preservation the recogni- 
tion it deserves as a means of conserving the na- 
tion’s timber supply.—-GrorcEe M. Hunt, secretary- 
treasurer. 


National Association of Box Manufacturers 


Cuicaco.—Thru scientific research to further 
the improvement of box design and construction 
this association has placed at the disposal of its 
members information of enormous value in meet- 
ing competition of other containers, reducing manu- 
facturing costs, increasing container serviceability, 
conserving lumber and reducing loss and damage. 
It has preached the gospel of good packing. These 
activities will be carried further in 1922.—H. L. 
PEASE, secretary. 


National Bullders’ Supply Association 

MINNEAPOLIS, MINN.—During the past year we 
have confined our activities almost exclusively to 
the promotion of 100 percent dealer distribution. 
This also will be the outstanding aim in the asso- 
ciation’s activities for the coming year. We be- 
lieve it to be the most important issue in the re- 
tail building supply industry, and are urging every 
retail dealer in the country to make a vigorous 
personal campaign with supply manufacturers for 
dealer distribution.—FRrank G. LarrD, secretary. 


National Association of Builders’ Exchanges 

ATLANTA, Ga.—Considerable attention has been 
given to the question of modification of freight 
rates. Secretary- Hoover’s request for aid in the 
formulating of a program for the successful con- 
duct of the newly created division of building and 
housing, Department of Commerce, in its effort to 


(Continued on page 59) 
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CO-OPERATORS ORGANIZE SELLING COMPANY 


SEATTLE, WASH., Dec. 24.—The Mutual Tim- 
ber Mills is the name of a new organization that 
has opened offices and is ready for business at 
955-6 Stuart Building, this city. It is a sell- 
ing organization for a large number of co- 
operative mills, representing, it is said, prac- 
tically 100 percent of the codperative mills of 
Washington State and some in British Colum- 
bia. The company is owned and controlled by 
the codperative mills and will sell their product 
at wholesale. Their product is fir lumber and 
veneers, and red cedar siding and shingles. The 
company is now making selling connections 
thruout the United States and is selling shin- 
gles for shipment both by rail and water. It 

proposes to improve 
and standardize the 
grades of its member 
mills and will have an 
inspector in the field at 
all times, traveling 
among the mills. 

These mills are owned 





C. A. JOHNSON. 
Seattle, Wash. ; 


Manager Mutual Timber 
Mills 





and operated by the 
men working in them 
and it is thought that 
thru this central selling 
office they can eliminate 
much of the excessive 
selling cost of individ- 
ual plants and _ benefit 
both themselves and the buyers. As the men 
are codperating among themselves to operate in- 
dividual plants, the plants are now organized 
to codperate with one another in marketing their 
products. 

It is also one of the plans of this organiza- 
tion to establish a cost accounting system, 
whereby each plant will know its cost and be 
able to increase its efficiency. 

The company was organized by C. A. John- 
son, of this city, who becomes its manager. Mr. 
Johnson has long been connected with the 
wholesaling of lumber and shingles. He was 
formerly head of the Seattle Shingle Co., which 
operated for a number of years in Seattle as 
a shingle manufacturer and wholesale company. 
He has had many years’ experience in the busi- 
ness and with the backing of the mill members 
should be able to carry thru to a success the 
company’s plans. -Mr. Johnson says that the 
real aim and object of the company is service— 
real service both to the manufacturer and buyer 
of Pacific coast forest products. 


TELLS OF MILL CONDITIONS AND LOG SUPPLY 


SeaTTLE, WASH., Dec. 24.—Arthur Bevan, of 
the service department, shingle branch West 
Coast Lumbermen’s Association, was principal: 
speaker at the shinglemen’s luncheon Tuesday, 
in an analysis of mill conditions and log sup- 
ply. He pointed out that two floods in suc- 
cession, followed by a severe snow storm, had 
combined to make operating conditions diffi- 
cult, and in some instances impossible. At the 
same time the log shortage had added to the 
troubles of the millmen, so that the shutdown 
was probably the most complete in the history 
of the industry. The time of resumption was 
problematical. Touching on the topic of log 
supply, Mr. Bevan cited that cedar was scarce 
thruout the Pacific Northwest, with the price 
on the Columbia River at. $18 to $20, Grays 
Harbor $20, Seattle $22 and Everett $22 or 
better. He noted that there had been a sharp 
break in Japanese demand for raw cedar, due 
probably to the fact that the Oriental trade was 
adjusting itself to the closing. of the year, and 
that a considerable quantity of bolts, flitches 
and logs would be left in the hands of the 
speculators. It was likely that the brokers 
would be able to dispose of their:cedar to mill 


owners, but would have to absorb an average 
loss of $5 a thousand on surface-clear logs. 
The aggregate of such cedar was probably 
2,000,000 feet—an insignificant total compared 
with the requirements of the mills, so that the 
slack demand from Japan would not exert an 
appreciable effect on the manufacturers. 


PROSPECTIVE EAST COAST TERMINAL 


SEATTLE, WAsH., Dec. 24.—New London 
(Conn.) has come to the front as a prospec- 
tive location for the east Coast terminal in the 
handling of west Coast forest products. An in- 
vitation to that effect has been received by the 
West Coast Lumbermen’s Association, on the 
authority of the State of Connecticut, thru its 
rivers, harbors and bridges commission. Re- 
cently the commission wrote that that State 
was developing the New London terminal, the 
first unit of which comprises a pier 200 x 1000 
feet with a depth of water alongside the pier 
of 35 feet. This pier has railroad connections, 
reaching all points in New England. Immedi- 
ately back and adjacent to the pier itself is an 
extensive area of land having a sandy and gravel 
formation, suitable for the storage of many 
million feet of lumber. Ample fire protection 
is guaranteed. 


At present considerable west Coast lumber is 
going over the docks at New London, and west 
Coast shippers who have forwarded consign- 
ments to that port have advised that their ex- 
perience has been highly satisfactory. 


OUTPUTS OF CENTRAL OREGON MILLS 


BEND, ORE., Dec. 24.—Figures secured here 
in a survey of central Oregon lumber conditions 
show that altho the total output of mills in and 
near Bend was approximately only two-thirds 
of the normal cut, the Brooks-Scanlon Co, mill 
produced more than normal, despite the fact 
that the mill was closed for a short time, 
and ran only one shift for part of the year. 
The fact that three shifts have been operated 
for several months is considered responsible for 
this. Sixty-two million feet is the estimated 
Brooks-Scanlon output for 1921. 


The output of plants in and near Bend, in- 
cluding the outlying mills of central Oregon, 
has been 112,000,000 feet, as against an esti- 
mated average cut of 182,000,000. Outlying 
mills, depending on irrigation water for their 
boilers and other uses, have been unable to put 
in a full season, somewhat reducing the total 
in consequence. Lack of demand, causing the 
Bend mills to shut down in part or in whole 
during the early part of the year, is, however, 
the cause of the greater part of the shortage. 
At present demand is satisfactory in consider- 
ation of the fact that December is always a 
dull month, managers explain. 


The cut of the Shevlin-Hixon Co. has been 
40,000,000 feet against a normal output of 110,- 
000,000. The plant was completely shut down 
for a short time, the mill being idle for virtually 
three months, and running but one shift the 
remainder of the time. Resumption of two 
shift production is expected early in the spring, 
altho T. A. MeCann, vice president of the gen- 
eral company, in the department of operations, 
was unable to make a definite announcement 
while here on a recent visit. 


The McKinley-Hampson mills, two of which 
have been operated this year, cut 7,000,000 feet, 
something under normal. The Deschutes Lum- 
ber Co.’s mill sawed about 1,000,000 feet, and 
the Oreweiler mill 2,500,000. 

The Brooks-Seanlon cut has been made with- 
out sacrificing in any way the company’s ideal 
of working for the highest grades instead of for 
big production. Sawyers are instructed to take 
every care in sizing the logs so that a maximum 
quality may be gained. Eight-hour production 
is normally about 105,000 feet for the two bands 
and one gang operated, and it seldom varies 
from this figure more than 5,000 feet either 
way. The third shift has increased the stock 
on hand to some extent, but there is not an un- 
due amount of lumber in the yards. 


BROOKLYN SETTLERS PLEASED WITH IDAHO 


BuuL, IpaHo, Dee. 24.—Members of Seott?s 
Modern Caravan have planned for a community 
Christmas, with a fine tree ’n everythine, at 
the home ‘of W. Dz. Scott, the caravan leader, 
Songs old and new, some of the latter composed 
on the trip across the continent and son: espe- 
cially for the occasion, speeches and recitations 
and other stunts will ‘contribute to the. gavety 
of the party. 

Reports of desertion of the settlers‘an of 
dissatisfaction are without any foundation \ hat- 
ever. Some of the reports going about in the 
press having come to the attention of the sct- 
tlers, they adopted the following resolution or 
declaration : 

We, the members of the Scott caravan, hearing 
reports that have been given to the newspapers of 
alleged misrepresentation of land and water supply, 
desire publicly to state that these reports were 
not officially authorized and that we believe there 
is no better farm land in the State of Idaho. 

We desire to publicly thank the State and its 
officers for their wise advice and assistance. 

There is no discord within the ranks of the 
members of the caravan, and they are so well satis- 
fied that several of them have purchased additional 
land and some more of their friends have joined 
them from the East. 


REPRESENTS COAST MILL IN BAY STATE 


SEATTLE, WASH., Dec. 24.—Shortly after the 
opening of the new year, W. F. Wahlenmaier, 
who for nearly three years has held the re- 
sponsible position of director of the red cedar 
department of the Pioneer Lumber Co., will go 
to Springfield, Mass., as the representative of 
the company in that territory. As an uptodate 
lumber merchant he will maintain connections 
with leading mills in 
Washington and British 
Columbia, paying par- 
ticular attention to in- 
dustrial stock and spe- 
cializing on high grade 








W. F. WAHLENMAIER, 
Springfield, Mass. ; 
New England Represent- 
ative Pioneer Lumber Co. 








Washington fir, spruce 
and cedar products. 

Mr. Wahlenmaier was 
born in Kansas City, 
Mo., and _ secured his 
first knowledge of lum- 
ber in the southern pine 
field. He worked for 
Sanborn Bros., manu- 
facturers and wholesal- 
ers, at Mobile, Ala., and 

also added to his early 
schooling thru employment by the Robinson 
Land & Lumber Co., at Mobile and Chicor:, 
Miss. More than a decade ago he came to tlic 
Puget Sound country, and became connecte'! 
with the Coast offices of the A. C. Dutton Lun 
ber Corporation, Seattle. Later he went to the 
Wagner Lumber & Shingle Co., and at lengi! 
to the cedar department of the Pioneer Lumb: 
Co. His experience and study have given hi" 
a comprehensive knowledge of lumber cond: 
tions in the two great producing regions « 
America, and his vision has been broadenc: 
and clarified by more than a dozen trips to t! 
East. His many friends therefore regard hi 
as exceptionally well prepared to enter the Ne. 
England field with headquarters at Springfie' 
and deal in the high grade west Coast stock, on 
which he has ‘decided to specialize thru ti! 
Pioneer Lumber Co. Mr. and Mrs. Wahl 
maier, and their young son, Billy Fritz, w'! 
leave Seattle for Springfield shortly after Ja 
1. Mr. Wahlenmaier’s position as head of the 
red cedar department of the Pioneer Lum): 
Co. will be taken by F. G. Carpenter, who has 
been with the company for more than a yee 


—_——_—oTO—nrw 


THI! GUT OF TIMBER from German fores!s 
during tne war was only about 70 percent of tlic 
prewar output. 
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7 RAILROADS LOSING EASTERN HAUL 


SeATTLE, WASH., Dec. 24.—The West Coast 
Lu:.bermen’s Association has just issued a sta- 
tistical cireular showing the effects of the high 
rai.voad freight rates and the consequent diver- 
sio: of lumber shipments to water transporta- 
tiov. The circular, headed ‘‘ Railroads Losing 
Eastern Lumber Haul,’’ is as follows: 

illustrating the extent to which high freight 


rates diverted lumber transportation from rail to 
water, Pacific Northwest shipments thru the Pan- 
am: Canal to north Atlantic coast domestic mar- 


kets increased from 12,453,797 feet the first nine 
mouths of 1920 to 139,791,775 feet for the same 


period in 1921, 
vrior to the increase in rail freight rates, Aug. 
26, 1920, this transcontinental lumber trade was 


ha: dled almost 100 percent rail haul. Since the 
big boost in rail freight rates the increase in water- 
borne shipments to north Atlantic coast markets 
has been 1,022 percent. 

Che Japanese business of Pacific Northwest mills 
increased from 76,081,350 feet the first nine months 
of i920 to 208,332,770 feet the first nine months 
of 1921—an increase of 174 percent. 

These are a few of the interesting facts revealed 
in the Pacific Lumber Inspection Bureau’s latest 
figures on cargo lumber shipments from Washing- 
ton, Oregon and British Columbia. 

Notwithstanding the increase in shipments to 
the Atlantic coast, Japan, Hawaii, Philippine 
Islands, Egypt, India, Mexico, New Zealand, South 
Sea Islands and the West Indies, the nine months’ 


shipping report shows a slight decrease compared 
with like period in 1920 by reason of losses in Cali- 
fornia, Alaska, Panama, Arabia, Australia, China, 
Cuba, Manchuria, South Africa, east coast of South 


America, west coast of South America and Europe. 
Detailed figures of Pacific Lumber Inspection Bu- 
reau report follow : 
First 9 months First 9 months 
1921 1920 
To— lumber, feet lumber, feet 
United States Atlantic 








CORME. ccdeeucesces 139,791,775 12.453,797 
PN Ee ree 208,332,770 76,081.350 
Hawaiian Islands.... 50,040,483 45,812,196 
Philippine Islands.... 11,634,499 2.761,603 
Lk) SOA ae 8,566,400 1,615,335 
THOU. cinwaeeneceens 10,131,377 4,143.9 
WONG i205 os <4k eae 3,782,692 3.419,660 
New Zealand........ 6,101.894 2,23 0 
South Sea Islands.... (0 ee eee 
West: BBGtG 6 c5:c:6-006 ROE  kcaetueweean 
CSUIGUOIE. oc ecceecee 599,927,627 690,578,679 
BN, oink darcaenns 2,510,576 9.218.938 
a ae eer 518,256 4,980,159 
BTORGR. ovvcacntageses sesemnaeeee 25,275 
Pi | ear 40,958,646 91,384,609 
CRG: cee ouews t mieian 99,438,314 123,560,675 
COME sean is vars ee oe 2,724,417 13,655.339 
BOSt DIMM ccc beens Seeeeececes 51,186 
io Rr ee or peri 2,952,386 
PRORCOUNED. a0:6 0's vaccds, 00 Ke¢emraes 163,163 
South Africa........ 4,621,940 16,145,118 
East coast South Amer- 

IE. cecwarcnes eeu 628,924 8,676,016 
West coast South Amer- 

1M dsGaiedweeeews 87,506,279 75,321,265 
WURODG: caewcscenvsae 20,653,060 71,276,240 

TOUR ces acianeks 1,249,057,310 1,256,716,312 


Summarizing the nine months’ water movement 
of 1921 by shipping districts, the report reveals 


the following interesting data: 
Domestic Export Total 

WroM—_— lumber, feet lumber, fect lumber, feet 
British Co- 

lumbia ... 16,493,544 105,628,469 122,122,013 
& iget a -~gpmamnaaaal 157,894,498 420,027,505 
ways ar- 

DOE 5.4565 189,542,985 40,758,629 230,301,614 
Willapa Har- 

BOP ceeds 41,612,243 6,395,833 48,008,076 
Columbia 

River ....231,770,733 182,135,271 363,906,004 
Coos Bay... 62,870,704 1,821,394 64,692,098 





Yotal ....804,423,216 444,634,094 1,249,057,310 


Revealing the growing strength of Pacific Lumber 
Inspection Bureau among domestic as well as ex- 
port buyers, the bureau report shows that out of a 
total of 1,249,057,310 feet of lumber moved by 
Water the first nine months of 1921, the Pacific 
P — —* Bureau officially inspected 954,- 
15,6 ee 


PROMOTED TO TRAFFIC MANAGERSHIP 


SEATTLE, WasH., Dec. 24.—Jesse I. Cutler, 
eight claim adjuster of the Pacific Coast 
Sippers’ Association, will become traffic man- 
over Jan. 1, vice William A. Shumn, resigned. 
‘he change has come as a result of Mr. Shumm’s 
“ccision to retire from the position which he 
s held for ten years, and enter business life 
. his own account. He will specialize on in- 
‘state commerce decisions and traffic law, for 
which he has been admirably fitted thru many 
years of experience. Mr. Shumm came _ to 
Seattle from Indianapolis, Ind., where he had 
heen employed in the mechanical department 
of the New York Central lines. He is known 
‘ar and wide for his remarkable command 
of technicalities regarding freight rates and the 
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minutie of traffic problems; and on that ac- 
count has taken part in notable traffic hearings, 
particularly those at San Francisco relating to 
the coast-to-coast service, and the penalty cases 
in Chicago last June, in which he was an im- 
portant witness. 

Mr. Cutler began his career at the age of 
15 as messenger boy for Thomas Cooper, west- 


_ern land agent of the Northern Pacific at 


Tacoma. Later he went to Lincoln, Neb., as 
secretary to E. Bignall, at that time superin- 
tendent of the Lincoln division of the ‘‘Q.’’ 
He became Wells Fargo messenger on the South- 
ern Pacific out of Portland, Ore.; and was suc- 
cessively connected with the Bellingham & 
Northern, Northern Pacific and the Chicago, 
Milwaukee & St. Paul. In 1917, he became 
assistant traffic manager of the Pacific Coast 
Shippers’ Association under Mr. Shumm, and 
later assistant secretary. In 1919 he went to the 
lumber firm of Lyle 8. Vincent & Co., and a 
year later organized the Forest Products Ex- 
change; and a little later reéntered association 
work as freight claim adjuster. 


STEPS TO COMBAT BLISTER RUST 


PORTLAND, ORE., Dec. 24.—At a largely at- 
tended conference here this week steps were 
taken to wage an energetic campaign with the 
view of combating the white pine blister rust 
which is menacing the forests in certain sec- 
tions of the Pacific Northwest. An executive 
committee was appointed headed by C. S. Chap- 
man, of the Western Forestry & Conservation 
Association, as executive secretary. An elab- 





orate program is to be worked out and State 
and Federal aid is to be asked in the eradica- 
tion of the disease. 

The conference was called by H. P. Barss, 
commissioner for the West, and who makes his 
headquarters at Corvallis, Ore. C. A. Park, 
of Salem, president of the Western plant quar- 
antine board and the State board of horticul- 
ture, was elected chairman and Lee A. Strong, 
chief quarantine officer of California, was 
chosen secretary of the conference. 

Among the speakers were S. B. Detwiler, 
pathologist from Washington, D. C., who told 
of the infected timber in the East and steps 
taken there to combat the fungi; J. W. East- 
ham, plant pathologist for the provincial gov- 
ernment of British Columbia, who spoke from 
the standpoint of Canada, and Ellsworth Bethel, 
pathologist of Denver, Colo., who spoke of the 
Government’s part so far taken. Motion pic- 
tures of the white pine blister attacks in the 
East were also shown. 

The blister rust infestation in the Pacific 
Northwest covers a large part of British Colum- 
bia with infected areas at Sumas, Mount Ver- 
non, Everett and Port Townsend, Wash. Ex- 
cept at Everett, where pine trees have been 
found infected, the attacks have been confined 
to black currant bushes. 

The eradicating program will call for strict 
quarantine on black currant bushes and pos- 
sibly the destruction of this rust earrier whence 
it has been found to spread to the pine forests. 
Possibly the wild currant, too, so abundant in 
the Pacific Northwest, will be made an aim of 
attack. 





Properly Piling Lumber for Seasoning 


(Continued from front page) 
boards never close enough to touch each other, 
as, if you do, capillary attraction will cause the 
cover to leak. Lay the second course in like 
manner, battening the openings in the first 
course. Weight down, or fasten down, by put- 
ting two 2x4’s two feet longer than the width 





























Fig. A (at top) shows way to drain ground where 
trams are used. Fig. B (in center) shows way 
to drain ground where no trams are used. Fig. 
C (at bottom) indicates what happens when 
the cross piece is too near the end of the board 
at the rear of the pile 


of the pile, across the cover, stick a piece of 
edging into the side of the pile two feet below 
the cover and wire the 2x4 down to it at each 
end and your cover will protect your pile until 
you remove it. 

Some people may contend that letting com- 
mon lumber dry without a cover will dry it 
quicker, but it is not true. It will become 
weatherbeaten quicker, but not dry quicker, and 
we are concerned with how ‘‘best’’ to save it 
and how to save it ‘‘best.’’ 

Proper Distances That Should Separate Piles 

As to the distance piles should be separated, 
I say three or four feet is plenty, as it is of 
much more importance to have large space be- 
tween the boards in the pile, and the number 
of pieces in a course should never exceed the 
number allowed in the subjoined table if you 
are properly to save southern pine lumber after 
soda dipping it, but there should be at least 
eight feet separating the rear ends of piles. 

Pile the following number of pieces in a 


course, not counting the crossing strips: 


NUMBER OF PIECES TO THE COURSE 
————Length of skids. 
12 14 16 


6 8 10 18 20 
Description— ft. ft. ft. ft. ft. ft. ft. .ft. 
oo Be eerrrr 9 12 15 18 22 26 30 34 
ix 6 & 2x 6... 8 10 12 14 16 18 21 23 
Is$ €646:6...¢6¢ © 362 hw WH tis 
nt6 4 3006...5 7 8 3060 22 36 MO 
1x12 & 2x12...4 6 7 8 10 11 12 13 
2x 4 & 2x 6 on 
COME Soccecas 18 24 30 38 42 48 54 60 


Raise the front of cover at least six inches, 
and put one board under back end of cover three 
inches under the cover, balance of the board 
overhanging in the rear of pile. 

Pile Small Dimension on Edge 

Pile all southern pine lumber with the heart 
face up, it will warp much less; select cross 
pieces for each course of the same thickness, 
so the boards in each course may lie and dry 
straight; keep the spaces between the boards in 
the pile evenly divided. Pile all 2x4 and 2x6 
on edge, with a skid and a cross strip every 
three or three and one-half feet in their length, 
and you will have few claims on crooked dimen- 
sion. Above all, keep the cross strips one di- 
rectly over the other; make this an issue whether 
in yard or kiln. If these instructions are fol- 
lowed you will add nothing to the natural de- 
fects in southern pine lumber by the season- 
ing process in the air. 

Piling to Avoid Checks in Kiln Drying 

What is said above with reference to cross 
strips and air spaces for drying in the air should 
be emphasized for kiln drying; cross strips for 


‘kiln drying should not be more than two inches 


wide, as the writer has had lumber checked on 
kiln cars before it even went into the kiln by 
the use of 4-inch cross strips, which being devoid 
of moisture by repeated use, and one on each 
side of a board, absorbed the moisture at the 
point of double contact, causing shrinkage and 
checks under the cross strip in twenty-four 
hours. 

The heat in the kiln rising vertically from 
the pipes is the vehicle on which the moisture 
travels away from the lumber, hence ample ver- 
tical air spaces should be built into each kiln 
carload of lumber. Without proper regard for 
this feature, rapid results can not be obtained. 

I will not attempt to deal with the proper 
manipulation of dry kilns or of soda solutions, 
but offer this as the method of piling and cover- 
ing of lumber that has brought the best results 
in the writer’s experience. 
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In the preceding chapter a sample form of 
profit and loss statement was illustrated, where- 
in, in Figs. 18 and 19, the total manufacturing 
expense for the month was shown as $14,785, an 
important figure to be remembered. The purpose 
of the present chapter is to complete the story 
of these manufacturing expenses by showing a 
sample make-up of the various expense accounts 
comprising that total, the sources of the ex- 
penses, the processes of their transition to the 
proper accounts, their distribution to operations 
and finally how they become included in the cost 
of the articles produced. These several steps 
are accomplished largely by means of books and 
records described in previous articles, and to 
which reference will be made in detail as we 
progress. 

A desirable form, arranged to show both a 
recapitulation and distribution of manufactur- 
ing expenses is illustrated in Fig. 21 herewith. 
This form is very convenient, it may be men- 
tioned, for the use of the accounting department 
in taking off monthly trial balances of the manu- 
facturing ledger, altho this use is quite aside 
from its main purposes. The expense accounts 
it is proposed to use by way of illustration are, 
with a few special exceptions, only the more com- 
mon forms of expenses, these being deemed 
sufficient for the purposes at hand. These ac- 
counts, it will be noted, are recapitulated in 
column 1, and are arranged in alphabetical or- 
der, or in whatever sequence prevails in the 
manufacturing ledger; the amount of the ex- 
pense is shown in column 2, and the distribution 
to operations or departments is shown in the 
remaining columns, there being as many of the 
latter as desired, one for each operation or de- 
partment. Particular attention is called to the 
fact that the total of the expenses shown in 
column 2, $14,785, ties in with the one control 
figure of manufacturing expense shown in the 
profit and loss accounts illustrated in Figs. 18 
and 19, the gist of the whole matter being that 
herein are shown the details of the total manu- 
facturing expense, not only by accounts, but by 
operations, thus enabling the management to 
get a clear view of the entire situation of the 
expense of manufacturing, and enabling them 
to put their fingers immediately and with abso- 
lute certainty on any good or bad situations. 

The sources of the charges to manufacturing 
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expense and the processes of their distribution to 
operations are explained as follows: 


Depletion 

In chapter 13 of these articles (issue of Oct. 
30, 1920) a dissertation was made on the subject 
of depletion, wherein the wisdom was empha- 
sized of calculating this charge on the basis of 
the logs cut in the month they were cut—not as 
moved from the woods or as cut by the mill. 
This information may be readily obtained from 
daily reports as submitted by woods foremen 
showing the quantity of logs cut; these reports 
are recapitulated in the office on forms arranged 
to show the kind of timber cut, the footage and 
the tract, the latter being for identification pur- 
poses, to insure the reduction of the particular 
depleted asset account.of standing timber. At 
the end of the month, the recapitulation of the 
daily figures is totaled, and a journal entry is 
put thru as follows: 
Debit: Manufacturing expense $300 

Depletion 


3 
Credit: Reserve for depletion $300 
Jenkins tract 


(EXPLANATION: 150,000 feet logs at $2 a thou- 
sand cut during January, 1921, as per recapitula- 
tion of daily reports of logs cut.) 

If desired,*the reserve account may be later ap- 
plied as a reduction of the timber account. 


Depreciation 


In the same article (chapter 13), there was 
also a dissertation on the allied subject of de- 
preciation. Assuming, for present purposes, that 
the method of calculation of depreciation has 
been selected, and that it is the so called 
‘straight-line method’’ explained in that chap- 
ter, it becomes necessary to determine the amount 
of depreciation chargeable to each operation, A 
form for the analysis of plant investment was 
illustrated in Fig. 4 (issue July 24, 1920) and, 
using this as a basis, a schedule of depreciation 
may be built up which, with care, will stand the 
closest investigation for income tax or any other 
purpose. Except in unusual cases of reductions 
due to losses by fire or other causes, or of in- 
creases due to heavy construction, plant invest- 
ments do not fluctuate to any great extent from 
month to month, and accordingly, as the detailed 
calculation is a somewhat elaborate affair, one 
schedule usually is sufficient for the entire year. 


— 


The total annual depreciation charge so obtained 
will, if divided by 12, give the amounts ‘y be 
charged each month. Very close codper:ition 
between the general management, the operstin 
department and the accounting departme:: on 
this matter is desirable, as the results ars far. 
reaching; it should be remembered that eac! de- 
partment has a deep interest in the expense 
so created and has a special knowledge o* the 
general conditions which enable those figures to 
be properly set up, and accordingly the calviula- 
tions should receive the closest scrutiny from all 
concerned. For this purpose the form i'lus- 
trated in Fig. 22 has been found very valu:ble, 
Columns 1 and 2 of this form provide for {ran- 
scripts of the accounts in the plant ledgers, ar- 
ranged in this statement to show the value of all 
the fixed assets in use in each operation or de- 
partment, by operations; column 3 is to slow 
the subtotals by operations or departments, 
These three columns should be completed and 
totaled by the accounting department and the 
totals proved with the ledgers. The statement is 
then ready for the combined attention of the gen- 
eral management and the operating department, 
which should dictate the general policy to be fol- 
lowed, and should furnish data on the estimated 
useful life of the plant facilities listed. The rest 
of the calculation is then a matter of arithmetic, 
but when completed the statement should be 
scrutinized carefully as to totals, because it 
must be remembered that these figures form the 
basis of heavy charges for each of the ensuing 
twelve months’ operations and they are also sub- 
ject to close inspection by the income tax in- 
spectors, 

When this calculation is completed, a journal 
entry is prepared each month, using the figures 
shown in the last column of the illustration; as 
explained above, unless there are radical changes 
in the plant investment, the journal entry will 
be the same each month for the current year, and 
will be along the lines of the following: 


Debit: Manufacturing expense.... $1,735 


a og : 
utting logs 
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Fig. 21—A desirable form of statement arranged to show both a recapitulation and distribution of manufacturing expenses 
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Reserve for depreciation. . 


ildings eeee 
ChINETF CFC. ccccccccccccescs ecce 


$1,735 
(E> PLANATION: Depreciation for January, 1921.) 


Th» totals of the debits and credits are posted 
to ‘le general ledger, the details being for sub- 
led ers. Each step of this important element 
of expense has been built up systematically and 
in .n intelligent manner and, should the neces- 
sity ever arise, the final results may be traced 
back step by step in similar fashion to their 


source. 
Fuel—Coal 

Coal is an inventory supply item; purchased 
in bulk, the use of any given purchase may ex- 
tend over a period of months, and hence it would 
be poor accounting to charge expenses with the 
entire cost of the coal in the month in which it 
happened to be purchased. Instead, its value 
should be carried on the books as an inventory 
item—a supply inventory, debited with pur- 
chases and credited as used. To record its use, 
the form of requisition shown in Fig. 16, to- 
gether with the recapitulation of requisitions 
shown in Fig. 17 (both illustrated in issue of 
Oct. 9, 1920) may be used. The case of coal, 
however, is somewhat different from the ordinary 
tun of supplies; its measurement, as used, would 
involve some features not altogether practical 
and, therefore, in practice one requisition at the 
end of each month for the total coal consumed 
during that month will usually be found suffi- 
cient. As explained in chapter 12, requisitions 
should be posted daily to the permanent ‘‘ requi- 
sition record; ’?’ the extensions are totaled at the 
end of the month, from which a journal entry 
is prepared as follows: 


Debit : Manufacturing expense.... $2,010 
oal: 


Hauling logs 
Power 
Blacksmith shop 
Credit: Inventory—Supplies 


(EXPLANATION: Coal used during January, 1921, 
as per recapitaluation of supply requisitions.) 


Fire Insurance 


Premiums for fire insurance are paid in ad- 
vance, usually for a period of twelve months; 
hence, only one-twelfth of the amount of the 
prepaid expense is applicable to each month’s 
costs. This matter was discussed, and a form of 
insurance register was illustrated in Fig. 3 
(chapter 5, issue of May 29, 1920), the form 
being designed to indicate the monthly accumu- 
lations of insurance expense. From this record, 
there should be prepared each month a journal 
entry as follows: 

Debit: Manufacturing expense 

Insurance: 

Cutting logs 
Hauling logs 
Log pond 
Sawmill 
Lumber yard 
Dry kiln 
Planing mill 
Lath mill 


$390 


: $390 
Credit: Insurance unexpired 


EXPLANATION: Insurance expired during Jan- 
unry, 1921, as per insurance register.) 
Tx cases where a blanket form of fire insurance 
policy covers a block of buildings, the amount of 
the premium may be apportioned arbitrarily 
over the various properties affected and, with 
ordinary eare, the results obtained will be suffi- 
c:cntly accurate for all practical purposes. 


Liability Insurance 


The amount of the premiums on liability in- 
Strance covering aecidents to employees is usu- 
aly based on two factors, one, a rate varying 
with the nature of the employment, and the other 
the amount of the payroll; as a rule the same 
g\ neral conditions apply where State insurance 
/aws are in effect. With both the factors of the 
rote and payroll as known quantities, the caleu- 


lation of the amount of the premium is merely 
one of arithmetic. The expense of liability in- 
surance so incurred may not actually be payable 
in the month in which it was incurred, but never- 
theless it is an accrued expense, chargeable to 
that month’s operations, and therefore provision 
should be made not only to get the charge on the 
books but also to set up the accrued liability. 
Assuming then that the premium has been eal- 
culated, a journal entry should be put thru sim- 
ilar to the following: 
Debit: Manufacturing expense 
Liability insurance: 

Cutting logs 

Hauling logs 

Log pond 

Sawmill 

Lumber yard 

Dry kiln 

Planing mill 

Lath mill 

Shipping 

Power 

Blacksmith shop 


$2 
Credit: Liability insurance accrued.. $210 


(EXPLANATION: Liability insurance accrued on 
payrolls for January, 1921.) 


LOW STOCKS WILL FORCE ADVANCE 


New York, Dec. 26.—John D. Mershon, presi- 
dent of the John D. Mershon Lumber Co. has 
just returned from an extended trip thru the 
West with Gordon 8. Wilber, the company’s 
New Jersey representative. Messrs. Mershon 
and Wilber went direct to the Pacific coast. On 
their return trip they spent some time visiting 
their interests in the Inland Empire, locating 
stock. Montana and Idaho were main objec- 
tives. While on the coast they visited several 
points in Oregon, including the Wauna plant of 
the Crossett Lumber Co. which the Mershon 
company represents. Several days were spent 
in Seattle, where the company has a buying 
office, in charge of Frank Stockwell. These 
lumbermen bring back the report that stocks are 
none too plentiful and that prospects are that 
there will be advances in prices when buying 
gets a start. 

This fall the company opened warehouses in 
Saginaw, Mich., for the convenience of custom- 
ers, which have proved most popular. Carloads 
are made up for quick shipments consisting of 
such items as pine, fir, red cedar shingles, doors 
ete. This company ships entirely by rail. It 
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Fig. 22—A Valuable Form to Use in Calculating Depreciation 


Needless to say, all detailed ‘‘ working papers’’ 
used in the preparation of these and other calcu- 
lations should be preserved for future reference. 

To all intents and purposes, the account of 
liability insurance accrued is, as mentioned above, 
a current liability, being a provision for a cur- 
rent account payable item. The usual practice, 
however, is to defer payment of the premium 
pending an examination of the payrolls and cal- 
culations by the insurance company’s auditors, 
on the basis of which a formal invoice is sub- 
mitted. In the course of time, this invoice is 
passed thru the purchase journal, where it is 
credited to accounts payable and charged to 
liability insurance accrued, thereby wiping out 
the latter account. 

[The second instalment of Chapter XVI— 
Manufacturing Expenses, which continues the 
discussion of the other items listed on form for 
recapitulation and distribution of manufactur- 
ing expenses (Fig. 21), will appear in an early 
issue of the AMERICAN LUMBERMAN.—EDITOR. ] 


Papoux is a hard, finely colored wood of 
Burmah. It is used to some extent in the 
Wnited States for furniture and interior finish 
for houses. 





handles manufactured products mostly, and 
therefore finds rail much better suited to its 
needs. The firm confines itself to wholesaling en- 
tirely. It has exclusive sales of the stock of a 
number of concerns, one of which is the Crossett 
Lumber Co., which manufactures fir exclusively. 
The Crossett timber is genuine, old growth, soft 
yellow fir. It makes cars in particular of fin- 
ish, moldings, lattice, porch rail, flooring, ceil- 
ing and drop siding, along with window and 
door frames in the knock down. 

R. P. Bertling, manager of the New York 
office, left yesterday to spend his holidays at 
the main office in Saginaw, Mich., combining 
business with pleasure. Of the present move- 
ment of lumber and of conditions in general, 
Mr. Bertling said: 

Our New England trade is improving even for 
this time of year, which is unusual. I am glad 
to report that the business of the New York office 
was good last week. We have enjoyed an enor- 
mous business for the last three months in pine 
and fir window frames and in millwork in general, 
such as columns, newels and porch posts. The 
red cedar shingle business has been fairly good 
recently. It was exceptionally good in the fall. 
Prices, as far as pine is concerned, remain about 
the same. 

The company has representatives from the 
Mississippi River to the Atlantic coast. P. M. 
Gerhart is in charge of the Chicago office. 
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REPORT SHOWS SOUND CONDITIONS 


LitTLE Rock, ArK., Dec. 27.—A more favor- 
able situation prevailed in the lumber manu- 
facturing group as a whole during the last sixty 
days than at any time in the last ten months, 
according to a statement given out by the State 
bureau of labor and statistics. This condition, 
according to Commissioner T. A. Wilson, is due 
in large part to the great amount of building 
during the summer, which continues general 
thruout the State. Most of the buildings are 
spoken of by the contractors as ‘‘small work,’’ 
being principally residences and cottages, but 
the majority are modern and of medium price, 
altho in some localities homes costing around 
$50,000 have been built. 


Eighty-four lumber and planing mills re- 
ported to the department on conditions with 
reference to payroll and number of people em- 
ployed during October and November. Most 
mills reported conditions almost normal with 
reference to production and employment. An 
increase was shown for October over the pre- 
ceeding month, and in November the situation 
continued to improve. The combined payroll 
figures for October show a total of $179,593.41 
and 3,576 people employed by the eighty-four 
establishments; for November, payroll $193,- 
500.05, and 3,729 employees. 


The following expressions are quoted from 
firms employing an average of one hundred peo- 
ple and over, these being an index to the pre- 
vailing opinion of operating officials of the 
larger concerns reporting: 


Our industry is improving all the while, and 
next year in the lumber business promises to be 
magnificent. We have liquidated our high priced 
— and are now on a good, firm basis for going 
ahead. 


Prospects for business with an increase in prices 
_— good. Wages are as low as we expect them 
© go. 

High freight rates; no demand for low grade 
lumber. 

Prices are rising; expect to start up to capacity 
next spring. (This firm normally employs five 
hundred people, but has been operating with a 
skeleton force.) 

We are running about normal; look for steady 
increase after first of year. 

Prospects are good for normal business; no pros- 
pects for decrease in force. 


Our business has shown some improvement in the 
last sixty days but is rather dull right now; fore- 
see no change for immediate future. 

I look for better conditions if freight rates on 
lumber are reduced. 

Our mill resumed full operations Nov. 4, and 
we expect to continue indefinitely. 

Prospects are favorable for increase in business 
at prices and wages about the present level; regu- 
lar employment. 


Wages for unskilled labor continue | t: 
around 17% cents an hour, with a 10-h 
The larger mills are optimistic, especially 
manufacturing high grades of lumber. 
small mills manufacturing rough lumbe: 
suspended operations, or are operating 
duced time.. The prevailing opinion seem 
that if these’ small concerns could mov 
output a resumption of operations wo: 
general. 
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TO OPEN TEXARKANA OFFICE 


TEXARKANA, ARK., Dec. 28.—On Jan. 1 
Harry H. Maus, manufacturer and wholesaler 
of hardwood lumber, of South Bend, Ind., will 
open an office in this city in charge of \W. §, 
Stackhouse. Mr. Stackhouse is a man of wide 
acquaintance among the trade having been a 
buyer and inspector of lumber for a number of 
years. Mr. Maus found this step necessary in 
order to take care of his rapidly increasing 
trade and in order that his customers may be 
better served. The home office will continue 
to be at 538 Farmers Trust Building, South 
Bend, Ind., to which all inquiries should be ad- 
dressed. 





BUSINESS WILL GO FORWARD IN 1922 


MILWAUKEE, WIs., Dec, 29.—That a program 
of highest efficiency in operation, and strict 
economy with a definite sales and advertising 
policy, will be essential for success in the lum- 
ber industry for 1922—is the prediction made 
by Fred J. Schroeder, president of the John 
Schroeder Lumber Co., Milwaukee. In review- 
ing the lumber industry for the year just clos- 
ing, Mr. Schroeder points out that lumber prices 
at the mill were adjusted to extremely low 
levels, and that whatever complaint could still 
‘the 


be made is due to the high freight rates. 
tendency of lumber prices to drop below the 
actual cost of production has resulted in reduc- 
ing production, and in some eases has closed 


down mills. Altho the last half of 1921 showed 
considerable building and construction activity, 
this did not bring about a boom in the lumber 
industry, as there was little or no demand for 
lumber from other channels, such as industrial, 
mining and railroads. However, for 1922, Mr. 
Schroeder sees possibilities for lumber in an 
increasing demand for house building purposes, 
prospects for rehabilitation of railroads and 
mines, empty warehouses of box and crate 
users to be filled when their business revives, 
and in a change from the holding off policy in 
every industry to the new order of things— 
a forward movement. 


Mr. Schroeder has prepared the following re- 
view of the lumber industry in 1921, for the 
AMERICAN LUMBERMAN: 


“Uncertainty” is the one word which best char- 
acterizes the lumber business for the year just 
closing. Nineteen twenty-one will stand out as 
the convalescent stage of the reconstruction period 
which saw its beginning in 1920. The great diffi- 
culty for the business man, however, thruout the 
year was to realize that the uncertain conditions 
presenting themselves daily were the forerunners 
of better things rather than of ultimate disaster. 

As regards lumber, the predicted revival for the 
early part of the year did not materialize, result- 
ing in an uncertain and spasmodic demand during 
the first half of the year. The latter half of the 
year showed the first signs of a healthier condi- 
tion, with a more constistent demand, evident 
primarily in home building. 


Lumber Defiated More Than Other Materials 


Altho prices dropped to nearly prewar levels, 
immediate activity did not result. It is im- 
portant to note that of all commodities, lumber 
dropped most rapidly and to lower levels. Peak 
prices quoted in the early part of 1920 dropped, 
in many cases, as much as 6634 percent by the 
middle of 1921, not taking into consideration 
freight charges, but only prices at the mill. The 
lumberman can say without fear of contradiction 
that such price deflation was not in evidence in 
any other commodity, and surely not in any other 
building materials. 


When it is taken into consideration that a large 
quantity of lumber in this market comes from dis- 
tant points in the South and West, it is well to 
emphasize and recognize the fact that the exces- 
sive freight rates are a factor in the local price 
situation. It has been computed that on every 
shipment exceeding one thousand miles, the freight 
rates have exceeded from one and one-half to three 
and one-half times the mill value of the lumber 
itself. 


Production Has Been Greatly Curtailed 


As regards production from the standpoint of a 
mill operator, all operating centers report below 
normal production. In most instances the produc- 
tion has been 50 percent below normal thruout the 
year. This figure means that a number of mills 
were not operating up to capacity, and also that 
a greater number of mills were not operating at 
all. Even at this writing the conditions have not 
changed materially as regards production. A 
large number of mills are closed down. This con- 
dition is but the natural result of the tendency 
of lumber prices to drop below the actual cost of 
production. 

To the casual observer, it appeared that the 
lumber business was in an unusually prosperous 
condition. ‘This idea prevailed because during the 
latter half considerable building was being done; 
as stated before, primarily house building. As 
far as the general lumber business is concerned, the 
actual amount of building carried out was not 
sufficient to bring about a boom for the lumber- 
man. After all, the demand was comparatively 
slight, and due to the fact that there was little or 
no demand for lumber in other channels, such as 
industrial, mining and railroads, the general stag- 
nation continued and prices persisted on their 
downward tendency. 


Predicts Real Spring Boom in Building 


Our own city easily ranks foremost in its home 
building program. We firmly believe that general 
conditions here have been sounder and healthier 
from an economic standpoint than in most sections 
of the country. Thus we find that the latter part, 
and even the end of the year continues to show a 
healthy demand for home building which will carry 
well into the new year. A _ mid-winter lull is 
natural, but a resumption in the spring is assured, 
and we are positive that at that time we may look 
forward to a real boom. 

Labor has been a factor in helping along in 
1921. Greater efficiency characterized the work of 
labor. The acceptance of wages more in line with 
conditions did much- to speed up the Milwaukee 
building program. The sincere efforts of labor to 
help solve the problems confronting us in read- 
justment, are indeed praiseworthy. 


The Essentials for Success in 1922 


What are the prospects for 1922? We are satis- 
fied that a program of highest efficiency in opera- 
tion, and strict economy, with a definite sales and 
advertising policy, will be essential for success, 
There is no question that the general tendency for 
the year will be upward toward improvement, but 


it will require courage and persistence on the part 
of the business man to make the most of every 
opportunity. For lumber, we predict an increas- 
ing demand for house building purposes. It is 
undisputed that there is today a shortage of not 
less than four million homes, in this country, and 
the need is increasing daily. Healthier financial 
conditions facilitating reasonable loans for build- 
ing purposes, and the general low cost of building, 
will do much to carry forward the home building 
program. 


Cost of Home Building Now Reasonable 

Speaking of building homes, we wish to send a 
message to the prospective builder. Today the 
cost of building is reasonable. Comparatively, a 
modern dwelling house is the cheapest thing a m:n 
can buy. To put it in another way, Mr. Home- 
builder gets more for his money, dollar for dollar, 
when he builds a dwelling house than he gets in 
any other single expenditure. Do not overlook the 
fact that today the homebuilder, be the home ever 
so humble, gets a beautiful and more comfortable 
home than even the wealthiest man dreamed of 
fifty years ago. Consider the comforts that most 
any family can have in the small home today, and 
that such a home, with a few ordinary repairs, is 
good for several generations, Then compare these 
comforts, so bought, with the returns from other 
investments. We are sure he will agree that the 
investment in a home is, after all, the most 
satisfactory with the biggest return. 


Sees Coming of Big Industrial Demand 


The demand for lumber for industrial purposes 
will be somewhat retarded during the early part 
of the year, but there is no question that as gen- 
eral business conditions begin to improve there will 
be a greater use of lumber industrially. At tie 
present most industrial plants have reduced their 
lumber supplies to a minimum. ‘The users of boxes 
and crates have empty warehouses. When busi- 
ness picks up these niches will have to be filled and 
lumber will come iato its own. 

If it is true that we are seven hundred thousand 
railroad cars short, and that, of those on hard, 
a large percentage require repair, we can see tie 
possibilities for lumber when the railroads bes 1 
their program of rehabilitation. That such a pro- 
gram must follow, sooner or later, is beyond qu:s- 
tion. In mining, too, little has been done in tie 
past to keep the industry up to standard. 

So, in every field of activity where a policy of 
holding off has been inaugurated, we find a situa- 
tion in which something must be done. A new 
policy is necessary, and this new policy will mean 
expenditures for structural materials such as lv- 
ber. Such an expenditure has now come to be 2 
necessity. Nineteen twenty-two is the year '0 
which we turn to a new order of things. Con:i- 
tions have reached a stage where there is 20 
longer any question of going forward. The pul ic 
welfare, public health, general economic conditions, 
all point to a program of spending wisely ®d 
economically tor essential improvements in every 
field of activity. Lumber expects its share ‘or 
1922. 
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| GOES INTO BUSINESS FOR HIMSELF 


SsuTH BEND, InpD., Dec. 28.—Charles O. Maus, 
whe for the last nine years has been represent- 
ing the Hyde Lumber Co., of this city, in Ohio, 
Michigan, Pennsylvania, New York and On- 
tario, on Jan. 2 will enter the lumber business 
for himself under the name of the Charles O. 
Maus Lumber Co., South Bend, Ind. 

Charles O. Maus has had twenty-two years’ 
experierice in the lum- 
ber business, beginning 
in the manufacturing 
end, where from 1899 
until 1903 he was con- 
nected with a large old 
Philadelphia concern, 
now out of business, as 





CHARLES O. MAUS, 
South Bend, Ind.; 


Who Enters Business for 
Himself 





traveling buyer. He 
also looked after the 
product of its three 
mills. For ten years 
after 1903 he sold lum- 
ber on a salary and 
commission basis for 
several reliable con- 
cerns, and in 1913 he became associated with 
the Hyde Lumber Co. As a result of this ex- 
perience Mr. Maus is well and favorably known 
among the trade. He is a brother of Harry 
H. Maus, manufacturer and wholesaler of hard- 
wood lumber, of South Bend. 

The Charles O. Maus Lumber Co. will han- 
dle the output of several mills in the South 
which manufacture southern gum, oak, elm, ash, 
tupelo and cypress, and also will handle in the 
United States all of the production of the Ed- 
ward Clark & Sons (Ltd.), of Toronto, Ont., 
which is principally birch, maple and basswood. 


PERFECT SPECIMEN OF FIR LOG 


TacoMA, WASH., Dec. 24.—What is declared 
to be the most perfect fir tree ever felled in 
Washington forests is a gigantic specimen more 
th 1 300 feet tall and more than 200 feet from 
the base to the first limb cut by the St. Paul 
& Tacoma Lumber Co.’s camp No. 1, five miles 
southeast of Kapowsin. The giant tree is the 
talk of the camp and seven 32-foot logs were 
cut from the trunk below the first limb. 

According to D. E. Roberts, of the com- 
pany’s engineering department, who witnessed 
the felling of the monster tree, it is a perfect 
specimen in every way. Mr. Roberts declared 
the trunk to be perfectly straight and 9 feet 
in diameter inside the bark without a pitch 
pocket, knot or blemish of any kind in the 
stick. It was estimated that there are from 
45,000 to 50,000 feet of clear first grade floor- 
ing in the seven logs. The bark is scarcely 
more than an inch thick. The seven logs weigh 
approximately 275 tons and at the current price 
ot flooring are worth about $3,000. 


HARDWOOD MAN STARTS AS JOBBER 


MINNEAPOLIS, MINN., Dec. 27.—The T. T. 
‘ones Lumber Co., with Ted. T. Jones as man- 
ager, has been organized to engage in the busi- 
hess of jobbing hardwood lumber, with head- 
quarters at 701 Lincoln Bank Building, Minne- 
“polis, where offices will be opened next week. 

Mr. Jones has had wide experience in the 
finrdwood lumber trade, both as a manufacturer 
‘ud wholesaler. He was born at Manitowoc, 
‘\'is.. in 1880, and attended school at St. Johns 
‘ilitary Academy and the Wisconsin State 
Cniversity, where he was well known as a 
Sprinter and football player. 

After leaving school he became associated 
‘ith the G. W. Jones Lumber Co. at Appleton, 
Vis. of which his father, Frank P. Jones, was 
“ne of the founders. He remained with it for 
ome time, representing it on the road in the 


middle West. He afterwards spent a year on 
the Pacific coast, returning to Appleton and to 
the G. W. Jones Lumber Co. He then was, and 
still is a stockholder in the company. 

At the annual meeting of the Northwestern 
Hardwood Lumbermen’s Association in Decem- 
ber, 1915, he was elected president of that or- 
ganization and served one term. A year ago, in 
February, he was elected president of the North- 
ern Wholesale Hardwood Lumber Association, 
composed of hardwood wholesalers in northern 
Michigan, Wisconsin, Illinois and Minnesota. 


RECENT SOUTHERN PINE MOVEMENTS 


Relations between stocks and shipments of 
southern pine, as shown by the statistics of 
subscribers’ mills reported to the Southern Pine 
Association for November explain the funda- 
mental strength of the market for that wood. 

At the end of November the stocks at 184 
mills were 11,148,868 feet less than at the be- 
ginning of that month. During the month the 
cut was 411,882,985 feet and shipments 423,- 
031,853 feet, shipments being 102.71 percent of 
production at these mills. 

At 176 identical mills the cut during Novem- 
ber, 1921, was 402,956,343 feet, as compared 
with 295,830,778 feet in November, 1920. Stocks 
at these mills on Nov. 1, 1921, were 1,058,305,- 
767 feet, as compared with 1,287,147,052 feet 
Nov. 1, 1920. Shipments during November, 
1921, totaled 414,269,180 feet, as contrasted 
with 293,544,838 feet in November, 1920. 
Stocks Nov. 30, 1921, at these mills were 11,- 
312,837 feet below those at the beginning of 
the month, and they were 211,523,524 feet, or 
16.4 percent, less than at Nov. 30, 1920. 

At 150 mills during 1921 the largest cuts were 
made in the last four months ending with No- 
vember. During 1920 the largest cuts were 
made by the same mills in January, March, 
April and May. The cut for 1921 up to Nov. 
30 was 3,501,872,980 feet, and the shipments, 
3,711,890,155 feet. These mills during eleven 
months of 1920 cut 3,461,697,190 feet and 
shipped 3,149,378,586 feet. 

Exports of southern pine lumber thru south- 
ern ports during November amounted to 37,008,- 
167 feet, and of timber 6,074,905 feet. Other 
kinds of wood shipped from these ports 
amounted to 7,440,616 feet; making a total 
shipped out of 50,523,688 feet. Seventy-three 
and 3 tenths percent of the shipments out were 
southern pine lumber and 12 percent timber of 
the same species. Shipments of other woods 
amounted to 14.7 of the total. 





FACTS ABOUT FIRE AND INSURANCE 


The holiday number of ‘‘The Burning Ques- 
tion, a Fire Prevention Journal for Lumber- 
men,’’ published by the Associated Mutual 
Lumber Insurance Companies, is just out. One 
page shows in striking manner the causes of 
preventable fires. Of these matches and smok- 
ing head the list with a loss during a 5-year 
period of $73,500,000. Another article bears 
the caption, ‘‘ Yearly Fire Loss in U. S. Placed 
at $243,000,000; Cost Since 1907 Would Pave 


97,450 Miles of Roads, Replace All School . 


Buildings.’’ As illustrative of the value of 
neatness and cleanliness in alleys and yards, 
the little magazine presents illustrations in the 
yards of the J. D. Loizeaux Lumber Co., Plain- 
field, N. J., with the legends, ‘‘A Clean Risk 


‘Invites Business; A Clean Risk Makes Busi- 


ness; A Clean Risk Holds’ Business.’’ 

Other interesting articles in the magazine 
are ‘‘The Fire Insurance Company and Its 
Surplus; ’’ ‘‘ Practical Fire Prevention;’’ ‘‘ Ac- 
ceptable Arrangements for Protection of Iron 
Stack Thru Wooden Roof;’’ ‘‘ Now Is the Time 
to Look Over Your Compensation Policies.’’ 
Copies of ‘‘The Burning Question’’ may be 
obtained from the Lumbermen’s & Manufac- 
turers’ Insurance Agency, 4624 Sheridan Road, 
Chicago, Ill. 





PRIMA VERA, or white mahogany, grows on 
the Pacific side of Central America. The grain 
looks like mahogany but the color is more like 
basswood. 


TAKES OVER BIG MILL PLANT 


OrtenTaL, N. C., Dec. 26—M. J. Connolly, 
general manager of the Oriental Lumber Co., 
of this place, has personally taken over the big 
John L.-Roper Lumber Co.’s mill building and 
mill site in Oriental, with its rail and water con- 
nections, which is situated on the Neuse River 
and Smiths Creek, twenty-eight miles east. of 
New Bern, N. C., and all the John L. Roper 
Lumber Co.’s timber on the Neuse River and 
tributaries east of Clubfoot Creek. 

Mr. Connolly was formerly conneeted . with 
the Buttrick Lumber Co., of Waltham, Mass., 
Blacker & Shepard, of Boston, and was pur- 
chasing agent for Wood, Barker & Co, when 
that concern operated in Newfoundland, Port- 
land, Me., Boston, Mass., New Haven, Conn., 
New York City, Philadelphia, Pa., and Bruns- 
wick, Ga. Mr. Connolly will handle as in the 
past the output of the several small mills which 
use Oriental as a distributing. and remilling 
point, in addition to the product of the new 
band mill, with kilns and planing mill facilities, 
the machinery for which Mr. Connolly is now 
investigating and considering. The product 
of the mill will be largely soft textured, sound 
knotted shortleaf pine, peculiar to this sec- 
tion, and some gum. 


BOYS CARE FOR REFORESTED TRACTS 


SHREVEPORT, La., Dec. 26.—E. S. Moncrief, 
local forestation agent, announces the comple- 
tion of the judging of l-acre plots of timber 
in Caddo Parish eared for by the boys of the 
Reforestation Club under the direction of the 
department of conservation of Louisiana. Said 
Mr. Monerief: 

Some splendid effort is shown and it is believed 

that the result will be of lasting good, since these 
demonstrations furnish concrete, visible examples 
of the fact that pine timber can be grewn profitably 
on lands unsuited for agriculture. Expression of 
appreciation is tendered the Caddo police jury and 
school board for their aid and encouragement in 
the promotion of this important phase of conser- 
vation. 
: The four boys scoring highest in the parish 
reforestation work are: Marion Posey, 94 per- 
cent; Louis Wilkerson, 91 percent; Kent Hay- 
den, 86 percent; Moultrie Adger, 82 percent. 
The work was begun late this year, and much 
better work is expected next year, not only in 
Caddo but in other parishes. 








TO COVER ATLANTIC COAST TERRITORY 


Rocuester, N. Y., Dec. 26—The Charles 
Allen Co., wholesaler of this city, announces 
that effective Dec. 1 it has been represented in 
Atlantic coast territory by George F. Bodfish, 
jr. Mr. Bodfish, who 
has spent more than a 
quarter of a century in 
the lumber business, has 
been engaged for the 
last ten years in. the 
wholesale end in New 
York territory and is 





GEORGE a BODFISH, 


New York City; 
Atlantic Coast Represent- 
ative for the Charles 
Allen Co. 





one of the best known 

sales representatives in 

the East. This new ar- 

rangement of the 

Charles Allen Co. makes 

available to the metro- 

politan and nearby mar- 

kets the products of one 

of the best knownlumber producers in the Inland 
Empire—The Blackwell Lumber Co., whose out- 
put includes Idaho white pine, western white 
pine, white fir, larch, spruce and lath. Mr. Bod- 
fish for the present will conduct his activities 
from his home at 146-150 Haven avenue, New 
York City, and will cover the trade in the metro- 
politan district, New England, Long Island, 
New Jersey, eastern Pennsylvania, Baltimore 
and Washington. 
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Grade and Dries Boards in Twelve Hours 


LavrEL, Miss., Dec. 27.—The progressive and 
foresighted management of the Wausau South- 
ern Lumber Co., of this city, has taken another 
step in the improvement of the company’s lum- 
ber by installing a plant, invented and developed 
by W. H. Mason, now of Laurel, which removes 
the pitch and dries the lumber at the same time, 
raising the grades and recovering byproducts of 
rosin, turpentine, and pine oil. 

Mr. Mason, who has been experimenting on 
and developing this process for the last two 
years, has now demonstrated the success of 
these experiments in actual operation of the 
plant at Laurel, which has been treating ap- 
proximately 5,000 feet daily for the last two 
months, with entire success. 

. This new process of Mr. Mason’s can be 
worked most economically with the kiln process 
which was described in the March 26 issue of 
the AMERICAN LUMBERMAN. The latter kiln 
process has now been in successful operation 
for approximately a year and has proved it’s 
value beyond doubt in the. better drying of 
more lumber, besides producing many thousands 
of gallons of turpentine and pine oil. The kiln 
process treats all lumber that is kiln dried, 
while the new pitch extraction process treats 
only selected pitchy lumber. 


Pitch Adds Much to Weight and Freight 


The grading rules of the Southern Pine Asso- 
ciation permit pitchy lumber to be graded No. 
1 common, but it is an almost general custom 
among the mills to grade this lumber into No. 2 
common, and lower. The consumers have found 
pitch so disadvantageous that the vast majority 
of mills, in order to build up a reputation for 
good grades, have found it better to class the 
pitchy lumber as below No. 1. Beside degrad- 
ing a considerable quantity of this class of lum- 
ber, the manufacturers find it unprofitable to 
attempt even to ship the very ‘‘fat’’ pieces, 
because even after kiln drying the weight will 
run approximately 4,000 pounds a thousand 


be treated by Mr. Mason’s process, either for 
the purpose of raising the grade of the pieces 
treated, or for the recovery of the byproducts. 
Unfortunately, most of this lumber comes from 
the butt log, which is otherwise good, clear lum- 
ber and which can by the removal of the pitch 
be graded into the top grades. Mr. Mason, 
by his turpentine solvent process, removes 70 to 
90 percent of the pitch, depending on the na- 
ture of the wood. Such pitch as does remain, in 
most cases, can not be detected by observa- 
tion, and this lumber when otherwise clear will 
grade B&better. The lumber is under treatment 
for approximately twelve hours, and when re- 
moved from the treatment retort is dry and 
ready for the planer. Notwithstanding this 
rapid drying, the lumber, on being removed, 
shows less checking, warping, cupping ete. than 
the ordinary kiln dried stock and is bright and 
free of pitch. 


Cuts Weight 20 to 30 Percent More Than Kiln 


In addition to the improvement in the lum- 
ber, an outstanding advantage is the remarkable 
reduction in weight. After repeated compara- 
tive tests on duplicate boards, the results show 
that the process decreases the weight from 20 
to 30 percent more than by kiln drying. This 
is not due entirely to the removal: of rosins, 
but to the opening up the pores of the wood 
and thus releasing the encased moisture, which 
is not removed by kiln drying. 

Too much stress can not be put on the im- 
provement in the lumber, as the distinct ad- 
vantage of this process over the ordinary kiln 
drying is so apparent that even a novice could 
not help but notice it. 


How Process Extracts the Byproducts 


The lumber heavy with pitch is marked by the 
‘green chain’’ grader and pulled off to be 
stacked on trucks similar to those used in the 
dry kilns. One truck at a time is then placed 
within the retort, the door bolted on, and tur- 
pentine pumped into the retort from a weigh- 


tank. The door is then 
opened and the lumber 
removed from the re- 
tort, free of pitch and 





W. H. MASON, 
Laurel, Miss. ; 


Who Invented Pitch 
Extracting Process 





completely dry in twelve 

hours. The turpentine 

removed from the re- 

tort, which now carries 

additional turpentine, 

pine oil and rosin picked 

up from the lumber, is filtered thru cotton batien 
to remove any sawdust or bark which has washed 
off the wood. It is then pumped to the re- 
fining still, where by the use of both direct and 
indirect steam, first the turpentine is driven 
off, then the pine oil. The residue remaining 
in the still consists entirely of rosin, which is 
drained off and run into barrels while hot. 


Very Attractive Financial Returns Secured 


The yield of byproducts varies with the class 
of lumber selected from the green chain, bit 
usually runs approximately 500 pounds a thou- 
sand board feet treated. Of this about 80 per- 
cent is rosin and 20 percent pine oil and turpen- 
tine. In other words, the usual recovery is about 
400 pounds of rosin, and eight to twelve gallons 
of turpentine and pine oil, per thousand board 
feet. With very ‘‘fat’’ lumber, yields of over 
a thousand pounds of rosin, and twenty-five 
gallons of turpentine and pine oil, have been 
recovered. 

After refining, the turpentine meets the 
United States Navy specifications fully, which 
is the accepted standard in the trade. The 
rosin produces grades E and F and is clear and 
brittle. 

















Recovery Plant Showing Green Chain to the Left 


feet, which means in these days of high freight 
rates $16 a thousand at the average 40 cent 
rate. A large percentage of this lumber, heavy 
in pitch but otherwise perfectly clear, goes into 
the firewood pile, in the trimmed ends, 2- and 
6-feet long, cut off for the purpose of raising 
the grade of the remainder of the piece. Be- 
side degrading the lumber, waste of trimmed 
ends and excessive freight, there are many minor 
objections to pitchy lumber—that it will not 
hold paint or varnish, splits when nailed, is 
difficult to dress and hard to dry without check- 
ing and splitting. 


Raising Grade of Butt Log Lumber 


It.is estimated, by observation in several mills, 
that 5 to 7 percent of the longleaf cut should 


ing tank below. The turpentine is boiled by 
the heating coils in the bottom of the retort. 
Some vapors come over and are condensed. 
These vapors consist of turpentine and water. 
The turpentine, separating automatically, is re- 
turned to the retort, while the water is run to 
waste. This water which comes off is the mois- 
ture which is driven out of the wood during 
the drying process. When the treatment is 
complete, the turpentine, which has picked up 
the rosins, is drained back into the weighing 
tank and definite knowledge of the actual weight 
of the rosins extracted from each truck of lum- 
ber is obtained. Live steam is then admitted to 
the retort to drive off the turpentine remaining 
in the wood. This is condensed and separated 
as before and the turpentine run to the weighing 





Still House Showing Rosin and Refining Stills 


Installation and Operation Costs Are Nomin:! 


The very attractive returns from one of the ¢ 
plants, both in the improvement of the lumlr 
and in the recovery of byproducts, make i: 


cost of installation merely nominal. The est 
of operation is extremely small, as the proc: ss 
requires only five or six men to run a plant. 
In view of the rapidly decreasing supply 
of timber available for the production of nav: 
stores, and the growing importance of the priv? 
iples of conservation and elimination of was:e, 
this new process should be of pertinent interest 
to the manufacturers of southern pine lumber 
By this process any mill can at a small °x- 
pense produce rosin, turpentine and pine “il, 
and at the same time remove probably the worst 
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in southern pine from the manufactured 
vet; namely, pitch. Patents are pending 
ie entire process. Mr. Mason, now of 
1, Miss., will be very glad to show millmen 
peration of this plant at any time. 
‘ide Field for Marketing Byproducts 
w people realize the importance of naval 
; in our present economic life. These uses 
grown steadily since its use began some 
hundred years ago. Many people have 
‘zy idea that turpentine is used only in 
jf, and rosin used as a varnish. As a matter 
ct the uses are many and varied. Turpen- 
in: is used: As a thinner for paints; as an 


of uses. The principal ones are: In mining as 
a flotation oil, used in the recovery of the 
precious metals; as a powerful disinfectant; 
and, to quote from an article by R. C. Palmer, 
for six years chemical engineer at the Forest 
Products Laboratory at Madison, Wis: 


Probably the most interesting qualities of pure 
steam distilled pine oil relates to its physiological 
action. It is a highly antiseptic oil with a phenol 
coefficient 4% to 5, as determined by the United 
States public health service, and in addition it is 
marked by anesthetic: I C C being equivalent to %& 
grain cocaine as a local anesthetic. In addition, 
it has the peculiar property of stimulating tissue 
growth, which is a most unusual property for any 
substance which is also anesthetic in its action. 
A number of uses are based on these properties. 








Rear of Still House Showing Storage Tanks and Rosin Barrels 


oxidizer for drying oils; in the manufacture 
of printing inks; in wood polishes and var- 
nishes; in refining petroleum; as a raw material 
for manufacture of synthetic camphor; in many 
medicinal compounds; and in other ways too 
numerous to mention. Rosin has even a wider 
range of uses, a few of which are as follows: 
In the manufacture of paints and varnishes; 
in the manufacture of laundry soaps; as a size 
for paper. The above three uses consume most 
of the rosin produced, but there are many other 
uses, such as: Leather dressings and shoe pol- 
ishes; in printing inks; in linoleum and oil 
cloths; in rubber substitutes and axle grease; 
and many minor uses. Pine oil, which is rela- 
tively a new discovery, also has a wide range 


production must necessarily result in enhanced 
values. 


A Word About the Inventor 


It will be of interest to know that Mr. Mason 
is a mechanical engineer, having taken his work 
at Cornell University with the class of 1899. 
For many years he was associated with Thos. 
A. Edison, at Orange, N. J., as his general 
engineer. Mr. Mason’s experience has been 
varied and interesting, he having constructed 
and operated many plants for Mr. Edison, some 
of them being: Cement plants, chemical plants, 
stone crushing operations, synthetic phenol 
plants, and plants for the extraction of benzol, 





Production of Naval Stores and Prospects 

The average yearly production of turpentine 
for the last eleven years has been 562,272 barrels, 
while rosin shows for the same period 1,866,122 
barrels of 500 pounds weight. Up to the be- 
ginning of the war it had been customary to 
export approximately half of the production, 
but since that time, due to the rate of exchange 
and depressed condition of business in Europe, 
the exports have fallen off a great deal. 

Since practically all of the naval stores are 
produced from the longleaf pine, the production 
must necessarily decrease due to the rapid de- 
pletion of these ferests. It therefore behooves 
the lumber manufacturer to conserve his naval 
stores in every possible way, as the reduced 


View of Retort Showing Heating Coils and Condenser 


toluol, xylol, solvent naphtha and naphthaline 
from the destructive distillation of coal. During 
the war Mr. Mason was general superintendent of 
construction of the Merchants Ship Building 
Corpéfation at Bristol, Pa., with 8,000 men 
under his supervision. The company was organ- 
ized by W. Averill Harriman, but was later 
taken over by the United States Government. 
The Bristol yards, constructed by Mr. Mason, 
were said to be 80 percent efficient, in com- 
parison with some of the other yards, which 
were estimated to be only 30 percent efficient. 
In addition, the Bristol yards were reported to 
be the cleanest piece of construction work of 
any of the Government’s ship yards. Since 
concluding this work he has been at Laurel. 





BOX DEPARTMENT SECRETARY MAKES NEW CONNECTION 


SEATTLE, WASH., Dec. 24.—W. C. Strong, for 
two years director of the box department West 
Joust Lumbermen’s Association, has tendered 
is resignation effective Jan. 1, in order to form 
new business connection. The resignation has 
n aecepted, but a new director of the box 
partment will not be named until after the 
‘turn of Robert B. Allen, secretary-manager, 
n the East. 
‘lr. Strong severs his connection with the 
sociation, after having made a most gratify- 
: record in his line of work. When he came 
box shook manufacturers were operating 
hout reference to interchange of ideas and 
constructive hints that spring from associa- 
i activity. They are now in close touch with 
anothér, and have developed many sugges- 
ns of mutual advantage. Undoubtedly the 
ist enduring and valuable of the many plans 
.ced in effect by Mr. Strong is the publication 
a shook tariff book under his direction, con- 
t:ining specifications and illustrations. The 
iling guide is a publication that has not only 
tracted attention locally, but has circulated 
ruout the United States and in foreign lands, 
attested by numerous requests for this in- 
uctive publication. Likewise the extensive 
‘ilmon industry and the fruit industry of the 
cific Northwest have benefited largely by the 
<onstructive methods employed by the box de- 
partment, Mr. Strong likewise performed a 
wistinet service in his demonstration that Coast 
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hemlock is a wood admirably adapted for butter 
containers, there being an absence of woody 
flavor imparted by the receptacle. Another 
phase of the work accomplished during the last 
two years has been the enlightenment of the 
public generally as to the superiority of wood 
containers, as contrasted with the weaknesses 
of so called competitive materials or substitute 
containers. Mr. Strong was a box shook ex- 
pert when he entered the association two years 
ago. He came to Seattle from New York City, 
where he had made a searching investigation 
dealing not only with domestic requirements 
but the practically unlimited foreign field. Pre- 
viously he had been manager and general super- 
intendent of the Baker (Ore.) plant of the 
Oregon Lumber Co. 


Mr. Strong’s new connection is that of sales 
manager of the C. M. Post Box & Lumber Co., 
with headquarters in the Securities Building, 
Seattle. This firm handles all kinds.of box 
shooks for the domestic and export trade. 


Speaking of ‘‘Postboxes’’ Mr. Strong cites 
some interesting figures; namely, that— 


Five billion feet .of lumber are annually used 
in the manufacture of boxes and crates. 

Three Pacific Northwest States, Washington, Ore- 
gon and California, produce about 30 percent of 
the total, 

More than 200,000,000 feet of lumber was used 
for the fruit industry alone in the Pacific North- 
west in transporting this year’s huge crops to 
worldwide markets. 


The value of the lumber used for boxing and 
crating this year’s fruit crops of the Pacific North- 
west exceeds in value all lumber consumed for -resi- 


dential buildings from Jan. 1 to Oct. 1 
twenty-seven Northwestern States, 
$599,182,100.00. 

Mr. Strong emphasizes the importance of his 
new connection by stating that wherever wooden 
boxes are used ‘‘ Postboxes’’ are recognized for 
superior quality of stock, proper seasoning and 
correct manufacture for transporting and ex- 
porting fruits and all other commodities. 


in the 
which was 





COMPANY'S SALES FORCE TO CONFER 


Kansas City, Mo., Dec. 26.—The annual 
meeting of the salesmen of the Long-Bell Lum- 
ber Co. will be divided into two sections this 
year, one for the western and one for the east- 
ern salesmen. Each meeting will continue four 
days. The western salesmen will meet at Lake 
Charles, La., Dec. 29, 30 and 31, preceded by a 
day spent at the company’s mills at Ludington, 
De Ridder and Bonami. The eastern salesmen 
will meet at Quitman, Miss., a Long-Bell hard- 
wood mill point, beginning Jan. 2. The. meet- 
ings will be attended by M. B. Nelson, general 
sales manager; George A. Houston, manager 
of lumber sales; Paul E. Kendall, advertising 
manager; Leonard Painter, assistant advertis- 
ing manager, and C. Arthur Rugg, manager of 
hardwood sales. 
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Jan. 6—Southern Hardwood Traffic Association, 
Hotel Gayoso, Memphis, Tenn. Annual. 

Jan, 9—South Bend Hardwood Club, South Bend, 
Ind. Annual, 

Jan. 11—Southern agg oS Exporters’ Association, 
New Orleans, La. Annual, 

Jan. 11-12—Canadian ~<a Association, 
King Edward Hotel, Toronto, Ont. Annual. 
Jan. 11-12—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Iowana, Creston, Iowa. 

Annual. 

Jan. 12-14—Mountain States Lumber Dealers’ Asso- 
ciation, Brown Palace Hotel, Denver, Colo. 
Annual, 

Jan, 17—Alexandria District Lumbermen’s Ex- 
change, Hotel Bentley, Alexandria, La, Monthly 
meeting. 

Jan. 17—Retail Lumbermen’s Credit Association, 

Seattle, Wash. Annual, 

Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn, Annual. 

Jan. 18—Lumbermen’s Association of Chicago, La 
Salle Hotel, Chicago. Annual, 

Jan. 18—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Powers Hotel, 
Rochester, N, Y. Annual, 

Jan. 18—Southwestern Hardwood Manufacturers’ 
Club, New Orleans, La, Annual, 

Jan, 18-19—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual, 

Jan. 18-19—Ontario Retail Lumber Dealers’ As- 
eee Chateau Laurier, Ottawa, Ont. An- 
nual, 

Jan, 19—Michigan Hardwood Manufacturers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Mid-winter 
meeting. 

Jan. 19-21—Retail Lumber Dealers’ Association of 
the State of New York, Powers Hotel, Rochester, 
N. Y. Annual. 

Jan. 20—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Pfister Hotel, Milwaukee, 
Wis. Annual. 

Jan, 20—Pacific gue Shippers’ Association, Seattle, 

Wash, Annu 

Jan. 20—Indiana oe Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. pe etew, Pine Wholesalers’ Aemmafetien. Ho- 
tel Sinton, Cincinnati, Ohio. Annual, 

Jan, 24-25—American Wood Paiesneet Association, 
Hotel Sherman, Chicago, Annual, 

Jan. 25-26—National Lumber Exporters’ Association, 
Hotel Sinton, Cincinnati, Ohio. Annual, 

Jan. 25-27—Ohio Association of Retail Lumber 
Dealers, Cincinnati, Ohio. Annual. 

Jan, 25-27—Union Association of Lumber & Sash & 
Door Salesmen, Cincinnati, Ohfo. Annual, 

Jan, 25-27—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan, 25-27—Western Retail Lumbermen’s Associa- 
tion (of Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual, 

Jan. 26-27—Southern Illinois Retail Lumber Deal- 
ers’ Association, Lawrenceville, Ill, Annual, 
Jan, 26-27—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual 

Jan. 26-27—National Association of Railroad Tie 
Producers, Hotel Sherman, Chicago. Annual. 

Jan, 27—North a ead Association, Wil- 
mington, 'N. C. An 

Jan. 27—West Coast po Association, 
Hotel Washington, Seattle, Wash. Annual. 

Jan, 28—Massachusetts Retail Lumber Dealers’ 
“Association, Boston, Mass. Annual. 

Feb. 1-2—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Burlington, Burlington, Iowa. 
Annual. 

Feb. poor 38—Michigan Retail Lumber Dealers’ Asso- 
ciation, Durant Hotel, Flint, Mich. Annual. 
Feb. 6-8—Southern Forestry Congress, Jackson, 

aaa Annual, 

Feb. 7-8—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Seelbach Hotel, Louisville, Ky. Annual. 

Feb, 8-10—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Feb, 8-10—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual, 

Feb. 14-16—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis, Annual. 

Feb. 15—Northwestern Lumber & Sash Door Trav- 
eling Salesmen’s Association, Hotel Pfister, Mil- 
waukee, Wis. Annual, 

Feb. 16—Lumber Dealers’ Association of Connecti- 
cut, Bridgeport or Hartford, Conn. Annual. 
Feb. 16-17—West Virginia Lumber & Builders’ Sup- 
Ply Dealers’ Association, Wheeling, W. Va. 

Annual, 

Feb. 17—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual, 

Feb, 22-24—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Hotel Sherman, Chicago. 
Annual, 

Feb. 23—Northwest Iowa Lumbermen’s Association, 
Fort Dodge, Iowa. Annual. 

Feb. 23—Eastern Woodworkers’ Cost Information 
Bureau, New York City. Annual. 

March 9-10—American Wholesale Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

March 22-23—National Wholesale Lumber Dealers’ 





Association, New Willard Hotel, Washington, 
D. GQ Annual. 


March 25-April 1—Own Your Home Exposition, 
Coliseum, Chicago. Annual. 

March 28-29—Southern Pine Association, New Or- 
leans, La. Annual, 

March 80—North Carolina Pine Association, Nor- 
folk, Va. Annual. 
April 4-5—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 
April 6-7—American Lumber Congress, Congress 
Hotel, Chicago. Annual. 

April 11-13—Lumbermen’s Association of Texas, 
Ft. Worth, Tex.” Annual. 

May 9-11—Appalachian Logging Congress; Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 





MICHIGAN HARDWOOD CALL 


CADILLAC, MicH., Dee. 27.—The call for the 
mid-winter meeting of the Michigan Hardwood 
Manufacturers’ Association to be held at the 
Statler Hotel, Detroit, on Jan. 19, 1922, has 
been issued from the office of Secretary 2. C. 
Knox here, and states that a number of very 
important matters will be discussed at that 
time, including the decision of the Supreme 
Court in the hardwood case. In addition, the 
standing committees will report and there will 
be presented the stock report for Jan. 1, the 
actual cut for 1921, the estimated cut for 1922, 
wage reports, shipments and production for the 
year. The market conditions committee meet- 
ing will be held at 9 a. m. with the regular meet- 
ing at 11 a. m. and luncheon served at 1 p. m 
to permit the members to catch the afternoon 
trains out of the city. 


—_—_ 


MARYLAND FORESTRY ASSOCIATION 


BALTIMORE, Mp., Dec. 27.—Plans to take over 
thousands of acres of timberland by the State 
for timber cultivation will be brought forward 
at the annual meeting of the Maryland Forestry 
Association, to be held on Jan. 12, and resolu- 
tions are being prepared to make this a part of 
the organization’s program. Henry 8. Graves, 
former head of the United States Forest Service, 
will be among the speakers. The State board of 
forestry has included in its budget a request for 
$50,000 a year in 1923 and 1924 for the ac- 
quisition of forest lands. If these appropria- 
tions are granted the board plans to utilize the 
lands for recreation as well as for cultivation. 

‘¢Forestry conservation will no longer suf- 
fice,’’ said State Forester F. W. Besley yester- 
day. ‘‘The State has reached a point where 
more timber must be grown if there is to be 
any future supply.’’ 





NORTHWESTERN ASSOCIATION’S PLANS 


MINNEAPOLIS, MINN., Dec. 27.—With a rec- 
ord-breaking list of exhibitors, utilizing all 
available space, an unusual program and a con- 
structive slogan for 1922, the Northwestern 
Lumbermen’s Association looks forward to its 
thirty-second annual convention Jan. 17, 18 and 
19 as one of the outstanding events in its long 
history. The convention will open Tuesday 
afternoon, the seventeenth, and adjourn at noon 
Thursday, the nineteenth. Sessions will be held 
at the Hennepin County Court House in Minne- 
apolis, while the exhibits will occupy the main 
floor and all of the mezzanine at the West Ho- 
tel. 

‘*Make Home Owners Out of Renters’’ is to 
be the keynote of the convention, altho such 
practical subjects as financing farmers and bet- 
ter merchandising methods also will be dis- 
cussed. A message of prime importance will be 
delivered by Maj. E. G. Griggs, Snark of the 
Universe, Coneatenated Order.of Hoo-Hoo, who 
will come from Tacoma to attend the conven- 
tion and speak on the subject ‘‘1922—from a 
Manufacturer’s Viewpoint.’’? Other prominent 
speakers will be announced when the final pro- 
gram is issued about Jan. 5. 

Carrying out the slogan mentioned, Secretary 
Harrison Hatton announces that during the 
convention the association will show numerous 
forms of available advertising for member 
yards, including an art display of the most prac- 








tical and sales-stimulating nature. Th: ex- 
hibit will take an entire room at conve: ion 
headquarters. 

Making a deviation from routine whieh 1: ny 


members will appreciate, the Retail Lum) er- 
men’s Interinsurance Exchange, which is »::)\\i- 
ated with the association, will hold its anual 
meeting on the first afternoon instead of ‘je 
third day of the convention. 





PLAN EXPANSION OF ASSOCIATION 


NEw ORLEANS, La., Dez. 26.—Indications ie 
said to point to a record attendance at the an- 
nual meeting of the Southern Lumber Export- 

ers’ Association, which will be held in New 
Orleans on Jan. 11,~ Plans for expansion of 
the association’s activities will be submitted 
for action. Outlines of the changes proposed 
have been distributed among the membership 
in advance, by order of the association direc- 
tors, in order that all might have opportunity 
to study them, and the proposals have, it is 
understood, aroused a lively interest. 


HARDWOOD TRAFFIC ANNUAL 


MemPuHis, TENN., Dec. 27—The Southern 
Hardwood Traffic Association has invited a 
member of, the Interstate Commerce Commis- 
sion to address that body at the ninth annual 
thereof to be held at the Hotel Gayoso, Mem- 
phis, Friday, Jan. 6. No response has yet been 
made on the part of the commission. However 
the delay of the commission in handing down its 
decision in the hardwood rate ease will doubt- 
less constitute one of the real features of the 
meeting, with the result that the presence of a 
representative of the commission’ might prove 
somewhat embarrassing all around. 

Indications are that the attendance at this 
meeting will be quite full. 








NORTHERN HEMLOCK-HARDWOOD DATE 


OskosH, WIs., Dec. 26.—Secretary 0. ‘I'f 
Swan, of the Northern Hemlock & Hardwood 
Manufacturers’ Association, this city, in a no 
tice to the membership states that President M. 
J. Fox, of the association, announces that tlie 
annual convention of the organization will be 
held in Milwaukee, at the Pfister Hotel, on Jan. 
20, 1922. It is also possible that the annual 
meeting of the White Cedar Shingle Association 
will be held on the following day, but the defi- 
nite date will be announced later by Presiden! 
F. M. Clark. President Fox has appointed A. |. 
Osborn, G. N. Harder and W. B. Clubine as the 
nominating committee to make up the slate tor 
next year’s officers. 

The boards of directors of the Northern Hen 
lock & Hardwood Manufacturers’ Association 
and the White Cedar Shingle Association wil! 
meet just previous to their annual conventions 
the announcement states. 


—— 


MEETING OF CEDAR CHEST MAKERS 

MeEmPpHIs, TENN., Dec. 27.—It is announce:! 
that the annual of the Cedar Chest Manufac 
turers’ Association of the United States wi! 
be held in Memphis the second Tuesday in May. 
1922, 


SOUTHERN FORESTRY CONGRESS 

NEw ORLEANS, La., Dec. 26.—From the ofliv 
of Secretary R. D, Forbes, of the Souther» 
Forestry Congress, announcement has been mac: 
by President Roy L. Hogue, that the fourt! 
annual conference will be held in Jackson, Miss. 
on Feb. 6, 7 and 8, and that plans are progre: 
sing for a comprehensive program. Inasmuv') 
as the Mississippi legislature will convene *' 
that time the foresters are confident that favo 
able action will be taken on forestry matter: 
A comprehensive forestry bill will be intro 
duced into the legislature at the recommen: 
tion of the reclamation commission which was 
created by the last legislature. 

Among the tentative subjects that are to be 
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included in the program for the congress are 
taxation of forest lands, national forest policy, 
and minimum silvicultural requirements for the 
South, the last named topic covering the ques- 
tion of seed trees, slash disposal, and fire pro- 
tection. Other subjects to be discussed include 
forests and navigable streams, forest fires and 
forestry in public schools. The list of speakers 
will be announced later. 





OHIO DISTRICT NO. 1 MEETS 


CINCINNATI, OnI0, Dee. 27.—Members of Dis- 
trict No. 1 of the Ohio Association of Retail 
Lumber Dealers met last week for their annual 
meeting at the Metropole Hotel and after din- 
ner listened to an address by G. A. Walker, 
system manager for Ernst & Ernst, public ac- 
countants of Cincinnati. After the minutes of 
several previous meetings had been read and 
the secretary and the treasurer had made their 
reports of the condition of the association, the 
following clause was added to Article 5, Section 
2, of the constitution and bylaws: ‘‘No firm 
shall be represented on the executive committee 
for more than three months in any one year, but 
this does not apply to the offices of president 
and treasurer.’’ 

In the election for president, treasurer and 
a representative to the industrial division of the 
Chamber of Commerce for the ensuing year, 
Edgar Cummings was reélected president, 
Joseph A. Bauers, treasurer, and L. P. Lewin, 
representative. 

It was decided that the association employ 
an accountant to determine the overhead costs 
of handling lumber both by the thousand feet 
and as a percentage of the amount of ‘business 
done. It was also decided that an accountant 
be employed to make an audit of the overhead 
of all of the yards in District No. 1. 





HOLIDAY MESSAGE TO WHOLESALERS 

MEMPHIS, TENN., Dee. 26.—In a holiday mes- 
sage sent to all the members of the National 
Wholesale Lumber Dealers’ Association by its 
president, J. W. MeClure, the members are 
urged not to forget during the holidays the asso- 
ciation, which has been steadily grinding out 
service to its members during good times and 
bad, during sunshine and stormy weather. Mr. 
McClure expresses the belief that during the 
recent depression difficulties would have been 
multiplied and compounded but for the pro- 
tection and help of the association. The presi- 
dent offers as a holiday suggestion ‘‘that each 
member give one hour next week to obtaining 
one new application for membership. Bring 
in your friend and neighbor for his good and 
tor ours,’? he urges. ‘‘ Have him start the new 
year right and you will render a double service 

you will have benefited your friend and helped 
the association. You will have the personal 
satisfaction of doing a very excellent service for 
your fellow members.’’ President McClure 
closes his message with the sincere wish that 
the eoming year may bring each member a 
n = larger measure of contentment and pros- 
perity, 


MOURNS CYPRESS SECRETARY 


St. Louis, Mo., Dec. 28.—Resolutions were 
adopted by the Lumbermen’s Exchange of St. 
louis as follows: 


. WHEREAS, In the will of God, our friend and 
‘low lumberman, George E. Watson, secretary 
‘{ the Southern Cypress Manufacturers’ Associa- 
He entered into eternal rest on Tuesday, Dec. 20, 


W HEREAS, In his departure we, individually and 
ectively, deeply deplore the loss of his associa- 
tion, wise counsel and untiring devotion to the 
lumber industry ; 
Witereas, In the early years of this exchange’s 
ctivity, Mr. Watson was secretary of this organi- 
ition, and worked assiduously for its success; 
WHEREAS, We recall his zeal and unusually suc- 
cessful handling of the House of Hoo-Hoo project 
the late Louisiana Purchase Exposition, held in 
“t. Louis in 1904, during which period Mr. Watson 
‘as a central figure and exerted a vast influence in 
‘menting the ties of friendship and codperation 
— lumbermen from all parts of the country ; 
f Resolved, That the members of this exchange de- 
sire to express their sorrow in his untimely death, 
‘nd to convey to his devoted wife and family their 
<incere sympathy in the tragic hour of their great 
vereavement, feeling confident that beyond the veil, 
separating us all from our joved ones who have 


preceded us, we shall find a sweeter, better life. 
filled with compensations for all the trials and 
disappointments we suffer here; and be it further 


Resolved, That a copy of this resolution be spread 
upon the minutes of this exchange, a copy be sent 
to the family of the deceased, and a copy be given 
to the press. 

The resolutions are signed by August J. Lang, 
chairman; George E. Hibbard, Thomas E. 
Powe, F. H. Smith, Charles E. Thomas, George 
E. W. Luehrmann, A. W. Johanning and Henry 
Quellmalz. 





CUT DUES OF AIR DRYING MILLS 


NorFouk, VA., Dec. 26.—In the report of the 
meeting of the board of directors of the North 
Carolina Pine Association, held at Richmond, 
Va., Dee. 12, 1921, it was stated that the dues 
to be paid by the air drying mills affiliating with 
that association would not be changed but would 
remain at 10 cents a thousand during 1922. 
This was an error. The statement should have 
been made that their dues had been reduced 
from 10 cents to 5 cents a thousand effective 
Jan. 1, 1922. 


~. 
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ASSOCIATION ISSUES QUESTIONNAIRES 


San Francisco, Cauir., Dee. 24—J. Hal. 
Hunter, secretary-treasurer of the California 
Lumbermen’s Association, this city, recently 
sent out questionnaires to 1,100 of the 1,600 
lumbermen in California for the purpose of as- 
certaining which departments of its proposed 
activities appealed to them—legislative, adver- 
tising, employment and other departments. Nine 
new members were received within two days 
after the questionnaire was sent out. The San 
Joaquin Valley Lumbermen’s Club will hold 
a meeting in Fresno, on or about Jan. 9, and 
the board of directors of the California Lum- 


bermen’s Association will hold a meeting in 
that city on the preceding day. It is expected 
that the club will hear the report of its investi- 
gating committee and take some action regard- 
ing the matter of affiliating with the association. 
The Southern California Retail Lumber Deal- 
ers’ Association has been investigating the new 
organization, but has not yet come to a con- 
clusion. The Sacramento Valley Lumbermen’s 
Club recently took favorable aetion toward ex- 
tending financial support to the California Lum- 
bermen’s Association. 





CANADIANS TO NOMINATE 


NEw York, Dee. 26.—Letters have been re- 
eeived by several New York lumbermen recently 
from Frank Hawkins, secretary of the Cana- 
dian Lumbermen’s Association, announcing 
that nominations are in order for the election 
of seven directors to serve three years. 

It is worthy of note that this year, owing 
to the fact that the membership of the associa- 
tion in the United States is now fourteen, pro- 
vision has been made for two directors from this 
side of the border. The seven directors to be 
nominated must come: From Ontario, 3 mem- 
bers; from Quebec, 1; from New Brunswick, 1; 
from United States, 2. ; 

The following directors retire automatically 
this year but are eligible for reélection: W. E. 
Bigwood, Gordon C. Edwards, A. E. Clark, W. 
M. Ross, W. Gerard Power, Alex MacLaurin 
and Angus MeLean. Nominations close Dee. 31. 

The convention will be held in Toronto on 
Jan. 11 and 12. The election of two members 
to the board of directors from this side shows 
the spirit of the times and the feeling of 
reciprocity that is growing rapidly between the 
lumbermen of the two countries. 





Discuss Farm Buildings 


The Wednesday session of the fifteenth an- 
nual meeting of the American Association of 
Agricultural Engineers held at the Auditorium 
Hotel, Chicago, was concerned primarily with 
papers on and discussions of farm buildings and 
material. 

An interesting paper, which was discussed 
from the floor as it was delivered, was that of 
F. C. Harris, of the Louden Machinery Co., the 
title of the paper being ‘‘ Sunshine Efficiency of 
Hog Houses.’’ To secure the information pre- 
sented in the paper, Mr. Harris has been in- 
vestigating hog houses for over a year. The ex- 
amination first brought out the fact that stand- 
ard plans and standard practices are found no- 
where. Hog raisers agree, however, on the ne- 
eessity for and desirability of plenty of sunshine 
because it promotes sanitation, warmth and dry- 
ness. It also has a vitalizing effect upon hogs, 
especially upon young pigs. In colder regions 
it is plainly evident that the best results are to 
be obtained by thoroly insulating a hog house on 
three sides and admitting as much sun as pos- 
sible to the house. The investigation reveals 
that the monitor type facing south is the most 
efficient in letting in sunlight. Such a house 
should have windows in the side. Where houses 
are slanted, that is instead of running east to 
west, are placed so that they run from south- 
east to northwest, the monitor type with win- 
dows in the side admits most sunshine. In fact 
the final conclusion is that the monitor type, 
placed in an east and west location, admits twice 
as much sunshine during winter days as a house 
facing north and south with windows in the 
roof, 

A discussion on recent developments in farm 
buildings was lead by Fred C. Fenton, associate 
professor of agricultural engineering, Iowa 
State College. 

Practically no attention has been paid this 
year to perfecting expensive types of farm 
buildings because farmers are not of a mind to 
spend money. Rapid progress in popularity has 
been made by the Gothic roof barn in the middle 
West. It has been growing in favor particularly 
during the last two years. However, the only 
two new types of barn to come to his attention 
are concrete barns. One, erected in Minnesota, 
has concrete monolithic walls three inches thick 


with supporting columns at regular intervals. 
This barn has proved colu and without insula- 
tion is hardly suitable for the North. 

Conerete barns of the other type have been 
erected in considerable numbers by a Dakota 
eonerete silo company. They are made up of 
staves or blocks of concrete manufactured at the 
plant of the silo company and put together at 
the site of the barn. This type is said to be giv- 
ing good satisfaction. Some interest is evident 
in tile, brick and concrete grain storage bins, but 
the first cost is now keeping the farmers from 
erecting many such structures. 

Arthur W. Clyde, extension associate pro- 
fessor in agricultural engineering, Iowa State 
College, then gave some results of computations 
having to do with barns with Gothic or similar 
roofs. Calculations prove that there is too wide 
a variance between the theoretical and practical 
results. According to theory, such barns could 
not stand up if the wind pressure of 30 pounds 
a square foot (which is ordinarily used in com- 
puting stresses in barns) is to be used. The 
thing that must be done is to get theory and 
practice closer together and use a wind pres- 
sure which is truer to actual conditions. 


An interesting paper was presented by W. A. 
Foster, of the department of agricultural en- 
gineering, Iowa State College, which told of the 
relative heat conductivity of materials used in 
farm building construction. No recommenda- 
tions were made, other than pointing out the 
necessity of further studying the subject. A 
number of tables and diagrams were presented 
showing the relative heat conductivity of the 
different materials and types of construction, 
these being based largely upon the data col- 
lected by the University of Pennsylvania and 
previously explained in some detail in the 
AMERICAN LUMBERMAN. In this connection it 
is noted that wood construction stands pre- 
eminent as resisting the escape of heat and that 
the warmest type of construction shown is where 
sawdust is packed between two layers of wooden 
sheeting. This may be a hint for lumbermen 
with dry sawdust to dispose of. 

The afternoon session was devoted to a dis- 
cussion of ventilation and insulation. Perfect 
ventilation can not be secured unless materials 
are used which resist the escape of heat. 
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SACRAMENTO VALLEY CLUB ANNUAL 


San Francisco, Cauir., Dec. 24.—The Sacra- 
mento Valley Lumbermen’s Club held its an- 
nual meeting in Oakland, on Dec. 17. President 
Fred E. Conner and a good representation of 
the membership, with their ladies, arrived at 
noon and took automobiles for White’s Pergola, 
in Dublin Canyon, where the festivities were 
staged in an ideal setting. A delightful lunch- 
eon was enjoyed, with singing, and music by 


an orchestra of six pieces. Professional en-, 


tertainers did turns. Mrs. Atkinson rendered 
vocal selections accompanied by Mrs. Grandt. 
Dancing was enjoyed by the guests. 

After the tables were cleared the annual 
election was held. 

E. T. Robie, of Auburn, was elected presi- 
dent and Earle White, of Folson, vice president. 
Fred E. Conner, who has been president for 
the last two years, is now president of the Cali- 
fornia Lumbermen’s Association and will de- 
vote a good deal of time to advancing its inter- 
ests. Following the election, R. A. Hiscox, J. 
Hal. Hunter and others spoke and showed the 
benefit to the industry of having a State asso- 
ciation bringing manufacturers, wholesalers 
and retailers together. 

Mrs. H. L. Parker (formerly Miss Bertha A. 
Lammlin, secretary of the Lumber Dealers’ 
Association of Connecticut) spoke on the ad- 
vantages of organization and Mr. Parker dis- 
cussed the benefits of bringing together whole- 
salers and retailers. Members of the Sacra- 
mento Valley Lumbermen’s Club, and visitors 
from the Bay cities, greatly appreciated the 
work of the Oakland committee, headed by 
Noah Adams, in arranging the entertainment. 


EVANSVILLE CLUB TO MEET 

EVANSVILLE, IND., Dec. 26.—The next meet- 
ing of the Evansville Lumbermen’s Club will be 
held at the New Vendome Hotel on the evening 
of Jan. 10, at which time the officers elected at 
the December meeting of the club will be in- 
stalled. John C. Keller, traffic manager, will 
talk on freight rates, and a business men’s 
luncheon will be served under the direction of 
William 8. Partington, secretary and treasurer. 


—_— 





NYLTANS CELEBRATE CHRISTMAS 

New York, Dec. 26.—The biggest Christmas 
party ever given in the metropolitan district 
exclusively for lumbermen was that staged Sat- 
urday evening, Dec. 17, under the auspices of 
the Nylta Club in the Aldine Club, 200 Fifth 
Avenue. There were 325 banqueters at the big 
feast that marked the climax of the party, and 
from first to last good fellowship bubbled up 
and flowed over. 

The attendance—not far from 100 percent— 
reflected the good cheer prevailing among the 
lumbermen of the city as the holidays approach 
and if ever a crowd of good fellows had a good 
time, it was the ‘‘ Nylta bunch,’’ as Fred Bruce, 
the toastmaster, said. 

Good music, with a jazz band as the particu- 
lar feature, kept things going merrily and 
*“go0d’’ songs also helped to enliven matters. 
By way of emphasizing the success of the eve- 
ning, the Nyltas enjoyed a good dinner, and two 
good speeches by Douglas Malloch and Henry 
Clay Reisner rounded out the largest function 
Nylta has staged in its all-too-brief existence. 

The first attraction of the after-dinner pro- 
gram was the presentation to Secretary H. B. 
Coho, of a handsome toilet set. As the toast- 
master put it: ‘‘It was a token of affection 
from the Nylta bunch for one of their best 
friends.’’ The master of ceremonies was Frank 
A. Niles, president of Nylta. 

Emphasizing the spirit that makes Christmas 
a season of giving, there were many attractive 
souvenirs. The donors of these ‘‘remem- 
brances’’ were the Hunterspoint Lumber & 
Supply Co. (Inc.), the New York Lumber Trade 
Journal, Rice & Lockwood Lumber Co., Frost 
& Davis Lumber Co., Colgate & Co., George F. 
Gray, Charles B. Allen Co., Lumber Mutual 
Casualty Insurance Co., Wright Lumber Co., 
William 8. Beckley, jr. (Inc.), Johnson Bros. 


(Inc.), William Schuette & Co. (Inc.), Dykes 
Lumber Co., Hirsch Lumber Co., Homan & 
Puddington (Inc.), and Robert R. Sizer & Co. 


~ ~~ 


SEATTLE CLUB ORGANIZED 
SEATTLE, WasH., Dec. 24——A number of 
manufacturers met at luncheon Tuesday and 
organized the Seattle Lumbermen’s Club, in re- 
sponse to a general demand that the millmen 
have a regular meeting place on a given day 
of the week. Officers were elected as follows: 


President—Ed R. Hogg, of the Atlas Lumber & 
Shingle Co. 

Vice president—R. W. Condon, Puget Mill Co. 

Secretary-treasurer—Ralph A. Clark, Bloedel 
Donovan Lumber Mills. 

Board of directors (includes foregoing officers)— 
W. M. Bolcom, Bolcom-Canal Lumber Co.; John J. 
Jennelle, Lumber Manufacturers’ Agency; Ed T. 
Verd, Bryant Lumber Co.; Sherman L, Johnson, 
Washington Cedar & Fir Product Co. 

Tuesday was chosen as the regular meeting 
day. ‘‘The object of the lumbermen’s club,’’ 
said President Hogg, ‘‘is purely social. For 
many years we have discussed the advisability 
of forming such an organization, where manu- 
facturers can meet in an informal way, swap 
stories, trade horses, and interchange their ex- 
periences. Heretofore we have been scattered, 
but the new club will enable us to meet for 
social converse in a way that up to the present 
time has been impracticable.’’ Tuesday’s meet- 
ing was largely attended, representative lum- 
bermen being present; from Tacoma, Everett 
and Grays Harbor. 


TACOMA CLUB’S ACTIVITIES 

Tacoma, WasH., Dec. 24.—The new board 
of trustees of the Lumbermen’s Club of Ta- 
coma has not yet succeeded in electing a presi- 
dent to succeed Paul H. Johns whose term ex- 
pires at the end of the year. George J. Osgood, 
general manager of the Wheeler, Osgood Co., 
who was the choice of all the other members of 
the board, has remained firm in his refusal to 
serve in spite of the pressure put on him by 
the other trustees. Another meeting of the 
board will be held at which a definite selection 
will be made. It is expected that if Mr. Os- 
good still declines the honor the next president 
will be A. H. Landram, of the St. Paul & Ta- 
coma Lumber Co. The club did not meet this 
week in spite of the fact that the golf match on 
the regular meeting date, for which the meet- 
ing was postponed, was not held because of in- 
clement weather. 

An invitation to the retail lumber dealers 
of the plains States to visit Tacoma on the pro- 
jected trip thru the Pacific Northwest will be 
presented at the annual convention of the 
Northwestern Lumbermen’s Association by 
John Dower, president of the John Dower Lum- 
ber Co., who left Tacoma this week for St. 
Paul to attend the convention. The invitation 
will be extended by Mr. Dower in behalf of the 
Lumbermen’s Club of Tacoma which plans to 
entertain the visitors for two days in this city. 
The tentative plans call for one day in which to 
visit the local mills and one day for a trip thru 
the logging camps and timbered areas, Mr. 
Dower is a trustee of the Northwestern asso- 
ciation and his invitation will probably be ac- 
cepted if the trip is decided on. 


COMING HOO-HOO CONCATENATIONS 


St. Louis, Mo., Dee. 27.—H. R. Isherwood, 
secretary-treasurer of Hoo-Hoo, was informed 
today that progress is being made in promoting 
the concatenation to be held in Los Angeles 
the second week in January. The ambition of 
the promoters is to break the record of fifty-one 
candidates made at the annual held in St. Louis 
in 1920. This is the largest number initiated 
at one time in recent years. If this record is 
broken in Los Angeles, Charles D. LeMaster, a 
member of the Supreme Nine, has offered to 
give a loving cup. 

Secretary-treasurer Isherwood has accepted an 
invitation to speak at the annual dinner to be 
given on the evening of Feb. 15 at Hartford, 
Conn., in connection with the convention of the 








LUMBER CLUBS IN VARIOUS ACTIVITIES _ 


Lumber Dealers’ Association of Connecti-ut, A 
Hoo-Hoo club will be organized at the con. 
vention. 

Mr. Isherwood was informed today ‘lat a 
concatenation will be held at Salt Lake City 
on Feb. 17 in connection with the convention of 
the Western Retailers’ association. 





ORGANIZE TO SPECIALIZE ON COAST PRO}::cTS 


[Special telegram to AMERICAN LUMBERM\ 

New York, Dec. 28.—The formation ©’ the 
Babcock Angell Lumber Co., a corporation with 
offices in New York and Portland, Ore., has ‘ust 
been announced. The company will speciali’s in 
Pacific coast forest products, making car ind 
cargo shipments to the Atlantic seabird, 
Offices will be opened on Jan. 1 in the Gina 
Central Terminal Building, this city. 
- Officers of the Babcock Angell Lumber (o. 
are: President, E. V. Babcock, mayor of |? itts- 
burgh, Pa.; vice president and general i:an- 
ager, Ralph Angell, who has been eastern s:iles 
agent for the Willapa Lumber Co., of iiay- 
mond, Wash., located in New York; treasiiver, 
F. R. Babcock, and secretary, O. H. Babcock, of 
the Babcock Lumber Co., Pittsburgh, Pa. 





TO BUILD LARGE MILL IN OREGON 


[Special telegram to AMERICAN LUMBERMAN | 

PORTLAND, ORE., Dec. 28.—According to an 
announcement here by W. D. Skinner, traffic 
manager of the Spokane, Portland & Seattle 
Railway, Charles Keith and interests will build 
a sawmill of at least 250,000 feet daily capacity 
within a year and a half after the completion 
of the Portland, Astoria & Pacific Railway, 
which will tap large holdings recently bought 
by Mr. Keith from the Eccles estate. The Port- 
land, Astoria & Pacific Railway was recently 
purchased from Mr. Keith by the Great North- 
ern and Northern Pacific and part of the trans- 
fer was an agreement to build a mill which 
will supply traffic for the railroad. The con- 
struction of the railroad is proceeding as rapidly 
as possible. Four and one-half miles of rails 
are laid from Wilkesboro, where the line con- 
nects with the Astoria branch of the United 
railway. Ties are on the ground for four more 
miles and the remainder of the 21-mile stretch 
is graded ready for the track. 





NEW SHINGLE RATE SUSPENDED 


WASHINGTON, D. C., Dec. 27.—The Interstate 
Commerce Commission has suspended until April 
25 the operation of schedules in Item 320-I of 
Fourth Revised Page 94 to Southern Pacific 
Co. tariff I. C. C. No. 4,165, whieh propose in- 
creases in the rates on shingles in carloads from 
points in Oregon and Washington to destina- 
tions in Nevada and California. The present 
rate to Churchill, Nev., is 5614 cents a hun- 
dred pounds and the proposed rate 71% ccuts. 
be proposed increases range from 6 to 13 
cents. 


FREIGHT TAX STOPS FIRST OF YEAR 


New York, Dee. 26.—The National Whvle- 
sale Lumber Dealers’ Association thru its trans- 
portation bureau makes the following annouice- 
ment to its members: 





Section 500 of the new Revenue Act repeal: 29 
of Jan. 1, 1922, the 3 percent tax on freight, ihe 
1 percent tax on each 20 cents paid on ex) ¢ss 
shipments, the 8 percent tax on transportatior by 
pipe lines, the 8 percent tax on passenger fares .nd 
the 8 percent tax on Pullman tickets. The ™- 
cial stamp tax on parcel post shipments was ‘180 
repealed. 

No change was made with respect to the tax on 
telegraph and telephone messages, which is 5 cats 
on more than 14 cents and not more than 56 cents 
and 10 cents on more than 50 cents. 

In treasury decision 3255, the commissioner of 
internal revenué holds that this tax will apoly 
if a freight bill is prepaid before Jan. 1, reg:rd- 
less of when the shipment arrives, but in c:se9 
where shipments are billed “collect” no tax will 
be require? if the shipment arrives on or ater 
Jan. 1, 192 
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~ Southern Pine Inspectors in Conference 


New OrnEaNns, La., Dec. 26.— The annual 

mec:'ng of the mill and claim inspectors of the 
Sou!ern Pine Association was held in the Oaks 
Hoi.! at Hammond, La., Dec. 19 and 20. J. E. 
Rholes, seeretary-manager of the association; 
J. ©. Jones, chief inspector; C. W. Vuncannon, 
chief clerk of the department, and about twenty 
mili and claim inspectors, in addition to several 
visi. ing inspectors and lumbermen, attended the 
meer ing. 
At the opening meeting on Dec. 19, Mr. 
Rhedes discussed the purposes of the inspection 
service and details of the work and compli- 
mented the inspectors on the results they had 
accomplished. He also outlined further service 
thai could be rendered the manufacturers and 
lumber dealers and urged the inspectors to ren- 
der even more intensive and interested service 
during the coming year. 

Chief Inspector Jones reviewed the work done 
during last year and outlined in a general way 
the policy to be observed in the future in 
handling the inspection service. 

Then followed discussion by the inspectors 
of questions that come up in their work and 
of the duties of the inspectors in various diffi- 
cult cases confronting them, so that they might 
be able to render the best service and maintain 
the friendly relations which now exist between 
the manufacturers of southern pine and the 
retail lumbermen. 

In accordance with recommendations made by 
the grading committee of the association, Chief 
Inspector Jones announced a general changing 
of territory for the inspectors. Those who have 


been engaged on claim work will be temporarily 
assigned to mill routes, and those who have 
been on mill work will be placed on claim work 
for a while in order to keep them familiar at 
all times with all phases of the inspection work 
and make for greater efficiency. 

On Monday night a banquet was given the 
inspectors and visitors by F. W. Reimers, of 
the Natalbany Lumber Co., at the Oaks Hotel, 
when brief talks were made by Mr. Rhodes, Mr. 
Reimers, W. E. Snider and Mr. Sieboldt, of 
the Natalbany company, Mr. Jones and several 
of the inspectors. 

Tuesday, Dec. 20, was spent largely at the 
mill of the Natalbany Lumber Co., at the town 
of that name, where the inspectors were put 
thru a test inspection under supervision of Chief 
Inspector Jones. When the business of the 
meeting was finished Tuesday evening all the 
inspectors departed for their respective homes 
to enjoy a vacation over the Christmas holidays 
until Jan. 3. 

Among the visitors at the meeting were W. H. 
House, of De Ridder, La., chief inspector of the 
W. R. Pickering Lumber Co. and Central Coal 
& Coke Co., and J. W. Box, of Oakdale, La., 
chief inspector of the Missouri Lumber & Land 
Exchange. The inspectors of the Southern Pine 
Association present included L. A. Ates, W. A. 
Baber, W. R. Burns, B. W. Bray, C. F. Holden, 
J. D. Carter, W. J. Cannon, T. M. Cook, F. A. 
Davis, A. S. Hanbury, H. N. Hanbury, A. L. 
Johnston, Hubert Norman, Luke Royals, J. B. 
Shows, W. J. Sullivan, J. H. Thompson, J. D. 
Thompson, J. M. Travis. 





Alexandria Exchange 


ALEXANDRIA, La., Dec. 26.—The December 
meeting of the Alexandria District Lumber- 
men’s Exchange was held on Dec. 17 at the 
Hotel Bentley with about thirty-five members 
and friends present. Committeeman Charles B. 
Monday, assisted by J. H. Kurth, jr., and Secre- 
tary-manager H. D. Foote, served as chairman 
of the meeting, that was held immediately fol- 
lowing the luncheon, in absence of Chairman 
Rk. H. Bostwick. 

A feature of the interesting program that 
followed was an address by J. E. Rhodes, sec- 
retary-manager of the Southern Pine Associa- 
tion, who presented some statistics and told 
of his very optimistic view of future lumber 
conditions, 

J. P. Turregano, a banker of Alexandria, in 
his address was also very reassuring as to 1922 
being prosperous and said that it was his belief 
that the lumbermen would enjoy a bigger busi- 
ness than they have ever enjoyed before. 

In the absence of W. T. Murray, of the Tre- 
mont Lumber Co., Rochelle, La., who was as- 
signed the subject of ‘‘Manufacturing Condi- 
tions,’? H, A. Ortmeyer, Tremont Lumber Co., 
Wichita, Kan., upon request gave the members 
“ view of conditions in Kansas and Oklahoma, 
stating that owing to the low price of oil and 
cattle new developments are being retarded and 
in some localities business was very inactive, altho 
now the bankers are rapidly adopting plans for 

ndering greater assistance in financing various 
caterprises. 

R. B. Goode was to talk on ‘‘ Oil Fields’’ but 

s he was unable to be present S. W. Bowen, 
of Weaver Bros. Lumber Co. represented Mr. 
‘;00de, and read an account of oil field activities. 

F, L, Adams, Newell Lumber Co., Eunice, 
a., talked on ‘*Car Supply,’’ present and pros- 

etive, stating that he did not expect a severe 

ir shortage in the near future. 

Others who addressed the meeting were Maj. 
‘harles D. M. Houghton, F. J. Hortig, and 
‘. V. Jackson for J. B. Leaton who was unable 
‘2 be present. 

This was the regular annual meeting of the 
‘xchange in honor of the lady members, who 
ere invited and attended the regular business 
session, their presence adding much to the en- 
ioyment of the occasion. The ladies present 
vere: Mrs. Charles B. Monday and Miss Louis 
londay, of Westlake, La., Mrs. S. J. Grimmett 


Has Annual Banquet 


and Mrs. G. Morley Boyd, of Atlanta, La.; Mrs. 
J. W. Powers, of Marlin, Tex.; Mrs. Franklyn, 
of Alexandria, and Mrs. J. F. Oldham, of New 
Orleans. 

Wesley Morse, of Clark & Morse Lumber Co., 
Derry, La., was unnaimously elected to serve a 
three months’ term as committeeman succeeding 
R. H. Bostwick, retiring committeeman. 

The next monthly meeting will be held at 
Alexandria, at the Hotel Bentley, Jan. 17. 

Before adjournment Chairman Monday an- 
nounced that a reception and banquet would be 
held in the Italian Hall of the Hotel Bentley 
to which all present were invited. ~ 


Reception and Banquet 


The third annual reception and banquet of 
the exchange was held Saturday evening, Dec. 
17, at the Hotel Bentley, the attendance of 
over 150 people making the affair a great 
success. This was a very beautiful reception 
as the hall was decorated with holly and mistle- 
toe and the tables with miniature Christmas 
trees and Santa Clauses. Mrs. F. J. Hortig 
was general chairman of the affair assisted by 
the following committees: Arrangements, Mrs. 
F. P. Heiss; reception, Mrs. W. T. Murray; 
music and dancing, Mrs. Ed Coullard; program, 
Mrs. H. D. Foote; decoration, Mrs. H. H. 
Furby and Mrs. J. T. Powers, jr., and menu, 
Mrs. John Thorsell. 

Charles B. Monday, of Lake Charles, was 
toastmaster at the banquet and it was at 
his suggestion that it was decided to send the 
decorations and candy to the patients at the 
Base Hospital. 

very interesting program was presented, 
Perry Cooksey giving a violin solo, accompanied 
on the piano by Miss Rubye Walker. Vocal 
selections were given by Mrs. O. E. Madden, 
accompanist, Mrs. J. M. Keller; Mrs. S. M. 
Eaton, accompanist, Mrs. O. E. Madden; Mrs. 
J. W. Carter, and Mrs, O. H. Melton, accom- 
panist, Miss Rubye Walker. Entertaining read- 
ings were given by Miss Lucille Scott and Mrs. 
A. F. Lanier. Miss Eunice Simpson danced 
the ‘‘Call of the Wild;’’ Miss Della Simpson 
gave a rose dance; and a piano solo was played 
by Miss Rubye Walker. 

At the conclusion of the program the hall 
was cleared and dancing was enjoyed until the 
wee hours of the morning. 





Greetings 


FA Happy and Prosperous 
New Year to you all. May 
we become better acquainted 
during 1922 is our wish. 


E. Bartholomew 
4052 Princeton = FTardwood Co. 


Storage facilities for Western lumber. CHICAGO, ILL- 
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r. We are running full time— 


“Milling in Transit” 


Our mill is complete;send 
us your cars, they will be 
Unloaded — Dressed 


Re-loaded the same day 
and shipped on the through rate 


Mills—Acca Station (Richmond, Va.) 


R. F. & P. Ry.: the connecting link 
between the North and South. 


C. P. Lathrop & Co., Inc. 


Richmond, Virginia 
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Try Us First 


whenever you need lumber in a 
hurry. We have the mill connec- 
tions which insure real service in 


Southern Gums, Oak, Elm, 
Ash, Tupelo, Cottonwood, 
Cypress, Northern Birch, 
Maple, Basswood, Elm. 


We are exclusive American repre- 
sentatives for Edward Clark Sons, 
Limited, Toronto, Ont. 


Charles 0. Maus Lumber Co. 


SOUTH BEND, INDIANA 














Interior Woodwork Company 
We do : 


Custom Kiln Disk 


Equipped to Handle Car Lots 


It’s Good 


13-16 x 2%” fc. (1x3) 
V. G. No. 2 Clear and Better 
Western Hemlock Flooring 
EXTRA ordinary low priced. 


Owen M. Bruner Company 
Wholesale Lumber Merchants 
406 Wood Building, PHILADELPHIA, PA. 
Distributing Yard: Camden, New Jersey 
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1,000,000,000 Feet 


National Forest Timber 
FOR SALE 


Location and Amount.—aAll the merchant- 
able dead timber standing or down and all 
the live timber marked or designated for 
cutting on the Pine Creek Logging Unit em- 
bracing about me - acres in Townships 
30 North, Range 9 E; 31 North, Ranges 8, 
9 and 10 E; 32 Nortk, Ranges 8, 9, 10 and 
- E; 338 North, Ranges 8, 9 a nd 10 B., 

D. M., Lassen National Forest, eal 
ake estimated to be 708,000 M f M. 
of yellow and jeffrey pine, 17,000 M 7 4 M. 
of sugar — 248,000 M ft. B. M. of white 
fir and red fir, 20,000 M ft. 'B. M. of incense 
cedar, and 500 M ft. B. M. of lodgepole pine, 
a total of 994,000 M ft. B. M. sawtimber, 
more or less, 


Stumpage Prices.—Lowest rates consid- 
ered, $4. per M feet for western yellow 
pine’ and Jefirey pine, 75 per M feet for 
sugar pine, $1 per M feet for white fir, 
red fir, lodgepole pine, and incense cedar, 
and for material unmerchantable under the 
terms of the contract, to be removed at the 
option of the purchaser, for which payment 
is — by the Forest Service, $0.10 per 
cord for cordwood manufactured from limbs 
and tops, and $0.50 per M feet for other 
material. 


Deposit.—$10,000 must be deposited with 
each bid to be applied to the purchase price, 
refunded, or retained in part as liquidated 
damages, according to conditions of sale. 


Final Date for Bids.—Sealed bids will be 
received by the District Forester, San Fran- 
cisco, California, up to and including April 
1, 1922. The time may be extended 30 days 
upon request from parties having legitimate 
interest. The right to reject any and all 
bids is reserved. Before bids are submitted, 
full information concerning the character of 
the timber, conditions of sale, deposits, and 
the submission of bids should be obtained 
from the District Forester, San Francisco, 
California, or the Forest Supervisor, Red 
Bluff, California. 


RESOLUTIONS 


Not what you suddenly decide 
To quit because the year is ending, 

Not what, your bosom swelled with pride, 
To do next year you are intending, 

Will make you better very long— 

But thinking right and keeping strong 
Day in, day out, week, month and year, 
Will really count for something here. 


Not what you suddenly declare, 
Some simple virtue shouting loudly, 
Not some insignia you wear, 
Some new-found halo, tilted proudly, 
Will really get you very far; 
Not what you say but what you are 
Will really make a man of you— 
Not what you promise, what you do. 


SWEARING OFF 

THE DEALER. 
Let’s swear off canceling a bill 
We’ve ordered, if some other mill 
Will quote a quarter lower still. 

THE MILLMAN. 
Let’s swear off failing stock to ship, 
When up the market takes a tip, 
We rush right out when prices slip. 

THE WHOLESALER. 
Let’s swear off being any bear 
But brace the market here and there 
When buyers knock it anywhere. 

THE SALESMAN. 
Let’s swear off on the ‘‘ promised’? biz; 
The boss must run that mill of his 
On orders, not on promises. 

THE STENOGRAPHER. 
Let’s swear off saying ‘‘I forgot’’ 
And listen when they tell us what 





And do it, miss a date or not. 
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LUMBER Pfau 
Accounting 
Specialists 


by 
Experts. 


Simplified, modern book-keeping systems instslled 
for The Retail or Wholesale yard the mill or the 
woods which show profits and costs at a glance and 
a perpetual inventory of logs and lumber in your 
ledger. 

Cut your Accounting expense in half with a system 
the result of years of experience and success and 
which gives you daily knowledge of every detail of 
your business. 


HUTCHINS & GOMPANY 
GREEN BAY, WIS. 


Public Accountants, Auditors, Efficiency Engineers 
ior Lumbermen. 


ies THE OFFICE BOY. 


Let’s swear off letting something go 

Because the boss will never know; 

Because, you see, you’ll know it, tho. 
OURSELF. 

Let’s swear off always writing rime 

To point out other people’s crime 

When we do worse things all the time. 


WE SEE B’ THE PAPERS 
Prices in print cloth are reported ‘‘firm.’’ 
Would to heaven the colors were. 
And, while we knock Japan, let us not forget 
that we have a little Chile of our own. 
Eight thousand divorces were granted in Chi- 
cago in 1921, and peace is also in sight in Ire- 





land. 





GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 


People used to think that the best way to 
start the new year was to end the old one the 
worst. 

And in Chicago someone saw to it that Tom- 
my O’Connor was got out of the trenches before 
Christmas. 

Some nation may get the worst of it in any 
conference, but we have a feeling that it is 
never going to be Japan. 

Mining shares in London are said to be ‘‘de- 





pressed,’’ but probably not nearly as much as 





LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex.,3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of ca and have; 
Special Department handling Export ie Shipments. 


the people who own them. 

Jan. 31 we expect to ride from Wyandotte, 
Mich., to Adrian, Mich., on Henry Ford’s rail- 
road, and, gosh, how we dread it. 

Some of these nations that are so strong for 
the submarine now weren’t quite so strong for 
them when Germany was using them. 


And, as we approach a dry New Year’s Eve, 











Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, “PAJONES, Mobile” 
All leading Codes used 


we realize that it is getting harder and harder 
for a man to make a fool of himself. 

You may not have a lot of money but, honest 
now, on Christmas Day which would you have 





Ship Brokers & Ste hip Agents rather been—your little family, or the Still- 


mans? 








Mr. Debs’ remark that he would like to let 
loose his 2,300 former fellow convicts would 
seem to be a very good reason for making it 
2,301 again. 

It is hard to tell which ought to make the 
United States the madder at Canada—the fact 
that they do things better over there or the 
fact that they do them quicker. 

We would feel worse about the fact tliat 1i- 
brarians report that Americans are reading 
fewer books if we didn’t know what kind of 
books they read when they do. 

A number of persons have been found (ead 
lately in gas-filled rooms. But, anyway, if ‘he 
jet was open any great length of time, even if 
they didn’t inhale the gas, the bill would kill 
them. 

Now it is said that the American Woolen 
Co.’s decision not to reduce wages dispels «ll 
hope of lower prices. In other words, inste ad 
of getting worsted cheaper, the publie merely 
gets worsted. 


1922 
In 1922 
A few 
May make a million bucks or two, 
Or three or 
Four— 
But that is more 
Than most of us can hope to do. 
About the best 
The rest 
Will do 
Will be to sort of worry thru; 
And so from me, from me to you, 
If not a feast 
I hope at least 
You 
Worry thru 
(And I do, 
Too, 
The same as you!) 
This New 
Year 1922. 


LET’S LEAVE SOME SORT OF TRAIL 


When Dad cruised timber long ago 
He sometimes took me with him, so 
A little company he had; 
And glad I went, tho but a lad, 
Thru calm and storm, thru sun and snow; 
And many things I learned to know 
When I went cruising with my dad. 


The trail was often hard to see; 

A trail, in fact, there might not be; 
But, when it ended, ere we crossed 
Some marshy flat or land of frost, 

He watched his compass carefully 

And made his blazes on the tree 
So other men would not get lost. 


’T was not enough the wood to stray 
And camp by night and cruise by day; 
’T was not enough his way to find 
From stony paths to paths more kind: 
He took the time a line to lay 
For other men who came that way— 
He left some sort of trail behind. 


And so I think the man who takes 
The cruise of life, and something makes, 
Who finds some better way to do 
The things that others stumble thru, 
Should stop for other fellows’ sakes 
And blaze his trail and set his stakes 
For other men to follow, too. 


A lot of fellows cruise the wood 

To whom Almighty God was good, 
Who, on the cruise of life, have found 
The easy climb and solid ground; 

But others of the brotherhood 

Of men must stand where we have stood— 
Let’s leave some sort of trail behind. 
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Association Executives Tell of Outstanding Achievements During 1921 
and Biggest Plans for the Coming Year 


(Continued from page 45) 


stundardize the industry, has had earnest atten- 
tion, and will be one of the big factors of the 
1922 program. Ethical practices, taxation, labor 
and contract forms, industrial education, legisla- 
tion and quantity survey, are other questions that 
have been given attention during last year, and 
will play a prominent part in our 1922 activities. 
—}art F. STOKES, secretary. 


Association of Wood Using Industries 


Cuicaco.—The chief activities of this organiza- 
tion are along the following lines: Developing a 
real interest in forest conservation and wood util- 
ization; analysis of dimension stock and possi- 
vility of expanded use; boosting the Forest Prod- 
ucts Laboratory and an adequate appropriation 
for it from Congress.—WILLIAM B. BAKER, secre- 
tary. 


Associated Cooperage Industries of America 

St. Louis, Mo.—During 1922 we expect to in- 
augurate a practical trade extension campaign and 
a movement to educate the consumer in the proper 
use of the barrel, and increase its use.—V. W. 
KnriFrFT, secretary and manager. 


National Association of Farm Equipment Manu- 
facturers 

Cu1caco.—The outstanding accomplishment of 
this association is the contact established with 
the Department of Commerce, so that we are now 
assured of prompt and intelligent consideration of 
many problems confronting this industry relating 
to both the export and domestic trade. In order 
to meet the requirements of our industry Secretary 
Hoover established the Agricultural Implements 
Division, and placed in charge a man qualified by 
long experience.—H. J. SAMEIT, secretary. 


National Association of Wood Turners 

SoutH Benp, Inp.—An important achievement 
of the year was the standardization of the raw 
material of the wood turning industry. Last June, 
with the codperation of the National Hardwood 
Lumber Association, final steps were taken which 
established a national inspection rule for this class 
of lumber.—WILLIAM A. BABBITT, general secre- 
tary. 


Hickory Products Association 
Cnuicaco.—Our people make hickory wheels for 
horse drawn vehicles, and the demand for our 
product depends upon demand for vehicles. Our 
slogan is: “The lower the cost and the better the 
article, the greater the demand will be.”—H. A. 
Lona, secretary. 


National Fire Protection Association 
L0ston, MAss.—This organization plans to con- 
tinue its fight against the universal enemy—fire, 
and hopes to reduce the annual toll of 15,000 lives 
ind $500,000,000. In this fight we bespeak the 
oSperation of the lumber industry.—R. 8. MovuL- 
ON, assistant secretary. 


Retail Lumbermen’s Credit Association 
SEATTLE, WASH.—The oustanding feature of last 
ar’s activity was our effort to stabilize values, 

estore confidence and stimulate consumption, car- 

ried on largely thru newspaper advertising and 
her educational work. Results were undeniably 

<ilisfactory, an almost immediate stimulation of 

building being discerned. We believe the big thing 
1 1922 will and should be work of this nature.— 
. G, HILDITCH, secretary. 


Timber Products Manufacturers 

SPOKANE, WASH.—Frequent meetings and dis- 
ussion of important current topics have welded 
the lumbermen of our district together for the 
ood of the industry. Sectional problems have 
een solved, jealousies dissipated, peace and har- 
mony established and apparently each member 
regards every other member as being. as good as 
himself. The coming year holds wonderful 
promise.—J. C. H. REYNOLDS, secretary. 


Local Clubs and Exchanges 


Pittsburgh Wholesale Lumber Dealers’ Associa- 
tion 


PITTSBURGH, Pa.—The work of our association is 
onfined largely to the cultivation of good fellow- 
ship between its members and the retail representa- 
tives of the industry in the Pittsburgh district. 
We expect to progress during 1922 along much the 
same lines as in the past. Our association and its 





secretary are glad to convey to the trade, thru the 
medium of the very best lumber newspaper pub- 
lished, its best wishes for a prosperous year.— 
J. G. Cristp, secretary and treasurer. 


Lumbermen’s Reciprocal Association 

Houston, TeEx.—The “big thing’’ which we pro- 
pose doing in 1922 will be so to conduct the 
affairs of this lumbermen’s organization as to re- 
flect the gratitude we feel and to render to each 
policy holder the fullest measure of satisfaction 
and profitable service—GrorGe R. CHRISTIE, gen- 
eral manager. 


Philadelphia Wholesale Lumber Dealers’ 
Association 

PHILADELPHIA, Pa.—Our association has given a 
great deal of time and thought during 1921 to the 
question of arbitration. The Philadelphia Whole- 
sale Lumber Dealers’ Association and the Pennsyl- 
vania Retail Lumber Dealers’ Association have 
entered into an agreement to arbitrate all disputes 
arising between buyer and seller. We hope to ar- 
range arbitration agreements with other associa- 
tions during 1922.—R. W. Wisrar, secretary. 


Elkad Elko Club 


SpoKANE, WasH.—The sole object of this club, 
organized Jan. 26, 1921, is “to promote good fellow- 
ship among all members of the lumber fraternity.” 
The Inland Empire retailers, wholesalers and man- 
ufacturers are learning to like each other. Dick 
Putman is proposing a love feast of the different 
branches of the industry. In a small way we are 
doing what he is proposing in a big way, and our 
job for 1922 is to keep on doing it—R. Bayng, 
secretary. 


Jacksonville Wholesale Lumbermen’s Associa- 
tion 

JACKSONVILLE, FLA.—The outstanding feature of 
the association work during last year was the suc- 
cessful fight waged to insure to Jacksonville and 
this section equitable port rates on wharfage and 
storage on lumber and ties at this port. The big- 
gest thing we hope to accomplish in 1922 is to play 
a large part in the establishment of equitable 
freight tariffs on lumber and ties.—S, A. JACKSON, 
secretary. 


Alexandria District Lumbermen’s Exchange 

ALEXANDRIA, LA.—This is purely a_ statistical 
organization, and we have no set plans for the 
coming year. We feel that our commodity is 
thoroly dependent upon the prosperity of the 
country and the world, and this being the case, 
there is a most optimistic feeling prevailing and we 
predict a big demand for the coming year.—H. D. 
Foote, secretary-manager. 


Douglas Fir Club of San Francisco 
San Francisco, Cauir.—This club was given 
splendid support by all members during 1921 and 
we look for even greater support during the com- 
ing year, as all signs point to the greatest activity 
in the lumber business experienced in some time. 
—TF. PARAMINO, secretary. 


Lumbermen’s Club of Memphis 

MEMPHIS, TenN.—The chief features of the 
work of this club for 1921 were: Presentation of a 
sales code to the annual meeting of the National 
Hardwood Lumber Association and an active fight 
for its adoption by that body, resulting in a vote 
in favor of “a”? sales code, and appointment of a 
committee to draw up such instrument for submis- 
sion at the next annual; adoption of resolutions op- 
posing National forestry legislation that will inter- 
fere with freedom of action by hardwood timber 
land owners; creation of an arbitration committee, 
which has resulted in settlement of many disputes. 
—J. CLAYTON JOHNSON, secretary-treasurer. 


Evansville Lumbermen’s Club 


EVANSVILLE, IND.—The outstanding feature in 
our club during 1921 was the optimism of its mem- 
bers, who notwithstanding adverse conditions, con- 
tinued to smile and go after business. We propose 
doing the same thing during 1922, and believe that 
good business is waiting for us just around the 
corner.—WM. S. PARTINGTON, secretary. 


Builders’ Exchange of Cleveland 


CLEVELAND, OHI0.—Among important achieve- 
ments of 1921 were: Compilation of a report on 
cost of building materials and labor for the De- 
partment of Commerce; codperation with the city 
administration in the unemployment situation, and 
assistance to the board of education in planning for 





Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


AVNET 


Write for Details 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, Know! Because of pres- 
ent conditions, your credit loss is more of 
a problem than ever. 

If the year’s total covered credit losses 





exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the >xcess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 

) Over $9,500,000 paid to our 
policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


1141 Marquette Bidg. 80 Maiden Lane 
Chicago, tll. New York, N. Y. 








51! Leewst st. 
St. Louis, Mo. 


























Timber Estimating 


Maps and Reports carefully prepared. 
Preliminary Cruises, or Detailed Esti- 
mates, as required. 


P. T. COOLIDGE 


Forest Engineer 


31 Central Street, BANGOR, MAINE 











ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER: PILING: TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bidg. Bisbee, Bldg. 








Gen’l Office—2200 Insurance Exch., CHICAGO | 
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OREIGN 


Brokers - Agents 


Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 




















SINGLETON, DUNN & COMPANY 
gents ni the sale of all k'nds of 
AMERICAN N LOGS AND LUMBER 
27 Union St., Glasgow, ss {7 Gracechurch St., 
d ° 
Cable Addressee—Sinaletons. Gi a Achorie. Londo 
Cable Codes—Scotts, ps ae . Telecode Liebore 


WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Giasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,”” Glasgow. Cable 
Address: “Nivarium,”’ London. Agents for the sale of ail 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. ne, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


J. F. MULLER & SON CO. 
Estab. 195 WOOD BROKERS Inc. 1916 


Hamburg 27 
Cable Address: Holzmuller Hamburg 














Leading Lumber 


XPORTER 


HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U. S. A. 














Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, VU. S. A. 


Cable Address: “Pickwood,”’ St. Louis 


Hotel Tuller | 600 | 


Rooms 


| DETROIT, MICH. 600 
1 Baths 




















$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 
Headquarters} Detroit Automobile Club 
in Detroit for) Motion Picture Exhibitor’s Ass. 
Detroit Transportation Club. 


Table D’Hote Dinner $1.50 and $1.75 








Cafe A La Carte Cafeteria 


Business Men’s Lunch .75 
Men’s Grille 





FOR THE USE OF RETAIL LUMBERMEN 
And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of. performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 

Seventh edition. 
Bound in leather. Price $8.50 postpaid. 
AMERICAN LUMBERMAN 
481 S. Dearborn S8t., 


; Chicago, Ill. 


an unusually large school building program, The big 
event for 1922 is the American Building Exposition, 
to be held under the auspices of the Builders’ Ex- 
change, Feb, 22 to March 4.—Epwarp A. Roserts, 
secretary. 


Jackson Lumbermen’s Club 

JACKSON, Miss.—This club initiated a vigorous 
“Build Now” campaign which resulted in con- 
siderable building activity during 1921. The club 
arranged a meeting of retail lumbermen, plumbers, 
carpenters, masons etec., and had them agree to 
codéperate by reasonable prices for lumber and a 
reasonable wage. This agreement was given pub- 
licity by page advertisements in the daily papers 
for several weeks.—J. G. KENNEDY, secretary. 


The Nyita Club 

NeW York.—This club, composed of executives 
and employees of the woodworking industry in the 
Metropolitan district, has during the last year de- 
voted its time to educational topics. At the weekly 
meetings such subjects as forestry, cost accounting 
and salesmanship have been studied. In addition, 
we have four meetings a year with noted speakers 
on such subjects as citizenship, political economy 
ete.-H. B. Cono, secretary. 


Livingston County Lumbermen’s Club 

Pontiac, InL.—On December 12 we gave a fried 
chicken dinner, At that meeting it was decided to 
hold a roast duck dinner early in January and have 
each member invite his banker and his contractors. 
Our idea is to promote a better feeling among these 
principals in home building, explaining some of our 
problems, trying to show them some of their faults, 
and disabuse their minds of any idea that we meet 
to fix prices.—F. LYNDEN SMITH, secretary. 


Contractors’ and Dealers’ Exchange 


NEW ORLEANS, LA.-—One of the chief activities 
of this exchange during 1921 was the successful 
fight for reduction of local switching charges on 
brick, sand, gravel and shells. Effective December 
24, these charges were reduced from $7 to $5 per 
car, effecting a stimulus to the building industry. 
We are now trying to have the cement rate reduced, 
and thru Chairman Penrose of the Senate commit- 
tee are fighting the imposition of duty on certain 
tropical logs—R. E. L. C. Ries, secretary-manager. 


Lumbermen’s Club of New Orleans 

NEW ORLEANS, LA.—This club was organized this 
year in the face of positive prediction that such a 
club could not be made a success. These gloomy 
predictions were incorrect, for within a year we 
have built up our membership to approximately 300 
enthusiastic lumbermen, with a five years’ lease on 
the most convenient location in the city and the 
most attractively furnished club quarters in the 
city. More than this, we have the loyal coépera- 
tion of practically every lumberman in this part of 
the country to help solve the problems of the in- 
dustry as they arise.—PHILIP LANIER, president. 


Lumber Club of Cleveland 

CLEVELAND, OH10.—Pursuing its policy of socia- 
bility and good fellowship our club has enjoyed a 
very successful year. Without question 1922 will 
witness the filling of its roster of 125 members, 
and it will be the earnest endeavor of each member 
to assist in chasing to cover “Old Man Gloom.’’— 
J. C, HOFFMAN, secretary. 





Lumbermen’s Exchange of Philadelphia 

PHILADELPHIA, Pa.—During the year we started 
holding weekly luncheons to which all persons 
interested in the lumber business, whether local or 
from some other city, were welcome. At these 
luncheons we have tried to have a_ prominent 
speaker each week. Attendance has been good and 
the plan has created a new interest in the exchange. 
For the coming year there is some talk of work 
along the line of having different chapters of the 
exchange become organization members instead of 
having individual memberships as at present. There 
also is a movement on foot to create new life in 
the Pennsylvania Lumbermen’s Association com- 
posed of retailers in the eastern part of the State, 
and to get the two associations in closer touch, so 
that we could have one general lumbermen’s ex- 
change which would be the headquarters for all of 
these organizations.—AMos Y. LESHER, president. 





La Salle County Lumbermen’s Club 


LA SALLE, ILt.—Our club ran a twenty week 
publicity campaign beginning December 9, 1920. It 
began with eighteen members of our own club, each 
pledging from $20 to $30 per month for five months, 
the total cost being about $2,400 for our club. 
After we had started this other clubs came in until 
we had about 140 lumbermen paying for this pub- 
licity service, advertisements being run once a week 
in about 100 papers. Now we are trying to ar- 


range another series which will start in Jany; ry, 
and continue for 25 weeks. Our own members have. 
paid in $1,300 for this second series.—F. }} fy. 
LIOTT, secretary and treasurer. 





Columbus Lumber Trade Exchange 

CoLUMBUS, OH1I0.—The leading feature of ¢)o 
work last year has been the organization o: 4 
central yard to carry numerous items of luher 
hitherto carried by the individual yards and ))j\]s 
The success of the central yard is assured, andj 
next year we plan to enlarge and extend its oy: y.- 
tion.—E, DoppINGtTon, president. 


Lumbermen’s Exchange of Los Angeles 
Los ANGELES, CALIF.—Our members have ( 
joyed a very large volume of business during (i. 
past year. Very reasonable prices have been m; 
tained, notwithstanding which I think the }: 
and loss entries will be on the right side of 1h: 
ledger.—H,. RippiFrorD, secretary. 


Retail Lumbermen’s Association of Philadelphia 

PHILADELPHIA, Pa.—We are all optimistic an: 
feel that there is a great future for the lumber bu- 
ness. We are working toward the attainment 
that objective, and feel that we have practical'y 
got the labor situation in shape so that we ea: 
work together harmoniously.—CHARLES P, Maur: 
secretary. 


San Joaquin Valley Lumbermen’s Club 
FRESNO, CALIF.—The outstanding feature 
1921 was the entertaining of the Western Retail 
Lumbermen’s Association and of the Concatenated 

Order of Hoo-Hoo.-—W. E. LANDRAM, president. 


The Denver Knot-Hole Club 
DENVER, CoLo.—This club is composed of whol: 
salers, commission lumbermen, sales companies 
milling companies and other local and allied ir 
terests maintaining headquarters in Denver. It 
exists for the purpose of entertaining the Mountain 
States Lumber Dealers’ Association at its annual 
meetings held each January in Denver. Th: 
twelfth annual entertainment and dinner of th: 
Mountain States association will be given by this 

club Jan. 13.—WaALTER BATES, secretary. 


Detroit Lumber Dealers’ Association 
Derroir, MicH.—Our association aims for 1922 
may best be summed up in the hope that we may 
in some measure be able to profit by the lessons of 
1921.— GEORGE H. HOWENSTEIN, secretary. 


Cloveriand Retail Lumberman’s Club 
IRON Mountain, Micu.—This is a district © 
ganization whose purpose is to bring the retailers 
from the widely scattered cities of the Upp 
Peninsula into closer relation. We aim also t 
bring the retailers into touch with the State ass: 
ciations, so that they may enjoy the benefits to | 
gained from membership in those organizations. 

A. LAING, secretary. 


Lumbermen’s Exchange of St. Louis 

Sr. Lovrs, Mo.—During the past year we 
stored the inspection department and put it on « 
better than paying basis. The work done has bee! 
satisfactory “to patrons, and few complaints hay: 
been made respecting results as shown by our ce! 
tificates. For 1922 we covet a big increase 
membership, wideawake, active committees and ft!) 
perfecting of a plan to sell St. Louis to carloa: 
buyers within the range of favorable freight rate» 
—OrvVILLE A. PIER, secretary. 


Akron Associated Lumbermen 
AKRON, OnIO.—This organization holds week! 
meetings thruout the year. We have been worki! 
on a uniform system of bookkeeping and cost 2 
counting, and issued a credit rating book showi! 
how the customers of our members pay their bil! 
—S. THoMAS McBrimr, secretary. 


Lumber Reshipping Yards Traffic Association 0! 
t. Louis 

Sr. Louis, Mo.—This association is now passi! 
into its second year. Knowing that the carri: 
have their -troubles as well as the lumbermen th'- 
organization was formed with the idea of absolu' 
cobperation. Traffic officials have met us in ft!) 
same spirit and we can look back on a wonder! 
year of success. It will be our endeavor in the \: 
Year to continue this spirit of cojperation.—E.\' 
KAUFFMAN, secretary. 


Lumbermen’s Club of Cincinnati 
CINCINNATI, OH10.—One of the big things whi 
has always been the motto of our club is “to «' 
mand and maintain a high standard of commer! al 
honor and integrity.” In furtherance of this, ©." 
constitution provides for compulsory arbitratioD 
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between members and also between any outsider 
and a member.—WILL 8S, STERRETT, secretary. 





Minneapolis Building Material Exchange (Inc.) 

\IINNEAPOLIS, MINN.—Our organization is a 
social one, and at our meetings matters of mutual 
interest come up for frank discussion. We find that 
the rubbing together of elbows regularly promotes a 
friendly feeling. Our ambition for the coming 
year is to more thoroly establish our credit depart- 
ment for the benefit of members.—Cnarves A. 
Prince, secretary. 


Louisville Hardwood Club 

[.OUISVILLE, Ky.—The club’s weekly meetings 
have been well attended by members and visiting 
lumbermen, The club has been particularly in- 
terested in the proposed sales code which has been 
discussed and desire expressed for a more uniform 
method of selling and buying lumber. The greatest 
achievement of the club during the year was the 
securing, thru the Southern Hardwood Traffic Asso- 
ciation, of transit privileges on lumber at Louis- 
ville—J. S, THOMPSON, secretary. 


Among the Golf Fans 


Lumbermen’'s Golf Association of Chicago 

(n1caco.—Ours was the first trade golf associa- 
tion organized in Chicago. It has grown to be 
almost a national affair, having members from 
Massachusetts to California. This year 143 play- 
ers entered the contests, scores ranging from the 
early 70’s on up—way up. Our success is due to 
the growing interest in golf, the coiperation of 
the lumber trade journals, the courtesy of the 
various country clubs, and the opportunity it af- 
fords lumbermen for a day of real sport.—R. G. 
GERHART, secretary and treasurer. 


Lumber Trade Golf Association 


PHILADELPHIA, Pa.—Our membership limit of 
125 is filled, with six on the waiting list. We 
hold a tournament in June of each year.—-J. 


ELMER TROTH, secretary. 


Philadelphia Lumbermen’s Golf Club 

PHILADELPHIA, PA.——Philadelphia lumbermen are 
so nutty about golf that it is not necessary to do 
any big thing to get them in, and interested. We 
have a membership of 90, and 12 on the waiting 
list. Our tournaments are always 18 hole medal 
competitions held in the afternoon, which gives 
members a chance to clean up their work and as- 
sures much better tournaments than an all day 
affair of two rounds. ‘The tournaments are held 
at various country clubs to which our members 
belong. Each tournament is followed by dinner 
and business meeting in the evening. We expect 
to carry out our usual schedule of about ten 
tournaments in 1922.—J. A. FINLAY, secretary. 


Cincinnati Lumbermen’s Golf Association 

CINCINNATI, Onro.—Our 1921 season closed 
early in November with an anuual tournament and 
banquet at the Western Hills Country Club, with 
about 90 percent attendance. We have a very en- 
thusiastic membership and shall no doubt have 
some interesting things to report during the com- 
ing year.—E,. M. BONNER, secretary. 





Lumbermen’s Golf Association of St. Louis 
St. Louis, Mo.—This association has had a 
iost successful and enjoyable season. Five well 
ittended tournaments were held. Tentative plans 
have been made to enlist the interest of all St. 
Louis lumbermen golfers and it is our intention 
‘o hold another general meeting in the early spring, 
it which time these plans will be developed.— 
WILLIAM Hess, vice-president. 


Traveling Salesmen Report Activities 


Northwestern Association of Lumber & Sash & 
Door Traveling Salesmen 

MILWAUKEE, W1s.—The Northwestern associa- 
‘ion feels that, together with similar organizations 
thruout the country, it has contributed to the fine 
omradeship and good fellowship which exist in 
he ranks of the lumber selling fraternity. The 
lumber salesmen may be depended upon to do their 
hare to radiate good cheer during 1922.—RopeErtT 
ISLACKBURN, secretary. 


Jnion Association of Lumber & Sash & Door 
Salesmen 

ToLepo, On10.—For twenty-one years this asso- 
iation has been spreading the gospel of fraternity 
and good will and quietly increasing the spirit of 
‘ellowship until it has become a recognized factor 
in the upbuilding of the character and integrity 
of its members. It has always advocated a high 


standard of ethics. This association now numbers 
over 600 loyal members. Our next meeting and 
banquet to be held at the Hotel Gibson, Cincin- 
nati, Ohio, Jan. 24-27, will be the biggest thing 
we have ever attempted in this line—J. P. Bar- 
TELLE, secretary-treasurer. 


Eastern Lumber Salesmen’s Association 

PHILADELPHIA, PA.—During the past year we 
have widely advertised our members and the kinds 
of lumber they market. We have influenced the 
customer in his favorable regard of our members 
because of the principles for which we stand. We 
have done much to promote a broader acquaintance 
among the salesmen and a better regard for com- 
petitors.—W. R. JOHNSTON, president. 


Michigan Association of Traveling Lumber & 
Sash & Door Salesmen 

GRAND RApips, Micu.—Outside of the good ob- 
tained thru monthly meetings, funeral benefit fund, 
and the encouragement which we have been able to 
give to those who have been sick or in distress, our 
sreatest achievement for 1921 has been the draft- 
ing of a code of ethics. Our efforts for 1922 will 
be directed toward the promotion of a better re- 
lationship between the buyer and seller of lumber 
products.—F. E. HoLLanp, secretary-treasurer. 
Central Association of Traveling Lumber & Sash 

& Door Salesmen 

INDIANAPOLIS, IND.—Our association is progress- 
ing very nicely, having increased its membership 
about twenty-five percent during 1921. Our asso- 
ciation has a benevolent feature along with our 
social objective, and it is among our purposes to 
assist in locating positions for any of our members 
who might need such aid.—T. H. NELSON, secre- 
tary-treasurer. 





Empire State Association of Wholesale Lumber 
& Sash & Door Salesmen 
NortTH TONAWANDA, N. Y.—The object of this 
association is to promote friendly intercourse in 
the fraternity of traveling lumber and sash and 
door salesmen, with a view to mutual assistance 
and benefit; also to promote the best of feeling 
between the retailers and others who buy lumber 
from the concerns which our members represent. 
—J. H. RuMBOLD, secretary-treasurer. 


Important Bodies Unclassified 


Pacific Coast Shippers’ Association (Inc.) 

SEATTLE, WASH.—With practically every reput- 
able wholesale distributor of forest products in 
Washington, Oregon and British Columbia on our 
roll, our service department and branch offices 
rendering essential services to over 1,000 west 
Coast shippers, this association has now reached a 
leading position among the sectional wholesale 
lumbermen’s associations of the United States. As 
our twenty-third year of successful coédperative 
endeavor ends we look forward to bigger and bet- 
ter things during 1922.—Roy A. DAILEY, secretary 
and general manager. 


Wisconsin Plywood Club 

RHINELANDER, W1s.—Standard grades for ply- 
wood have been adopted and the statistical in- 
formation covering the volume of business handled 
by the group has developed to the extent that the 
reports are complete and of real value in the 
barometer showing fluctuations in demand. Real- 
izing that the plywood industry is in its infancy, 
we feel confident that the spirit of friendly co- 
operation developed will do much toward stand- 
ardization of products and the development of new 
uses for plywood, waterproof or otherwise.—F. A. 
MARSHALL, president. 


North Carolina Pine Box & Shook Manufactur- 
ers’ Association 

BALTIMORE, Mp.—Our plans for 1922 include 
those lines of work which will aid members most 
in reducing costs and increasing sales. We hope 
that our efforts will receive material aid thru a 
general revival of business.—J. C. NELLIS, secre- 
tary. 


From Across the Border 


Western Retail Lumbermen’s Association 
(Canada) : 

WINNIPEG, Man.—The most important feature 
of our work for 1921 has been our active silo 
campaigns. Our efforts have met with such re- 
markable success that we intend to continue this 
good work during 1922. Our aim is not only to 
sell more silos but to educate the farmers of 
western Canada to the necessity of getting their 
operations on a more productive and business-like 
basis. We wish to take this opportunity to thank 
the AMERICAN LUMBERMAN for the courtesy and 








Kneeland-McLurg 


Lumber Company 
Phillips, Wis. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 











“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 


recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver Saa Fraacis:o 








Continuous Information 


Red Book 


Service 





\ ee 


46 Years of Successful Reporting and 
Collecting Lumber Accounts. 


Write and let us show you. 


Lumbermen’s Credit Association 
CHICAGO Established 1876 NEW YORK 





The Biggest Card in the Business World 


The skill and care exercised,in engraving 
plate the 


has mide 
Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. . If 
you admit the value of a 'proper card representation we 
would like to send you a tabof specimens, Ask for it; de- 
tach the cards one by one and observe their clean cut edges, 
their general excellence and the protection afforded by 
being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 








Engravers 
Plate Makers 
Die Embossers 
1168 


So. Wabash 
Avenue 


CHICAGO 


OTEEL COMPANY 


Li 
PITTSBURON. PA 
FLOMER BUILOIN® 
cHicase 


SALEe Acaw? 
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Selling Out 


Complete Double Band Mill, 
Refuse Burner, Generators, 
‘Pumps, Lumber Trucks, 
Locomotives, Cars, Log Load- 
ers, Rail and all incidental 
equipment. 
Sell all or any part. Write 


or wire. Available for in- 
spection at any time. 


J.S. Stearns Lumber Company 


Odanah, Wisconsin 


White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 





























We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN. 





MICHIGAN 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
h, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 
ROEM 

















100 M 4-4 No. 2 Com. & Better 50M 8-4 No. 1 Com. & Better 
25 M 4-4 No. 2 Common 75M 8-4 No. 2 Com. & Better 
50 M 5-4 No. 2 Com. & Better 25 M 10-4 No. 1 Com. & Better 

100 M 6-4 No. 1 Com. & Better 20 M 12-4 No. 1 Com. & Better 

100 M 6-4 No. 2 Common Write for Quotations. 

— PLATEN - FOX Co. 
lain Office, Chicago Office, 
7 Iron Mountain, Mich. 1329 Peoples Gas Bldg. 1 Ui 








Michigan Hard Maple 8:r° 


-, (4-4 to 16-4 No. 1 Com. & Btr. Maple 
a ul 143. 5-4 & 6-4 No. 1 C. & B. Basswood 
Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 








GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in Northern or 
Southern Hardwoods and choice of 114 varieties of 3-8 in. and 
13-16 in. Hardwood Flooring? The lumber can be kiln dried and 
worked too if desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8. Dearborn St., Chicago, IIl. 


willing coéperation it has always accorded our as- 
sociation.—-F. W. RITTER, secretary-treasurer., 


Canadian Lumbermen’s Association 


OTTAWA, ONT.—The outstanding thing for 1922 
will be to codperate in all ways possible for the 
greatest good to the greatest number. Restrictive 
and class legislation should be consistently op- 
posed and defeated. A return to good old-fashioned 
principles of honest dealing all around will help. 
—FrankK HAWKINS, secretary. 


Niagara Peninsula District, Ontario Retail Lum- 
ber Dealers’ Association 

WELLAND, OnT.—At present our local dealers 
are assisting in every way in getting a mechanics’ 
lien act passed by the provincial legislature. The 
proposed new act would make the owner and mort- 
gagee responsible for the full amount of all ma- 
terial and wages supplied on any job.—C. W. RIcE, 
secretary. 


Two “Live”? Southern Bodies 


Southern Lumber Exporters’ Association 

New Or.LeANS, LA.—The outstanding thing in 
our activities for 1921 was realization of the need 
of a more comprehensive service for the use of 
southern lumber exporters, and preparation of a 
new plan of organization which extends the as- 
sociation’s powers and scope. It is hoped that 


the big accomplishment of 1922 will be the put 
ting into effect of this plan in such a way as to 
to give a maximum of service and to add an ad- 
ditional element of strength and stability to the 
export lumber trade of this section.—C. BP. DoBson, 
managing director. 


Southern Hardwood Traffic Association 


MEMPHIS, TENN.—One of our greatest achieve- 
ments during 1921 was establishment of transit 
arrangements at Memphis and Louisville, which 
decision resulted in similar arrangements being 
established at St. Louis, Nashville and many othe: 
points, thereby greatly improving the economic 
conditions of marketing lumber. We feel confident 
that in January we will have succeeded in greatly 
reducing and stabilizing the rate structure, which 
should tend toward improved business thruout 
the coming year.—J. H. TOWNSHEND, secretary. 





Some Associations Not Represented 


The foregoing showing of associational activities 
is by no means complete, a considerable number ot 
important associations having failed to respond to 
the invitation to extend New Year messages to the 
trade. Among them are some associations of the 
first rank, whose achievements during the year now 
ended fall in no degree behind any that have been 
recorded, but which from modesty or other reasons 
apparently did not wish to be represented in the 
symposium. 

















LOWER PRICE LEVELS IN NOVEMBER 

WasuHineton, D. C., Dec. 27.—A further 
slight drop in the general level of wholesale 
prices is shown for November by information 
gathered by the bureau of labor statistics, De- 
partment of Labor. The bureau’s weighted 
index number, based on 327 commodities or 
price series, stands at 149 compared with 150 


‘for October. 


The largest decreases took place among farm 
produets, particularly cotton, wheat, rye, cattle, 
hogs, sheep, and poultry. Clothing and metals 
also were cheaper than in the month before. 
No change in the general price level was re- 
ported for the groups of foods, chemicals and 
drugs, house furnishing goods, and miscel- 
laneous commodities. In the groups of fuel and 
building materials prices averaged higher than 
in October. 


PINE BLISTER RUST ON WEST COAST 


WASHINGTON, D. C., Dec. 26.—The Depart- 
ment of Agriculture has issued a statement con- 
cerning the discovery of white pine blister rust 
in British Columbia and Washington. Discovery 
of the rust in British Columbia was made by 
Prof. J. W. Eastham, provincial pathologist, 
and the disease has been found in several locali- 
ties on Vancouver Island and on the mainland. 
The diseovéry was made in September, 1921, 
and since that time agents of the United States 
Department of Agriculture have visited that 
section to study the disease. 

White pines grown from seed in Stanley Park, 
Vancouver, have been found diseased, and 
further scouting by Federal agents has revealed 
the rust on cultivated black currants in Sumas 
City and Mount Vernon, Wash. 


—_—s 


HEARINGS ON FORESTRY BILLS 


WASHINGTON, D. C., Dec. 27.—The House 
committee on agriculture and forestry has set 
aside Jan. 9 to 13 for hearings on forestry bills. 
Jan. 9 and 11 will be allotted to advocates of 
legislation for codperative work between the 
Federal government, the States and private own- 
ers; Jan. 11 and 12 to the opponents; and on 
Jan. 13 further testimony will be given by 
proponents after the opponents have had their 








say. 

The National Lumber Manufacturers’ Asso- 
ciation will be represented by G. 8. Long, A. L. 
Osborne and R. E. Danaher. J. H. Kirby, 
president of the national association, also prob- 
ably will have an opportunity to make a state- 
ment. 

E. T. Allen, of Portland, will represent the 
Western Forestry & Conservation Association. 


Huntington Taylor of Coeur d’Alene, Idaho, 
also will appear. 

Wilson Compton, secretary-manager of the 
national, desires that President Kirby take the 
wieness stand in addition to others named, and 
thinks it can be arranged. 

Generally speaking, the committee prefers 
not to have an unnecessarily large number of 
witnesses but wishes to afford the fullest op 
portunity to both proponents and opponents ot 
the Snell bill and codperative work in general. 





NEW TIMBER SCHEDULE SOON READY 


WASHINGTON, D. C., Dee. 27.—Wilson Comp- 
ton, secretary-manager National Lumber Man 
ufacturers’ Association, has received a copy ot 
the timber schedule to be used in the biennial 
manufactures census for 1921 for his approval 
as a member of a committee of manufacturers’ 
representatives. 

The schedule soon will be ready for distribu- 
tion. Mr. Compton said today that it will be 
easy for most lumbermen to furnish the infor 
mation called for. The information will be 
exceedingly useful if secured generally. Mr. 
Compton thinks lumbermen should be encour- 
aged to give the schedule prompt attention 
when it comes to them. 

This schedule will show seasonal variations 
in industrial activity and the extent of the sur- 
plus producing capacity, about which there al- 
ways has been a lot of speculation while no- 
body has really had the exact facts. 





MAY EXTEND RUST QUARANTINE 


WASHINGTON, D. C., Dec. 27.—The Federal 
horticultural board, Department of Agriculture, 
will hold a public hearing in this city Jan, 23 
to consider the advisability of extending the 
present Federal quarantine against the white- 
pine blister rust to include the State of Wash- 
ington. 


TO HEAR LUMBERMEN ON TARIFF 


WASHINGTON, D. C., Dec. 27.—Lumber repre- 
sentatives who have indicated a desire to make 
statements to the Senate finance committee 
when the free list under the Fordney tariff bill 
comes up for hearing are R. B. Allen, seeretary 
of the West Coast Lumbermen’s Association; 
D. D. Conn, of the Shevlin-Carpenter Co., and 
A. M. Hill, of Pittsburgh, Pa. It is expected 
that others will enter their appearance. 








For THE YEAR ending June 30, 1920, there 
were dispatched to foreign countries by parcel 
post from the United States, 4,659,493 packages. 
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INTRASTATE TIE RATES TOO LOW 

WASHINGTON, D. C., Dee. 26.—Counsel for 
the interested carriers has filed with the Inter- 
state Commerce Commission an exhaustive brief 
in Docket No. 12,944, which involves intrastate 
rates on railroad cross ties in Illinois. After re- 
viewing the record, counsel concludes as fol- 
lows: 

Wherefore, we respectfully submit it is plain 
from the record that the present interstate lumber 
rate basis for the interstate transportation of 
cross ties in carloads from East St. Louis, Brook- 
port, Metropolis, Joppa, Thebes and other Ohio 
and Mississippi River ports and gateways in IIli- 


nois to Chicago and other points in Illinois are 
reasonable interstate rates; that the present intra- 
state rates from and to the same points which are 


lower than the corresponding interstate rates are 
unduly prejudicial to and unjustly discriminatory 
against interstate commerce and unduly prefer- 
ential to intrastate commerce, and that said preju- 
dice, discrimination and preference should be re- 
moved by making such increases in said intrastate 
rates as shall make them equal the said interstate 
rates, 


AGAIN SUSPEND EASTBOUND TARIFFS 


WASHINGTON, D. C., Dec. 26—The Inter- 
state Commerce Commission has further sus- 
pended-until Feb. 12 certain schedules in Sup- 
plements Nos. 1 and 2 to I.'C, C. No. 1,092, 
issued by R. H. Countiss, agent, affecting lum- 
ber shipments. Supplement No. 1 proposes to 
restrict the routing of lumber and articles tak- 
ing the same rates destined to eastern points 
so as not to apply via any junction in connec- 
tion with the Atchison, Topeka & Santa Fe Rail- 
way, Gulf, Colorado & Santa Fe Railway, or 
Pan Handle & Santa Fe Railway, from points in 
California, Nevada and Utah in the Hawley and 
Truckee groups, leaving applicable instead com- 
bination rates. Supplement No. 2 proposes as a 
substitute for the combinations proposed to ap- 
ply the Coast group rates from points in the 
Hawley and Truckee groups. 


—~ 


SCHEDULE OF GENERAL RATE HEARING 


WASHINGTON, D. C., Dee. 26.—The Interstate 
Commerce Commission has announced a schedule 
for the general rate hearing, which will be re- 
sumed Jan. 9. As it affects lumbermen the 
schedule follows: 

Jan. 11 to 14—Direct testimony o 

Jan. 16 to 18—Cross examinatio 
witnesses. 

Jan. 26 and 27—Lumber and forest products. 

Jan. 30-Feb. 4—Testimony of public and ship- 
pers as to general aspects of case. : 

Announcement will be made of dates for car- 
riers’ rebuttal evidence and for ofal argument 
before the hearing is closed. Atféntion is di- 
rected to the fact that the date of the further 
hearing has been postponed from Jan. 9, as 
heretofore announced, to Jan. 11. 








carriers. 
of carriers’ 





HARDWOOD PRODUCT RATE TOO HIGH 
WasHINGcTON, D. C., Dec. 26.—In a formal 
opinion in Docket No. 11,542—Parkersburg Rig 
& Reel Co. vs. Director General, as agent Atchi- 
son, Topeka & Santa Fe Railway Co., et al.— 
Division 3 of the Interstate Commerce Com- 
mission finds that rates on wooden bull-wheel 
arms, cants and pins, in carloads, from Parkers- 
burg, W. Va., to points in Kansas, Oklahoma, 
‘'exas and Louisiana were unreasonable and un- 
duly prejudicial. Reasonable and nonprejudicial 
relationship of rates is prescribed for the fu- 
ture. Reparation will be awarded when the 
amount due is determined under Rule 5. 
Division 3 finds that the rates under attack 
have been since June 24, 1918, and for the fu- 
ture will be unreasonable, in instances where 
Jumber rates from Parkersburg were or are con- 
structed by a differential over the lumber rates 
from St. Louis, to the extent that they ex- 
ceeded or may exceed the rates so made, and 
where this differential adjustment was or is not 
in effect, to the extent that they exceeded or 
may exceed rates composed of the sixth-class 
rate from Parkersburg to East St. Louis and 
the commodity rates on lumber from East St. 
Louis to the respective destinations, and that 





the rates for the future will be unduly prej- 
udicial to the extent that they exceed the rates 
contemporaneously maintained on lumber from 


and to the same points. The new rates will be- 
come effective on or before Feb. 23. 





REPARATION ON LOG SHIPMENTS 


WASHINGTON, D. C., Dec. 26—In a formal 
opinion handed down in Docket No. 11,849— 
Willow River Lumber Co. vs. Director General 
as agent, and Chicago, St. Paul, Minneapolis & 
Omaha Railway Co.—Division 3 of the Inter- 
state Commerce Commission finds that the rates 
on logs in earloads during Federal control from 
Beebe, Hawthorne and Gordon, Wis., to Hay- 
ward, Wis., were unreasonable to the extent 
that they exceeded 3.5 cents a hundred pounds, 
minimum weight 60,000 pounds. Reparation 
will be awarded as soon as the exact amount of 
the overcharge is determined under Rule 5. 





HIGHER SHINGLE RATE JUSTIFIED 


SEATTLE, WASH., Dec. 24.—The decision by 
Commissioner Esch, of the Interstate Commerce 
Commission, in the application of ninety-nine 
shingle manufacturers for a parity of red cedar 
shingle rates and fir lumber rates, is regarded 
as a partial victory for the manufacturers. 
While in general the commissioner held that the 
application be denied, since a higher rate on 
shingles is justified by methods of loading cars, 
the ruling sets forth that the cedar rate should 
not exceed the fir rate by more than 13% cents, 
and that in instances where such excess was 
paid there should be reparation. There have 
been considerable shipments of red cedar shin- 
gles into Oklahoma and Texas, some of which 
have paid 18 and 24 cents in excess of the fir 
rate, over an interval of more than four years; 
and such shipments, it is understood, will come 
under the decision, and be subject to repara- 
tion. The application of the manufacturers, 
which is known as that of the A. & G. Co. et al., 
was presented by L. S. McIntyre and 8. J. Wet- 
trick, of Seattle. 


NEW WESTBOUND HARDWOOD RATES 

MEMPHIS, TENN., Dec. 27.—F. C. Carnahan, 
Washington manager of the Southern Hard- 
wood Traffic Association, reports that the Inter- 
state Commerce Commission has authorized 
transcontinental lines to publish on ten days’ 
notice reduced rates on hardwood lumber and 
forest products from east side and west side 
territory to Pacific coast destinations. 

The association expects the new tariffs to be- 
come operative Jan. 6, 1922. They repre- 
sent more than 25 percent reduction from those 
now in effect. 


GETTING READY FOR RATE HEARING 


ATLANTA, GA., Dec. 26.—Lumber interests of 
the southern territory are vitally interested in 
the special meeting of the Southern Traffic 
League to be held here Jan. 3, due to the fact 
that it has been called to discuss the freight 
rate problem as it affects the South and to 
formulate plans for presenting evidence showing 
why lower freight rates are a vital need to 
southern industry, when the Interstate Com- 
merce Commission meets the following. week. 








EXPECTS LOWER PINE RATES 

NEw ORLEANS, La., Dee. 26.—On his return 
form Washington, where he attended a confer- 
ence between representatives of shippers and 
carriers on southern pine rates, A. G. T. Moore, 
traffic manager of the Southern Pine Associa- 
tion, expressed hope for relief from alleged dis- 
criminations in freight rates on southern pine, 
or at least for reductions equal to those made in 
the expected readjustment of hardwood rates. 
The lumbermen were represented in the Wash- 
ington conference by twelve prominent southern 
pine manufacturers, including the members of 
the association’s committee on transportation 
and others who volunteered to assist in the rate 
matter. 





Dining Room of Mr. Wm. E. Walker’s Chicago 
Home, Mr. H. L. Newhouse, Architect. 
fine example of what Birch 
will do in skillful hands. 


Birch 


Costs Less Than 
Its Looks Infer 


That’s the reason it’s a good buy for 
any home builder or factory man—on 
the same principle that rosy red apples 
sell better on the fruit stand. But in 
addition to its “looks” the manufac- 
turers of Birch are making it more 
popular every day by advertising it in 
the magazines of national circulation. 
Your customers are being told the 
many uses where Birch excels and how 
economical it really is when years of 
service are considered. In other 
words, the manufacturers are 





Creating a Demand 
For You To Supply 


Naturally your interest in Birch, as a dealer 
centers around the amount you can sell. It 
is so generally adaptable that it can be used 
throughout a house—from kitchen to sleeping 
rooms—for doors, casing, base, trim, floors, 
built-in buffets, bookcases, etc. And you can 
always recommend it knowing that it will 
satisfy the most exacting builder. Birch is 
therefore a wood of general usefulness with 
a possibility of 


Big Sales and 
Good Profits 
for Dealers 


Why don’t you stock it and show your cus- 
tomers you’re a live wire and ready to de- 
liver what they want if they'll pay the price— 
and at that it’s comparatively cheap consid- 
ering value. Ask any of the firms below for 
Birch Book “A” and a suggestion on the best 
selling items. Do it today. 


~s = 


SAWYER GOODMAN CO., 
Marinette, Wis. 





BAY DE NOQUET CO., 
Nahma, Mich. 


OCONTO COMPANY, 
817 Railway Exch., Chicago, ll. 


-STEGER LAND & LBR. CO. 
GOODMAN LUMBER CO., -_ 
Goodman, Wis. 


HEINEMANN LUMBER CO., 








WORCESTER LBR. CO., Led. 
ot i. Mick Wausau, Wis. 
MASON-DONALDSON LUMBER CO., L. STEPHENSON CO., 
Rhinelander, Wis. Wells, Mich, 
m re 5 
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NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 


MILLS: Send Us Your Stock Lists. 
,BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 











IDAHO 
MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 


; LONG and SHORT LEAF 
| Yellow Pine 





. ALSO 
WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 








West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 


ANNU 
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B.W. Cross Lumber Co. 


{AER Eh 301 Oliver Building, 
tip E> Pittsburgh, - - Pa. 


White Pine, Yellow Pine, Hemlock & Fir 




















Review of European Economic Conditions 


WASHINGTON, D. C., Dec. 26.—-In its first review 
of business conditions in Poland, Roumania and 
Jugoslavia the Department of Commerce states 
that these three countries alike find the deprecia- 
tion of their currency the most conspicuous prob 
lem in their economie and commercial life. There 
was a rapid decline in the exchange value of the 
currencies of all three countries during the sum- 
mer, but in the last two or three months there 
has been some recovery. In all three countries 
projects are under discussion for the increase of 
taxation, so as to render it possible to stop the 
printing of paper money, which is the principal 
cause of depreciation. In the meantime, both in- 
ternal and external trade is materially affected by 
the depreciation and by the often rapid fluctuations 
in the exchange, altho the interference with busi- 
ness from this cause is not quite so serious as is 
commonly believed. 

The Bulgarian currency has been much more 
stable than that of the other Balkan states men- 
tioned. This country is less dependent upon for- 
eign trade than Roumania. There is considerable 
degree of stagnation in industry and commerce, 
but the agricultural situation is considered more 
satisfactory. 

In the three Baltic States of Esthonia, Latvia 
and Lithuania the principal industries are agri- 
culture and forestry and these are less subject to 
vicissitudes than manufacturing industries, The 
exchange situation exercises less influence on gen- 
eral economic life than elsewhere in eastern Europe. 
Lithuania, however, which uses the German mark 
as currency, has found its economic conditions con- 
siderably disturbed by the recent rapid decline in 
that currency. 


Italy Shows Gradual Improvement 

A cablegram from Commercial Attaché McLean 
at Rome states that a vote of confidence accorded 
the present Government on Dec, 5, and an in- 
creased activity in the textile, automobile and 
metallurgical industries during the last month in- 
dicate a gradual improvement in the economic situ- 
ation of Italy. However, a general release of agri- 
cultural labor has caused a steady increase in un- 
employment totals. 

Trade Commissioner Julian E. Gillespie at Con- 
stantinople reports that the further depreciation 
of the Turkish pound has accentuated the already 
acute commercial situation there and has for the 
time being dissipated what little hope remained 
among the merchants for the improvement of trade 
and commerce. On Oct. 5 the Turkish pound 
dropped to 53% cents. During the week ended 
Oct. 22 it continued to depreciate until the low 
level of 41% cents was reached—that is, $1 was 
equivalent to 237 piasters. The pound sterling 
reached the high level of 915 piasters, the highest 
since 1878, when it required 1,080 Turkish piasters 
to buy one pound sterling. Despite charges that 
the depreciation of Turkish currency in relation 
to the dollar and the pound sterling is caused by 
speculation, an analysis of the Turkish trade sta- 
tistics for 1919, 1920 and the first eight months 
of 1921 shows conclusively that speculation is not 
the primary cause. The lack of demand for Tur- 
kish pounds abroad and the increasing demand in 
Constantinople for dollars and the pound sterling 
could result only in the fall of the Turkish pound. 


Germany Shows Recovery 


The recovery of the German mark beginning the 
last day of November, after its long and un- 
paralleled decline, has caused a turmoil in Ger- 
man business and manufacturing, according to a 
eablegram from Commercial Attaché Charles EF. 
Herring. The general overpurchasing during the 
period of collapse has begun to manifest itself. 
Increased speculation in stocks, which was fos- 
tered by loss of confidence in the currency at the 
time of the drop, has not been entirely obviated 
by the recovery of the mark, altho every effort is 
being made to restrict it. The basic conditions in 
public finance remain unchanged, the note circu- 
lation still being on the increase with the resultant 
rise in the floating debt. Present conditions seem 
to indicate that the unprecedented drop in the 
mark, beginning in September and continuing thru 
October and November, was greatly influenced by 
psychological factors and that the drop showed 
considerable discounting of future conditions. The 
present recovery is mainly due to the influence of 
persistent rumors of indemnity postponements and 
general changes in indemnity payments, combined 
with the fact that heavy fall buying, especially of 
foodstuffs and certain raw materials for winter 
consumption, has fallen off. 


Actual unemployment in Germany is less tijjp 
at any time since the armistice, being somewhat 
under 300,000. Constant wage agitation is bs: 
carried on, with several noteworthy strikes in \,, 
vember, An increase in freight rates Dec. 4 of 
50 percent and advances in the price of coal will 
shortly affect materially the cost of production jn 
the various industries. The German machinery |) 
dustries, altho working double shifts, are un.\ije 
to fill the orders on hand. Since Nov. 15, howe. «r, 
the number of orders has declined. New orders 
likewise are few in the locomotive industry, ai ho 
enough are on hand to create activity for seyors| 
months. The constantly growing adverse trode 
balance and fear of protective measures abro vd 
has led the German Government to attempt a now 
control of export prices in an endeavor to approvi 
mate the world level. 

The German merchant marine has had a 
nomenal growth during the last few months, «at 
present aggregating 850,000 to 1,000,000 tons, sn 
increase of 250,000,000 tons over July. In spite «i 
the great increase in German shipping, it is esii 
mated that 80 percent of her foreign trade is being 
earried in foreign bottoms, the American shire 
amounting to about 38 percent of the total. A 
shortage of rolling stock is seriously handicapping 
German industry and trade. The shortage 
freight cars is estimated at 90,000, which is nearly 
three times the number actually in use. 


The Situation in Spain and Austria 


Commercial Attaché Cunningham at Madrid 
cables that tariff and labor troubles are proving 
effectual barriers to the normal recovery of Span 
ish trade and industries. Foreign trade continues 
to show an unfavorable balance, and the tot: 
volume of trade is decreasing. Higher import 
duties, which will probably go into effect Jan. 1, 
will especially affect certain American exports. 
Lumber is not mentioned in this connection. ‘The 
cost of living is increasing and labor unrest is 
vrowing. 

A huge prospective deficit for the coming fiscal 
year, a steady increase in paper circulation and an 
enormous drop in the externa) value of the crown 
are the main features in Austria today, according 
to a cablegram from Trade Commissioner William 
F, Upson at Vienna. The industries are hamperv:| 
by the lack of raw materials and coal, and a 
steady increase in the cost of living is raising 
wages continually, making it impossible for Au- 
trian industries to compete with those of other 
Central European countries. 


~~ 


Better Prospect for Overseas Trade 

WASHINGTON, D. C., Dec. 26.—-Commerce report 
of this day contain the following information pr 
pared by the lumber division, Bureau of Foreisn 
and Domestic Commerce: 


It seems to be the general belief in London th:'! 
there will be a trade revival of slow growth durin 
the next year, according to Trade Commission! 
Alexander V. Dye, London. 

The demand for timber for housing operation 
while steady at the present time, due to the fact 
that about 7,000 houses per month are being buil! 
under the British housing plan, will increase, it 
believed. It is probable that the house buildii+ 
will pass more and more into the hands of priva': 
interests. The cost of the “A” type of house fur 
workmen, which has been as high as £1,200, h 
now decreased to between £600 and £700, anil 
seems to be nearing the place where a return on t 
investment from rent could be secured. 

Shipbuilding is still in a bad condition. Pri 
tically no new ships are being built, but with t 
decrease in the price of coal and the general 
duction of wages there is hope that shipbuildi: 
operations will recommence. 

Most of the timber has been supplied by | 
Seandinavian countries. The Finns have sei! 
almost all of their lumber for 1922 under a pl: 
whereby they accept a cash payment in advan « 
in Finnish marks, the Finnish banks guaranteci 
the return of the money in case the contract 
not carried out. This plan has become so | 
portant here that there is a demand on the part | 
importers in England to investigate the les ! 
aspect of this system of bank guaranties. It w= 
supposed, before the Finns were able to make s! 
heavy sales, that there would not be more than ‘!) 
to 45 percent of the usual log-get in Finland, |)! 
it now appears, from information here, that tl 8 
might reach 80 percent. 

French Timber Demand Increased 


The Paris correspondent of the Financial News 
reports that the demand in France for timber |)\s 
considerably increased since the war. Accordin# 
to a report recently submitted to a congress °! 


(Continued on page 74) 
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A Practical, Substantial Truck Body 


ecentiy the AMERICAN LUMBERMAN in the 
Query and Comment Department published an in- 
quiry from a retailer in Illinois regarding a design 
for a truck body which could transport not only 
hunber but haul coal, brick, cement and such com 
mulities. A reply was received from Emil Schar- 
bach, of William Scharbach, Sr., dealer in lumber 
aud millwork, Hobart, Ind. The accompanying 
illustration shows how this concern built a truck 
body. Side boards are provided and just behind 
the seat a board the height of the tail board can 
be slipped in. This board can be removed when 
desired. When it is in place the body is 7 feet long 
and will hold one and one-half tons of coal. The 
body is built on the chassis of a 1-ton truck and 
Mr. Scharbach says that it has proved to be ex- 
tremely satisfactory. sy taking out the board 
just behind the seat and lowering the tail board, 
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The above is a plan of the truck body used by 
William Scharbach, Sr., and shows how the 
body of the company’s 1-ton truck is made 


the long 
the cab. 


' is possible to haul boards 24 feet long, 
ock being shoved up on either side of 
“the bed in the back is 5 feet 7 inches wide, is 7 
‘et long and 16 inches deep. The body was built 
vntirely of oak and, in the words of Mr. Schar- 
ich, is “solid as a rock.” This body, completed 
ven to the painting and lettering of the name of 
Villiam Secharbach, Sr., upon it, as well as a tight 
ib with plate glass, was made by George Pedersen, 
Hobart. The work was all done by hand and 
he lumber company paid about $325 for the job. 





Some Cold Weather Hints 


The Acme Motor Truck Co., of Cadillac, Mich., 
na recent issue of Acme Angles gives some advice 
which is so sound and so timely that it is repro- 
‘uced herewith : 


Cooling Mixture for Cold Weather 

With the approach of cold weather it is well 
o remember that the temperature may drop below 
ihe freezing point at any time. This sometimes 
happens during the night without any apparent 
warning. 

If your truck is not housed in a warm garage 
it night, be on the safe side and drain the water 
‘rom the radiator and cylinders. This should be 
lone regularly every night after the time when 


there is danger of frost. 
one night, this may 
damage will occur. 


After continued cold weather a non-freezing solu- 
tion should be used. The following mixture of 
either wood alcohol or denatured alcohol is recom- 
mended : 


If draining is neglected 
be just the night when the 


For zero weather use: Water, 75 percent, al- 
cohol, 25 percent. 

For 10 below zero use: Water, 70 percent; 
alcohol, 30 percent. 

For 20 below zero use: Water, 60 percent; 


alcohol, 40 percent. 

The use of glycerine raises the boiling point of 
a solution. It is more expensive than alcohol and 
is slightly injurious to rubber. All things con- 
sidered, a combination solution of alcohol and gly- 
cerine in water is satisfactory. 

Do not use a solution of calcium chloride or 
any other aikaline solution which is injurious to 
the metal parts. 

If a non-freezing solution is used to any great 
extent, the upper and lower radiator hose should 
be removed and inspected, as it is possible the 
solution has injured the inside of the rubber hose 
to the extent that there is a scale which likely 
interferes with proper water circulation. It is 
cheaper to replace with new hose than take chances 
of ruining your motor. 


Other Hints for Winter Operation 


1. Ordinarily it is necessary to change carburetor 
adjustment, giving a slightly richer mixture for 
best results in cold weather. Great care should 
be taken to see that the adjustment, when made, 
is correct, and then left alone. It is impossible 
to maintain proper carburetor adjustment if the 
driver tinkers with it every time the engine shows 
the least irregularity of running. 

2. If snow is on the road, avoid formation of 
ice under the wheels when stopping by releasing 
brakes just before coming to a stop and letting truck 
roll the last few inches. 

3. If pavements are icy, start slowly. Do not 
accelerate faster than wheels will move. If neces- 
sary, make traction by applying sand around your 
rear wheels. Spinning the wheels will not move 
the truck even when chains are used, if there is 
no traction. 

4. In snowy weather and when pavements are 
slippery, always carry a shovel, pick, box of sand 
and chains. 

5. To avoid spinning wheels, feed gasoline slowly 
and work clutch gradually. This is because there 
is less resistance on a slippery road, and conse- 
quently rapid acceleration is neither necessary nor 
possible. 

6. Do not use chains on hard road surfaces. 
They are meant for use only in snow or mud. 
Remove chains when you approach hard surface 
as otherwise unnecessary tire wear and other detri- 
mental results will follow. 

7. Be careful in driving down hill. 
faster than in driving up hill 

8. Do not forget that the amount of power neces- 
sary to start or stop a truck depends on the re- 
sistance or traction between the road and the rear 
wheels. 


Do not go 





Good Magneto Lasts Years 


How long will a magneto run without remagnet- 
izing it and overhauling it in general ?—A. 

ANSWER—Magnetos will run for five years ade 
upward without remagnetizing if a good job has 
been done in the first place and if the magnets 
employed have the proper degree of retentivity. 
The exact time can not.be stated but the service 
which you can secure from a magneto before it 
needs recharging will extend over an _ indefinite 
period of years. 





Engine Lacks Power 

One of our trucks has been run five thousand 
miles in a year and a half, and shows lack of 
power. We reground the cylinders and put in new 
and larger pistons, but this does not seem to im- 
prove its condition very much. Will the power 
developed improve as the pistons get worn in, or 
should the engine show increased power at once? 
—M. A. W. 

ANSWER—Probably you have lowered the com- 
pression by increasing the combustion space, due to 
enlarging the cylinder diameter,without making 
any change in the valves to allow for the increased 
volume, This might reduce the power, but ordinarily 
that would be a small consideration. It might be 
that after the new pistons and rings have worked 
into the reground cylinder walls properly the power 
will be increased. 











His 1922 Resolve 


“I resolve right 
now”, says our 
star salesman, 
U. R. Moneys- 
worth, “that I'm 
going to sell a lot 
of those fellows 
during 1922 that 
I didn’t sell in 


1921. With ah 


the values in 
Short 
Cypress, Lea: 





Pine, 


Hardwoods 


that we offer”, says he, “we ought to be able 
to sell anyone. But then”, says he, “some- 
times the best dealers are the hardest to sell 
—so I’m going to keep right at it.” 


Try our Rotary Cut Veneers. 


Reynolds Bros 


Gan: Lumber Co. 














Speaking of Profits 


One of the most profitable sellers you can 
desire is our 3g” and 13-16” 


xturen OAK } 


TEXTURED 


FLOORING 


Remember being soft textured, our floor- 
ing is less brittle, easier to scrape, is more 
open grained —finishing more attractively. 





L.C. L. or carlots. 
: We also manufacture Beech Flooring. s 
t (“)Minnville Mfg.Co. } 
: ; M°Minnville.Tenn- : 








Perfection Brand 


Oak 
Flooring 


never fails to satisfy the 
most exacting buyer. 
We put into it quali- 
ty that makes it a 
favorite with deal- 
ers and builders 
alike. We ship 
mixed cars oak 
flooring and 
oak lumber, 
quartered and 
plain, also Vel. 
vet “Edge 


SAWED SAWED 
TONGUED AND GROOVED, END MATCHED OAK FLOORING Flooring tis. 


Arkansas Oak Flooring Co.,?in¢ Bi‘ 
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DIXIE BRAND 


Oak Flooring 


Wecan furnish all grades 
and sizes for prompt 
shipment in straight or 
mixed cars, together 
with First-class Band 
Sawn Oak, Genuine 
Delta Red Gum, Sap 
Gum, Ash and Elm. 


Write us for prices. 


Jerome Hardwood 
Aeneas Lumber Co. 


gor Soft ) 


Gray Elm-e 


We —, 











00 ft. 4-4 No. 2 Com. & Btr. 
3e0 0 ft. 5-4 No. 2 Com. & Btr. 
i¢'000 ft 6-4 No. 2 Com. & Btr. 
21,000 ft. 10-4 No. 1 Com. & Btr. 


All thoroly air dried. 
Also on Sticks 5 mos. and under: 


225,000 ft. 4-4 No. 2 Com. & Btr. 
110,000 ft. 8-4 No. 1 Com. & Btr. 
20,000 ft. 12-4 No. 1 Com. & Btr. 


Will be pleased to quote. 


Foster-Latimer 
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oun Lumber Go. 





YELLOW PINE 


SHORT LEAF 
ROUGH AND DRESSED 


OAK—GUM—TUPELO 


MILLS—SULLIGENT, ALA. 


KENTUCKY LUMBER CO. 


MANUFACTURERS LEXINGTON, KY. 








Bue OAK FLOORING 

















Tote-Road 


S| TOTE-ROAD : 

R| AND trait | and Trail 
Superbly illustrat- 

, ed in colors by 

F Oliver Kemp, and 


filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 





DOUCLAS MALLUCH 


























COLUMBUS, OHIO 


Dec. 27.—Despite the usual holiday quiet, 
there was a fairly good demand for lumber, espe- 
cially for hardwoods. The trade is still restricted 
to present needs. Retail hardwood stocks are low 
and factory stocks are also rather small. Southern 
pine trade has been rather quiet. Prices show 
considerably more strength all along the line. 

E. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports a good 
trade in hardwoods during the last week. Quota- 
tions are distinctively strong. 

H. B. Walker, formerly employed by the Brasher 
Lumber Co., of Columbus, has taken a position as 
traveling salesman with the H. C. Creith Lumber 
Co., also of Columbus. 

Edward Siefert, formerly a deputy in the office 
of the city auditor, has been elected secretary of 
the Columbus Builders’ & Traders’ Exchange to fill 
the vacancy caused by the resignation of John A. 
Knight, jr., who left for California to enter busi- 
ness. 

Cc. S. McVey, head of the Central West Coal & 
Lumber Co., reports a fair demand for lumber from 
the mill, operated at Jackson, Ala. W. G. Dillow, 
sales manager of the lumber department, has lo- 
cated at Jackson. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., reports trade more active than was 
expected during the holiday week. In fact, even 
with the travelers off the road since Dec. 20, 
orders continued to come in. All of the company’s 
mills were idle during the holiday week and prepa- 
rations have been completed to put all on full 
production Jan. 2. 


EVANSVILLE, IND. 


Dec. 26.—Trade with the hardwood manufac- 
turers of Evansville and southern Indiana has been 
rather sluggish during the last week or ten days. 
The outlook for 1922 is quite encouraging. Manu- 
facturers say that the year, taken as a whole, was 
much better than they had expected it would be. 
Since October a good deal of lumber has been 
moved out of this market. The furniture manu- 
facturers expect that their semiannual market in 
early spring will greatly stimulate trade. The 
veneer manufacturers believe that their business 
will increase as the furniture trade gets better. 
Box factories have been operating on fair time dur- 
ing the last three months. Sash and door men 
report a steady increase in their out of town 


trade. 
MEMPHIS, TENN. 


Dec. 27.—The hardwood market is very quiet. 
Practically all plants in Memphis territory closed 
down either Friday or Saturday of last week and 
remained idle thru Dec. 26. Most salesmen were 
called in before the holidays. Orders for hardwood 
for filling-in, however, are rather larger than were 
expected. Domestic interests are furnishing nearly 
all the orders. Manufacturers of flooring, furni- 
ture, interior trim, boxes and automobiles are con- 
spicuous among the buying group. Export busi- 
ness with Spain is reported very good. 

The market is showing an excellent undertone. 
Stocks are badly assorted, especially in No. 1 com- 
mon and better, and there is no disposition to make 
concessions. Lumbermen are far more worried 
over prospects for production than over inability 
to sell. Heavy rains have fallen over important 
producing areas in the Valley territory during the 
last few days and have tended to slow down log- 
zing. Log reserves are extremely light, generally 
speaking, making plants more than ever dependent 
on current receipts. Winds, reaching cyclonic pro- 
portions at several points, notably in Crittenden 
County, Arkansas, and Marks and Sardis, Miss., 
did considerable damage several days ago to timber 
holdings. The sawmill and box factory of the Car- 
rier Lumber & Manufacturing Co. sustained some 
damage. 

The Anchor Sawmill Co. is removing its general 
offices to New Orleans, La., as a result of the recent 
sale of its plant in this city. It now controls 
directly only one operation, that at Kenner, La., 
which is not far from New Orleans. It is inter- 
ested in other plants at New Orleans and in the 
New Orleans trade territory. This firm manufac- 
tures hardwood dimension, boat oars, shuttle 
blocks and other specialties. Edmund Gardner, 
president, looks after its foreign interests. F. D. 
Gardner, treasurer, has already removed to New 
Orleans, and R. E. Dickinson, vice president and 
general manager, will go as soon as he winds up 
necessary details. Mr. Dickinson has been very 
prominently identified with the Southern Hardwood 
Traffic Association, Lumbermen’s Club of Memphis 


and other organizations here, and much regret js 
expressed over his leaving. 


Cedar chest manufacturers are finding such a 
large demand for their output that they are rapidly 
absorbing all the cedar available for immediate 


shipment. One firm in North Memphis, which ha@ 
approximately 3,000,000 feet on hand in mid- 
summer with practically no demand for it, has iis- 
posed in the last several months of all but 300,000 
feet and it is being besieged with higher quotations, 


HOUGHTON, MICH. 


Dec. 26.—Altho the weather is ideal for logging 
the plans made by the mills for a small input of 
logs will not be materially changed. There is 
only a limited number of company camps operat- 
ing, and on account of the low prices prevailing 
for logs, very few jobbers are logging. Indications 
are that the input of logs in this district will be 
at least 50 percent below that of last year, and 
last year’s input was not up to normal. Waves 
in the woods are back to normal; that is, $24 to 
$30 a month and board, and men are very pientt 
ful. Lumber is moving much more freely and at 
better prices than have prevailed for some months 
Only four mills are operating in the Houghton and 
Ontonagon districts, and two of these will suspend 
before Jan. 1. If present plans are carried ot 
very few mills will operate during the winter. 


MARINETTE, WIS. 


Dec. 26.—An encouraging announcement of the 
week was that the No. 2 mill of the Sawyer- 
Goodman Co., which has been closed for several 
months, will resume operations Jan. 10. The other 
mill has been operating steadily. The labor situa 
tion in Oconto has taken a turn for the better. 
The Holt Lumber Co.’s sawmill started up this 
week, giving employment to 200 men and the 
Oconto Lumber Co.’s mill will start soon after the 
holidays, it is announced. The Black River Falls 
Lumber Co. will reopen its mill at Planters en 
Jan. 1, and the new lath mill will be completed 


“MILWAUKEE, WIS. 


Dec. 27.—Altho there is no great industrial a 
tivity, lumbermen here say that the hardwood 
market is better than is usually the case at this 
season. While sales are not heavy for immediate 
delivery, there is some buying ahead and also 1 
noticeable increase in inquiries. This, they ex 
plain, is due to the firm market and prospective 
higher prices for high grades of hardwood, which 
are not plentiful. Prospects for early in 1922 ari 
exceedingly bright. Retailers are about to restock 
after a good construction season. The large num- 
ber of new homes made available this fall and win- 
ter has improved the retail furniture demand, with 
the result that furniture manufacturers have been 
making new stocks. Other woodworking or wood 
consuming industries which showed improvement 
up to the holidays are expected to revive after 
Jan. 1. Prices are strong and unchanged. Produc 
tion this winter will probably not be very exten 
Sive, altho it is predicted that it will exceed early 


estimates. 
BUFFALO, N. Y. 


Dec. 28.—Thru the efforts of the transit commii- 
tee of the Chamber of Commerce, with Orson LP. 
Yeager as chairman, an extension of the transit 
privilege on lumber has been granted to Buffalo. 
Lumber may be milled here and shipped to all 
points east of here on the basis of the thru rat: 
thereby permitting this market to compete wit! 
all western and southern distributing points. The 
decision becomes effective on Jan. 12. Under th: 
new ruling the lumbermen are no longer confine: 
as formerly, to specified kinds of hardwoods. 

The Buffalo Chamber of Commerce will elect (: 
rectors on Jan. 11 by a method not previously i 
use here. A blue and a red ticket of candidat» 
will be in the field and each ticket will be su) 
ported by a campaign committee which will wo1! 
for the entire ticket and not for any individu:! 
candidate. Charles N. Perrin is chairman of t!: 
blue campaign committee and one of the nomine:s 
on the ticket is Harry L. Abbott, president of the 
Buffalo Lumber Exchange. 

City Treasurer I. N. Stewart was elected 
director of the Buffalo Automobile Club on De 
19, receiving the high vote, or about 750 out of ® 
total ofeabout 1,100. He had the energetic su) 
port of a committee of thirty-three business me” 
with James B. Well as chairman, and including 
numerous lumbermen who were formerly associat’) 
with him in the local lumber trade, when I. 
Stewart & Bro. were a prominent factor in tie 
hardwood business. 





me nn 


-_ 2) 


= =~ Ss a Kk Me oe ee me, A 


ts or wt we 


~ 











J)eCEMBER 31, 1921 


AMERICAN LUMBERMAN 


67 





4. J. Phinney, of the Iroquois Door Co., left 
st week to spend Christmas at Northampton, 
ss., going later to New York, Atlantic City and 
-ashington. He will be away about two weeks. 

At a meeting of the board of governors of the 
rk Club of Buffalo last week, A. J. Chestnut was 
osen as president for 1922. The club is prepar- 
* to lay out a new golf course and plans are be- 
«x drawn by Walter J. Travis. 

W. L. Morley left at the end of last week for a 
ip to New Orleans, where he will visit the Laniel 
Paterson Lumber Co., which he represents in 
ew York State territory. 


MERRILL, WIS. 


Dee. 26.—One-inch select and better in birch is 
inging $100 to $105, but, where it is possible to 
mbine a sale of these with Nos, 1 and 2 common 
rch, the selects are sold for $10 less. Thicker 
leet and better stock is not in as marked demand 


as the selects. This is due to the heavy call from 
interior finish factories, which are loaded with 
orders. However, many of the interior finish fac- 
tories are finding that No. 1 common birch at $40 
to $45 is cheaper than select and better at $100 
and, in view of scarcity of the higher grade and 
the rationing of orders, are taking a more liberal 
amount of lower grade birch. This situation, 
according to birch salesmen, will probably continue 
during the coming year, as this season’s cut of 
birch promises to be only 50 percent of the cut of 
last year. In the common birches, 5/4 to 8/4 are 
selling well. In ash, 5/4 and thicker and even 4/4 
No. 2 common and better are in excellent demand 
for refrigerator building. Basswood in No. 8 is 
strongest, with higher grades not moving as well, 
as the latter are used for cigar boxes and pattern 
work, in which the demand is less at present, 
while the No. 3 grade is used for food packages 
and light crating, for which there is a brisk de- 
mand. The scarcest article in hardwood yards is 
ash, while the next scarcest is oak. 
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The dawning year finds sash, door and millwork 
1anufacturers in'a very much more cheerful frame 
f mind than they were one year ago. The revival 
t building, which has already assumed large pro- 
vortions, with practical certainty of steadily in- 
reasing volume until it reaches or passes the 
normal” mark, carries with it the assurance of a 
jarge and active demand for all items of exterior 

nd interior finish, As many of the mills have 
well filled order files at this time, they will cut 
heir shutdowns for repairs as short as possible 
ind resume production earlier in the new year 
than has been the case for some seasons, in order 
to clear the decks before the rush of orders for 
pring building sets in. All together, the sash, 
door and millwork outlook is decidedly promising, 
both as to the volume of business that may be 
expected and the probability that producers will 
© able to realize prices that will leave them a 
reasonable margin of profit. 

The Curtis & Yale Co.’s sash and door plant at 
Wausau, Wis., closed down Dec. 24 and will re- 
main closed until Jan. 3. The Anson, Gilkey & 
Ilurd Co. at Merrill (Wis.) will close a few days 
‘next week. These brief shutdowns will be for 
repairs and the taking of inventories. The rush 
of orders has made the usual length of shut- 
down impracticable this year, as all the sash 
and door plants of that region are filled up with 
orders for nearly two months ahead, The A. H. 
Stange Co.'s saw mill and sash and door plant is 
not in operation, due to the fact that the company 
is making a change in its source of timber, necessi- 
tating the construction of a timber railroad in 
the northern part of the State. 


The Buffalo (N. Y.) door factories and planing 
mills are closed down for inventory and repairs in 
most cases and will not reopen for a week or so. 
Business has been on a fair scale lately, tho it 
showed the usual dropping off for the holidays. 
If the weather is severe next month, it is expected 
that trade will be rather slow. 

During the holiday period the demand for mill- 
work, doors and sash has been rather quiet in Co- 
lumbus (Ohio) territory. Mills are fairly busy 
under the circumstances, altho many are not work- 
ing with a full force. There is still considerable 
figuring, and if the weather permits home and 
apartment building will go forward during the 
winter months. Proprietors of mills are looking 
to a good trade in the spring. Money is easier, 
and this will encourage home building. Prices on 
millwork are fairly steady at the levels which 
have prevailed for several weeks. Optimism gen- 
erally prevails among mill companies. 

The Baltimore (Md.) sash and door men are in 
a comfortable frame of mind. They can look back 
upon a year that turned out to be very much bet- 
ter, than there seemed reason to hope for a time, 
and at present the demand exhibits far greater 
activity than a casual survey might suggest. The 
fact is that despite the letup which has occurred 
in construction work locally the demands upon 
the sash and door men show practically no abate- 
ment. Much business seems to-be coming from 
out of town, and the jobbers have not found it 
dificult to maintain their price lists. The ad- 
vances decreed within the last month or two are 
realized and the outlook is regarded as distinctly 
promising. 

Last week was rather dull from a buying stand- 
point with the Kansas City (Mo.) plants and not 
much business is expected to be placed this week. 
Some plants will readjust prices the first of the 
year and all of the readjustments will be upward. 

Minneapolis and St. Paul (Minn.) factories 
are taking holiday rests and inventories are under 


way. They have some orders in sight, but as a 
rule prospects are for a dull season during the 
remainder of the Winter. Country trade is slow 
and does not seem likely to pick up soon. City 
building is expected to show improvement again 
early. in the spring, and a fair amount of it is 
under way thru the winter. Fall trade with most 
local plants was better than last year, but the 
year as a whole will show considerably less busi- 
ness than 1920. 

San Francisco (Calif.) sash and millwork plants 
are quite busy, with much new building construc- 
tion in progress and planned. Door factories in 
the Bay counties district are doing a fair volume 
of business. Finished door factories connected 
with the white and sugar pine mills are making 
good outputs with one shift, and maintaining 
prices. Sash and door cut stock is in fair de 
mand. 


OPPOSES TARIFF ON CANADIAN LUMBER 


New York, Dec. 27.—Fred Bruce, of Homan 
& Puddington (Ine.), New York lumber whole- 
salers, has been appointed a committee of one 
by the, New York Lumber Trade Association to 
present the association’s protest to the Senate 
ways and means committee against a tariff on 
Canadian lumber as proposed in the Fordney 
bill. Mr. Bruce will appear before the commit- 
tee Dec. 30 and will be armed with extensive 
data on the subject gathered after months of 
study by experts of the New York organization. 

Homan & Puddington deal extensively in east- 
ern spruce and other Canadian products and 
doubtless there is no man in the East more con- 
versant with the Canadian situation than Mr. 
Bruce. He has devoted considerable time to the 
study of the international tariff situation and 
says he is going to Washington prepared to put 
up the battle of his life. 

Another trip that Mr. Bruce has in prospect 
will take him to Toronto, where the Canadian 
Lumbermen’s Association will meet next month 
in annual session. Mr. Bruce says many ques- 
tions of interest to American lumbermen are 
to be considered in the conference and, as a 
man on the spot, he hopes to bring back much 
information that will be of interest to the deal- 
ers on this side of the border. Of the Cana- 
dian situation as he sees it today, Mr. Bruce 
said: ‘‘ Canada is facing a light production and 
a big demand and under these circumstances 
business cannot be other than good. I expect 
prices to remain firm or else to advance a lit- 
tle.’’ He described business now as in a con- 
dition of ‘‘suspended animation,’’ due to the 
holidays and to inventories, but says it will 
pick up fast early in the new year. 

‘¢The credit situation in Canada is unsatis- 
factory, but no worse than it has been for some 
time,’’? he added. ‘‘The banks are absolutely 
refusing to come across. They demand the 
liquidation of old debts before new credits are 
extended. With improvement along that line, 
the lumber business would react noticeably and 
to its great advantage.’’ 

Mr. Bruce says the business outlook on this 
side of the border ‘‘ was never better.’’ 





Ce ee a a ee 
THE TIME to build homes is when homes are 
needed. 





Southern 
Pine 


HIGH CLASS SOFT 
SHORTLEAF FINISH 
—A SPECIALTY— 


Send us your orders and you’re 
sure of well manufactured and 
accurately graded lumber. 


A. L. Boynton Lumber Co. 


Manufacturers and Wholesalers 
LUFKIN, TEXAS 





# IF IT’S E 





Yellow. Pine 
OLDHAM 


can get it for you. 


J. FRANK OLDHAM, Commission Wholesaler, 


Whitney Central Bldg.. NEW ORLEANS,LA. 














PINE and HARDWOODS 





Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 


Taylor Lumber Company, Inc. 
Manufacturers and Wholesalers ATLANTA, GA. 








LOUISIANA HARDWOODS 








Sound Square 


* Timbers 
anaaiiagyane Bridge and 
OAK == 
Plank 
ork Ash, Elm, | Grade Stock 


Pelican umber (‘o. 
Mound, Louisiana 








BAND SAWED 


SOUTHERN HARDWOODS 


rm The uniform quality 


/ I, | Oak, pore 


| Sia 

- Cottonwood, 
BONE DRY Cypress, Elm 
: ae . pode lumber attracts and 
foe shipment holds customers for us 
Bomer-Blanks 
BLAXKS: ~— Lumber Co., Inc. 














THE ACTUARY DOES A MAN’S WORK 

And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, etc, Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Tl. 
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We can furnish 
anything in 


Yard Stock 


Shed Stock 
Timbers 


Factory 
Flooring 
Car Material 
‘Railroad Timbers 
Implement Stock 
Crating Stock. 


“Service First’’—Our Specialty. 


Colonial Lumber Co. 
Manufacturers and JACKSON, MISS. 


Wholesalers 


Red Gum 1,500,000 feet now on 
Magnolia sticks and ready to 

a ship. Your inquiries 
White Oak and orders are so- 
Red Oak licited. 


Poplar Eastman-Gardiner 


Hickory 
ite Ash Hardwood Co. 
White LAUREL, MISS. 




















B. C. Godwin, Pres. J.R. Sandefur, Secy.-Treas. 


Warren-Godwin Lumber Co. 
Specializing in Yellow Pine 


Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 
STRAIGHT OR MIXED CARS. 
Sales Office: JACKSON, MISS. 


Baldwin Hardwood 
LumberCo. || Lumber 


316 Railway Exchange, P 0 P LAR 


CHICAGO 
A SPECIALTY 








Sales Office and Yards, 
LAUREL, MISS. 
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Lincoln Gounty 
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Specializing in Mixed Car Shipments 


J.F. Vernon Lumber Go. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in, 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, IN. 
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BELLINGHAM, WASH. 


Dec. 24.—Some of Bellingham’s mills are too 
busy to close for Christmas this year, and they will 
operate without a break. Both the E. K. Wood 
Lumber Co. and the Puget Sound Sawmills & Shin- 
gle Co. will close the year cutting cargo orders. 
The Morrison Mill Co. will close for repairs. The 
Whatcom Falls Mill Co. has closed for repairs, 
likewise the Siemons Lumber Co. Most idle mills 
will begin running again Jan. 2 or 3 and their 
operators look for a good year. The cargo trade 
is still the best immediate outlook, and December's 
total shipments will rival those of August and 
September. This week the Puget Sound Sawmills 
& Shingle Co. loaded the steamship Shinsei Maru 
with 733,000 feet of squares for Japan and it ex- 
pects two steamships to call this month for Cali- 
fornia orders. The E. K. Wood Lumber Co. will 
ship several million feet to its California yards 
this month. 

Optimistic statements continue to come from 
Bellingham lumbermen. This week Charles F. 
Nolte, head of the Commercial Lumber & Shingle 
Co., says that the shingle business “is going 
to be one of the first to get on the ‘band wagon’,” 
and, he believes, early in 1922. “Shingle manu- 
facturers need have no worry over business for 
the coming year,” he asserts. “It is going to be 
zood.”’ 


SAN FRANCISCO, CALIF. 


Dec. 24.—With a good building demand for this 
time of year San Francisco retail yards and planing 
mills are busy. Stocks are light as a rule and 
yards are buying only for immediate requirements, 
Prospects are for better prices rather than a 
decline in clears, and an advance in fir commons. 
Redwood prices are holding firm, and white and 
sugar pine prices have an advancing tendency. 
Rough weather is making deliveries of lumber by 
water from the north very slow. 

J. M. Leaver, assistant to the president of the 
Pacific Lumber Co., is here with P. C. McNevin, 
vice president of the eastern selling organization. 
The company has had a normal demand for red- 
wood for building purposes and a gradual improve- 
ment in demand for industrial stuff. Stocks have 
improved. Production will be kept up during 1922, 
with improved logging facilities. 

BE. A. Blocklinger, president of the Chiloquin 
Lumber Co., this city, states that C. R. Jordan 
will become a part of the organization at Chiloquin, 
Jan. 1. He was formerly manager of the cutting- 
up shop of the Curtis Companies at Sisson, which 
has been discontinued. 

Willis J. Walker, vice president of the Red River 
Lumber Co., who has returned from a trip to 
Minneapolis, states that there is every indication 
of a strong demand for California white and sugar 
pine setting in after the first of the year. Shop is 
very scarce, while clears and selects are short. 
Very material advances are looked for. The com- 
pany continues to operate the white and sugar 
pine mill at Westwood under favorable winter con- 
ditions, with one shift. Fine weather permitted a 
large stock of logs to be accumulated. 

J. S. Kent, who is associated with C. E. Lewis 
in the San Francisco office of the Germain Co., of 
Pittsburgh, Pa., has returned from a trip to 
Klamath Falls, where he found stocks of upper 
grades of white and sugar pine considerably de- 
pleted. 

Charles R. McCormick, president of Charles R. 
McCormick & Co., this city, is very optimistic re- 
garding the outlook for fir. During 1921 sales 
amounting to about 80,000,000 feet were made 
for Atlantic coast trade thru the firm’s New 
York office. The San Francisco office has been 
doing a heavy coastwise business for the last six 
weeks. Prices have stiffened during the last week, 
with logs scarce in the North. 

W. R. McMillan, who has charge of eastern sales 
for the Hammond Lumber Co., this city, is here 
from Eureka. Business is good on doors, eastern 
finish and everything that enters into building. 

Sudden & Christenson, this city, have purchased 
the steam schooner Santa Alicia from W. R. Grace 
& Co. This, following the purchase of the George 
W. Fenwick, gives the firm one of the largest fleets 
in the coastwise lumber trade. They are inter- 
ested in several sawmills on Grays Harbor. 

R. E. Danaher, general manager of the Michigan- 
California Lumber Co., this city, considers 1921 
about a normal year. During the last three months 
sales have been about 100 percent and production 
has fallen off to about 40 percent of normal. Stocks 
at Camino are getting low. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., this city, is paying a visit to Pittsburgh 
and other eastern cities, accompanied by Mrs. 


Baker. J. W. Rodgers, vice president, report 
moderate demand for white and sugar pine up 
and shop. 

The Caspar Lumber Co., this city, has 
shipping redwood from Caspar to the Redw 
Manufacturers’ Co. at Pittsburg, Calif., as fas: 
produced, and the management reports a satis 
tory demand for the last sixty days. An out; 
of about 100,000 feet a day has been maintain 

G. W. Johnson, manager of the West Side 1) 
ber Co., has arrived from Tuolumne, where 
white and sugar pine mill has been making a & 
cut. There is an ample supply of logs on h: 
and a moderate assortment of lumber. 

A. L. Black, advertising manager of the Pa 
Lumber Co., is here after a trip to Scotia w 
moving picture camera men. A new film, to 
entitled “Scotia the Home of Redwood,” has | 
prepared. It will be exhibited to advertise 1 
wood. 

Among the lumbermen in the city as visitors ar 
H. C. Stimson, of Seattle; Royce Eccles, of Ogder 
H. C. Crawford. of Scotia; Charles A. Thompsco 
of Seattle, and W. R. Ballard, of the Somers Lun 
ber Co., of Somers, Mont. 


CENTRALIA, WASH. 


Dec. 24.—Continued cold weather has curtailed 
the production of the mills in this district t: 
about 50 percent of their normal cut. Shipments 
have been about 75 percent, the mills being anxious 
to complete as much as possible of the orders 
hand before the first of the year. Most new busi 
ness is for shipment after Jan. 1. The railroads 
are buying car material and last week one of the 
roads sent out a feeler for sawn ties. There is 
much better feeling in both rail and cargo mills 
The cargo mills are going to shut down for only 
a day or two during the holidays. The shingle 
market is stronger, an advance of 50 cents a thou 
sand being reported last week. Log supply is below 
normal, the camps having been closed on account 
of the bad weather during the last two weeks. 

The following mills have resumed operation 
after being closed on account of high water: The 
Eastern Railway & Lumber Co., Chehalis Mill Co. 


Coal Creek Lumber Co. and Mutual Lumber Co., 


Bucoda. 

Joe Wilkins, of Centralia, is building a shinglk 
mill at Toledo. This will be a 3-machine mill with 
a capacity of 250,000 shingles a day. A dry kiln 
and all the machinery necessary for a modern 
plant will be added. 


SEATTLE, WASH. 


Dec. 24.—Famine conditions in log supply fo 
the time being absolutely dominate the fir market 
Kither there are no logs at all, or the availabl 
supply is so small as to be practically negligible. 
Two causes have contributed to the result noted 
one, the practice earlier in the season of individual 
loggers to restrict their output only to immediate 
requirements of their customers; and the other. 
the unusual and unexpected weather which thru 
out this month has made logging operations out 
of the question. The combined effect is that the 
log-buying mills as a whole will enter the new 
year with their available supply of logs dependent 
on chance or good luck. A few operators have 
had the foresight to accumulate a supply adapted 
to their momentary needs; but such millmen are 
by long odds the exception. 

The fir industry will enter 1922 with the log 
supply literally the lowest ever known. One of 
the phases of this really desperate situation has 
escaped popular attention, due to a prevalent no- 
tion that log supply means merely the matter of 
throwing logging crews into the woods. ‘The 
proposition is extremely complex, since logging has 
ceased to be a simple operation. Year by year the 
lower levels have been stripped of their timber and 
today logging is steadily going higher into the hills. 
Clear stock is scarce, and increasingly difficult to 
obtain; and large bodies of timber are no longer 
easily accessible, as was the case a few years ago. 
There will be logs, of course, with the resumption 
of operations generally, as soon as weather condi- 
tions will permit, but the supply is likely to be 
scant and spindling for a considerable period, and 
the market constantly firming up in response to a 
demand that already is greatly exceeding the 
supply. 

Troubles of logging concerns are illustrated by 
the damage done to the Kerry line, in the Columbia 
River district of Oregon, where a mud glide tore 
out a long trestle, and by a somewhat similar ex- 
perience to the Clemmons camp near Cosmopolis, 
Wash., where a slide destroyed track and roadbed 
to such an extent that the camp will not be able 
to resume prior to Jan. 15. 
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iriefly stated, the fir mills are “right up” to the 
jocging camps. A heavy snowstorm would enforce 

omplete shutdown, If there is a mill on the 

list anxious to book an order today, nobody 
,,ows where such an operation can be found. A 
mber of the big manufacturers are out with 
tements to the effect that they will not take on 

y new business until further notice. Log supply 
iopends on the weather as never before, and win- 

v weather thruout the fir belt is notoriously fickle 

d variable. Moreover, the husky logger, who 

‘ording to tradition is calmly oblivious of risk 
id physical danger, flatly refuses to go into the 

oods when there is a heavy snow. 

As the week draws to a close slash uppers show 

advance of about $4. Common is up a dollar. 
fhe car material business has slumped mo- 
wentarily. It flickered into life in September, in- 

eased slightly in October, gained noticeably in 
vember, and in the final week of December has 
dropped to nothing. Yet there is every indication 
at the railroads will soon be in the market for 
avy quantities of material. At the same time 
he Japanese trade has decreased to some extent. 
ilifornia alone holds up well. The situation is 
ich that lumbermen feel that by the last of Jan- 
uiry they may know pretty well what will happen 

i 1922. 

According to the association review for the week 
ended Dee, 17, 111 reporting mills manufactured 
2,261,699 feet of lumber, sold 60,708,605 feet, and 
-hipped 52,020,892 feet. Production was 22 per- 
cent below normal; new business was 3 percent 
below production, and shipments were 16 percent 
below production. Forty-two percent of all new 
susiness was accepted for future water delivery. 
This amounted to 25,548,605 feet, of which 15.,- 
$10,724 feet will move coastwise and intercoastal, 
and 10,137,881 feet will move overseas. New busi- 
vess for delivery by rail totaled 1,172 cars. Forty- 
three percent of the week’s shipments moved by 
water, totaling 22,380,892 feet, of which 14,492,- 
690 feet moved coastwise and intercoastal, and 
7,888,202 feet export. The rail movement for the 
week was 988 cars. The unshipped balance in the 
domestic cargo trade totaled 88,370,273 feet: and 
in the export trade 78,092,623 feet. In the rail 
trade the unshipped balance amounted to 3,351 
ears, 

Robert BB. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, will leave Sunday 
uight for Washington, D. C., where in addition to 
veneral association work, he will appear Dec. 30 
before the ways and means committee in relation 
to tariff questions involving lumber. Freight rates 
will also command a share of Mr. Allen’s attention. 
Prior to leaving for the East Mr. Allen made the 
following comment on the hardwood decision : 

“The ruling is commonly regarded on the west 
Coast as covering a conspiracy affecting a single 
specific case, and not as enunciating any general 
principle of law covering association activities. 
Under the circumstances, for the present at least, 
the West Coast Lumbermen’s Association will con- 
tinue to disseminate to the press and to the public 
its statistical information dealing with production, 
orders, shipments and past sales—giving publicity 
to such information as having occurred in the 
past.” 

Shingle wholesalers have noted a tendency on 
the part of the rail trade to hold up shipments 
intil after Jan. 1, due evidently to a misunder- 
standing of the effect of the war tax. The tax 
ipplies only to deliveries made before Jan. 1. It 
imounts to about 3 percent, or approximately $12 
i car, 

Timothy Jerome, of the Merrill & Ring Logging 
Co., has returned from an absence of six weeks, 
which he spent for most part in Washington, D. C., 
in connection with departmental work on timber 
valuations, 


EVERETT, WASH. 


Dec. 24.—Nearly all the lumber plants of the 
Everett field are down or will be closed tomor- 
row as the beginning of the Christmas-New Year’s 
holiday period. Those situated along the Sno- 
homish River, the floods along which were followed 
by a severe frost, have not been set going since 
the waters drove the operatives from the plants, 
with the exception of Weyerhaeuser Mill B, which 
resumed cutting today but will be “in recess” after 
a few days of operation, taking up production 
again after New Year’s. Suspension of operations 
at Mill B was due to the exhaustion of log sup- 
plies as a result of flood conditions, but that plant 
was not inundated—the only one along the river 
delta that was not covered by the waters. 

Farthest upstream is the plant of the Walton 
Lumber Co. Considerable loss was suffered there 
by the waters getting into the plant and soaking 
dynamos and motors used in driving the cutting 
machinery, with some loss on finished stock stored 
in the drying or shipping sheds. To a lesser de- 
sree the same conditions prevailed at the plant of 
the Eclipse Mill Co., that of the Canyon Lumber 
Co., next in the line downstream of the large in- 


stallations, being so high that While the working 
floors were covered the machinery escaped any con- 
siderable damage. All the shingle plants along 
the river were flooded, the mechanical equipment 
being overrun by several feet of murky waters, and 
thousands of shingles in kilns and under sheds 
were soaked for several days. 

The plant of the Hurlburt Mill Co., making cedar 
siding, which has been spasmodically idle for sev- 
eral months because of lack of cedar logs, got in 
a few days of activity this week, but securing raw 
material is becoming more and more a problem .for 
that company. 

The other woodworking plants of Everett con- 
tinued active despite the freezing weather. 

Market conditions continued satisfactory to pro- 
ducers of both lumber and shingles, but neces- 
sarily the flood and: weather conditions sadly 
crimped shipments. Everything is considered here 
as indicative of a sustained market and satis- 
factory prices after the first of the year, with ex- 
cellent prospect of continuous mill activities at 
least until well into the spring. 


PORTLAND, ORE. 


Dec. 24.—The intention of the great majority of 
logging camp and mill operators in western Ore- 
gon is to resume operations immediately after the 
tirst of the year if weather conditions permit. At 
present and for the last ten days the entire Pacific 
Northwest has been in the grip of severe snow 
storms and east winds but today the weather is 
moderating and predictions are for rain. As yet 
the snow is not sufficient to interfere with logging 
in the lower levels and along the coast but camps 
in the hills are not so fortunate and tho anxious to 
get under way may have to delay resumption of 
activities for some time. There is a scarcity of 
logs of all kinds and if the weather interferes with 
continuous operations this winter the clean-up will 
be general and thoro. 

The fir market is steady and the outlook is for 
increased volume. Foreign demand continues 
active and the railroads are coming in for ties and 
other material. The yard trade is expected to be- 
come lively after the first of the year and prospects 
of a large eastern business are visible. The demand 
for pine and spruce also shows an increase and a 
stiffening in pine values was noted during the 
week. Spruce factory stock is firm at the recently 
advanced quotations, 

The Southern Pacific Co. is in the market for 
about 1,000,000 pieces of railroad ties for 1922 and 
is offering $16 but refuses to accept anything but 
No. 1, which makes it impossible in many cases 
for mills to take on any of this business since they 
find themselves without a market for the No. 2 
ties. A great deal of opposition is being voiced 
against these specifications, and several millmen 
here today said that under them they would hold 
out for $18, which they think the company will 
find it will have to pay if it insists on taking only 
No. 1. One miliman on the Southern Pacific line 
said that his mill would take on some of the tie 
business at the price offered but in cutting enough 
for 100 carloads of No. 1 he would have left about 
twelve carloads of No. 2 ties and with no market 
for them the profit on the No. 1 ties would be 
swallowel up. It is said that this is the first time 
so far as anyone here knows that the Southern 
Pacific has refused to take the No. 2’s, and it is 
pointed out that they are good enough for sidings 
and spurs. Purchasing Agent France was here 
from headquarters in San Francisco this week in 
connection with this business. 

O. F. Tipton, one of the best known lumbermen 
on the Pacific coast, has become Portland manager 
for the Pacific Mill & Timber Co. the headquarters 
of which are in San Francisco. The Portland 
office has heretofore been devoted only. to buying 
for the San Francisco and Los Angeles offices, but 
henceforth it will also engage in selling and Mr. 
Tipton expects to build up a large eastern business 
next year. Mr. Tipton was, until its merger with 
the George T. Mickle Lumber Co., manager of the 
Allen-Murphy Lumber Co., which some years ago 
was the O. L. Menefee Lumber Co. Mr. Daven- 
port, president of the Pacific Mill & Timber Co., 
has been in Portland for several weeks closing ar- 
rangements with Mr. Tipton. 

It was announced this week that the Southern 
Pacific had made increases of 1 to 24 cents a 
hundred pounds in the rates on shingles shipped 
from Portland and Willamette Valley points to 
Nevada. As few of the Willamette Valley mills 
enter the shingle trade of that territory the Wil- 
lamette Valley Lumbermen’s Association has not 
made any protest, but in behalf of mills in Port- 
land that are affected the West Coast Lumbermen’s 
Association, thru its Mr. Proebstel, has filed a 
protest. The new and increased rates were to be- 
come effective at once. No reason is assigned here 
for the increase. 

Gus Luellwitz, of the Gus Luellwitz Lumber Co., 
is now devoting his entire attention to western and 
California pine and spruce industrial stock, and he 
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Get Bigger Values 


in the material you buy. 
We insure you maxi- 
mum strength and dura- 
bility on every order 
for 

LONGLEAF SOUTHERN PINE 


R.R.and Car Material 


We specialize in 
this class of stock; 
butcan also furnish 
anything in struct- 
ural material, box 
and crating stock. 

Get in touch with 
us when you need 
Southern Pine. 


H. D. Foote Lumber Co. 


Alexandria, La. 
A. G. Barnhart 
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W. E. Small Mfé. Go. 


CORINTH, MISS. 


Short Leaf Pine 


Wire reply to 
all inquiries. 

















H. C. BELL 
LUMBER CO. 


a's PINE 


2x4’s 


Corinth, Miss. 


Dimension and 
Boards10 to16’ 





Two by Fours 


Dress S4S Standard and X Scant 


9 to12 ft. 


shortieat YEILOW Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH. MISSISSIPPI 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 











LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De 
partment will reach the people. 
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That save 
Time and 





Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 


Full information on request 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 


G ULE 


TIDEWATER 


RED CYPRESS 


Longleaf Yellow Pine Timbers 
Shortleaf Finish, Flooring, Ceiling, Siding, Etc. 
SOUTHERN HARDWOODS 
Aycock - Holley Lumber Company 
Cable Address—‘‘AHLCO”’ Jacksonville, Fla. 














We Furnish Everything in 
ROUGH AND DRESSED 


Gulf Red Cypress 


Our wood is more even in color and 
texture and runs uniform in quality, 
millwork and grades. 

Burton- Swartz 
Gpress (9 of Flon 


Perry, Fla. 





In the Heart 

of the best 
Cypress District 
Annual Cap., 70,000,000 Ft. 
Correspondence Solicited. 














| Cummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fila. 


GYPYeSS fusion Deaet 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York city | 














Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














East Coast Lumber Co. 
ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN : : FLORIDA 














THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50.. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 


says he looks for a good volume of business in these 
woods the coming year. 

The Douglas County Fire Patrol Association at 
its annual meeting here this week elected the fol- 
lowing officers: R. M. Fox, Roach Timber Co., 
president; George W. Marshal, Weyerhaeuser 
Timber Co., vice president; H. O. Pargeter, secre- 
tary and treasurer. The directors are George W. 
Marshal, F. R. Pendleton, Robert E. Smith, R. M. 
Fox, A. C. Shaw, Herbert Armstrong and H. F. 
Cheney, of the Coos Bay Lumber Co. 

The Suzuki Co., of Japan, which recently opened 
Portland offices, is shipping large quantities of 
lumber to Japan, the Ypres Maru of the company's 
line having sailed from the Columbia River during 
the week. The cargo was loaded at the mills of the 
Peninsula Lumber Co. and Crossett-Western Lum- 
ber Co. at Wauna, on the lower Columbia River. 


ABERDEEN—HOQUIAM, WASH. 


Dec. 24.—It is expected that the shutdown of the 
logging camps will be of short duration and in 
many instances the mills will close for Christmas 
day only. All eight of the Polson logging camps 
closed Dec. 22. Those of the Northwestern Lumber 
Co. closed Dec. 20 because of frozen pipes, as did 
the camps at Cedarville belonging to the National 
Lumber & Manufacturing Co., of Hoquiam. ‘The 
camps of the Anderson & Middleton Lumber Co. on 
North River are down and will not resume work 
until the first of the year. Shafer Bros.’ logging 
operations have been suspended by the storms, and 
the Elk River camp of the Lytle Logging & Lumber 
Co. was closed down early in the week on account 
of weather conditions. The Grays Harbor Lumber 
Co. and the Hoquiam Lumber & Shingle Co. will 
close for the day only, resuming operations Dec. 26. 
This seems to be the general plan and it is expected 
that all of the mills will keep running unless closed 
down by shortage of logs or weather conditions. 

The Luckenbach freighter Agwidale cleared from 
Aberdeen last week with shingles and lumber for 
the east Coast, 7,000,000 shingles being loaded for 
the A. C. Dutton Lumber Co. for shipment to 
Poughkeepsie, the largest consignment of shingles 
that has ever cleared from this port. 

Vessels loading at harbor mills today are the 
Claremont at Anderson & Middleton’s mill, the 
Florence Olsen at the Western Lumber Co., and the 
Challamba at the Donovan Lumber Co. in Aber- 
deen ; the Willie Higgins at the A. J. West Lumber 
Co., Junction City; the Hartwoodnat the National 
Lumber & Manufacturing Co., of Hoquiam; the 
Wakeena at the Grays Harbor Lumber Co., Ho- 
quiam; the motorship Lassen and the steamer 
Tamalpias at the E. K. Wood Lumber Co., all load- 
ing for California points. The schooner Columbia 
is also at the E. K. Wood Lumber Co, taking on a 
eargo for Honolulu. The Coaget which has been 
on the harbor at the Donovan Lumber Co.’s mill 
since Dec. 9 sailed Dec. 22 with a cargo for Japan. 
The steamer Helen is at the Grays Harbor Com- 
mercial Co.’s dock today taking on a cargo for 
Japan. 


Statistics show that during the first nine months 
of 1921 there has been shipped from the harbor 
189,542,985 feet of lumber for domestic ports, and 
40,758,629 to foreign ports covered by bureau 
certificates, 


TACOMA, WASH. 


Dec. 24.—Snow and cold weather forced a cur- 
tailment of operations this week in many of the 
country mills near Tacoma and most of the logging 
camps in the district have closed until after the 
Christmas holidays. A number of the local water- 
front mills were forced to shut down for several 
days when the pipe line supplying them with water 
was broken by a log jam which was driven against 
the trestle by a severe gale. Being without fire 
protection the mills were forced to shut down until 
the line was repaired. A majority of the local 
mills will continue operating during the holiday 
season this year, closing only for a day or two at 
Christmas and New Year’s. 

Tacoma waterfront mills reported heavy ship- 
ments by steamer for different ports during the 
last week, which has been one of the heaviest on 
record. Among the carriers which carried lumber 
cargoes from the port are the Liberator from the 
St. Paul mill for Boston; the Tiverton from the 
Defiance mill for California; the Saginaw from the 
Tidewater mill for California; the Brush at the 
Commercial dock for New York; the Cricket at the 
port dock for California ; the Usui Maru and Yoko 
Maru from the port dock with more than 6,000,000 
feet between them for Japan; the Stanwood from 
the Dempsey mill for California; the Willfaro at 
the port dock for the Atlantic coast; the Kenkon 
Maru at the port dock for Japan; the City of 
Spokane from the Puget Sound mill for the Orient ; 
the Knoaville City at the port dock for the Atlantic 
coast; the Andrea F. Luckenback at the St. Paul 
mill for the Atlantic coast; the Everett from the 


<= =n 
port dock for California; the Phyllis from the De. 
fiance mill for California. 

November shipments of lumber from the po: of 
Tacoma totaled 28,776,035 feet, according ty the 
monthly report of the city harbormaster. ‘his 
lumber was valued at $531,000. 

The first shipments of lumber from British (o- 
lumbia to be received at the port docks here for 
storage arrived this week. Reports from Cana. jan 
mills are to the effect that there will be a co) 
erable amount of this business in future, 

R. M. McCormick, of Cherry Farm, Pa., 
George A. McCormick, of McCormick, Wash., 
of whom are connected with the McCormick | 
ber Co., arrived in Tacoma this week from the | 
on their way to McCormick. Business in the 
ber industry is improving, they both said, 
they expect a real revival after the first of 
year. 

The Wollochet Bay Lumber Co. at Gig Ha: 
is now operating at full capacity, chiefly on J.) 
anese squares and lumber for the Atlantic co: s 
and California. 

The Tacoma Retail Lumber Yards has adie 
fuel department to the plant and is planning 
construction of coal bunkers for the sale of coa 
retail in addition to the fuel wood now « 
ried. 

The Chesser Lumber Mill at Morton has reopen 
and is operating at capacity. Other mills in the 
district are resuming operations after being shit 
down since last spring. The Mutual Lumber «o 
and the Bucoda Shingle Co., at Bucoda, have r 
sumed operations after a shutdown enforced by t!i 
high water which prevailed ten days ago. 


SPOKANE, WASH. 


Dec, 24.—T. J. Humbird, president of the Hun 
bird Lumber Co., of Sandpoint, Idaho, and th: 
Weyerhaeuser Sales Co., of Spokane, made th: 
following cheering statement today: “My impre 
sion is that this Christmas day approaching is on 
on which we may all enter with a fine spirit o 
thankfulness. In business, we are moving toward 
better days. It is a time for rejoicing and looking 
forward hopefully, and I believe we of the Spokan 
country may do this without reservations.” This 
reflects the generally optimistic viewpoint of In 
land Empire lumbermen. 

More building permits, mostly for residences 
have been taken out this year than in any yea) 
since 1909, tho there have been several years i! 
which the total co8t has exceeded this year’s, dur 
largely to few large structures being erected in 
1921. The total number of permits issued to dat¢ 
is 2577 compared to 1625 in 1920. ‘The value of 
the 2577 permits this year is $2,104,632 as com 
pared with $3,036,334 in 1920, partly due to 
lower costs this year. 

The McGoldrick, Lumber Co.’s mill in Spokane 
shut down today for the winter. The season's cut 
has been 50,000, feet instead of the usual 60, 
000,000. The plah@r will resume early in January. 
About thirty menzge employed in the planer and 
more than two hiff@red in the mill. Today every 
head of a family was given a turkey, all single 
men a box of cigars and candy and a box of candy 
to all the young women employees. 


LAUREL, MISS. 


Dec. 26.—The greatest factor in the southern 
pine market is the very apparent faith in the 
future, of which most manufacturers are possessed 
This spirit is of more significance in view of th: 
rather disappointing period just passed, durins 
which there has been a general loss, both in prices 
and demand. 

A canvass of the local situation shows that th: 
large shippers have adopted the policy of cleaning 
up the fag ends of their order files, and are taking 
on new business very cautiously, feeling that there 
will be a material improvement soon after Jan. 1. 
Contrary to the expectation of many, the recent 
softening of prices has been more marked in the 
upper grades. 

Export is still holding its own, some new orders 
having been booked at the same prices effective 
thirty days ago, differentials on the several aver 
ages being well maintained. 

Two prominent lumbermen of this section are 
closely affiliated with the Commercial Nationa! 
Bank & Trust Co., which opened its new home Dec 
17—S. M. Jones, manager, and R. C. Schulz, sales 
manager of the Gilchrist Fordney Co., who are serv 
ing the bank as president and director, respectively. 

qardiner Park has been selected as the site o! 
the new $100,000 high school building, and con- 
struction will begin as soon as plans can be decided 
upon. For many years this park was known as 
Kalmar Park, but upon the death of George S. 
Gardiner the name was changed as a fitting 
memorial to him. The plot contains about twenty 
acres, and it is planned to improve and equip it 
in an attractive manner. 
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MOBILE, ALA. 


Dec. 26.—With the exception of the large export 
rovement of lumber, the local market has been 
yiiet this week. Southern pine prices remain 
‘bout the same as a week ago, while the demand 

slightly off, due to some extent to the holiday 
season. Yard and shed stocks continue to ac- 

ilate on the mill yards, tho a number of the 
ills are closing down for the holiday season. 

Two or three cargoes of cross ties have been 

ided here for the north Atlantic this week, and 
‘he vessels will sail within a day or two. One 
her vessel is loaded with timber for New York 
and will sail during the coming week. She has 
out 1,000,000 feet of pitch pine timbers on 
yard, 

Plans of the Department of Commerce for aiding 
ie export lumber business were explained to local 
xporters here on Thursday of last week by Axel 

Oxholm, chief of the lumber division. Mr. 
‘ixholm came here from New Orleans, left for 
ensacola and Jacksonville, and will return to 
Washington by way of the West Indies. 


ORANGE, TEX. 


Dec. 26.—A holiday calm prevails in the lumber 
market. The demand is expected to liven up mate- 
rially after Jan. 1 insofar as retailers’ orders are 
oncerned. Oil field and railroad orders continue 
‘o come in with gratifying rapidity and for rather 
large amounts. The export situation is exemplified 
y the fact that Orange sent out during the first 
three weeks of the month 5,210,647 feet, about 
equally divided between Buenos Aires and South 


\frica, 
WARREN, ARK. 


Dec. 26.—Prices in the main have eased off a 
little and demand has not been any more active 
than last week. The largest reductions are in the 
items of common; uppers have not suffered much 
except in bundled stock. B&better flooring has 
slumped the most, no doubt due to the anxiety of 
some of the manufacturers to put it on the mar- 
ket. This week’s bookings were slightly larger 
than last week’s. Inquiries for spring delivery are 
heavy and some orders are being accepted. Most 
orders booked are for immediate shipment. There 
is some inquiry for industrial stock, and the rail- 
roads are buying a little. 

Hardwood prices remain above recent levels, 
but the demand is not very strong. Uppers are 
scarce and high. Hardwood flooring prices are 
strong and demand for them is good. 

The Southern Lumber Co., of this city, has shut 
down its sawmill for two or three weeks for 


repairs, 
NORFOLK, VA. 


Dec. 26.—Some wholesalers report that business 
done during December was the best of the year. 
The same is true with regard to some retail yards, 
altho many others found December a little bit 
duller than November. The average struck is 
much better than anybody expected. Several large 
companies say they are not getting many orders 
right now but are swamped with inquiries, and 
which can only mean that buying very shortly will 
again be brisk and that the slight surplus of cer- 
tain items now carried by the mills will quickly 
be wiped out. Those mills in position to make 
prompt shipment will get a good share of business 
during January without much dickering as to 
prices, as yards have little stock on hand. Mills 
are sending back orders every day offered at low 
prices. Bookings during last week were smaller 
than those of the week previous. 

Sales of 4/4 edge No. 2 and better during last 
week were slightly larger. Circular sawn stock is 
being bought at lower prices in preference to band 
sawn, kiln dried material. The same is true 
regarding No. 2 and better stock widths. There 
is still a good demand for No. 3 stock widths. Some 
lower prices have been reported, but many mills 
hold firm because of having little, if any, to offer 
for prompt shipment. Nos. 1 and 2 bark strips, 
4/4 rips and miscuts are becoming more active 
and can not be bought in large quantities. No. 3 
4/4 edge is moving a little slowly. Prices of good 
rough lumber show little change. 

Sales of 4/4 edge No. 1 box recently have been 
light, altho the demand is picking up for this 
item dressed and resawn. Many mills are taking 
care of regular customers by letting them have 
three to five cars at a time. No. 2 4/4 edge box is 
still active, being wanted worked in some manner. 
No. 2 box, 4/4x6-, 8- and 10-inch, is being actively 
inquired for but is hard to buy. No. 1 stock box 
is a little quiet in the rough, but demand for 
dressed and roofers tends to keep the mills pretty 
well cleaned out. Box barks are moving actively 
in small lots. Prices of some low grade stock 
have softened a little. 

While there has been a further slight decrease 
in the total sale of flooring, ceiling, partition and 


dressed stock boards during the week, No. 4 flooring 
and No. 2 and better, 7s-inch ceiling and roofers 
appear to be moving a little more actively. Large 
yards are scouring the country for low roofer 
prices. Planing mill men feel optimistic and are 
getting their stocks in better order. Prices of 
dressed lumber show little change. Building pros- 
pects in Norfolk are bright. Contractors are get- 
ting much work lined up and expect a brisk period 
very shortly. 


SHREVEPORT, LA. 


Dec. 26.—After a few days of active demand 
last week, a period of comparative quiet has fol- 
lowed. A good deal of inquiry for lumber is 
floating around. There is also a slight tendency 
on the part of the mills to demand better prices. 
Stocks are badly broken at the big mills and there 
are very few of the smaller mills that have any 
stock to speak of. If a heavy and sudden demand 
does appear shortly, the mills will not be in posi- 
tion to take care of it, and advances will occur 
quickly. During last week shipments fell off to a 
marked degree. Most mills are closing down for 
the holidays, and some for general repairs. Some 
large mills are having boilers inspected and other 
work done that is interfering somewhat with the 
volume of output. Heavy rain in the last few days 
thruout the South has also had some effect on 
output, especially at the smaller mills. 


HATTIESBURG, MISS. 


Dec. 28.—Production for the week will be less 
than any other week during the year, as practically 
every mill will be down at least half the week and 
others the entire week. Orders for a number of 
items were hard to place last week, as most mills 
seem to be well stocked with orders. Assortments 
are still very badly broken, 

The C. & R. Lumber Co. at Blodgett, Miss., is 
making repairs and additions to its plant which 
will increase its capacity, and it is understood that 
it will soon begin the erection of a large new 
plant. 

The Virgin Pine Co., of Piave, Miss., will start 
its mill Jan. 1 after letting it remain idle for the 
last six months. 

The L. A. Cowan Lumber Co., of Reba, Miss., has 
taken charge of the operation it purchased from 
the McWilliams Lumber Co. at Walley, Miss., and 
will continue it at full capacity. 


TUSCALOOSA, ALA. 


Dec. 26.—The market has been quiet during the 
last week and evidently buyers are waiting for the 
turn of the year before placing business. There 
has been no change in prices. Several large yards 
are asking for quotations on big blocks of stock 
for shipment next year. The weather is not good 
and production is being curtailed on that account. 


JACKSON, MISS. 


Dec. 26.—Most pine mills were closed down for 
the Christmas holidays. Production has also been 
retarded by heavy rainfall during the last few 
days. Inquiries are coming in quite freely for 
large lines of stock for spring delivery. The larger 
yards in the North, which always look forward 
in their buying, are sending out lists and placing 
orders when they find a weak spot, with the result 
that dry stocks in the South are being rapidly 
absorbed. It is understood that many northern 
buyers are contemplating trips thru the South right 
after the first of the year. Large wholesalers are 


also feeling around for good blocks of stock. Local ~ 


sales offices do not expect much activity until 
about Jan. 5, and they are clearing the decks for 
big business, 

Jacob Klumb, of the Finkbine Lumber Co., spent 
the Christmas holidays with his son, C. E. Klumb, 
sales manager of the Finkbine Lumber Co. Mr. 
Klumb, sr., will remain in Jackson a few days 
and then spend some time at the Wiggins and D’Lo 
plants. He has been in Missouri the last six 
months looking after the interests of his com- 


NEW ORLEANS, LA. 


Dec. 26.—Most of the local lumber offices were 
closed all or part of today, business in general 
being suspended to give employers and employees 
the usual Christmas holiday. 

Advices from Monroe, La., say that A. Gammill 
has purchased an interest in the Moore Lumber Co., 
of Eldorado, Ark., becoming a partner of A. 8S. 
Moore, and that the name of the concern will be 
changed to the Moore-Gammill Lumber Co. Mr. 
Gammill has been in charge of extensive lumber 
interests in Union County, Ark. 

It is announced that the Louisiana Celotex Co. 
has expanded its capital by an authorized issue of 
$50,000 in bonds, which are being taken up by 
the company’s stock and security holders. The 
proceeds will be used to build an addition to its 
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Rough Piling All Lengths 
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THE 
Urania Lumber Company, Ltd. 


Manufacturers of 


Long Leaf Yellow Pine 


Railroad Construction and Car Material 
Long and Heavy Joists and Timbers 


Urania, La. 














RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
| We Grade it Right and Ship it Cech. | 








POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 











ROUGH AND DRESSED 


Cypress Lumber | 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 


Manufacturers ypress Co. 
Sorrento, - - Louisiana 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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FERRY-BAKER LUMBER CO. 


We Talk Quality 


because we are sure of our ground. For 
many years we have catered to the Eastern 
trade. Today we're setting the pace for 
quality and value in 


Vertical Grain and Flat Grain 


Fir Flooring 
vetal FIR STEPPING 2%, 


Fir Lumber, Hemlock Boards and Shiplap 





and we want you to share in the selling 
possibilities of our products. Remember 
we brand all of our uppers ‘‘ Electric 
Brand’’. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Go. 


General Office and Mills, EVERETT, WASH. D 
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LONGFIR JOISTS — 
“0 BIG TIMBERS © 


ASHINGTON FIR CEDAR AND SPRUCE 


CALIFORNIA REDWOO 
RED CEDAR SHINGLES 


H.B.WAITE LUMBER CO. 


MINNEAPOLIS, MINN. . 





YARDS: 
Minnesota 
Transfer 











Collections by Retail Lumber Dealers 4 srs 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business, These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 
Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 


plant. The company, which began the operation of 
its plant at New Orleans last August, manufactures 
building board from bagasse, the waste product of 
the cane sugar mills. 

Reports from northern Louisiana indicate that 
a church building “boom” is well under way in that 
section. With a number of new churches already 
in process of construction, fund raising campaigns 
for others are being vigorously pressed with a view 
to financing building operations later in the winter 
or during the early spring. 

The L. N. Dantzler Lumber Co.’s mill at Howi- 
son, Miss., is scheduled to resume operation on 
Jan. 2, provided there is sufficient rainfall mean- 
while to fill its log pond. The plant has been idle 
for many months, tho during the shutdown im- 
provements and repairs have been made on quite 
an extensive scale. 


ATLANTA, GA. 


Dec. 26.—A widespread resumption of activity 
at the southeastern mills during the first three or 
four months of 1922 is expected by the lumbermen 
of this section, with production virtually at normal 
again by the latter part of spring. It is generally 
believed that the January meeting of the Inter- 
state Commerce Commission will result in a down- 
ward revision of freight rates, probably effective 
some time in April, and if this happens it will 
serve to bring the lumber industry in this section. 
at least, more rapidly back to a normal condition 
than any other factor. Mills have not been able 
to operate and show a profit with the present 
excessive freight rates in vogue. 

Southern pine and hardwood prices remained 
virtually stable the last two weeks of December, 
but the tendency is upward and many items are 
expected to advance 5 percent and more early in 


1922. 
NEW YORK, N. Y. 


Dec. 26.—-Optimism pervades the lumber market 
in New York as a new year dawns. Judging by the 
outlook, the lumber movement in 1922 will have a 
scope more comprehensive than ever has even been 
dreamed of in the past. For the last three months 
elaborate preparations have been made for the 
sending of enormous shipments of lumber into the 
metropolitan areas. These preparations are re- 
flected in scores of interviews obtained for the 
AMERICAN LUMBERMAN from manufacturers of the 
Pacific coast States who have crossed the conti- 
nent to make preparations for new business in the 
East. On the other hand, the distributers of New 
York City and vicinity have extended their facili- 
ties. Even now two great lumber terminals are 
in process of construction on the Jersey Shore, 
most of the large shippers have made elaborate 
contracts for bottoms in which to get their prod- 
ucts into the local market, and firms that never 
before considered handling lumber from the West 
have made new arrangements that will enable them 
to cope with competition of any kind that may 
arise. Preparation that is being made for the 
receipt and distribution of western products, how- 
ever extensive, should not cause the student of 
the local lumber situation to overlook the fact 
that in the southern States and in Canada the 
manufacturers are also busy. Mills in the Caro- 
linos, Georgia, Florida and other southern States, 
as well as those across the international boundary 
line, will enter spring business with a zest that 
has been lacking since the aftermath of war gave 
American industry a severe setback. 

Little wonder that the lumbermen of America 
are casting their eyes as one on the business to be 
developed in this great metropolitan area, for 
building forecasts surpass anything the greatest 
of cities has known. Regardless of wage schedules 
and a shortage of skilled labor, contracts have 
been let for hundreds of houses in all sections of 
the Greater City and in the suburbs, and the past 
has proved that nothing in this line has stood in 
the way of completing contemplated jobs. A note- 
worthy fact in connection with new construction 
is that frame houses outnumber those in which 
specifications call for brick. Especially in the 
Bronx and in Queens County, 1- and 2-story frame 
houses are the rule, and in many localities 
long rows of these houses will arise shortly after 
1922 comes into being. The manner in which 
building activities have kept up even into the 
Christmas period has amazed those engaged in 
every phase of construction work. Many projects, 
be it said, got under way in the week preceding 
Christmas. 

An interesting aspect of the situation is that 
lumber supplies have reached a point somewhat in 
excess of orders, attributable to preparations for 
spring and to an expected change in the price 
situation. Opinion generally is that by spring the 
market will be on a firm foundation, with normalcy 
an assured fact. 

Industries are very quiet. As evidence of 
this the box business has fallen off to a consid- 
erable extent in the last two weeks. The longleaf 
pine mills have shut down over the holidays and 


reports here are to the effect that they are 
fairly well stocked. In some instances they 
selling lumber for what they can get. 

A number of boats are on the way from the 
Pacific coast on which are loaded large quantities 
of spruce. Among the boats loaded at Gray’s Tlar- 
bor and on the way are the Springfield and the 
Deerficld. The Brush is now loading at Gray's 
Harbor with three million to four million feet of 
spruce. 

The following telegram received this week from 
the Coast by a local distributer gives a good idea 
of conditions : 

“Spruce mills down. Will not operate befvre 
Jan. 1. All west Coast products looking \ory 
strong. Believe we are going to have to get up 
about $22 mill on this class of business.” The ;\ 
lowing telegram was received with reference 
inquiries for half steamer cargo, 2,000,000 feet : 
“Reference deal. We want to work with them but 
believe better delay chartering at this time account 
very unsettled conditions on Coast. Lumber ad 
vancing every day and don’t want to obligate on 
prices until after Jan. 1. In our opinion common 
will see an advance of close to $5 on fir, spruce 
and hemlock. Logs advanced Gray's Harbor tod: 
to $12, $17 and $26, which is an average advance 
of $3.” 

Shingles are expected to start moving about 
the middle of January. Lath, which had been se! 
ing at high prices, have had quite a slump in the 
last six or eight weeks, Eastern and Coast spruce 
lath are quoted in the harbor here at $8. The 
following are a few prices on shingles, based on t}): 
new freight rates effective Dec. 24: British Co 
lumbia perfection, $7.15; 18-inch eurekas, $5.82 
16-inch extra clears, $4.81. All rail shipments 
Southern pine prices are tightening. Pacific fi: 
average yard schedule, ship’s side, is selling at $35 
rough ; dressed at $33.75. Pacific spruce, average 
yard schedule, ship’s side, $36.50 rough ; dressed 
$35. 

Edward 8S. Carr, of the Thomas A. Wagner Real 
Estate Co., Richmond Hill, reports that the Christ 
mas holiday lull has hit the lumber market hard 
This concern deals heavily in tax exempt houses 
1- and 2-family, all frame. Mr. Carr said: “Pros 
pects are very bright for the spring. We have num 
bers of foundations for houses completed and expect 
to be building all thru the winter. There is still « 
very encouraging demand.” This concern builds 
its own houses almost entirely of spruce. 

G. Gilbert Kulp, president of the Kulp Lumbe: 
Co., of Shamokin, Pa., arrived in New York today 
to look over conditions in the lumber market 
On his semiannual trip to his New York office. 
which is in charge of C. B. Thompson, Mr. Kulp 
will confine himself strictly to business and _ his 
stay will be very limited. This company has 
twelve portable mills in Pennsylvania cutting fo 
the mine trade. Mr. Kulp reports that the mills 
are unusually busy for this time of the year. This 
company handles shortleaf and longleaf pine, whit« 
pine, Pacific coast fir, spruce and hemlock, and al! 
domestic hardwoods. Mr. Thompson said: “Busi 
ness is easy now and the market is showing no 
signs of strengthening. I expect bigger things nex! 
spring. Considering the holiday season, the «de 
mand is holding up wonderfully.”” Among other con 
cerns the New York office represents Crowley \ 
Co., Spokane, Wash.; the Redwood Manufacturers 
Co., of Pittsburg, Calif., and G. W. Gates & Co.,. 0! 
Portland, Ore. The main office of the company i- 
at Shamokin, Pa. 

Secretary W. W. Schupner, of the Nations! 
Wholesale Lumber Dealers’ Association, announces 
that on Feb. 1 the offices of that association will be 
moved from 66 Broadway to the Liggett Building 
41 East 42nd Street. Association headquarte! 
have been maintained at 66 Broadway for mor 
than twenty-one years, during which time the Man 
hattan Life Building really has become a landmarh 
in the lumber industry. However, for some tim: 
the drift of the metropolitan lumber section ha> 
been uptown and, inasmuch as the facilities at 6' 
Broadway have proved inadequate, Secretary Schu 
ner has decided that with the larger and lighte 
space available in the Liggett Building the asse 
ciation offices will be in position more efficient]) 
to cater to the needs of the membership. 


BALTIMORE, MD. 


Dec. 27.—The steamer A. L. Kent, bringing no 
less than 5,000,000 feet of lumber, 3,000,000 
shingles and 300,000 lath from the north Pacifi: 
to the Weyerhaeuser Timber Co.’s depot at Fair 
field, South Baltimore, got in today, and its arrivai 
constitutes an event in the lumber trade, for th: 
reason that this is the biggest cargo of lumbe! 
ever landed here, not to mention the shingles ani 
lath. The cargo is not intended for export, Col 
James E. Long, manager of the Atlantic coas' 
branch of the Weyerhaeuser concern says, but wil! 
be distributed in the domestic market, with othe! 
big shipments to follow. 

Much interest is manifested here in the report 
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rom Philadelphia that Maurice W. Wiley has sold 
his interest in the Sterner Lumber Co. and resigned 
s director and president in order to engage in 
susiness on his own account and under his own 
name. Mr. Wiley was for years the representative 
f the Wiley-Harker interests in this city. Later 
he associated himself with R. Baldwin Homer as 
he Wiley-Homer Lumber Co., and still later he be- 
ame identified with Philadelphia concerns. He 
vas a member of the Baltimore Lumber Exchange 
ind took a prominent part in association activities. 

Despite the advent of the holidays the last week 
yas not quite barren of visits from lumbermen. 
\mong the callers was W. E. Dowding, represeut- 
ng Churchill & Sim, the well known London firm. 
Mr. Dowding stated that it was his intention to 
proceed south, visiting the mills in that section, 
ind that he would stay in the United States long 
‘nough to attend the annual meeting of the Na- 
tional Lumber Exporters’ Association the latter 
part of January. 


PHILADELPHIA, PA. 


Dec. 26.—The last week has naturally been one 
f small business, but still some of the wholesalers 
report that some yards are ordering to fill in their 
stocks. The weather has been such that there has 
necessarily been a slackening of outside work, but 
there is still enough activity in building lines to 
keep all the mechanics busy. Home building is 
and will be more active in the suburbs than in the 
city. In this section the planing mills, trim men 
and cabinet makers are all comfortably busy ; furni- 
ture men are doing a good business, with orders 
coming in faster, and the big industrials and rail- 
roads buying in fair volume for long needed re- 
pairs and immediate necessities. Supply may 
catch up to demand a little during the end of the 
year quietness, but no one scems to think it will 
do so to a degree that will affect the market much. 
Dry hardwoods of the better grades are still 
scarce, and the lower grades are moving at a rate 
that is reducing the offerings. 

Oak items, hardwood flooring and gum seem to 
be in greatest demand, but there is still a market 
for chestnut, birch, beech, maple, ash, basswood, 
poplar, cherry and mahogany at good prices. White 
pine is not moving as fast as some of the dealers 
would like, but the market is steady and strong 
for all kinds. Hemlock is scarce, and lists are 
badly broken, with some dealers sold out for the 
season. Cypress is moving at good prices and in 
tair volume. Spruce is moderately active at steady 
prices. Southern pine is in good demand at strong 
prices in timbers, flooring and boards, with small 
sizes moving better. North Carolina pine is sell- 
ing in good volume, with flooring, roofers, box and 
sizes all being reduced in offerings, and even bark 
strips moving in increased volume. Lath are 
strong in demand and price and are active. 
Shingles are strong but a little less active than 
for the last two or three months. 

The W. N. Lawton Lumber Co. has been selected 
as exclusive selling agent for the Bradley Lumber 
& Manufacturing Co., which operates a band and 
planing mill at Ashepoo, S. C. It is a large ship- 
per of North Carolina pine and hardwoods, which 
it sells in straight or mixed cars, and the Lawton 
company will move a large volume of its lumber 
in this territory. 

Hugh Mcllvain announces that beginning Jan. 3, 
1922, he will engage in the lumber business with 
offices in the Crozer Building, 1420 Chestnut Street, 
under the name of Hugh MclIlvain. He will handle 
all kinds of lumber in carload lots, making a spe- 
cialty of hardwoods. The death last year of Mr. 
Mellvain’s brother, the late J. Gibson Mcellvain, 
dissolved the firm of J. Gibson McIlvain & Co., in 
which Hugh Mcllvain had been a partner since 
Jan, 1, 1888, and as a result Hugh MclIlvain’s 
interest in the firm was liquidated and the busi- 
ness of the old firm was continued by the remain- 
ing partners. Since that time Mr. MclIlvain has 
not been connected with the lumber industry. 


DULUTH, MINN. 


Dec. 27.—It is practically a case of marking 
time with lumber dealers in this territory. It is 
thought that building work will be on a large 
scale next spring. Architects estimate that 
plans for projects in this city entailing an aggre- 
gate outlay of $1,500,000 will be put out for 
figures by March 1. That estimate does not in- 
clude house building operations, in which a large 
volume of work is regarded as assured. 

Fair inquiry for northern pine lumber has been 
coming out lately, but it has not resulted so far 
in the booking of any notable business. Quota- 
tions are being firmly held in all classes of lum- 
ber. Jobbers handling Pacific coast material 
reported that they have been receiving few no- 
tices of transit cars for some time, indicating 
that the market out there has been cleaned up. 

No improvement has been shown in woods 
operations in this territory, and as paper mill 
companies are not showing any disposition to 


increase their original price offer, based at ap- 
proximately half of last season's figure, cutting 
of pulpwood is being practically confined to set- 
tlers. Railroads operating in this territory have 
so far confined their purchases of ties to settlers 
on their own lines. Prices named were so low as 
not to offer any inducement to jobbers to put in 
camps. 

The Backus-Brooks interests are building a 
logging railroad thru Itasca and Koochiching 
counties, Minnesota, that will make available 
some valuable timber areas. The line is being 
built from southern Koochiching County toward 
the forest reserve north and west of Lake Winne- 
bigoshish. Pacific coast timber is being used 
for building small bridges across streams. 


VANCOUVER, B. C. 


Dec. 24.—There have been a number of timber 
transfers in British Columbia in recent months, 
most of which have been reported in these columns 
before. Among some of the more recent was the 
purchase by the Brunette Sawmills (Ltd.) of a 
one-half interest in the Lamb Lumber Co., which 
has logging operations and timber on Menzies Bay. 
In this deal the Brunette Sawmills purchased the 
interest of John A. Smith and A. J. Anderson. 
There are some very efficient logging operations 
and excellent old growth timber, and the sawmill 
is assured of a good part of its log needs. The 
Brunette Sawmills is one of the oldest going saw- 
mill plants in the Province. The plant includes 
sawmill, planing mill, box factory and shingle 
mill and has excellent shipping facilities, both by 
rail and water. The company is owned by the 
Thurston-Flavelle Lumber Co., Port Moody, and 
the Peers & Anderson interests, Vancouver. The 
president of the Brunette Sawmills is R. J. Thurs- 
ton and the two vice presidents are Aird Flavelle 
and Ross Peers. <A. D. Anderson is manager of 
the company. 

The Thurston-Flavelle Lumber Co.. of Port 
Moody, B. C., is another of the companies buying 
timber during the last few months. This company 
purchased 85,000,000 feet of old growth fir and 
cedar near the head of Burrard Inlet and directly 
tributary to its cedar plant at Port Moody. The 
timber was bought from the British Timber Corpo- 
ration (Ltd.), Vancouver. 

R. H. Underhill, owner of the Underhill Lumber 
Co. (Ltd.), with offices in the Dominion Building, 
this city, in speaking of lumber trade conditions, 
past, present and prospective, stated that during 
the latter half of last year there had been very 
little business from eastern Canada and that rail- 
road buying had been very ‘poor in British Co- 
lumbia. However, he said that there was more 
building in Vancouver and suburbs last year than 
for ten years; also that the export business with 
Japan, China and California had, with this local 
business, been the salvation of the mills of the 
Province. The Underhill Lumber Co. is making a 
bid for Atlantic seaboard business and will load 
2,000,000 feet of 14-inch scant dimension in Febru- 
ary for New York. Mr. Underhill said that as far 
as the Canadian prairie trade is concerned, the 
British Columbia manufacturers might as well 
write off three-quarters of the year 1922, as there 
are no crops and no buying power. He looks for a 
fair trade from eastern Canada and in his own 
business is catering to United States trade and 
eastern Canada. The Underhill Lumber Co. is a 
general wholesale lumber concern and in addition 
manufactures cedar lumber. The company is op- 
erating a sawmill on contract, cutting cedar, and 
also buys a great deal of rough cedar from outside 
mills. This is remanufactured at its factory 
in Vancouver, which makes cedar siding and 
bungalow siding especially, which the company 
ships in either straight or in mixed cars with 
shingles. 

W. H. Crowe opened offices Dec. 1 at 811-12 
Metropolitan Building, this city, where he will con- 
duct a general wholesale lumber and shingle busi- 
ness. ‘Willie’ Crowe, as he is affectionately 
known among the many lumbermen of the British 
Columbia district as well as quite a large part of 
the consuming territory, is one of the most popular 
men in the lumber fraternity. He has been asso- 
ciated with the Day brothers in the Federal Lum- 
ber Co. here for the last eight years. Prior to that 
he was with the Robertson & Hackett Co. in its 
mills here, where he gained practical lumber ex- 
perience as a manufacturer. Mr. Crowe is very 
happy at the reception he has received on break- 
ing into business for himself. Many congratula- 
tory letters and ’phone calls have greatly pleased 
him. 

The Dmpress Lumber Co. (Ltd.) is the name 
of a new Vancouver wholesale lumber company 
which began operations about Nov. 1. This com- 
pany was organized by G. S. Raphael, who is a 
lumberman of many years’ experience and a wide, 
favorable acquaintance with all branches of the 
industry in British Columbia. Mr. Raphael was a 
practical lumber manufacturer, having been for 
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Davenport 
Hotel 


SPOKANE, U.S.A. 


The Meeting Place for the 
Business Interests 


the Inland Empire 


Rates, $1.50 up 


THE frame of this house as “One of America’s Excep- 
Lee Hotels” is based upon far more than its archi- 
tectural and artistic excellences—as unusual as they are. 
Modern rates, service—by no means dependent upon 
the price of room engaged—Devoid of formality. 
If a prominent lumberman is in town you 
will doubtless find him registered here. 


Davenport Hotel Company 





L. M. DAVENPORT, President. 
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One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including ing; unusual 
methods of rechecking extensions and other val- 
uable information on making correct estimates, 

Bound in Cloth," Price 92.00 Postpeld 
ORDER YOUR COPY TODAY 
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many years manager of the big plant of the North 
Pacific Lumber Co. at Barnett, B. C. He is an 
engineer and a graduate of McGill University. 
After leaving the university he went into the em- 
ployment of a sawmill company as millwright and 
later became mill superintendent, from which posi- 
tion he went to the management of the North Pa- 
cific plant. Later he was manager of the Brunette 
Sawmills (Ltd.), of New Westminster, B. C. After 
organizing his new wholesale business Mr. Raphael 
made a five weeks’ trip to eastern Canada and the 
eastern States, visiting Montreal, New York and 
other important centers. On his trip he investi- 
gated conditions and made selling connections for 
his company. 


HOUSTON, TEX. 


Dec. 26.—The new year will be one of pros- 
perity for the lumber industry in the United 
States is the opinion expressed by John H. Kirby, 
president of the National Lumber Manufacturers’ 
Association. “We are entering the new year,” 
Mr. Kirby said, “with the mills stocking less 
lumber than they have had on hand since the war 
period, and indications are that the demand dur- 
ing 1922 will amount to a scramble for stocks that 
will almost equal the state of affairs at the close 
of the war. It is to be expected that the price of 
lumber will reach a level that will make the busi- 
ness profitable for manufacturers, but the price 
will hardly reach the levels that obtained at the 
time of the greatest inflation. Labor conditions 
have pretty well adjusted themselves and the men 
at the mills, except for a few agitators among the 
leaders, are satisfied with their wages and work- 
ing conditions.” 

Locally there was little business during the 
week preceding Christmas. The closing of many 
mills for general repairs and overhauling will fur- 
ther deplete stocks. Timbers have continued in 
extraordinary demand and prices for them are 
inclined to strength. The weather continues good, 
and building permits issued in the several cities of 
Texas indicate that the building program has not 
slackened in this State. Stocks of both retail 
yards and mills are short. 

The hardwood market has been very quiet for 
the last two weeks but, altho shipments have 
been light, stocks are far below normal and the 


millmen are entering the new year with a spipj 
of supreme optimism, 

John Pinnington, of Liverpool, England, rej 
senting Duncan, Ewing & Co., of Liverpool «; 
London, representatives of the South Texas H 
wood Co., of Houston, in the United Kingdom, 

a visitor here last week, being on a tour of 
United States in the interest of his firm. . 
Pinnington said that business has been very quict 
in the United Kingdom during the last year )y 
that a revival is expected after the first of : 


year. 
MINNEAPOLIS, MINN. 


Dec. 28.—Sales forces of Twin City wholes 
concerns are enjoying Christmas cheer, and h: 
little else to do pending the taking of invento: 
by retail yards. Their canvass of the situat 
leads to the belief that nearly all yards h: 
reduced their stocks to a very low point, so t 
in spite of dull buying they will have to put 
replacement orders. Such buying will be ¢ 
ultory and on a smaller scale than usual, it 
expected, but will be sufficient to keep things m 
ing during the winter months. 

W. R. Cram, president of the Siler Mill ¢ 
Raymond, Wash., was a business visitor here }; 
week and reported the company’s mills enjoying 
excellent trade in southern California territory. 

Andrew A. D. Rahn, of the Shevlin-Carpent: 
Clarke Co., was elected Friday night as imperi 
potentate of Zuhrah Temple, the local Shriner o: 
ganization. The office is of unusual importan: 
this year, as the Temple is codperating with th: 
national organization in building one of th 
Shriners’ hospitals for crippled children. Groun: 
already has been broken for the building. 

O. J. Brendgord, who has been handling sale: 
for the J. Neils Lumber Co. out of Libby, Mont 
has come to Minneapolis and will travel out of this 
city, selling for the Libby concern and also for its 
mill at Cass Lake, Minn. He will be associate: 
with S. C. Close, the company’s sales representa 
tive here, and will cover Minnesota and the Da 
kotas. 

J. W. Phillips, representing the East Oregon 
Lumber Co, in this market, is spending the holiday 
week with a brother at Table Rock, Neb., his old 
home. 





Foreign Fields for 


(Concluded from Page 64) 


civil engineers the following increases have been 
noted : 


Cubic meters 
2,800,000 


, 


Shipping 
Replenishment of prewar stocks 


Total increase 5,116,000 


France, Germany and Belgium have been in- 
clined recently to pay higher prices for Finnish 
timber than United Kingdom buyers and are princi- 
pally responsible for buying the Finnish output. 
In Sweden, on the other hand, prices have been 
higher because of the greater cost of production, 
and there was a tendency on the part of Swedish 
mills to shut down, so that it is stated that the 
production of sawn goods in Sweden this winter 
will not be more than 20 to 25 percent of the aver- 
age, while the forest operations, which will affect 
the output in 1923, will be reduced perhaps to an 
even greater degree. 

It is not believed that much lumber will be im- 
ported from Russia. During the last week one 
cargo, of about 750 standards, arrived from Petro- 
grad, and two, of about 2,000 standards, came from 
Archangel. 

Weather reports from the North state that ice 
is expected to close the northern ports rather 
earlier than usual, as it is exceptionally cold over 
northern Burope for this time of year. 

Demand for American Lumber Probable 

It therefore seems probable that there will be a 
greater demand in the United Kingdom for Amer- 
ican timber in 1922-23 than ever before. 

Recently a meeting was held in London of thir- 
teen associations of the United Kingdom, repre- 
senting both employers and employees of lumber 
manufacturers, to consider what could be done 
toward alleviating injury to the trade caused by 
increased importation of box shooks. The meeting 
was not open to the public or to the press, and it is 
only known that a committee was appointed to con- 
sider what steps could be taken to give effect to 
the views expressed and report at an early date. 

BBB 


Active Movement from Mobile 


Mosiix, ALA., Dec. 27.—Exports of forest prod- 
ucts from Mobile during the last two weeks have 
been the greatest of any other fortnight this year, 
and approaches the record for any similar period 
in the history of Mobile. The total exceeded 11,- 
000,000 feet, with nearly 150,000 staves, cooperage 


Industrial Endeavor 


shook for 14,500 complete barrels, 1,240 barrels of 
rosin and 500 barrels of turpentine. Exports for 
the week ended last Saturday amounted to more 
than 7,000,000 feet, as follows. 


Pitch pine timber—Genoa, Italy, 3,509,872 feet : 
Naples, Italy, 397,000 feet ; Havre, France, 295,000 
feet; Civita Vecchia, Italy, 575,000 feet; total, 
4,776,872 feet. Pitch pine lumber—Genoa, Italy. 

,000 feet; Havre, France, 115,000 feet; Ant- 
werp, Belgium, 736,000 feet; Huelva, Spain, 302, 
000 feet; Santiago, Cuba, 286,000 feet; total, 
1,532,000 feet. Pitch pine saps—Genoa, Italy. 
24,139 feet. Southern pine lumber—Naples, Italy 
80,000 feet; Cape Haitian, Haiti, 191,616 feet: 
Aguadilla, Porto Rico, 377,000 feet; total, 648,616 
feet. Hardwood lumber—Los Angeles, Calif., 14,- 
000 feet; Oakland, Calif., 38,950 feet; total, 52,- 
950 feet. Gum lumber—San Francisco, Calif., 12,- 
160 feet; Barcelona, Spain, 26,000 feet; total. 
88,160 feet. Ash lumber—Mare Island, Calif.. 
3,300 feet. Ash flinches—66,000 feet to Barcelona. 
Spain. Poplar logs—370,900 feet to Havre. 
France. White oak staves—Huelva, Spain, 26,540; 
Cadiz, Spain, 16,581. Red oak staves—Cette. 
Spain, 63,710. 


Exports from British Columbia 


VANCOUVER, B. C., Dec. 24.—Exports of timber 
products from British Columbia in November were : 


Two hundred eighty-five thousand, six hundred 
and fifty-eight feet cedar logs and squares to the 
Orient per ss. Kashima Maru; 11,112 bundles lath 
and 855,692 feet lumber to Australia per sss. 
Yohime Maru; 97,703 feet fir and cedar lumber 
and flooring to Yokohama per ss, Alabama Maru; 
1,555,512 feet lumber and railway ties to Taku 
Bar, China, per ss. City of Victoria; 278,081 feet 
cedar lumber and squares to Japan per ss. Barry- 
more; 11,600 bundles shingles and 60,000 feet fir 
timbers to New York per ss. Bessie Dollar; 36,273 
bundles box shook, 944,775 feet fir and cedar logs 
and lumber to Hong Kong per ss. Tyndareus; 20,- 
116 feet pine lumber to New York per ss. Robin 
Goodfellow; 64 bundles cottonwood, 500 bundles 
shingles, 481 bundles box shook, 173,951 feet lum- 
ber and pickets to Sydney per ss. Niagara; 14,891 
bundles box shook, 750 bundles lath, 3,258,001 feet 
fir lumber and pickets to New Zealand and Aus- 
tralia per ss. Canadian Transporter; 48,909 bun- 
dles shingles to New York per ss. Arizonan; 17 
erates doors and sash, 393,071 feet rough and 
dressed fir lumber to Surva and Tongo per schooner 
Speedway; 105,486 feet fir flooring to Japan per 
ss. Arabia Maru; 777,996 feet fir lumber to Japan 
= ss. Hidridge; 150 bundles shingles, 40 bundles 

x shook, 257,757 feet cedar logs and fir lumber 
to Japan per. ss. Tokushima Maru; 250 bundles 
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shingles to United Kingdom per ss. Architect ; 1,999 
iudles lath, 602,672 feet lumber to Australia per 
», Yeikoku Maru; 1,150,113 feet fir, cedar and 

hemlock lumber and flooring to Japan per ss. 

Siberian Prince. 

The lumber exports from British Columbia from 

Jon. 1 to Aug. 31, 1921, totaled as follows: 


Australia 
ina 


‘ew Zealand 
uth Africa 
uth America . 
ROUGE Se PUM e rc cnceccesseecees 
< raits Settlements 
| nited Kingdom and continent 
lantic coast ..... 
l'awaiian Islands 
iilippine Islands . 
Son Francisco 
“in Pedro 


689.070 
11,824,958 
3,768,263 


4,995,260 
1,287,440 


101,624,247 


80,660,952 
orresponding period of 1920........ 55,346,494 
Increase 25,314,458 


New Lumber Export Classification 


Axel H. Oxholm, chief of the lumber division, 
Bureau of Foreign and Domestic Commerce, is 
irculating among the trade copies of that section 
of group 4 of the new classification of exports 
oing into effect Jan. 1, 1922, which covers logs, 
mber, lumber, cooperage, box shook and veneers. 
Mr. Oxholm requests careful study of the new 
chedule, which is entitled “Statistical Classifica- 
tion of Domestic Commodities Exported,” and 
which can be obtained thru the collectors of cus- 
toms or the Superintendent of Documents, Govern- 
ment Printing Bureau, or from the various offices 
of the bureau, at a cost of 5 cents. He further 
points out the necessity for accurate and detailed 
description of lumber and lumber products shipped 
to foreign countries on the Shippers’ Export Dec- 
laration, Customs Form No. 7525, which must be 
filed with the collector of customs at the sea- 
hoard or border port of exit before the goods will 
be cleared. The export statistics are compiled 
from this form and declarations giving incomplete 
descriptions, quantities or value will be returned 
to the shippers for correction, which may result 
in delaying the shipment. Mr. Oxholm therefore 
that shippers will prepare the export 
declaration themselves, instead of leaving this 
work to the forwarding or shipping agents. 

The classification in question, which Mr. Ox- 
holm states is not as complete as he hopes it will 
be next year, follows: 


Group 4—Wood and Paper 


Unmanufactured or Partly Manufactured Wood 
Unit of 


suggests 


Class No. Commodity Quantity 
LOGS AND ROUND TIMBER: 
4002 Oak atc? 
4009 Other hardwoods » St. 
Softwoods— 
4011 Southern yellow pine ~ Ee 
4012 Douglas fir . ft. 
4013 Cedar > £t. 
4019 » 8. 


4021 Oak Sis 
4029 Other hardwoods jo SE. 
Softwoods— 

4031 Southern yellow pine ft. 
OE 6c tn 6k5 cae nwaw eds Cu, ft. 
Cedar Cu. ft. 
Other softwoods jo RE 

Pulpwood 

Railroad ties— 

Hardwood 
Softwood 

Mine props 

Pere Tre oe Cu. 

Telegraph, trolley and_ electric- 

light poles .No. 
Firewood and other unmanufac- 

tured wood . we. £8. 
ft.” means solid volume of actual wood. 

Boards, Planks and Scantlings 

SOFTWOODs : (Board measure) 
Cypress 
Douglas fir 
Southern 
Western yellow pine... 

White pine 
Redwood 
Spruce 

Other softwoods 

HARDWOODS : 
— 


* “Cu. 


M. 
Other hardwoods a 
4189 OTHDR LUMBER .......0..0% -Board ft. 
ee Ree er erry cole 
4192 SHINGLES . f° 


Manufactures of Wood 
COOPERAGE : 
Pe OA Ee ee ee No. 
Staves, slack 
Heading 
Cooperage shooks 


Barrels, casks and 
empty 
Box SHOOK 


hogsheads, 
Ne 


ft. 
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A German View of Export Market 


In a letter to the AMERICAN LUMBERMAN, Karl 
Hein, of Hamburg, Germany, makes the following 
interesting comments on conditions on the German 
lumber market: 

The future of the export trade in American lum- 
ber depends much upon the outcome of the political 
conferences now being held. It is gratifying to 
note that the farseeing business men of America, 
and also of England, realize that a collapse of 
Germany would without doubt bring about the 
ruin of Europe as a whole. America, with its vast 
resources of raw material, must have an _ outlet 
for its surplus production, but Europe, and espe- 
cially Germany, can buy only if the financial con- 
ditions of the peace treaty of Versailles are revised, 
and, with the help of America, we hope that a 
more conciliatory and peaceful spirit between all 
nations will rule at future conferences. Germany 
must be granted long term credits in order to 
fulfill the terms of the peace treaty. The condi- 
tion of Europe is more terrible than the leading 
statesmen seem to realize. I believe the stability 
of the whole structure of Europe depends upon 
whether or not Germany, and also Russia, regain 
normal conditions. 

American lumber, owing to its high quality, al- 
ways has been in demand in Europe, and during 
the first eight months of this year considerable 
quantities of American lumber have been_ imported 
into Germany and the lumber has found a ready 
market. But of late, on account of the exchange 
rate, only small quantities of pitch pine, red pine 
and Oregon pine have been imported, as nobody 
wants to buy at prevailing high prices. As soon 
as the exchange rate goes down or at least has been 
stabilized, enabling merchants to calculate, the de- 
mand will come again. 


~ 


English Lumberman Visits Coast 

Vancouver, B. C., Dec. 24.—F. W. Green, of 
Whittington, Chesterfield, England, is here in con- 
nection with the affairs of the Mill Creek Timber 
Co., Howe Sound. G. D. Scott, of Vancouver, who 
was also largely interested, died suddenly last month, 
which has necessitated Mr. Green’s visit. He 
comes of a family that has been in the lumber busi- 
ness in England for generations. 


The West Coast Export Situation 


San Francisco, CALIF., Dec. 24.—Conditions in 
the export trade are a little quieter, as usual at 
this time of year, but the outlook for 1922 is en- 
couraging. Japan has been a heavy buyer of 
Japanese squares and cedar logs this year, and is 
still in the market. China is buying Douglas fir, 
with prospects for continuing. Financial condi- 
tions are improving in Australia and the outlook 
for business is better than it was. The Douglas 
Fir Export & Exploitation Co. sold 8,000,000 feet 
to Japan this week. 


NEW ENGLAND ARCHITECTURAL MONOGRAPH 


A notable addition to the series of architec- 
tural monographs published by the White Pine 
Bureau, St. Paul, Minn., is No. 6 of Volume 7, 
devoted to the town of Suffield, Conn., and just 
issued. Nine houses are treated of in the mono- 
graph, the text of which was written by David 
E. Tarn and prepared for publication by Rus- 
sell F. Whitehead. 

Beautiful illustrations show the structures 
complete, and numerous smaller pictures eluci- 
date the descriptive matter of the text, which 
describes in ample architectural detail these 
early examples of American architecture. 

In thus presenting the subject of home build- 
ing in a historical way the White Pine Bureau 
is showing in the most convincing manner the 
durabilty of wood as well as its adaptability 
to home building purposes. Merely to glance 
thru this beautiful monograph leaves the im- 
pression that wood, in this case, white pine, is 
the truly American home building material; 
and in many of these early homes are embodied 
elements of beauty in architecture that may 
properly be worked into modern plans. The 
houses of Suffield shown in the monograph are 
all gambrel roof. 

Copies of the monograph will be sent to in- 
terested persons on request. 























Fir, Spruce, Hemlock 


We fully realize that in order to merit 
your continued business we must go beyond 
the mere act of selling you on a price basis. 


To 


and thought to service and quality. 


Manufacturers and 
Shippers of 


Pacific Coast 
Forest Products: 


and. Pine 


Box Shooks 


Our specialty—both 


domestic and export 


this end we give a great deal of care 


C. M. POST 
Box & Lumber Co. 
Securities Bldg., 
SEATTLE 




















Mixed Cars— 


from the Pacific Coast will 
save you money. 


prove 


Our MATCHLESS BRAND 
CLEARS always satisfy. 


John D.Collins f3*,, 
SEATTLE, 


WASH. 





FIR 


Flooring. Drop 
Siding, Ceiling, 
Dimension 
and Lumber. 


HEMLOCK 


Boards, Shiplap. 
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Pacific Creo-Wood Pipe | 


Trade Mark—Registered 


Korrugo Wood Blocks 


Patented and Trade Mark 
Registered. 


Pacific Creosoting Co. 


Northern Life Building, 





SEATTLE, U.S.A, 














The Atlas Lumber Co. 


FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 


SEATTLE, WASH. 
Manufacturers 


Straight or Mixed Cars. 
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BABCOCK 





Spruce 





Extension Ladders 
Single Ladders 
Step Ladders 
Trestles 
Everything in Ladder Line 





Buy Spruce Ladders 


™ 
afest 
You Strongest 
Get < Lightest 
Latest 
the Satisfaction 
Profit 


Write for Latest Reduced List. 





LADDERS 








W. W. Babcock, Bath, N. Y. 








The National Lumber & Timber Co. has removed 
its wholesale office from the Tower Building to its 
distributing yard, on Elston Avenue. 


Jack E. Brantley, vice president of the Savannah 
River Sales Co., Savannah, Ga., is spending the 
holidays with friends in this city. 


J. E. Johnson, jr., has resigned his position with 
the C. L. Baxter Lumber Co., this city, to become 
sales manager for the Harris-Lipsitz Lumber Co., of 
Dallas, Tex., and has already left for the southern 
city. 

Sam Thompson, of the Anderson-Tully Co., 
Memphis, Tenn., was a business visitor to this city 
the latter part of last week, and spoke very opti- 
mistically regarding the outlook for the hardwood 
trade. 


C. H. Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., Deer Park, Wash., is 
spending the holidays at his home in the latter 
town, and expects to return here in about two 
weeks. 

L. A. Buck, of Escanaba, Mich., spent a few 
days in this city this week. H. H. Shepeck, assis- 
tant general manager of the I. Stephenson Co., 
Wells, Mich., was another business visitor from 
the North. 


Miss Irene Fahey, manager of the hardwood de- 
partment of the local office of the Chicago Lumber 
& Coal Co., St. Louis, Mo., spent several days of 
this week at the company’s headquarters, confer- 
ring with officials. 

Herbert Bauman, 800 Neave Building, Cincin- 
nati, Ohio, announces that after Jan. 1 the name 
of his company will be changed to Herbert Bauman 
Lumber Co. No other changes are involved other 
than a change in name. 

Oscar J. Olsen, president of the Northwestern 
Lumber & Shingle Co., Bellingham, Wash., is spend- 
ing the holidays in this city with his mother and 
sister, who reside here. This is Mr. Olsen's first 
trip to Chicago for seven years, 


John C. Rabus, of the Acme Lumber & Shingle 
Co., returned late last week from the Pacific coast, 
where he spent approximately six weeks making a 
eareful survey of the Douglas fir situation. He 
reports the mills to be in a very strong position, 
and expects an active and firm market in 1922. 


Harold J. Troup, secretary, H. H. Troup & Co., 
Kankakee, Ill., was in Chicago this week gathering 
information and data in regard to the lumber 
market and the outlook. H. H. Troup & Co. expect 
to wage a consistent advertising campaign during 
the coming year and are laying out carefully their 
program along this line. 


Harrison Hatton, secretary of the Northwestern 
Lumbermen’s Association, with headquarters in 
Minneapolis, Minn., was in Chicago this week en 
route to Washington where he was to appear on 
Friday before the finance committee of the United 
States Senate in the hearing that is being con- 
ducted by that committee on the tariff bill now 
under consideration. 

Representations made by the National Lumber 
Manufacturers’ Association, shingle manufacturers 
and individual lumbermen have resulted in the 
postponement of any action by the city council of 
Evanston, Ill, which has had under consideration 
a recommendation by its fire marshal that the use 
of wood shingles be prohibited in that city. A 
recent issue of the Evanston News-Index contained 
the announcement that “The much harried wood 
shingle came up for discussion but was laid on the 
table on motion of Alderman Bailey.” 


W. B. Burke, general manager of the hardwood 
operations of the Kirby Lumber Co., Houston, Tex., 
spent several days in Chicago this week and also 
visited Milwaukee and other nearby points. Mr. 
Burke reports that the plans practically have been 
completed for the big new hardwood mill to be 
erected by the Kirby Lumber Co. at Silsbee, Tex., 
and one of the purposes of his visit north at this 
time was to consult with manufacturers of sawmill 
machinery with the view to placing orders for the 
machinery and equipment for this mill. He hopes 
to begin actual construction work on the mill very 
shortly after the beginning of the new year and to 
rush it thru to early completion, with' the view to 
putting the mill in operation early in the coming 
spring. The mill at Silsbee is to be modern in every 
respect and will have a capacity of 150,000 feet 
daily. Mr. Burke, who is a hardwood operator of 
long years of experience, says that he has never 
seen finer gum timber than that on the holdings of 
the Kirby Lumber Co. and he estimates that 65 per- 
cent of the output of the hardwood mills of that 


—— 


company will be gum, the remainder being oak ana 
mixed hardwoods generally. It is the purpose of the 
company to erect two or more additional hardwood 
mills at strategic points in the Kirby Lumber ¢‘o.’s 
timber holdings but work will not be beguo on 
these until the big mill at Silsbee is completed and 
is in active operation. Mr, Burke will make his 
headquarters at Silsbee until he has the mill. of 
the company going in good shape after whic!) he 
will remove to the general headquarters of the 
company at Houston, Tex., from where he wil] 
direct all its hardwood operations. 
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BOOK ON SHIPPING PROBLEMS 


A booklet entitled “The Shipping Board and 
Our Merchant Marine” is being distributed by the 
Mechanics & Metals National Bank, of New York. 
It presents an analysis of the situation now exist 
ing in the United States, wherein the Shipping 
Board constitutes an important factor in the ero 
nomic situation of the country. Because of the 
power of its huge fleet and the influence of its 
policies and decisions upon the development of the 
entire American merchant marine, the activities 
of the Shipping Board are of wide current interest, 
The book analyzes in detail the shipping legisl: 
tion of the country prior to the war and since, ani 
presents the immediate problems of the Shipping 
Board and indicates their solutions. 


EUROPEAN TRADE CONDITIONS 


Calvin Fentress and Frederic T. Boles, of Bake: 
Fentress & Co., arrived in Chicago Christmas Eve. 
after a two months’ look-around in Europe. Mr. 
Fentress was largely engaged in financial matters 
but Mr. Boles gave considerable of his time to 1 
study of lumber trade conditions abroad, and with 
the eyes of a veteran producer and shipper of 
lumber, he investigated the conditions now pre 
vailing and the prospects for American exporters 
of forest products. Speaking of his observations 
Mr. Boles said: 


I am glad to tell a little of the situation as | 
was able to see it, but everything European is in 
such confusion and complexity that it is difficul' 
to form hard and fast opinions or to make predi: 
tions. First of all let me say that I am hopeful 
for the American lumber business during the year 
1922, even tho we can expect little help from ow 
customers in Europe. I believe our lumbermen 
will do more business in the coming year than 
they have done for the last eighteen months. Ou: 
Oriental trade has been the salvation of the Pa 
cific coast producers. Japan is said to have taken 
750,000,000 feet of our fir and other western woods 
in logs or squares; and we can only hope that this 
demand will continue. I believe the Orient is our 
main dependence as an export market until radica! 
improvement takes place in Europe. 

My optimistic view of the coming year for lum 
ber rests on the following points: Old stocks 
have been pretty well cleaned up and yard stocks 
everywhere are very light." We have succeeded in 
bringing down operating costs in many items o! 
the cost sheet. The housing demand is very lars: 
and must be met. A considerable industrial de 
mand ought to develop during the next few months 
For some time everyone has been demanding the 
upper grades, but I believe we are going to have 
an improved demand for the common and lower 
grades at better prices. At the present level lum 
ber is selling at very moderate prices, all things 
considered, and tho I believe we are coming back 
to nearly normal production I do not look fo! 
much advance in the general list. Lymbermen 
will do a profitable business, but the profits will! 
come out of economies and not out of price ad 
vances. In short, I look for stabilization of prices 
with a tendency to improvement in the return from 
the low grades which have been our most difficul' 
problem since the cessation of the war demand 
But, as I said before, our export business is likel) 
to be confined to the Orient and the Latin Amer 
icas. Demand from this latter market has been 
rather strong and we all hope it will be sustained 

Now as to European conditions: We motore:! 
over 400 of the 600 kilometers of the actual west 
ern battle front and saw practically everythine 
from Verdun to the sea. Belgium, I judge, ha- 
completed 50 percent of her rehabilitation work 
France, between Verdun and Rheims, appears te 
have done little or nothing of the _restorationa! 
work, She is very backward, at least in thi» 
region. The use of lumber for temporary relic! 
construction seems to be at an end, generally 
speaking; building is now being done on the old 
lines in permanent materials, masonry or concrete 
The Meuse region and the upper Marne from Ver 
dun to Rheims looks to me like a pretty poo! 
country—the forests shot to pieces so that it will 
take from fifty years to a century to replace them 
This region is one vast waste. I saw only one 
cow in 200 kilometers thru this ravaged country 

As to the conclusions I drew from my inquirie~ 
regarding trade conditions: The lumber busines= 
is in a bad way in England and our selling pros 
pects are far from good. The British Governmen' 
has placed with agents and dealers for retail sale 
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yout 450,000 standards of lumber. Much of it 
, not in commercial shapes and many items are 

ssing. hence it is necessary to do some import- 

This filling in buying will be done in Norway 

id Sweden, and it eliminates North America ex- 
pt as to large dimensions in fir and other woods. 
nglish imports from North America will come 
irgely from British Columbia and Ontario rather 
ian from the United States, because of the dollar 
‘emium principally. Finland has about a billion 
et of left over stock to be disposed of and that 
iantity, if not really very large, operates to our 
sadvantage in the foreign market. 

France is a negligible market for our lumber 
ince she is being supplied by Germany under the 
sparations agreement. Belgium is taking from 
Norway and Sweden. She is using about as much 
imber as France, but exchange prevents buying 
rom us. Germany is forced by the reparations 
greement to cut an excessive amount of her hard- 
oods, firs and pines, making a heavy drain on 
er resources, tho for every tree cut a tree is 
lanted. Compulsory ship building for her pay- 
ients to the Allies is causing great complaint in 
Germany, but it is giving work to thousands who 
would otherwise be unemployed. Heavy timber is 
iuch needed in Germany, but on the present ex- 
hange it is difficult for her to pay for our timber. 
\s for Italy, I see little prospect of much trade 
under existing monetary, political and industrial 
onditions. 

Summing up, I do not see how we will get much 
susiness from these countries which were our best 
vrewar customers. We can not do much with them 
this year or next. Our best hope, as I have said. 
is that the opening up of outlets in Oriental and 
Latin American countries may offset the loss of 
prewar European business. I repeat. however. 
that I am very hopeful for the lumber business in 
this country for 1922 and expect a decided im- 
provement. 


THE CROWN POINT LIMITED 


Chicago has a new and rather wonderful tele- 
phone directory—at least one lumberman is finding 
it wonderful and full of thrills. This lumberman 
is Sam Hall, Chicago representative of the Pan- 
handle Lumber Co. He was silent!y conferring 
with himself in the quiet seclusion of his office 
the other day when the telephone rang and a sweet 
feminine voice inquired “When does the first train 
leave for Crown Point?’ As many lumbermen 
can attest, one of Mr. Hall’s mottoes is “service” 
and consequently he did the best he could to give 
the information. Hardly had he hung the receiver 
upon the hook when the telephone rang and a 
second sweet feminine voice inquired, “When does 
the first train leave for Crown Point?” and so it 
has been ever since, and the story goes that now 
Mr. Hall may be found in the office from early 
morning until late at night laboring to give infor- 
mation regarding the train schedules between Chi- 
cago and Crown Point. 

Obviously, there are several things to explain 
in connection with this; that is, to lumbermen who 
are not acquainted with the relation between Chi- 
cago, Crown Point and the new telephone directory. 
Crown Point, it is true, has gathered a measure 
of fame as being the residence of C. D. Root, the 
well known Indiana lumberman and secretary of 
the State association, but its greatest claim to fame 
is that it is the objective point of elopers from 
Chicago and those generally who want to be mar- 
ried in a hurry. When the recent Chicago tele- 
phone directory was published, the names were 
listed in a peculiar manner. In the case of “Pan- 
handle,” the word appears in capitals on one line 
and below it in alphabetical order the various firm 
names which start with the word. To make it 
perfectly clear, the following reproduces the Pan- 
handle section from the new telephone directory : 

PANHANDLE 
Lbr Co 208 S LaS HAR isn-2299 
208 S LaS -2271 
Ry genl ofc 72 W Adams...WAB sh-3660 
Local Frt Ofc Halsted 
& Carroll. .MAT n-5300 

Consequently when the people who want to go to 
Crown Point in a hurry start to look up the phone 
number of the Panhandle Railway, which runs to 
Crown Point, they take the first Panhandle they 
see and call the Panhandle Lumber Co. This there- 
fore is the reason for the unusual activity in the 
office of the Panhandle Lumber Co. and the sweet 
accents with which Sam Hall answers the phone. 


JOINS WHOLESALE LUMBER CONCERN 


San Dieco, Cauir., Dec, 24.—H. G. Larrick has 
resigned as general sales manager for the Benson 
Lumber Co., of this city, and will join the firm of 
Fletcher & Frambes, wholesale lumber commission 
merchants of Los Angeles, on the first of the year, 
as a copartner. This firm represents Carstens & 
Earles, who operate four large lumber boats, and 
the Andrew F. Mahoney Lumber Co., large timber 
holders. It is the plan of the new copartnership 
to establish a branch office in this city. Mr. 
Larrick has been with the Benson Lumber Co. for 
the last twelve years and will continue to repre- 
sent it thru his firm. He is to be succeeded here 
by Fred C. Hamilton, who has been connected with 
the lumber business for many years, starting with 


the Robertson Lumber Co., of Grand Forks, N. D., 
and in 1910 going with the Rat Portage Co., one 
of the large concerns of Canada with headquar- 
ters at Winnipeg. Three years later he handled 
the output of the Big River Lumber Co. and then 
became associated with the North Pacific Lumber 
Co., of Barnett, B. C. During the war period he 
served with the William L. Hampton Co. in han- 
dling the lumber problem at Camp Kearny, and 
later was at Bremerton with the United States 
Housing Corporation, coming back to San Diego 
a year ago. 


INTERESTING EXHIBITS OF LIVESTOCK 


Lumbermen who visited the International Live- 
stock Exposition recently held in this city found 
much of interest to them, especially in the hay 
and grain department, which contained a number 
of features that, while not directly connected with 
their industry, in an indirect manner had a tre- 
mendous bearing on the retail branch of it. One 
of the principal exhibits in this department was 
a giant ear of corn—or rather, an ingenuously 
contrived replica of one. This ear was shaped by 
building circular frames, to which narrow inch 
boards were nailed. The frame work stood 30 feet 
high, the circumference at the largest point was 
22 feet, and the diameter about seven feet. The 
corn with which the frame work was covered was 
of the Yellow Dent variety, grown by Troyer Bros.. 
near LaFontaine, Ind. Sixty bushels were required 
for covering the entire lumber surface, the ears 
being split lengthwise and the flat surface nailed 
to the boarding of the timber frame. 

In another exhibit was visualized the service 
rendered to his community by a lumber dealer of 

















Ear of Corn Built on Frame of Lumber 


Salem, Ind. This exhibit was a miniature of a 
model farm, the original of which, near Salem, 
was bought by J. A. Spoor, one of the directors of 
the Union Stock Yards & Transit Co., who turned 
the entire farm over to Purdue University, which 
was given free rein to experiment and demon- 
strate the improvements of which the place was 
capable. The model shows the farm as it stood 
when Mr. Spoor bought it, how it has been im- 
proved, and how it will be further modernized. 
The university appointed a committee to look after 
the details of this improvement which committee 
was headed by a lumberman of Salem, the other 
members being farmers and officials of Indiana 
farm organizations. The old barn was demolished 
and another built, and the farm house remodeled 
until it looked like an entirely new structure. 
Other buildings were built, in all of which the 
knowledge and experience of the lumberman mem- 
ber was brought to valuable use. 

The display of the United States Department of 
Agriculture also made a striking showing of the 
many and increasing uses of lumber on the upto- 
date farm, for the better handling, breeding, 
earing for, feeding, and shipping of live’ stock. 
There were models of self feeders, enclosures for 
suckling pigs, a hog shade, an automatic watering 
outfit, breeding and shipping crates, a loading 
stage, a colony hog house. All of these con- 
trivances built showed the kind and size of lumber 
used. There was a big hog wallow built of pine 
plank. The models were all brought from Uncle 
Sam's experimental farm at Beltsville, Md. 


INJURED WHILE FIGHTING BANDIT 

DENVER, COLO., Dec. 27.—H. W. Taggart, promi- 
nent lumberman of Colorado Springs, was severely 
injured Christmas eve while achieving the capture 
of a bandit who attempted to hold him up while he 
was en route to his home, burdened with Christ- 
mas presents for his children. Mr. Taggart was 
removed to a hospital for treatment, and the 
would-be robber, severely pummeled about the 
face and head, was lodged in jail to await trial on 
a charge of attempted highway robbery. Mr. Tag- 
gart was within a short distance of his home when 
the bandit, who had been walking a few feet in 
front of him, suddenly wheeled about, pointed a 
revolver at his head and ordered him to throw up 
his hands. Instead of complying, Mr. Taggart 
swung at the fellow with a bag of miniature quoits 
he was carrying, knocking the gun from his grasp. 
He followed up with a blow on the head, which 
felled the bandit, who sprang up and attacked Tag- 
gart with a “billy.” The men fought each other 
vigorously for ten minutes before passersby went 
to the assistance of Mr. Taggart and the bandit 
was overpowered. He refused to tell the police his 
name or give any details concerning himself. 


COAST MAN SHIFTS TO KANSAS CITY 

Kansas City, Mo., Dec. 27.—Tom Kemp, who 
was for four years in charge of the shipping at the 
Weed Lumber Co.’s plant at Weed, Calif., has been 
brought to the Kansas City office of the Long-Bell 
Lumber Co. as assistant manager of white pine 
sales. Mr. Kemp has had a long experience in the 
white pine mills in the West. 

Bert Cummings, representing the McKee Lum- 
ber Co.. in this city, spent Christmas at Canton, 
Mo., with his mother. 


ASKS TRANSIT PERIOD EXTENSION 


MEMPHIS, TENN., Dee. 27.—The Southern 
Hardwood Traffie Association has filed applica- 
tion with interested lines for another extension 
of six months on the time limit for rough ma- 
terials in the hope that those who have not yet 
shipped the outbound products, may not be 
penalized with the difference between net and 
gross rates into milling points, averaging 3 to 4 
eents a hundred pounds. 


NORTHWEST HARDWOOD COMMITTEES 


MINNEAPOLIS, MINN., Dee. 27.—N. C. Ben- 
nett, president of the Northwestern Hardwood 
Lumbermen’s Association, has appointed the 
following standing committees of that organ- 
ization for the current year: 

Program—R. F. Dunean, chairman; Payson 
Smith, T. T. Jones. Railroad—A. F. Wrbsky, 
chairman. Forestry—A. B. Leasure, chairman. 
Publicity—A. S. Bliss, chairman. Statistical— 
J. M. Okoneski, chairman. 


HANDY BOOK ON ELECTRICITY 


There is nobody who knows all about elec- 
tricity, and there is plenty of room for a wide 
range of knowledge of the subject; but every- 
body must know something about it, for it is 
used at every turn in daily life. ‘‘ Practical 
Electricity for Beginners,’’ by George A. Wil- 
loughby, shop supervisor of the Arthur Hill 
Trade School, Saginaw, Mich., is really a book 
for students in voeational education, but as its 
merits become known it will find a very much 
wider use than that. 

The author tells enough, and yet not too 
much, about the theory and principles of elec- 
tricity to enable anybody to understand its 
practical application in the household and else- 
where. The use of electricity in the automobile, 
in the electric lamp, the electric iron and other 
household utilities is explained in a way to make 
all the information given of practical everyday 
value. The subject is not exhausted, even in 
its practical aspects, in this small book; other 
matters being left for treatment in later vol- 
umes of the series. The book is published by 
the Manual Arts Press, of Peoria, Ill., at $1, 
and will be supplied by the AMERICAN LUMBER- 
MAN at the publisher’s price. 











SNEEZE Woop is a product of South African 
forests, and is so named because the dust is 
irritating and causes the man who works the 
wood to cough and sneeze. 
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Latest Reports on Current Lumber Prices 


WISCONSIN HARDWOODS AND HEMLOCK 


Altho during last week or ders were fewer and their total volume w « € y 

. as smaller than dur ing the week previous, business has not slowed up as y 

as manufacturers expected it would. Millmen look forward to a nd ng 92 in oO b. p in : 
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yam ts Bae S000 B500 SE porate 1x 6 50@26 25.50@27.50  27.00@29.00 29.50@31.50 26.00@ 28.0 
$4 : 00 32:00034.00 1g00@17-00 | 1%,8 50@ 26. $0 25.50@27.50  27.00@29.00  29.50@31.50  26.00@28.00 
19/4 g ins 8 x 35. 00@27.00  26.00@28.00 27.50@29.50  29.50@31.50  26.50@28.50 ux 
io/a 19000011000 2222, 46008100 Oc, | 1x12 25.50@27.50 26. S028. 50 28.00@30.00  30.00@32.00  27.00@29.08 
Sent Senin. a poe = nae — No. 1, 
lo Sp Ss an 0. 1. 
4/4 65.00@ 75.00 50.00@ 55.00 37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4  70.00@ 80.00 55.00@ 60.00  40.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
6/4 75.00@ 85.00  60.00@ 65.00  45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
8/4 85.00@ 95.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 


MICHIGAN HARDWOODS 


The market has been very inactive during the last week, prices holding firm. The following list represents present prices f. 0. b. shipping point 
unchanged from last week: 
FAS Selects No. 1 com. No. 2 com, No. $ com. FAS Selects No. 1 com. No. 2 com, No. $ com. 
Bass woop— Sorr ELmM— 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $24.00@26.00 $18.00@20.00 8/4 85.00@ 90.00 70.00@ 75.00 % 00@ 60.00 34.00@36.00 .....@.... 
y 85.00 60.00@ 65.00  45.00@ 50.00 27.00@29.00 19.00@21.00 10/4 95.00@100.00 80.00@ 85.00 5.00@ 70.00 38.00@40.00 .....@.... 
@ 90.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 19.00@21.00 12/4 105.00@110.00 90.00@ 95.00 e 00@ 80.00 43.00@45.00 .....@.... 
90. ‘00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 16/4 120.00@125.00 105.00@110.00 90.00@ 95.00 48.00@50.00 .....@.... % 
10/4 100.00@105.00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 .....@..... Harp MapLe— 
BEECH— 70.00@ 75.00 ee. 00@ 55.00 40.00@ 45.00 25.00@27.00 12.00@14.00 1 
No. 2 common and better 30.00@33.00 12.00@14.00 .00@ f 55.00@ 60.00 45.00@ 50.00 28.00@30.00 13.00@15.00 
60.00@ 65. 00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 B é 60.00@ 65.00 Y 5. 31.00@33.00 13.00@15.00 
50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 85. 90.00 65.00@ 70.00 J a #8 dn@4n.0 16.00@18.00 1: 

















55.00@ 60.00  45.00@ 50.00 29.00@31.00 16.00@18.00 75.00@ 80.00 : ; 38.00@40.00 18.00@20.00 
8/4  75.00@ 80.00  60.00@ 65.00 60.00@ 55.00 32.00@34.00 16.00@18.00 105.00@110.00 85.00@ 90. 4 .00@ 80. 43.00@45.00 18. 020. 0 7 
Binca— 16/4 128:000130-00 108:00@110.00  96:004100.00 48.00@80-00 12.20 
110.00@115.00 75.00@ 80.00 40.00@ 45.00 25.00@27.00 15.00@17.00 | « —, . s . : GER LIRRAE NES ‘ 
110.00@115.00 75.00@ 80.00 45.00@ 50.00 28.00@30.00 16.00@18.00 OFT MAPL : 
115.00@120.00  80.00@ 85.00 50.00@ 55.00 31,00@33.00 16. 00@18. 00 65.00@ 70.00 45.00@ 50.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
120.00@125.00 .00@ 90. 55.00@ 60.00 34.00@36.00 ..@ 70.00@ 75.00 50.00@ 55.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
125.00@130.00 .00@ 95. 60.00@ 65.00 38.00@40.00 .....@..... 75.00@ 80.00 55.00@ 60.00  45.00@ 50.00 29.00@31.00 16.00@18.00 t 
130.00@135.00 65.00@ 70.00 43.00@45.00 .....@..... 8/4  80.00@ 85.00  60.00@ 65.00 50.00@ 55.00 34.00@36.00 16.00@18.00 
140.00@145.00 105.00@110.00 75. 0g 80.00 48.00@50.00 .....@....- | Enp Driep WHITE MAPLE— 
gig @2 @18.00 5/4 10000 0115:00 76.00 Se 00 RS aN Reser 
4/4  70.00@ 75.00 55.00@ 60.00  40.00@ 45.00 25.00@27.00 16.00@18. t t .00@ 85. Ronee ResSe) ON 
3/4 0g 80.00  60.00@ 65.00 45.00@ 50.00 28.00@30.00 17.00@19.00 6/4  105.00@120.00 75.00@ 90.00 .....@ Sena abe E 
6/4  80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 17.00@19.00 8/4 115.00@130.00 85.00@100.00 


SOUTHERN HARDWOODS 


Cincinnati, Ohio, Dec. 27.—The following are average prices, Cincinnati base, quoted on hardwoods today: 
4 5/4€6/4 8/4 4/4 5/446/4 8/4 5/4&6/4 8/4 


4/ 
QUARTERED WHITE OAK— Basswoop— Hickory— 
a ee $150@160 $160@170 FAS $ re 80 83 $ 90@ 95 $ 95@105 — oe st30@ ie #230912 1 








55@ 60 pee | = 


i ‘Se a Oe oe q 32@ 34 37@ 42 40@ 4 GL B8@ 40 83@ 40 


48 538@ 58 

4 acai oe ‘ 20@ 23 23@ 25 23@ 25 s+ 165 
$1001IS ...@... .@... Sd. wormy and : o0@... 110 

55@ 60 —— -+-@... No. 2 com... 82@ 34 34@ 37 35@ 38 . tee 0 


‘ 43 
Sound wormy.. 40@ 45 50@ 55 FAS $115@120 $117@120 $120@125 ate ce 85 $245@... 


170@... 

115@... 

55@.. 
40@ 45 Sd. wormy and 


PLAIN WHITE AND RED OAK— No. 1 com. Qtrd. red va oes = 3 Soa 80 hart we 


- -$110@115 $120@125 $125@130 and better... 37@ 40 42@ 44 42@ 44 Qtrd. No. 1¢ f 
aoa 85 Boa 90 90@ 95 Plain red FAS: 1100120 120@130 125@135 
60@ 70 60@ 65 70@ 75 


7 $ ao@ & " $ 85@ 95 — red N 
J 
35 35 40 40@ 45 t_ "heniananiie, 
La 13 to 17”.... 55@ 60 
(W.Va. stock) 38@ 42 AS ss + $110 120 $115@125 $120@125 Sap FAS, 6” & 
60 60@ 65 wider ...... 49@ 52 
40 40@ 45 Sap No. l com. 32@ 35 


FAS $110 x4 $118 Sap No.2 com. 21@ 24 


4 Pr 4 oe ae lene : $ ane s $ o 4 CoTrronwoop— 
89 40@ 45 . FAS, 6” & — 65 

27 27@ 30 No. 2 com..... > 385 35@ 40 No. i com. 8 40 
& wide, WHITE ASH— sie 30@ 33 
No.1, 18 to 23” 155@165 175@185 180@190 FAS ... . $ 95@105 $100@110 
5 60@ 65 65@ 70 75@ 80 
65 


Boxboards. No. 1 com..... viele 
3 to 17”. ee: ee) eee | eee No. 2 com..... 40@ 42 42@ 45 9 to 12”. - 60 
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Jacksonville, Fla., Dec. 19. 


ck endcd— Dec. 17 Dec. 10 


Flooring 


. $43.00 
39.17 
16.00 


$42.39 
39.00 
15.68 
8.00 
22.00 
17,57 


1x4 B&better 
No. 1 com.... 
No. 2 com.... 
No. 3 and cull 
1x3 No. 
1x6 No. 
No. 


com 
com.... 


Ceiling 


Bbetter 

No. 1 com... 
No. 2 com.... 
B&better 

No. 1 com.... 
No. 2 com.... 


x3%4 


SOUTHERN PINE 


ollowing is a recapitulation of prices obtained in this territory during the two weeks ended Dec. 17: 


Dee. 17 Dec. 10 
Siding 


Week ended— 


Novelty— 
1x6 B&better 
No. 1 com.... 
No. 2 com.... 
No. 3 com... 


edge— 


B&better .... 
No. 1 com.... 
No. 2 com.... 


Square 
%x6 


Roofers 
1x 6 No. 2 com 

Ix 8 No. 2 
1x10 No. 3 com.... 


Boards 
Be&better— 
1x 5 DAS 
1x 6 D4S 





Week ended— 


Bébetter— 


1x 8 D4S 
1x10 D4S 
1x12 D4S 
1x 6 to 12 
1x 6 to 12 
5/4x 6 D4S 
5/4x 8 D4S 
5/4x10 D4S 
5/4x12 D4S 
4/4x 6 to 12 
5/4x 4 to 12 
6/4x 6 to 12 


No. 2 


1x 6 
1x 8 


common— 





Ix 8 s 


rough.. 
rough.. 


Dec. 17 Dec. 10 


Boards 


wes 
30.00 


Week ended— Dec. 17 Dec. 10 


Boards 
No. 2 common— 
1x10 S48 
1x12 S48 


No. 3 common— 
1x4 $28 
1x8 shiplap 
1x6 to 12 S$ 
1x6 No. 3 and cull 
S48 


Shingles 

No. 1 pine... 
Prime cypress 
Stars cypress. 
Lath 
kiln 


4x18 
4x18 
4x18 


4’ No. . 
4’ No. "| ota: 


std. 





green. 





The following prices are taken 


Bir- 
Aleav- ming- 
andria, ham, 
La. Ala. 
Flooring 
" EG 


FG B&be tter 
No, 1 


ma 2 


39.71 
19.00 
58.50 
47.02 
34.75 
15.00 
6.25 


39.20 


Cc olling 
36.00 


33.00 
13.50 


ix4 & 6” B&better 
No. 1 
No. 2 


1x6” No. 


36.50 
No. 
Drop Siding 
1x4 or 6” 39.99 
No. ‘ 
No. 
No. 


a tter 


B&better 
1x6 to 


1%: 2 ee eee re re 
1% and 2x4 to 12”.... 
6/4 & 8/4x4" 
B&better Surfaced— 
48.25 
49.50 
48.00 
54.50 
1x 12” 52.60 
EMRE 16 IS" 0. ccvcvces avese 
5/4x4” 
5/4x6” 
5/4x5” 
5/4x12” 
PURSE CO. TH. cc ccccne 
¢ Surfaced— 
1x5 and 10” 


B&better— 


B&better— 
1x4 and 6” 
Fencing, ‘ss 
No. 1, 1x4”, 
‘Other lengths .... 
x6”, 16’ 


oe lengths .... 
™ 2 all lengths)— 


from sales reported during the 


Kan- 
sas 
City, 
Mo. 


Hat- 
tics- 
burg, 
Miss. 

64.25 a 3 (all lengths)— 


» ENO te Bee cence 
8”, 14 and 16’ 

Other lengths .... 

1x10”, 14 and 16’.... 


1n32”, 34 and 36°.... 
Other lengths .... 

No. 2 (all 10 to 20’)— 
po DS eee 


No. 1, 1x8”, 14 & 16’.. 


1x10”, 14 & 16’ 


» (10 to 20’)— 


1x10 
No. J ‘ali lengths)— 
1x 


19.00 


29.00 No. 1, 1x10”, 14 & 16’. 


36.00 , eee, 
38.90 
30.87 
18.52 
11.00 


40.73 
34.21 
21.63 


SE -sncer 
eae 53.00 
53.00 
60.00 
60.00 


52.00 


51.58 
49.43 
50.05 
54.07 
52.63 
57.72 


60.00 
55.00 


60.86 
58.93 


65.00 
36.31 


14.54 
17.46 





week ended Dec. 


li 
Boards, S1S or ses 
35.0 


Other lengths .... 


Other lengths .... 
Other lengths .... 


Other lengths .... ‘ ; 
Dimension, SISIE 


Bir- 

Alez- ming- 
andria, ham, 
La. Ala. 


Hat- 
ties- 
burg, 
Miss. 


Fencing, S18 


11.00 
13.00 


7.00 
9.69 


27.94 
27.46 
36.49 


Shiplap 


one 


25.59 


18.85 
18.92 


10.89 
11.50 


Grooved Roofing 


24 in sections 


Kan- 
sas 
City, 
Mo. 





named : 


Hat- 
ties- 
bury, 
Miss. 


Bir- 

Alez- ming- 
andria, ham, 
La. Ala. 


Dimension, — 
8.0 


Longleaf Timbers 
Sq.E&S S4S, 20’ and under— 


Shottleaf Timbers 
S4S, 20’ and under— 


8 

Car Material 
1x4 and 6”)— 
9 and 18’.. 


(All 
3&better, 


No. 2, Random eee deus 

End Car Lining 

2x6”, 9’ or 18’ 50.00 
Car ar Decking 


B&better, 


", 34 to 36’.. ‘ 
Car Framing 

& under 

& under 


Factory Flooring 


20’ 
20’ 


8” & under, 
10” & over, 


2x6” dry 


RED CEDAR SHINGLES 


Seattle, Wash., Dec. 
f. o. b. mill, are: 
RITE-GRADE 


24.—Eastern prices, 


INSPECTED 
5 Bundles 
11 


5 Bundles 
$2. 2.65 
2.31@2.35 


2.90@2.95 
2.64 3.30 @3.35 
2.89 @2,938 3.60@3.65 
2.75@2.85 See 
Oustnany Stock, First GRADES 
Extra stars, 6/2 $2.03 $2 
Extra stars, 2.27@2.31 2 
Extra clears 2.60 3. 
Perfects, 5/ 2 85 3.f 
Eurekas 2 75 
Perfections 3.40 
ORDINARY Reece, SECOND Grapes 
Common stars, 6/ 55@ 63 $ .70@ 
Common stars, 5/ 2 63@ .71 S80@ .90 
Common clears 1.20@1.28 1.50@1.60 
OLD Pack, OLD GRADE 


Pxtra stars, 6/2 
Extra stars, 5/2 
Extra clears 
Perfects, 
Eurekas 


Extra stars, 6/2 
Extra stars, 
Extra clears 
Perfects, 5 
Eurekas 


285 @2.90 


5 
25 
5 


oe ee @..e- 
«+-@...- 


-80 


BrRiTISH COLUMBIA STOCK 
(United States Exchange) 
Per Square 
XXXXX $2.97 @3.05 
Eurekas 3.13 
Perfections PE ty 


Per M. 
$3.70@3.80 
ee See 


1.70@1.80 
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ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Arkansas soft pine from actual sales made between Dec 











. 17 and 23: 





Flooring Ceiling and Partition Fencing and Boards S2S&CM—Shiplap 

Edge grain— 1x3 1x4 4” 5%” uy" we No.1 No.2 No.3 No.1 No.2 3 
AM nsec ees e seen ees eeeeeens ** $62.00 Ce. Cl Cig. Part. | 1x4” ..............$22.75 $14.25 $ 9.50 | 1x6” .........000- $25.00 $18.50 <9 .00 
Bé&better ee... sees. $77.00 56.50 S> 8. &- TT ge Died RRS. BERD, AREO: QESO | XS" coceccscccss es 25.00 20.00 7 

aA Se es te ** 55.50 er * bey! $40.00 —. 4 WEDOO F968" cc ccocss BED ISIS 120.00 | 1x80" 2... cscs SOR B00 00 
B gectreecnrs crate a Ae aS soc aa A a ee. ee 24:75 20.00 11.75 — 

Fisk ovat No: Bika kanes 19.00 *e D2 GSAS oo idcvccacsee 35.00 20.75 12.25 e “a : 
B&better ..............++ 58.00 46,00 inish— Dimension Ce, ee eer ne 6550 < 
ge prennaee: ecemeteniasnesis er te adie _ ‘ 
Fat RSE teas eas B&better 0. | 12,1412 10.18.20 12.14.16 10,18,20 Molding 

MOREE Ee . . oon on Fy we ” 
Casing and Base ge beee ite: 38:50 48.50 $22.50 $55.50 ox 4 810) Roo | 1%” and smaller.....30 percent dis at 
B&better Se rrr 63.00 53.50 51.50 22.50 3x 8” 18.00 19.25 14%” and larger....... 30 percent dis 
iS SE OR ETE ALSO PEIRCE. $62.00 | 11%, 114, 2”x4 to 8”..... 65.00 wind 22.00 23.5 2x10" 19.50 a a erro 
| 2 | aie eae nD Pe RNR ERT 68.00 | 134) 114) 2”x5, 10, 12.11) 68.00 *e 5450 56. = x12” 20.00 21°50 **None reported sold. 











Norfolk, Va., 













NORTH CAROLINA PINE 


Dec. 24.—The following prices for North Carolina pine have been obtained f. 0. 








b. Norfolk: 






















Edge Rough No. 2 & better No. 3 Box Cull and red heart I 83 gee 
4/4 ee... eee... .$52,00@54.00 — $31.50@33.50 ——«$21.00@ 22.00 —«$17.00@18.00 | Lath, No. 1..$ 6.35@ 6.75 — Roofers, 6”. .$25.50@26.50 DAS, 6”..... .8% 50, 00@ 63 00 
5 00G58.00 "St ORIOOD — *a2-oobszo0 a No.2. 2 75@ 3.50 aor ooeeees Mee os 
6/4 LILI) 58!00@81.00 ——-39:00@42.00 00@23.00 | Factory, 2”.. 26.50@30.50 10" 27 .006828.00 * oes: fo 
BAS. ssinkiessinat 61.00@64.00 44.00@47.00 i, ae | Sizes, 2”..... 22.50@26.50 2”... 27.50@28.50 68.0047) 

Rough 4/4 Finished Widths— No. 2 & better No 

Rae ete 56,00@59.00 —-35.50@38.50 —«-.25.00@ 26.00 —-21.00@ 22.00 | ye gaa, ae 7 
“TC asa 58.00@61.00  37.50Q4050 36.0002 27.00 33°90 28:00 | Flooring, Pe es pape nye $13'50047.5 56 $2d 0G: 50 
Pc ae 65.00@68.00  43.00@46.00 -26.50@27.50 22 50@ 23.50 cenenissnudpeias: aie. tae miner 
Bark strips, Nos. ES se Ceiling, "6.6... cece eee eee reese ees 38,00@35. 26. 5 Aas. 7 
oe aa. eee 00s 00 BO Le en ...42.00@45.00 | Gide. Sinaae eae beseasecree 36.50@38.50 — 27.50@30.50 = -17.50@ 18 
Call Cod heath ......0ccccs. 12.00@13.00 Paetitton, $97 sod Teccvcccccescnccess UOURROROO 43.50@47.50 24.00 2 
The following are the prevailing carload lot prices on northern pine f. o. b. Duluth: 
Common Boarps, RovugH— Fencing, Rouga— ' 
6° 8° 10° i 2. 80° y) $62.50 1068.00" $68.00 "368.00 
x w, BO. F 5 0 
No. 1, 18021227 7$83.00 $65.00 ¢ ; $6 6”, 00 53.50 00 56.00 
53. ‘ 
hoe | ease 44 pe ye 44 No. 4, 6 foot and longer, mixed lengths, 4”, $18; 6”, $22. 
i. 'e' 7 . le * ” 
33.00 31.50 31.00 81.00 31.00 31.00 6° fencing, same as 6”. 


sad al) white pi =. 2 and 3. ore $1. 
No. 4, 6 to 20’, $23 Tor $24; $25. 


For S1 or Ss, ead $1; S1S1E, add 31. 50, for eae oe add $2. 
Drop siding, grooved, roofing and O. G. shi plap, 8’ & up, add $3. 


Shiplap and D&M & up, add $2. 
No. 1 Piscn pyers, $1S1E— 
’ nn? 


10° 12° 14’ 
2x 4.....$26.00 $27.00 $29.00 $27.00 $27.00 
2x 6 - 26.00 26.00 28.00 26.50 26.50 
2x 8..... 26.00 26.50 29.00 27.50 28.50 
2KI0..... 28.00 28.00 39.00 30.00 30.00 
2x12..... 28.00 29.00 31.00 31.00 30.00 
oxl€..... 34.00 34.00 39.00 38.00 38.00 


No, 2 piece stuff, $2 less than No. 1; pine rough, 
add $2. Pp & 


16’ 18° 20’ 


$29.00 $32.00 $31.00 
28.50 29.00 29.0 
29.50 32.00 32.00 
30.00 30.00 30.00 
31.00 31.00 31.00 
39.00 37.00 37.00 


deduct $1; D&M or S4S, 





All white pine, Nos. 1, 


Siding may contain no 





2 and 3, add $1. 


S1 or 28S, add $1; SIS1E, add $1.50; S4S, add $2. 

Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $3. 

Well tubing, D&M and beveled, add $4. 


SIpING 4 anD 6”, 4 TO 20’— 


_— ooo ” 6” 
B&better ........ 7 4 SnD) (Qe iwdkseammavansmed $30.00 $30.06 
RS ee re 61. 00 Bias C&better .. 47.00 47.00 
DD 5030000000000 se . rhs $0 45.00 


t to exceed 20 percent of 4- and 9-foot. 


Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, 


$1.50 more than same grade of siding. 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 28.—Fir prices today 
f. o. b. mill are as follows: 
Vertical Grain Flooring 
eS Fi, Ao WE oss cine ssa sawed diesee alae $54.00 
a ee ee 49.00 
SO) ib MOM <a \e -siniw iy 65.4 Ors hubs e's o's 36.00 
1x3 and 1%, x4” No. 2 clear and better.... 56.50 
a ee Cree 35.00 
Slash Grain Flooring 
ixé”™ No; 2 clear and better... os ..08.s%02. 29.00 
RS SO Re ere arene ‘see gee 
ix6” No. 2 clear and better.... 2.20.55. 32.00 
PUMA; sab ROO in abs wine ips nie sere. oie So oere ae 30.00 
Vertical Grain Stepping 
14% and 1% No. 2 clear and better........ 65.00 
Finish 
Dio. @ CRORE BER NOE: 6 sok iso scans 55.00 
Ceiling 





5¢x4” No. 2 clear and better 28.00 
No. 3 clear ..... Sr 21.00 
1x4” No. 2 clear and better...... . 29.00 
BOs: BYOROOE- 60s 4eaKwacenbieenssuen 26.00 


Drop Siding and Rustic 


axe” No; 2 clear Bnd. Dotter... ..05.0006004.% 31,00 

NG, SUGIEE cesseoe ci towed scot sas ss BOO 

Miscellaneous Items 
Dimension; WE Mall B Bist... bss iiss 7.00 
EE ere ieee 8.00 
Small timbers, off Rail B list............. 7.00 
6x6” and larger timbers, off Rail B list.... 8.00 
Fir lath, per thousand, dry and green, $5.50. 





DOUGLAS FIR 








[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Dec. 28.—The following prices 
paid for yard items, f. o. b. mill, were reported 
today: 
Pre- 
High Low vailing 
Price Price Price 
Flooring 
and” No. 2 clear ¥V.-@....% $51.00 $47.00 §$... 
Os OS Us Biss s3.c0a'ss 37.00 35.00 ..... 
No. 2 and better s. g. 29. 00 of ree 
ee errr OO eae 
1x6” No. 2 ae better s. g. 32.00 Tee kveus 
WG. SG Beecdcccacs 30.00 8 rr 
Stepping 
No. 2 and better clear..... 65.00 | 
Finish 
SO ON Ee vec cceecess  “Seaes wanes 
Casing atid bave......50. a 
Ceiling 
5¢x4” No. 2 and better... 30.00 | ae 
a: en ager 27.00 So ee 
1x4” No. 2 and better... 29.50 25.00 29.00 
Drop Siding 
1x6” No. 2 and better.... 31.00 25.50 29.00 
BGs. 45s boats ke 25.50 are 
Boards and Shiplap, No. 1 
- + and MDs Siw iowa 13.00 9.50 11.50 
AEE SELES S 12.00 11.50 12,00 
Dimension, No. 1 S&E 
Oud”, 22-ahG 14" 0 ccc ise 12.00 9.50 9.50 
Plank and Small. Timbers 
ax 4”. 12 to 10°, B48....%. 15.50 13.50 14.50 
8x12”, i2 to 16’, S48...... 16.00 i | 
Timbers, 32’ and Under 
ORG) POs. vaca Cree wesevs 19.50 i ne irecr 





WESTERN PINE 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 28.—The following ar: 
f. o. b. mill prices: 
No. 2 No. $ 
ix 4”, 10, 12, 14, 18 & 20’... ..00% $26.00 $16.06 
P ewewmeee 28.00 17.00 
ix 6”, 10, 12, 14, 18 & 20’... ...c0% 27.00 19.50 
OO incvacees 29.00 21.50 
1B", TD 00. BP! ccc a ctcsvcnsns 27.50 20.5¢ 
1x10”, | rr - 28.00 20.5¢ 
1x12”, be -— BT ctsteseeeeonene 33.00 22.06 
» 2. errr re 32.00 22.00 
Re bclele wee elegake 29.00 21.0( 
SELECTS Bdbetter “C”? “Dp” 
ix 4,6 * ied 10’ and longer. ae eo .00 =. ro oe. r+ 
1x 10" pe ecn ee Rae eee P 
BEAR cc eeccvecrvecscess 400 52 30 40 O00 
ing” and wider. ....ccccses 102.00 97.00 75.00 
5/4 & 6/4x4”" “i wider, 10’ 

& WORSE co ccccccsccces 95.00 90.00 73.00 
8/4 and wider....... eeeees 97.00 92.00 75.00 
Suop, S28 No.1 No.2 No.$ 
ee Sa ares sanewanece $48.25 $38.25 $28.25 
BE GSAS EL Cea alcgs eek 68.25 48.25 $3.26 


WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 28.—The following are 
prices prevailing here today: 


INN NE: oo 0. eek ok b:0 9 se H's cee RO 
TOE SND 5 6 ha Wa ss OW cee eee RS 61.00 

Bevel siding, BS. On Rigs ceo ev RNA RRR SS 33.00 
BO se cmyhie & os beerw teem Keres 35.00 

OR ree PC re ee ny ee ee 6.00 
De MU ig Fv bbc kkeeruwoEtes 30.00 
Bo s:60c rds Conlon a ten 36.00 

DN eee Ox aee kane ees pee 42.00 

ae SER St RP ne re ee eer 42.00 

AEs 6, Svar satus ion barat 45.00 

Common auie RIN os 65 ok's 0's boawe os 20.00 
eS Se a re eee 15.60 
Bae RO ics ee ech bee ceuows 18.60 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Dec. 24.—The following 
‘es were received for fir, western hemlock 
i cedar for the week ending Dec. 23: 


»OUGLAS FIR— 


Vertical Grain Flooring 
N.2 No.8 No.2 No.3 
CéBtr. CéBtr. C&Btr. CéBtr. 
13.50 $43.50 14% x3”...$56.50 $43.50 
50.00 44.00 14%4x4”... 53.50 43.50 
52.50 40.00 1\4x6”... 55.50 43.50 
Slash Grain Flooring 
$28.00 $25.00 14x38”. ..$43.50 $33.00 
27.00 24.00 14x4”... 39.00 33.00 
29. 00 26.00 14% x6”... 42.00 35.00 
Vertical Grain Stepping 
h, 26 Ge Se 6 16 82" oc cicciances $61.00 $51.00 
, 1% and 2x14” 63.00 53.00 


polictent No. 2 Clear and Better, S2S or S4S 


52.00 46.00 
53.00 47.00 
1g “and 3x4, 60.00 54.00 
Ceiling, CREB and C&EV, and Partition 
x4", .. $25.50 $20.50 . $28.50 $24.00 
c4”.... 27.50 22.50 31.00 26.00 
* 36.00 21.00 . 29.50 24.50 
. 29.00 26.00 31.50 29.00 
Drop Siding, Rustic 
. .$25.00 $22.50 \> | eer 
. 27.00 24.50 1x8” 
Fir Battens 
65 2%” 0. G 85 
75 3”°0. G .90 
Lath 
fier TMOGMREO: obs aiviceciewueds tans ds $ 4.50 


$29.00 $26.50 
36.00 33.00 


Common Boards and Shiplap 
No.1 No.2 
com. com. 
$12.00 $ 9.00 
7.00 
7.5 
8.50 
9.00 
11.00 
10.50 
10.50 


114 x8 re 10, BURGE oven sc cdcus 
11,x6” 
114x8 and 10” 
Common Planks and Smal! Timbers 
CeCe eee ee $14.00 $11.00 
are 14.50 12.00 
3x 8, 12.00 
5x10, 3x12, 16. 00 13.00 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 
com. com. com. com. 
2x3, 2x4” .$10.50 $ 158 2x14”....$14.00 $13.00 
’ 2x16”.... 15.00 12.00 
<. 3E00 8:00 ya) eae y 
- 11.50 8.50 2x20”.... 19.00 
Common Dimension, 2x4”, 


S1S1E 
$ 9.50 $ 6.50 18’ 
~« 4650 FEO 28° 
ose 13.00 8.50 32’ 15. "50 12. 50 
Gennes Timbers, Rough, 32’ and Under 


™2 pan No.1 Sel. 


om. com. com. 
Gz @*. - $15.0 00 $18. 00 = 18x18”.. - $19.00 $22.00 
10x10”. 16.00 19.00 


20x20”... 20.50 23. = 
14x14”... 16.00 19.00 22x22”.": og 50 25.5 
16x16”... 18.00 21.00 24x24”... 25.00 28. 00 
Common Timbers, 12x12” 


34 to 40’ .$18.00 $21.00 72to 80’.$44.00 $47.00 
42 to 50’. 24.00 27.00 S82to 90’. 56.00 59.00 
52 to 60’. 80.00 33.00 92to 100’. 66.00 69.00 
62 to 70’. 36.00 39.00 
Ties, Rough 
$12.00 


WESTERN HEMLOCK— 


Boards, S1S or Shiplap 
yer 1 No.2 
om. com. 
1x2 & 3”. si2. ae $ 9.00 
x 7.00 
7.50 


1x8 & 10” it: 30 8.50 


RED CEDAR— 


Common Boards and Shiplap 
. -$11.50 $ 9.50 1x10”... .$13.00 
12.00 9.00 SES" 6s TE 
- 13.00 10.00 
Flume Stock 
No.1 Sel. 


com. com. 
- -$15.00 $18.00 
- 16.00 19.00 


Ll? aoe 
1x6” 
i328"... 


po se 


or $i. 06 


1x10” 





OAK FLOORING 


Cincinnati, Ohio, Dec. 19.—The following are 
the average prices, Cincinnati base, obtained 
for oak flooring during the week ended Dec. 10: 


382x114” 23x2” 4x2%” %x1%” %x2” 
. qtd. wht. 104.69 
. gtd. red wean 
. qtd. wer 
. pln. wht. 
. pin, red 
. pln. wht. 
pin. red 
» 1 com. 
No. 2 com. 


MAPLE F LOORING 


The following are 
flooring f. o. b. Cadillac, Mich., basis: 
Face Clear No.1 
3/8 x1% & 2”.......$ 60.00 $45.00 
Lp yh i; va 5.00 58.00 
13/16x2 ” 62.00 
13/16x244” 65.00 
13/16x: RIA” 65.00 
17/16x2\%4” 75.00 
17/16x3\4” 75.00 


65.88 
86.88 
60.74 
66.51 
32.00 


current prices on maple 


Factory 


CYPRESS 


Cincinnati, Ohio, Dec. 27.—The following are 
average prices today f. o. b. Cincinnati: 


5/ hh6/ 4 8/4 
$120 $130 
100 105 
65 70 


Rep Cypress— 4/4 


widths. ¢ 42 45 
No. 2 com. ran. 
widths 30 


YELLOW CypressS— 

.$ 96.@208 $100@110 
@ 80 85@ 90 
53 60@ 65 

No. 1 com. ran. 
widths 35 40 

No. 2 com. 

widths 25 28 





~~ 


For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


Chicago, Dec. 28.—The holiday week is re- 
sponsible for the quietness prevailing in the 
northern pine market. Distributers who have 
ventured to make any sales calls this week have 
in practically all instances found their customers 
busy with inventory and unwilling to talk busi- 
ness before that work is completed. However, 
a pick-up is expected very shortly after the 
first of the year, and the market remains firm. 

Minneapolis, Minn., Dec. 26.—Sales depart- 
ments are practically taking a vacation this 
week. Buying for certain industrial lines kept 
up pretty well until last week and city trade 
has held up later than usual, but country yard 
buying is suspended. Inquiries indicate a fair 
amount of buying in most of the territory tribu- 
tary to this city early in the new year. Stocks 
at mills are not heavy and some items of stock 
are growing scarce, especially short dimension. 


Buffalo, N. Y., Dec. 28.—-The northern pine 
trade is quiet. The expectation is that more 
demand will be seen for the upper grades in 
the near future, with the greater activity 
promised in industrial plants. The lower grades 
are also counted on to do a little better. Prices 
are not showing much change. 


WHITE CEDAR 


Minneapolis, Minn., Dec. 26.—Producers are 
not discouraged over conditions and general 
opinion is that northern white cedar products 
will appreciate in price next year, owing to light 
winter production. Some surplus stocks of posts 
are held, but a fair pole trade has been enjoyed. 
Buyers have done little in this immediate terri- 
tory and it is impossible to say how they will 
come thru this winter and spring; but no large 
expectations are entertained as to posts. 


EASTERN SPRUCE 


New York, Dec. 26.—Prices are weak and 
fluctuating to a considerable degree. Supplies 
of eastern spruce on New York market are 
normal. The present outlook is that demand 
for this lumber in building and manufacturing 
will outstrip supply. 


Boston, Mass., Dec. 28.—Dimension is quiet 
this week and somewhat weak, there being some 





Quality is Built Into Every 
Foot of Gandy Belt 


The heavy thread used in stitch- 
ing the plies of a Gandy Belt is 
tight-twisted on special machines 
right in the Gandy factory. It is 
made extra heavy, hard and strong 
to give additional wearing quality 
to the finished product. 

Back in 1880, Gandy was the 
first and original stitched cotton 
duck belt ever made. Since that 
time many imitations have sprung 
up, but manufacturers have never 
been able to duplicate the methods 
and workmanship which are the 
basis of the longer wear, higher 
quality and better service found in 
Gandy Belt. Even such small de- 
tail as the twisting of sewing twine 
has important bearing on the ser- 
vice you receive from Gandy. 

In the thresher and tractor field 
particularly, Gandy Belting has 
proved its ability to withstand 
rough treatment. For all farm 
power uses—driving the saw or 
grinder, operating outdoors or un- 
der cover, it is the best all-purpose 
belt you can buy. Gandy 
Thresher and Tractor Belts are 
made endless in all sizes to meet 
every need. 

There is a Gandy dealer near 
you. Equip with Gandy Belting. 
Look for the green edge, the 
Gandy name and the Gandy 
trademark. 


THE GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 








NEW YORK: 36 WARREN STREET 
CHICAGO: 549 WEST WASHINGTON 5ST. 
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concession making at times. Prices current are, 
under the old: system, $43 base; and under the 
new, 8 inch and under, 8 to 15 foot, $42; 9 inch, 
$43; 10 inch, 8 foot, $43; 12 inch, $45. Random 
is very quiet and is weak. Provincial, 2 x 3 
to 2x 7, $30 to $32; 2 x 8, $386 to $38; 2 x 10, $39 
to $41; Maine, 2 x 3 to 2 x 7,. $32 to $36; 2 x 8, 
$38 to 40; 2 x 10, $42 to $45. Boards are very 
dull. The drop in roofer trade has made board 
demand all the worse. Prices: Covering boards, 
5 inch and up, $30 to $35; matched, clipped, $34 


to $35. 
HARDWOODS 


Chicago, Dec. 28.—As is to be expected during 
the midholiday week, the hardwood market this 
week has been very quiet, tho there is a fair 
volume of inquiry coming thru, showing tnat 
there is interest. Prices remain firm and gen- 
erally unchanged. <A few concessions are heard 
of, but these appear to be confined very largely 
to transit cars, of which there are a few afield. 


Minneapolis, Minn., Dec. 26.—Trade with deal- 
ers here held up very well until right up to 
Christmas, but is suspended now as to nearly 
all buyers, owing to inventories. As buyers took 
on stock rather freely in December, no decided 
buying spurt is looked fo” after inventories. 
Prices are firm and the situation is considered 
by dealers generally as favorable for the early 
months of next year. Winter output, from all 
accounts, will not much exceed early estimates. 





A Short 
Cut to 
Figuring 


Building 
Costs 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and t = 
tested it out before it was finally printed in boo. 


~~ Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can he applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 5% x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 


ORDER NOW AND SAVE A DOLLAR. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











WARREN AXE & TOOL CO. 
WARREN, PA. 
Sd A! GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 


Kansas City, Mo., Dec. 27.—The popular 
grades of hardwoods are ‘“‘stiff in the back’? and 
some combinations are almost impossible to 
obtain. Gum is climbing steadily and oak is 
both scarce and stiff in price. Plain red 4/4 
is quoted here at $105 for Nos. 1 and 2, and $48 
for No.1 common. White oak of the same grades 
is $110 and $52. There is a good demand for 
flooring and inquiry for other items is increas- 
ing. 


St. Louis, Mo., Dec. 27.—There is no change 
in the hardwood situation; No. 2 gum being 
still weak and other woods unchanged. There 
is no buying to speak of. 


New York, Dec. 26.—The holidays have 
brought the hardwood market to a standstill. 
Curiosity seems to be playing its part in the 
many inquiries that are coming in. The demand 
is fair and prices are firm. 


Buffalo, N. Y., Dec. 28.—The end of the year 
finds the hardwood market quite dull. Prices are 
unsettled and are generally a little lower than 
a month ago. December has not shown up as 
favorably as November with many lumbermen. 


Boston, Mass., Dec. 28.—The feature of the 
market is a good inquiry for future delivery. 
Local trade is dull. Wholesalers, however, are 
optimistic. The tone of the market is firm for 
FAS, and fairly firm for No. 1 common. The 
limited supply is the chief reason. Hardwoods 
yards and furniture people are buying most. 
A slight improvement in demand for finish 
persists. Prices: FAS, inch, quartered white 
oak, $155 to $160; plain white oak, $125 to $135; 
poplar, $125 to $130; white ash, $110 to $115; 
basswood, $100 to 105; beech, ‘$80 to $85; red 
birch, $150 to $155; birch, sap, $120 to $130; 
maple, $95 to $100. 


Baltimore, Md., Dec. 27.—While the hardwood 
men have experienced some let-down in calls 
for stocks, the strength of the market is unim- 
paired. Stocks are by no means large and the 
placing of any big order might be attended 
with difficulties. As many mills are shutting 
down, further reductions in the holdings are 
certain. Here and there some seller will make 
a concession, but on the whole firmness prevails. 


Columbus, Ohio, Dec. 27.—Hardwood buying 
on the part of retailers and factories held up re- 
markably well during the holiday week. Dealers’ 
stocks are not large, and the same is true of 
factory supplies. Prices are firm. The higher 
grades are growing scarcer. Prices of oak at the 
Ohio River are: 

No.1 No.2 No.8 

FAS com, com. com, 

Quartered $85 $50 eP 
lai 60 43 $20 


HEMLOCK 


New York, Dec, 26.—Roofers have felt a slight 
decrease in demand. Prices show no change. 
Inquiries are coming in but both retailer and 
wholesaler show indifference and orders are 
below normal. All handlers of hemlock are 
confident of the future and refuse concessions. 


Boston, Mass., Dec. 28.—All hemlock is dull. 
Of boards there are a few sales but they are 
very firm because very scarce, both eastern 
clipped and random. The eastern clipped, 10 
to 16 feet, sell at $32 and the random at around 
$30. The great decline in the prices of roofers 
has retarded rather than improved trade. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Dec. 24.—Fir mills are run- 
ning wherever possible, dependent on log si: 
Numerous operations will close onl 
day for Christmas. It is conservativ: 
that fully half the manufacturers will 
to close some time within the next tw: 
and that resumption will depend entirely on 
their ability to get logs. The market is firm 
and on some items higher. Slash grain stock 
is at a premium. 


San Francisco, Calif., Dec. 24.—The fir market 
is firm, with another severe storm in Oregon 
and Washington, this week, interfering with 
logging operations. Clear logs are very scarce 
and, with the mills closing down for annual 
repairs, uppers will continue scarce. Many 
mills are turning down orders. California ship- 
ments are being delayed by stormy weather at 
sea, and stocks in many of the yards are run- 
ning down. Buying has not been quite so active 
this week. Clears for rail shipment have ad- 
vanced, and it is predicted that commons will 


advance $5 in January. Domestic cargo sales 
are again being made on a base price inste: ( of 
flat. Green common is $22 base, San Pedr 


Chicago, Dec. 28.—No new developmen: 
occurred in the Douglas fir market, and 
could be expected during the last week o 
year. Trade is seasonally slow, but pric: 
main very strong and on many of the s 
items show a distinct upward tendency. 


Kansas City, Mo., Dec. 27.—The deman 
west Coast lumber shows distinct signs of 
provement. Prices appear to be moving ste ‘ily 
upward and $8 off is about the best tha: is 
offered now for dimension. There is a ¢: at 
searcity of Coast stock and some representa s 
here have received instructions not to con: vit 
the mills on anything in fir, spruce, or ad 
cedar without definite instructions. This )= 
plies both as to prices and quantities and j 
cates that the early buyer is going to 
money as well as get early shipment. 


New York, Dec. 26.—Absorption of all incu- 
ing fir is noticed on this market. Retailers .- 
port that they have no difficulty disposing of 
all grades. Prices are holding. There «re 
insistent reports that mills on Coast are cutting 
down production. 


WESTERN PINES 


Chicago, Dec. 28.—Quietness has been the fe: - 
ture of the western pine market during the list 
week, but the few distributers who remain in 
the city during the holidays unanimously expr 
the opinion that a distinct revival will be wit- 
nessed very soon after the first. No notewort! 
change in the price situation has occurred. 


San Francisco, Calif., Dec. 24.—Stocks of u} 
pers at most white and sugar pine mills are 
light, and prices are holding firm, prospects b: 
ing for a fair clean-up before new dry lumbe) 
is ready for market next June or July. Ther 
is a searcity of No. 1 and 2 shop in desirable 
thicknesses. Buying has slowed down. A de 
cided improvement is expected when new freigh: 
rates take effect Dec. 24. Production is now 
greatly curtailed. As no lumber will air dry 
in the rain and snow, dry stocks will decreas: 
right along. 


Kansas City, Mo., Dec. 27.—There is a good 
inquiry for shop lumber here and some retailers 
are showing signs of getting ready to plac 
orders. Shop buyers are having their troubles 
in getting high grade stuff, especially thick 
stock. 


New York, Dec. 26.—Prices remain the sam: 
No. 2 common continues scarce. Many orders 
for shipment after the first of the year are in 
evidence. There seems to be little demand 
altho both retailer and wholesaler continue con 
fident of the future. 


REDWOOD 


San Francisco, Calif., Dec. 24.—The redwoo: 
market is holding as firm as ever and th: 
temporary slowing down will be followed b 
renewed heavy buying. The demand for dr; 
redwood for prompt shipment has exceeded th: 
supply at most mills, and stocks of uppers aré 
light as a rule. The mills will close down fo: 
annual repairs and some will remain down fo: 
several weeks. The lumber situation is strong 
on dry stuff for building, and there are indica 
tions of an improvement in eastern industria 
demand. 


New York, Dec. 26.—Prices remain unchanged 
Demand is above usual for this season. Whole- 
salers report that mills must be curtailing pro- 
duction, they are so indifferent to inquiries 
Stocks on hand are more than sufficient to sup- 

* present needs. 


ansas City, Mo., Dec. 27.—Shop items have 
. sptinued in good demand, but yard demand has 
been quiet over the holidays. The prospects for 
a heavier business are very good. 


NORTH CAROLINA PINE 


Baltimore, Md., Dec. 27.—The last week, 0! 
course, brought very pronounced quiet in the 
North Carolina pine trade. There was less rush- 
ing of stocks to the market than usual, so that 
while assortments are quite liberal, they exert 
no serious pressure upon the price list. The 
underlying strength of the market is not really 
impaired. ; 


Boston, Mass., Dec. 28.—North Carolina pine 
is weaker and very dull. The rough edge, 4/4 
under 12 inches, now sells for $60. Roofers have 
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declined again. They are very weak. The 1x6 
sell for as little as $27.50. Some ask $32. Good 
stock is certainly to be had for $28. Demand 
for them is very quiet. 


Buffalo, N. Y., Dec. 28.—Only a small amount 
of business is being placed in North Carolina 
pine this week. Prices are off somewhat from 
the maximum of several weeks ago, but a fair 
amount of new business would restore them 
to a higher level. 


SOUTHERN PINE 


Chicago, Dec. 28.—The market for southern 
pine is seasonally dull this week, but as a whole 
remains firm, the conviction being that retailers 
ind consumers generally are ready to enter the 
market very shortly after the first and that ac- 
tive business can be expected very soon. 


Kansas City, Mo., Dec. 27.—A large line of 
retail inquiry, and some of it for very large 
quantities of stock, indicates that expectations of 
. strong market after the first of the year are 
o be realized. While trade this week will be 
dull, the effect of the heavy inquiry has been 
to stiffen up prices. Some mills recently have 
been taking orders for uppers only as an ac- 
commodation, and the prospects are that an- 
other month will see quotations on flooring and 
finish considerably above the highest prices of 
this year. In most of the Kan:as City territory 
stocks are low. 


St. Louis, Mo., Dec. 27.—The demand for 
southern pine has been rather limited the last 
week. Retail stocks are low, and as many in- 
quiries were issued recently a much improved 
demand is expected after the first of the year. 
Stocks at some mills are low. Prices are about 
the same. 





New York, Dec. 26.—The mills seem to be 
hanging on until the first of the year, after 
which time this market expects an advance. 
Demand is at low seasonable ebb. Stocks of 
retailers are light but sufficient to supply de- 
mand. 


Buffalo, N. Y., Dec. 28.—Hardly any activity 
is being displayed by southern pine. Some 
softness is displayed in prices, owing to the 
fairly large amount of stock offering, but mill- 
men state that a large amount of buying has 
been done abroad and they expect this to stiffen 
prices. Production is said to be small. 


Boston, Mass., Dec. 28.—In spite of generous 
concessions, retailers continue to hold off. The 
trade is very dull indeed. Flooring, partition 
and finish are being bought only when the re- 
tailer can not do without them. The market 
is not firm and the tone is not strong: Flooring, 
A rift, $72 to $81; B rift, $66.50 to $77; © rift, 
$54 to $64; B&better flat, $54 to $62; partition, 
B&better, $55.75 to $62. 


CYPRESS 


Chicago, Dec. 28.—There has been no note- 
worthy change during the last week in the 
cypress market, either as regards demand or 
prices; but there is a fair inquiry and all indi- 
eations point to an early revival in buying. 


St. Louis, Mo., Dec. 27.—Very little business 
is being placed in cypress and none is expected 
until after the first of the year. Reports from 
manufacturers of Gulf coast stock tell of short- 
ages in factory select and shop items. Stocks 
of finish are below normal, but a fairly good 
assortment is to be had. The market is firm. 


Kansas City, Mo., Dec. 27.—The cypress 
market is exhibiting an upward trend and indi- 
cations are that there will be plenty of business 
after the first of the year. There is a good in- 
quiry now. 


New York, Dec. 26.—Cypress prices are steady. 
Demand is not spoken of in as glowing terms 
as last week. Small orders for pressing needs 
seem to be the order of the day, but the num- 
ber of these does not in any measure fill the 
place of big orders placed as recently as two 
weeks ago. 


Buffalo, N. Y., Dec. 28.—With most manu- 
facturers and retailers inventorying, there is but 
little call for cypress. Prices hold firm. 


Boston, Mass., Dec. 28.—The cypress market 
continues firm and there is a very fair business 
passing with both manufacturing consumers and 
retailers. The tone and the demand are good 
enough to make the cypress people very happy. 
Prices: FAS, 4/4, $105 to $112; 8/4, $117 to $124; 
selects, 4/4, $85 to $92; 8/4, $102 to $107; shop, 
4/4, $55 to $60; 8/4, $73 to $78. 


Baltimore, Md., Dec. 27.—Buyers defer order- 
ing, the mills being relied upon to ship orders 
without delay. Prices are holding up very well. 


SHINGLES AND LATH 


Seattle, Wash., Dec. 24.—Red cedar shingles 
are scarce and higher, the week closing with 
prices very firm. It is reported on good authority 
that a Kansas City concern has bought not less 
than a hundred cars, practically taking every- 
thing it was able to handle at prices quoted a 
week or so ago. There is now almost 100 
percent shutdown, with remote prospect for a 
general reopening of mills. 


San Francisco, Calif., Dec. 24.—The cedar 
shingle market is firmer, production being de- 
creased and shipments held back by bad weather. 
Prices are about $3.65, San Francisco. Redwood 
shingles are in moderate demand and the price 
on No. 1 clear is about $4, San Francisco. The 
demand for lath is strong, with the San Fran- 
cisco price about $8.50. Redwood grape stakes 
are very scarce. 


Minneapolis, Minn., Dec. 26.—Responding to 
advices from the Coast as to the shortage of red 
cedar logs, wholesalers here are holding shingles 
at advanced prices and advising their custom- 
ers that they need not hope for any decline for 
some months. Inquiry has been general and 
considerable buying already has been done for 
delivery after inventories. Transit lines are 
light and stocks in storage are decreasing. 


Kansas City, Mo., Dec. 27.—The_ shingle 
market showed some inequalities the last week, 
but the trend in prices is upward. Generally 
quotations here are $2.65 and $2.70 for stars, 
$3.30 and $3.25 for clears and $4 for XXXXX 
Canadians. There has been very little buying 
here by retailers, but wholesalers have been 
on the lookout for bargains. Some mills have 
sent out orders to representatives to submit 
all orders for approval. The demand for lath 
is rather slow. Siding demand remains good, 
prices showing no change. 


New York, Dec. 26.—The market is well} 
stocked with shingles. There will be no lower- 
ing in prices, altho speculation is putting in its 
appearance. Spruce shingles run from $6.15 to 
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Cashing In On 
Dead Weight 


The dead weight that is handled by your employees 
can be easily transformed into motive energy. 


Each article will furnish its own power to convey 
itself from one point to another. Common labor costs 
will be cut to the minimum and skilled workmen will 
be kept busy if you will simply decide to let GRAV- 
ITY—the universal FREE power, work for you. 


To harness gravity in the most efficient and econom- 
insist on STANDARD GRAVITY 


Write today and let us send you complete informa- 


STANDARD CONVEYOR Co. 


NORTH SAINT PAUL, MINN. 


Offices in Principal Cities. 
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$8.10 and $8.50 for perfections. Lath are scarce 
and prices fluctuate to a remarkable degree. 


Buffalo, N. Y., Dec. 28.—New prices now rule 
on Pacific coast shingles, but little change is 
shown in quotations. Extra clears are now $4.99 
and stars $4.23. There is little or no buying 
going on. Dealers are hopeful that the lower 
freight rates will result soon in declining prices 
in shingles. 


Boston, Mass., Dec. 28.—Demand for lath is 
quiet indeed and quotations are lower: 15¢-inch, 
$8; 14-inch, $7 and even slightly less. Furring 
is lower, the 2-inch selling at $30 to $32. It is 
quiet. The shingle market is dull, but prices 
are firm, both for reds and whites. Failure 
of some New England roads to accept the new 
railroad rates is a disturbing factor. The whites 
sell: Extras, $5.25 to $5.75; clears, $4.35 to $4.75. 
Clapboards spruce are dull but firm because they 
continue scarce: Extras, 4-foot, $120; clears, 
$115. 


Columbus, Ohio, Dec. 27.— While shingle orders 
are not numerous, there are quite a few in- 
quiries and prices are well maintained. Dealers’ 
stocks are short. Red cedar clears sell at $4.80 
to $4.90, and stars at $4.10 to $4.20, Columbus. 
The lath trade is quiet and prices show con- 
siderable weakness. 


WEST COAST LOGS 


Seattle, Wash., Dec. 24.—Log prices, with the 
accumulation at the vanishing point, are un- 
changed from last week: 

Fiz: No. 1, $24; No. 2, $17; No. 3, 12. 

CEDAR: Ten percent base, $22. 

HEMLOCK: No. 2, $14; No. 3, $12. 

Spruce: No. 1, $25; No. 2, $18; No. 3, $13. 


BOXBOARDS 


San Francisco, Calif., Dec. 24.—The white pine 
box shook market is rather quiet. Prices are 
being fairly well maintained. Some large or- 
ders for orange shook are yet to be placed. 
There is not much box lumber on hand in excess 
of the quantity needed to fill the orders expected 
by the mills. This year the volume of business 
may not exceed 70 percent of normal. Cannery 
business has been light. The vegetable crate 
demand is fair. Grape box business was good. 





BUSINESS CHANGES 


CALIFORNIA. Exeter—Exeter Lemon Cove 
Lumber Co. succeeded by W. R. Spalding Lum- 
ber Co. 

COLORADO. Denver—Sterling Lumber & In- 
vestment Co. sold thirty-one yards to Mc?’nee 
& MecGinnity Co. 

FLORIDA. Elfers—Lincoln-Smith Luinber Co. 
purchased Mitchell Co. 

ILLINOIS. Maroa—Maroa Lumber Co. pur- 
chased by Myers & Dewhirst, and business of 
two yards will be consolidated at the yard of 
the former. 

INDIANA. Goodland—Goodland Lumber Co. 
purchased the Colborn-Bales Lumber Co. in 
October. 

KANSAS. Liberal—M. E. Clark Lumber Co. 
sold to W. F. Fortuna, Paul Light & Co. and the 
Star Lumber Co., all in business in Liberal. 


LOUISIANA. New Orleans—S. L. Belknap, 
president of S. L. Belknap Lumber & Export 
Co., has purchased the Crescent City Transit 
Planing Mill Co., and the latter company has 
been redrganized with Mr. Belknap as president, 
A. D’Echaux, vice president, and L. C. Daigle, 
secretary-manager. Mr. Belknap has also leased 
a tract of land and will install a wholesale con- 
centration yard for southern pine stocks, to be 
sold only to local dealers. Both deals are inde- 
pendent of the S. L. Belknap Lumber & Export 
Co. 

MISSOURI. St. Louis — Gideon - Anderson 
Lumber & Mercantile Co. and Gideon Cooperage 
Co., consolidated under name of Gideon-Ander- 
son Co. 

NEBRASKA. Anselmo—Dierks Lumber & 
Coal Co. succeeded by Melville Lumber Co. 


NORTH CAROLINA. Oriental—M. J. Con- 
nolly purchased properties of John L. Roper 
Lumber Co., including mill building, docks, kiln, 
timber lands etc. New machinery to be in- 
stalled. 

OHIO. Willoughby—C. C. Jenkins has sold 
lumber yard to Lake County Coal, Lumber 
& Builders’ Supply Co., of Painesville, and a 
new company organized with C. B. Haffey as 
manager of the Willoughby yard which will be 
carried on under the old name. 

OKLAHOMA. Pittsburg—Culbertson Lumber 








This paint is scientifically designed to 
withstand the action of flames and in- 
tense heat. Even if a spark from a mo- 
tor, an overheated bearing or some ac- 
cident should start a small blaze, the 
likelihood of your mill igniting when 


Woodward-Wight Co., Ltd. 
New Orleans, La. 


Edgewater Lumber & 
Supply Company, 
Cleveland, Ohio. 





How to Protect Your 
Mill Against Fire 


The practical and effective 


FireketardentPamt 


PYRO-NON PAINT CO., Inc. 


505 Driggs Ave., BROOKLYN, NEW YORK 
—REPRESENTATIVES— 


way to make your sawmill, 
planing mill or wood-work- 
ing factory safe against fire 
dangers is to paint all mill 


construction with 


painted with Pyro-Non is small. Pyro- 
Non is made for both interior and ex- 
terior use. It is applied in exactly the 
same manner as ready-mixed paint. 
Let us tell you how cheaply you can 
make your mill fire retardent. 


Pyro-Non Paint Co., Inc. 
208 North Wells St., 
Chicago, Ill. 


K. M. Supply Company, 
123 West 8th St., 
Kansas City, Mo. 








& Furniture Co. succeeded by V. S. Cook Luniber 
Co. 

TEXAS. Corsicana, Groesbeck, Richland ana 
Wortham—J. A. Thompson Lumber Co. sold to 
Harris Lipsit Lumber Co. 

WISCONSIN. Embarrass—Frank Allen ld 
sawmill to Ewaldt Schmidt, of Clintonville, \ ho 
will manufacture cheese boxes. 

La Crosse—La Crosse Cooperage Co. has | |tj- 
cially changed its title to Gund Furniture « 
of which William B. Euler is secretary. 


INCORPORATIONS 


ILLINOIS. Chicago—American Sash & 1) 
Co., incorporated. 

INDIANA, Mooresville—Lawrence Har; 
Lumber Co., incorporated; capital, $51,000. 

Union City—Union City Lumber Co., incor), 
rated; capital, $30,000. 

NEW MEXICO. Farmington—Farming' 
Lumber & Hardware Co., incorporated; capit:! 
$30,000. 

“NEW YORK. Ogdensburg—Howard Lumt 
Co., incorporated; capital, $25,000. (Correction) 

OHIO. Cleveland—National Hardwood Lun - 
ber Co., incorporated; wholesale hardwood lun 
ber. 

Cleveland—Lorain Street Lumber Co., increa 
ing capital from $50,000 to $100,000. 

TEXAS. lLindale—Sun Lumber Co., incorpo 
rated; capital, $9,000. 


NEW VENTURES 


ARKANSAS. Hardy—A. A. Finnigan w 
open lumber business. 

Winslow—H. L. Duncan will start new lumbe; 
business. 

CALIFORNIA. El Centro—Whiting Mead 
Commercial Co. will open building material and 
hardware business in February. 

Mendocino—Little Valley Lumber Co., new 
concern. , 

Shafter—Wasco Construction Co. will ope: 
lumber business. 

ILLINOIS. Chicago—Botts-De Sale Lumber 
Co., recently began; commission lumber busi- 
ness, 11 S. La Salle St. 

INDIANA. Marengo—Tower & Merryman 
adding lumber and building materials to hard 
ware and implement business. 

KANSAS.  Pittsburg—Duncan Lumber Co 
opening new yard on Carlton Ave.; sheds unde: 
erection. 

MICHIGAN. Plymouth—Towle & Roe Lumbe: 
Co., new concern. 

Wayne—Hilliard & Reiser Lumber Co., new 
concern. 

MISSISSIPPI. Meridian—N. E. McLeod Lum 
ber Co., recently began; wholesale southern pine 

MONTANA. Kalispell—G. W. Slack Lumbe: 
Co., recently began; wholesale. 

TEXAS. Wortham—J. F. Crowson recentl) 
began; lumber. 


CASUALTIES 


ARKANSAS. Pine Bluff—B. W. Benton, los: 
by fire. 

KENTUCKY. Covington—Planing mill oi! 
Frank G. Hehman destroyed by fire. 

OHIO. Akron—Warehouses and sheds 0! 
Brown-Graves Co. almost totally destroyed by) 
fire; loss, $200,000; plant will be rebuilt at once 

OREGON. Coquille—Plant of Coquille Mills 
Co. threatened with destruction by fire which 
started in boiler room but was saved by citizens 
with only slight loss. 

WASHINGTON. _ Silver Beach—Nick Jerns 
loss in shingle mill of $8,000 to $10,000; no in- 
surance, 

WISCONSIN. Ingram—J. KE. Curtis Planing 
Mill destroyed by fire; loss, $8,000, partly covered 
by insurance; John Wilbert, lessee. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Victoria—Shingle mill 
of Peter and W. K. McCarter burned with loss 
of between $25,000 and $30,000; covered by in- 
surance; rebuilding to begin at once. 


TIMBER LAND SALES 


MELLON, WIs., Dec. 27.—Sixtéen forties of tim 
ber land located near Upson, Wis., have been pur- 
closed by R. C. Luedke and Nick Stilin, of Mellen. 
from the State Bank of Medford. The timber was 
formerly owned by the Upson Lumber Co. The 
new owners, with Mr. Stilin in charge, will log 
some of the spruce and balsam this winter and 
have already begun getting their outfit ready. 
George Tafelski sold three forties of his timber 
land to the Roddis Veneer Co., of Marshfield. A 
contract is to be let to loggers from Brantwood to 
cut the timber this winter. 
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HENRY PIAGGIO. ‘The funeral of Henry 

iggio, of Mississippi City, Miss., whose death 

is announced in last week’s issue of the 

MERICAN LUMBERMAN, was held from his resi- 
ience in Mississippi City on Wednesday morn- 

g, Dec. 21, Rev. H. H. Sneed, of the Episcopal 

iurch, officiating. Delegations from practically 

the towns and cities on the Mississippi coast 
ere in attendance and the casket was covered 
th handsome floral offerings, one of them from 

e New Orleans Lumbermen’s Club, of which 

Piaggio was an honored member. The fol- 

wing resolutions of sorrow and sympathy were 

crafted by a committee appointed by the Club 
ior that purpose at the meeting last Tuesday: 

“Whereas, the Lumbermen's Club of New 
rleans has just received the sad news of the 
eath of one of its honored members, Mr. Henry 
tiaggio of Gulfport, Miss., a man who has been 
ne of the oustanding figures in the distribution 

southern lumber to Italy and other countries 
broad for many years. 

“Be it resolved, that the Lumbermen’s Club of 
‘ew Orleans feels that the lumber industry of 
he South and in the foreign countries in which 
Mr. Piaggio carried on business has suffered 

great loss in his departure from this life. 

“Resolved, That the Lumbermen’s Club of 
New Orleans extends to his family, and to his 
business associates its sympathy in this toss 
that has come to them, which is also a loss to 
is. 

“It is further resolved, that this resolution be 
pread on the records of the Club, and a copy 
thereof transmitted to the family, and given 
iso to the press for publication. 

“CE, Dosson, 

“JAMES A, Kirby, 

“JAMES Boyp, 

“L. N. Hopss, 

“J. WALTER MICHEL, 
“Committee.” 


EDWARD P. GILL, president of William D. 
Gill & Son, Inc., dealers in Georgia pine, Balti- 
more, Md., died on Dee. 19 after an illness which 
had continued for a long time. For years Mr. 
Gill had suffered with rheumatism in such ag- 
gravated form that for many months in suc- 
cession he could just get about. He had recently 
had further complications necessitating an 
operation, and he failed to rally from. this. 
Blood transfusion was resorted to in the effort 
to save his life, his business associate, John C. 
Calhoun, offering himself as one of the subjects, 
but hemorrhages continued until the end. Mr. 
Gill was a son of the late William D. Gill, In 
his day one of the leading men in the trade in 
Baltimore, and a brother of the late Col. William 
I>, Gill, jr., affectionately known to many lum- 
bermen intimates as “Billy” Gill. Edward P. 
Gill was born in Baltimore fifty-one years ago 
and entered business with his father after he 
had graduated from the Massachusetts Institute 
ot Technology. He became identified with a 
number of social and business organizations. 
serving as an official of the Baltimore Lumber 
iIcxchange, and taking a prominent part in its 
proceedings. The Exchange held a special meet- 
ing and adopted resolutions on Mr. Gill's demise. 
being also represented by a delegation at the 
funeral. Mr. Gill is survived by a widow and 
two daughters. 


BELA W. SMITH, president of the 
Sash & Door Co., Minneapolis, Minn., died 
Monday evening, Dec. 26, at his home in that 
city at the age of 60. He had been in ill health 
about three months, but had attended to busi- 
ness most of that time. He was born in 
Franklin, Conn., going to Minneapolis with his 
parents when 12 years old. He learned the 
sash and door business and when a young man 
organized the City Sash & Door Co., becoming 
its first president. The business expanded with 
its own factory and about ten years ago Mr. 
Smith, acquiring full ownership, changed the 
name to Smith Sash & Door Co. He had been 
active in the civie life of the community, acting 
as president of the Rotary Club for one term. 
and was a director of the Minneapolis National 
bank. He leaves a widow and one son, Harold 
S. Smith, who was associated with his father 
in the business. 


Smith 


ROBERT D. MORETON, vice president and 
woods manager for the Central Lumber Co., with 
headquarters in Brookhaven, Miss., was shot 
and killed on Saturday morning, Dec. 24, pre- 
sumably by one of the company’s employees. <A 
logging engineer, John Beaver, with whom he 
had had words on Friday evening, is suspected 
and a sheriff’s posse is searching for him. The 
shooting occurred at the Central Lumber Co.'s 
hotel at Quentin, Miss., where one of the mills 
is located. Mr. Moreton was seated on the hotel 
veranda awaiting the call to breakfast when 
three shots were fired at him. Death took place 
in less than an hour. The body was taken to 
Brookhaven. A widow, one son, one daughter, 
his father and mother, two sisters and two 
brothers survive him. 


GEORGE A. MILLER, lumberman of Chicago, 
and formerly of Toledo, Ohio, died in this city 








on Dec. 17 at the age of 70. Mr. Miller was born 
Oct. 9, 1851, and was in the lumber business for 
many years. For a time he operated extensively 
in Toledo, but about thirty years ago he came 
to Chicago. He was associated with the South 
Branch Lumber Co., the Lord & Bushnell Lum- 
ber Co. and was treasurer and manager of the 
Kemler Lumber Co. He retired from that com- 
pany about three years ago and bought the Star 
Lumber Co. He recently sold that business to 
W. E. Allen. Mr. Miller was a Mason. Burial 
was at Oakwood Cemetery. 


FRED F. WILLIAMS, head of the Fir Pine 
Lumber Co., Glendale, Ore., was killed in an 
automobile accident near Canyonville, Ore., while 
driving to Portland. Mr. Williams was formerly 
a resident of Portland where he had been in 
the lumber business, but had recently removed 
to Glendale when he organized the Fir Pine 
Lumber Co. there. Funeral services were held 
in Portland. 


TROUBLE AND LITIGATION 


DULUTH, MINN., Dec. 26.—F. H. De Groat and 
the Red Cliff Lumber Co. have filed a petition in 
the district court at Duluth asking for dissolu- 
tion of North Shore Lumber & Boom Co. Same 
petitioners ask for dissolution of Adirondac Co. 
They hold the controlling interest in both com- 
panies. 

WILMINGTON, DEL., Dec. 26.—-Green & Flynn, of 
Greenville, near here, have won a $61,000 damage 
suit against the Philadelphia & Reading Railway. 
in the superior court, as damages for the loss 
of their lumber yard and stock last February. 
The firm was awarded $46,000 directly and the 
Green Estate, worth $15,000, The plaintiffs 
claimed that sparks from a passing locomotive 
set fire to the yard. 

DULUTH, MINN., Dec, 27.—-The Northern Lumber 
Co. and the Cloquet Lumber Co., of Cloquet, Minn., 
which presented the largest claims against the 
United States Railroad Administration for losses 
sustained in the forest fire of October, 1918, have 
received checks in settlement for their losses. The 
Northern Lumber Co. received a check for $1,082.,- 
426 and the Cloquet Lumber Co., $655,000. These 
payments were made as the result of a compromise 
agreement under which claims of $25,000 and over 
were settled on a basis of forty percent of the 
actual losses sustained. It was contended by the 
lumber companies and settlers that the fire in the 
Cloquet district had orginated from sparks from 
railroad locomotives. 

LitTLE Rock, Ark., Dec. 27.—Gus Butler and 
Ii. M. Hall, members of the firm of Butler & Hall 
Lumber Co., of Woodson, Ark., tiled suit against 
the Missouri Pacific Railroad in Pulaski circuit 
court asking damages to the amount of $44,095 as 
a result of a fire which destroyed a large quantity 
of lumber on the company’s yard on Aug. 21. The 
plaintiffs allege that the fire originated from a 
spark from a locomotive passing near the yard, 


HYDRAULIC PRESSES FOR SHOP USE} 


Portable hydraulic presses especially designed to 
meet the various needs of lumber and other power 
plants are made by the Vulcan Tron Works, 327 
North Irving Avenue, Chicago, and are shown in 
their Circular No. 49. 

The press is really a development in practical 
use in the company’s own shops and is there- 
fore adapted to everyday service. It is mounted 
on three castor wheels so that it may readily be 
moved about, and it is provided with a chain sling 
so that it may be slung up and used on work that 
ean not be conveniently taken down and moved to 
a stationary press. 

Among the uses to which the machine is adapted 
and for which it is utilized by the makers from 
day to day in their own shops are the following: 
Press on car wheels, sheaves, gears, crank dises, 
erank pins and a large variety of other work con- 
stantly offered. The press is made in two capacities 
—60 and 100 tons. Copies of the circular referred 
to will be sent by the manufacturers on request. 


MAKES{HIGH RECORD IN LOG LOADING 


MosiLe, ALA., Dee. 24.—W. T. Barnett, em- 
ployed by the E. E. Jackson Lumber Co., at 
Riderwood, Ala., set up a new record this week 
in log loading when with the assistance of one 
man he loaded 1,245 logs in eight hours and 
six minutes, or an average of 155 logs an hour. 
In view of the fact that the section where the 
logs were loaded is rough and hilly, this is con- 
sidered an excellent record, and is said not to 
have been equalled there or elsewhere. 





Advertisements will be inserted in this de- 
Partment at the following rates: 

25 cents a line for one week. 

45 cents a line 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed 
‘under heading Too Late to Classify. 


ANYONE KNOWING PRESENT OR 
Recent address of John Magness, planer foreman, will 
confer a favor by sending same to his daughter, MRS. 
R. A. TATUM, Wiergate, Texas. 


NOTICE 


When answering advertisements where key numbers are 
used, be sure to put on the right key and address. 
For example, 
Address ‘“‘B. 223,”" care American Lumberman. 
431 South Dearborn St., Chicago, Ill. 





WANTED—EXPERIENCED 
Sash and door warenouse man. One who can handle 
men and do shipping. Fifteen miles from New York 
City. Good salary. OCTAVIUS LEON, 1 Madison 
Avenue, New York City. 


WANTED—AT DENVER, COLO. 
Thoroughly competent and experienced sash and door 
foreman. Must be competent to lay out sash and doors 
ready for machine work, Salary for the Tight man, 
80c to 85e per hour. Address, stating experience, refer- 
ences, etc., “K. 106,’’ care American Lumberman. 


WANTED 
A live connection located in Australia, some thoroughly 
experienced lumberman who can get orders for Oregon 
and Washington fir, spruce, cedar in Australia and the 
Orient. In answering please give references and par- 
ticulars regarding self. 
Address “K. 102,’ care American Lumberman. 


WANTED—COMPETENT FOREMAN : 
For Planing Mil. Must be capable turning out High 
Class Mill Work, Prefer man familiar with Yates ma- 
chinery. Planing mill handles about one to two mil- 
lions feet monthly, largely Spruce. State salary ex- 
pected. References required. 
Address “*K. 100,” care American Lumberman. 


WANTED—BY A RETAIL YARD 
In Central Pennsylvania, competent man to take charge 
of the millwork end of our business. Must be able to 
list from plans and be able to get the business against 
keen competition. Furnish references and state salary 
wanted in first letter. 
ddress ““H. 102,’’ care American Lumberman. 


WANTED—FIRST CLASS PLANING MILL MAN 
To operate electrically equipped planer, consisting of one 
two-saw circular edger, one Yates fast feed machine 
with horizontal resaw and one cut-off saw. Must do all 
of own work and filing. Will cater to double run ceiling 
and siding in cypress and pine. Can only put up with 
a good man. Will pay $175.00 per month. Give full 
reference in first letter. E 

GRESS MANUFACTURING COMPANY, 
Jacksonville, Fla. 


WANTED—BY A LARGE RELIABLE 
PITTSBURGH WHOLESALER 
Party to manage white pine department, already estab- 
lished Pittsburgh office; one having full knowledge of 
white pine business and able to produce immediate re- 
sults. Attractive salary and profit sharing arrangement. 
Address “HH. 105,’’ care American Lumberman. 


WANTED—GOOD LIVE HARDWOOD MAN 
As sales manager Hardwood Department. Must _ be 
high-class and well rec led. Correspondence held 
confidential. ST. JOSEPH VALLEY LBR. CO., 

South Bend, Ind. 

TALLYMAN; LUMBER YARD ON SOUTH SIDE 
Of Chicago will offer permanent position and good salary 
to man who is experienced and can handle customers 
pleasantly and efficiently. 

Address ““H. 117,’’ eare American Lumberman. 
: WANTED—EXPERIENCED 
Lumber inspector. Must be thoroughly 
properly grade California white pine shop. 


ployment. 
ROACH & MUSSER CO., Muscatine, Ia. 
FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, the ‘‘Lumberman poet.’’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearbern St., Chicago. 
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WANTED—SALESMAN 


To call on crating trade in Chicago. Fine opportunity 
for the right man. 
Address “G, 128,”’ care American Lumberman. 





ESTIMATORS—BUILDERS’ MILLWORK 
Large Eastern Pennsylvania manufacturer of high-grade 
interior and exterior millwork is open for applications 
from thoroughly experienced and competent men. They 
must know mill and stairwork from the ground up and 
be able to take off, detail and bill out. Give experience, 
age and salary expected to start. 

Address “G. 102,’’ care American Lumberman. 


WANTED—FOREMAN 
Who understands the manufacture of sash and doors 
both in special or odd work and stock work in quantity 
production. We have a good position for a high-class 
man. Do not reply unless you have had practical ex- 
perience in handling men and along the lines mentioned. 
Address THE McCLELLAND COMPANY, Davenport, Ia. 


WANTED—YELLOW PINE DRESSED 
Stock inspector. Give age, experience, references and 
ealary expected in sy letter. 

. O. BOX NO. 496, Albany, Ga. 


WANTED-SUPERINTENDENT 
Grades and manufacture large yellow pine operation. 
State salary and give references first letter. 
Address “K. 121,’? care American Lumberman. 


WANTED—ASSISTANT MANAGER 
And bookkeeper for retail yard in Southern Wisconsin. 
Must be a hustler and willing to work. Chance for ad- 
vancement, 
Address “G. 154,’’ care American Lumberman. 


WANTED—EXPERIENCED DETAILER AND 
Stock Biller for refrigerator factory in Chicago. Unusual 
opportunity for a man who can qualify. 

Address ‘‘H. 118,’’ care American Lumberman. 


WANTED—DRAUGHTSMAN AND BILLER 
Who understands billing miilwork from plans into fac- 
tory to take charge of our billing department. A good 
permanent position for the right party. 

dress “F. 133,’’ care American Lumberman. 


ESTIMATOR MILLWORK—LOOP OFFICE 
Want experienced man on Chicago work. Steady posi- 
=, — man; give full information; state salary 
wante 

Address “G. 152,’’ care American Lumberman. 


WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Ill. 


WANTED—ESTIMATOR AND BILLER 
Must be competent to list material, take measurements 
at buildings, billing into mill and detailing. Steady 
position. State age and experience. High-grade mill. 
Address “A. 35,’? care American Lumberman. 


WANTED—FOREMAN. 
Must understand the manufacture of sash and doors 
both in special and odd work. Good steady position for 
high-class man. Unless you have had practical expe- 
rience along the lines mentioned, and in handling men, 
do not reply. 
Address “G. 139,’? care American Lumberman. 
































WANTED—EXPERIENCED SALESMEN. 
To cover Southeastern Michigan, excluding Detroit, 
Northeastern Indiana, Northern Ohio and Western Penn- 
sylvania, including a few towns in Western West Vir- 
ginia along Ohio River. Retail yard trade and large in- 
dustrial requirements. Yellow pine, northern pine, In- 
land Empire and Pacific Coast products. Salary and 
commission. State experience, age, married or single. 
Address “‘H. 138,’’ care American Lumberman. 
WANTED—EXPERIENCED SALESMEN 
For Wholesale Sash & Door House of highest reputation. 
For territories in Ohio, both Eastern and Western. 
In writing, state: Age, Experience and with whom, 
Married or Single, Salary wanted. 
Address “G. 130,’’ care American Lumberman. 


WANTED—TRAVELING SALESMAN 
To cover Eastern Kentucky, Tennessee, Virginia and 
West Virginia by large yellow pine manufacturers cut- 
ting fifty million feet per year—do not want any sales- 
men only those who have had experience in traveling this 
territory—state salary expected and when can report for 
work in first letter. 

dress “G. 110,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMEN 
For Wholesale Sash & Door House of highest reputation. 
For territories in Illinois, both Central and Southern. 
In writing, state: Age, Experience and with whom, 
Married or Single, Salary wanted. 
Address “G. 131,’’ care American Lumberman. 


WANTED—SALESMAN 
To sell boxing, crating, pattern and flask lumber to in- 
dustrial trade in Chicago and vicinity. Wagon and car- 
load lots—one with experience and established trade 
preferred. 
FOREST PRODUCTS CORPORATION, 
1030 Hooker St., Chicago, Il. 


WANTED—EXPERIENCED SALESMA 
For old, established Wholesale and Retail pon Mill- 
work and Building Supplies Business in Eastern Penn- 
sylvania City of fifty thousand, Give age, references, 
salary expected, be? and Church connections. 

ddress . 103,’’ care American Lumberman. 


WANTED _EXPEIOENGED SALESMEN 
For Wholesale Sash & Door House of highest reputation. 
For territories in Michigan. 
In writing, state: Age, Experience and with whom, 
Married or Single, Salary wanted. 
Address “G. 132,’’ care American Lumberman. 


BOX AND CRATING SALESMAN 
Wanted, with established trade, who can figure rapidly 
and accurately cut-to-size lumber and boxes. State 
age, experience and salary wanted. Address ‘‘CHICAGO 
WHOLESALER,”’ care American Lumberman. 


WANTED—REPRESENTATIVE 
To sell cedar — and shingles and possibly fir lumber 
in Ohio and Indiana. Give full details in first letter. 
dress “KK. 124,’’ care American Lumberman, 


WANTED—SALESMAN WITH RECORD 
For selling car builders and railroads C. F. A. Territory. 
Give employment, record, salary expected and age in 
reply. Address “H, 120,’’ care American Lumberman., 


WANTED—BY AN A-1 WHOLESALE CONCERN 
Competent salesman to sell to the retail trade in Ohio; 
either salary or commission. 

Address “G. 146,’’ care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
For Chicago and vicinity. a position for right man. 
State salary expected and ag 
Address ““F, 149,"" Pd American Lumberman. 






































WANTED—FIRST CLASS FILER 
For box factory must be able to care for planer and 
other machines. 
KURZ BROS. CO. OF ARK.. Helena, Arkansas. 


WANTED—SALESMAN COMMANDING 
Industrial trade Chicago territory. State age, names 
present and previous employ: ers and salary expected. 

Address “H. 119,’’ care American Lumberman, 





WANTED—MILL SUPERINTENDENT 
And estimator, must be capable of handling ; class 
mill work. Prefer man familiar with Cost Book A. 
dress “G. 126,’’ care American Lumberman. 





DO YOU WANT EMPLOYMENT? 
An advertisement in the wanted employment columns of 
the AMERICAN LUMBERMAN will make your wants 
known and help you to secure a situation. We reach 
the people—advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





WANTED—SAWYER 


50,000’ circular mill with shot gun, nigger and loader, for 
Mexico. Ideal climate. Would prefer one who has had 
some experience in hammering and filing circular saws. 
State full particulars, age, experience and wages ex- 
pected. Address ‘‘E. 121,’’ care American Lumberman. 


YOU 


Read these advertisements—you should advertise in the 

classified department of the American Lumberman. 
SEND 

Us your advertisement—it makes no difference what you 

want or have for sale—let us help you. 





Will reach the people who are looking for what you 
advertise. 
TO 


Get quick returns at a small cost, advertise in the 
AMERICAN LUMBERMAN, 
431 South Dearborn St., Ohicago, H\. 








WANTED—SIDE LINE ROAD SALESMAN 
To sell gates. 
POWERS GATE CO., Indianola, Ia. 





RAILROAD AND CAR BUILDING TRADE 
DOUGLAS FIR SALESMAN 


Now and for past two years employed by a Pacific Coast 
concern catering to above trade, seeks new sales con- 
nection for very justifiable reasons entirely complimen- 
tary to him. Is acquainted with purchasing agents and 
buyers in St. Louis, Chicago, Twin Cities, Duluth, east 
to Ohio points and west also. Has age, energy, ad- 
dress, experience and brains in his favor. His record is 
clean all the way and has been reasonably successful. 
To a high-class Douglas fir specialist, catering to the 
trade outlined above, the opportunity is presented here 
to secure a high-class salesman. Can report for service 
within a reasonable time. A reasonable commission and 
drawing account arrangement is the basis desired for 
remuneration, 
Address “H. 100,’’ care American Lumberman, 


WANTED—POSITION AS FIREMAN 
Stationary boilers. 20 years’ experience with steam 
boilers and engines. 

ddress “K, 110,’’ care American Lumberman. 


POSITION WANTED AS MANAGER 
— yard or bookkeeper large yard; 13 years’ expe- 
rience. 

Address “K. 119,’’ care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING* 











. When you want a new stock of lumber or shingles, new 


or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lumber 
industry. You can get it at a small cost by advertising 
in the ‘‘Want-Columns” of the AMERICAN LUMBER- 
MAN, Manhattan Building, Chicago, Ill. 











WANTED 


Position by A-1 lumber executive. Thirty years old, 
married, has two children. Thoroughly experienced both 
manufacturing and wholesaling. Connected with lumber 


industry since sixteen. Received early training prac- 
tical end of business at southern mills, filling diff, rent 
positions from assistant manager down. At present chief 
executive flourishing wholesale firm, having responsi! llity 
of financing business and purchasing. Good reasons for 
desiring change. Can furnish best of references. Pre- 
fer locate south or west. Nothing considered but frst- 
class propositions. 
ddress “G. 103,’ care American Lumbermin. 


EXPERIENCED SALESMAN. 
I am 35 years of age, married; know Coast Fir and 
Western White Pine intimately. Some experience in 
Yellow Pine. Have practical knowledge of mill opera- 
tions and can handle men. Can handle sales correspond- 
ence having six years’ experience selling on the road 
and assistant salesmanager with big mill. Now em- 
ployed as manager wholesale office in Middlewest. Wish 
connection with high class concern as salesmanacer, 
assistant salesmanager, or gee consider. position with 
operating a of good 
Address “F. 114,”’ care > Amertene Lumberman 


HIGH class SALESMAN WANTS 
To associate with manufacturer or wholesaler of West 
Coast Products or Yellow Pine, Cypress, Hardwoods etc., 
who recognize high class qualifications sufficient to 
develop business of quality and quantity, with such con 
nection would consider salary or division of profits. 
Address “*H. 107,’’ care American Lumberman 


EXPERIENCED LUMBER OFFICE WOMAN 
Desires position by January 15th. Thoroughly expe 
rienced in General Office Work, invoicing, ete. Also 
good stenographer. Prefer Mill town. 

Address “HA. 109,’’ care American Lumberman 


SALES MANAGER OR ASSISTANT MANAGER 
Thirty-two years of age. Experience from woods ty 
car. Ran transit files, quoted prices, bought and soli 
lumber for largest mills and wholesalers in U. & 
Proper connections with concern where I can prove my 
ability more important than salary. Yellow pine anid 
hardwoods. 
Address “K. 114,’’ care American Lumberman. 


MILL MANAGER 
Will be open for proposition first of the year. Ene: 
getic, capable, with seventeen years’ experience in ru: 
ning Yellow Pine Mills. If you have the timber I ca 
produce more lumber at lower cost. If you are lookins 
for a man who has been logging in the heaviest wood- 
and built up run-down mills, write me. 

Address “K. 107,’’ care American Lumberman. 


MANAGER—SALES MANAGER OR BUYER 
Lumberman of more than 20 years’ experience in North 
ern and Southern Pine, Hardwoods and Pacific Coast 
products. Experienced in buying, selling, grading an 
manufacturing all kinds of lumber, with large acquaint 
ance among the biggest users and manufacturers in tl 
country. Address ‘‘K. 105,’’ care American Lumberman 


SCOTCHMAN : 

Young married Scotchman, sober, wishes. permanent 
sition as bookkeeper-stenographer. Eight years’ lun 
er experience. Virginia or Tennessee preferred. Smal! 

salary commence. 
Address “K, 115,’’ care American Lumberman. 


“‘WANTED—POSITION AS MANAGER 
Or assistant in retail yard with good live concern 
where there is advancement. 6 years’ experience 
Married; 28 years of age. Best of references. 

ddress “K. 116,’’ care American Lumberman. 


WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 

AMERICAN LUMBERMAN, 
431 8. Dearborn St., Chicago. 


WANTED—POSITION BY AN EXPERIENCED 
Man as log scaler. 10 years’ experience. Pine ani 
hardwood. BOX 781, Lufkin, Texas. 


WANTED—POSITION YARD MANAGER 
Know the business, able to keep down expense an? 
get results; not afraid of having responsibility. 
Address ““K. 109,’’ care American Lumberman. 


WANTED—POSITION OFFICE MANAGER OR 
Salesman, Southern Pine and Hardwoods; familiar office 
details, grades and mills. 

Address “*K. 108,’’ care American Lumberman. 


POSITION AS ASST. MGR., 
Or bookkeeper of retail yard, by young man wit! 
three vears’ experience. Best of reference. 
Address “K. 118,” care American Lumberman. 


UNIVERSITY GRADUATE 
With five years’ experience in Yellow Pine and 
Business College education desires correspondence wit! 
progressive firm needing capable man. References. 















































Address “K, 117,’’ care American Lumberman. 
HAROLD F. INGRAHAM—BANGOR, MAINE 
Timberlands 


Estimating, Cruising 
Care and supervision. Anywhere in a England. 
A NO. 1 HARDWOOD BAND SAWYER 
Would like to correspond with some company that wants 
a good, steady man. Address BAND SAWYER, 39° 
Madison Ave., Memphis, Tenn. 
POSITION AS MANAGER 
Of small yard or as yardman until ability is proved. 
Address “K, 120,” care American Lumberman. 











NOW IS THE TIME 

To advertise. We can help you sell Machinery, Bngines 
and Boilers, Rails, Locomotives, Cars, Timber and Tim- 
berlands, Lumber, Shingles and Lath, Lumber Yards, 
Planing Mills, Factories, Woodworking Plants, Logging 
Equipment, Camp S Aut bile Trucks, Horse? 
and Mules, Wagons and Carts, Sawmills, Cutover Tim 
berlands. Farms, Electric Equipment, Sash, Doors, Boxes. 
Crates, Hose, Pines. —— pies ete. 

AMERICAN LUMBERMAN, 

431 8S. Dearborn St., Gane, Ti, 
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‘ouls MILLWORK 


SMOOTH AS A SMILE 


Why the Big Idea Is 
Getting the Business 


for dealers using “Satin Brand”. You sell the [dea of Perfect “Builders 
Woodwork” furnished by a company that cooperates with you in every 
way possible giving a personal touch to the transaction, at a price that 
is no more than just any old millwork. Result: Satisfaction that brings 
your customers back; easier to sell as he knows what that label means. 


ST. 


Start the Year 1922 with an Idea and Watch Results. 


HUTTIG *@:¢Co.. ST. LOUIS 


Operate our own special work factory for the manufacture of “Satin Brand” since 1885. 
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If we were 


Our Trade- 


Economical 
Flooring 


Owing to the wide spread in price between 
the No. 1 and Factory grades of Maple and 
Beech flooring you may have wondered why 


there is not a grade between at an _inter- 
mediate price. For several years we have 
made such a grade which has given excel- 
lent satisfaction. We name it 


“No.2 Common” 


Of course, it is not as good as our No. 1 
grade but it is frequently substituted when 
a lower priced floor is wanted which will 
give nearly as good service. It’s worth 
investigating. Itcan be shipped in same 


a4" 


car with our other grades of 13-16” or 34 


Maple, Beech or 
Birch Flooring. 


COBBS & MITCHELL 


(INCORPORATED) 


CADILLAC. MICHIGAN 7% 
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mark indifferent 


“ROCKHAR) ” 
is imprinted 
on underside 
of our floor- 
ing. 


about mill- 
work and 
quality we 
would not 
want a 
Trademark. 





MAPLE AND BEECH 
FLOORING 


The “Rockhard” brand of flooring is furnished in 
four thicknesses: 13-16 inch, % inch, % inch and % 
inch. 

It is made of the best average quality of lumber ob- 
tainable. 

Regardless of price, our “Rockhard” standard of 
quality will not be changed nor shall we try to fool 
you by mixing grades. You know that in the long 
run it pays to handle good flooring. 

We always have on hand one of the largest and 
most complete stocks which enables us to make good 
our promises of punctual shipments. 

Our warehouse lists of “Rockhard” flooring are 
furnished regularly to responsible dealers when re- 
quested. 

Don’t take a chance! Order “Rockhard”! 


Mitchell Brothers Co. 


SALES DEPARTMENT 
CADILLAC, MICHIGAN 


We are members of the Maple Flooring Manufacturers’ Assn. 
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Clinches 
the Orders 


frombuilderswho are interested inbetter lumber 
values. The superior quality and milling of our 


Yard Stock. Timbers 
FINISA, FLOORING, SIDING, LATA 


will increase sales and help you make better 
profits. Timbers up to 60’ long, dressed to 
24” x 30”, are our specialty. 


Tell us what you are “short ”’ on today. 


R. W. Wier Lumber Co. 


Distributors for Weir Long Leaf Lumber Co. 
First National Bank Bldg., Houston Texas 
5 


J. E. DODD, Sales Manager. 
Mills, Wiergate, Texas. 


























Some Wier Longleaf Quality Stumpage. 


DECEMBER 31, 102 























Enochs Brothers 


Fernwood, Mississippi 


We have been en- 
gaged in manufactur- 
ing and catering to 
the trade for 37 years. 
Try us when you want 


high grade 


Long Leaf 


Yellow 
Pine 
Long, Heavy 
Timbers and 


Planing Mill 
Products. 





Service is our watchword and if prompt delivery, backed 
by an organization that has practiced it for 37 years, 
means anything to you, then give our brand a trial. 


Enochs Brothers 


Fernwood, Mississippi 








Carotina PPL NE; 
Carolina 


(THE WOOD UNIVERSAL) 


Write ‘“headquarters’’ when in the market for 


Finish, 


We als : 
tine _ 
Cypress, ooring, 
Gu Ceiling, 
- “a Dimension, etc. 
po rac Machine Dressed 


White Cedar Shingles.’ 


outhern ine 


Sales Corporation 


1236 Woolworth Building, NEW YORK CITY 
CHARLES HILL, General Sales Manager 





We represent the following manufacturers: 


Atlantic Coast L’ a, ‘nee Anderson anger Corp. Montgomery Lumber Co. 


Georgetown, S. C Marion, S. Spring Hope, N. C, 


A, C. Tuxbury Lumber Co. J. F. nial & Sons Winyah Lumber Co, 
Charleston, S. C. Summerville, S. C. Georgetown, S. C. 


Hollister Lumber Co, Savannah River Sales Co. Dargan-Wagoner Co, 
Suffolk, Va. Savannah, Ga. Pamplico, 8, C. 


Waccamaw Lumber Co. 
Bolton, N.C, 
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Another 
Boost 
For 


Tremont 





We want to put it up to you squarely, Mr. Dealer:— 


If the Osawatomie Lumber Co., 
Osawatomie, Kansas, can get such 
good satisfaction buying Tremont 
lumber, why don’t you try us? 


We make a specialty of serving 
the retail dealer and we assure you 


that your orders will receive prompt 
and personal attention. 


Tremont standards of quality, 
millwork and grading guarantee you 
lumber that will meet the demands 
of builders in your community. 


Let us quote you on your requirements 
in Long and Short Leaf Pine. 


Tremont Lumber Company 


SALESMEN: 


R. C. Clark, 608 Harris Trust Bldg., Chicago, Ill. 
Harry Leeper, 1423 Fairmount Ave., Fort Worth, Texas 
J. G. Wells, Aurora, Mo. 

V. P. Landon, Apt. 49 Chalfant Apts., Indianapolis, Ind. 
G. V. Jackson, 1608 Milby St., Houston, Texas. 


GENERAL OFFICES: 


Rochelle, La. 


FRED MILLER, Sales Manager 


4 Mills 
Rochelle, La. (2); Eros, La. 


Groveton, Texas 
(Trinity County Lumber Co.) 
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Kurthwood, 














oe Lowiswn2d if 
Plant : 
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4 Long ° b = i ie 
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; YARD STOCK AND SHED STOCK SS 
Let us keep you supplied with some of the finest lum- a ae; Re 
ber and structural material manufactured in Calcasieu os a 
district, La., and that’s saying a lot. 1, ge 
+ 4 , We'll Give You “‘ Sudden Service”’ on Southern Pine ie is. 
‘ Tell Us from the plant shown below. All grades of 1” 
Your Needs Hl and 2” Yard Stock and K. D. Shed Stock. 
uy heltys, léxas Plant f 
Vernon Parish Lumber Co. Angelina County Lumber Co. 
Kurthwood, Louisiana Limited Keltys, Texas Limited 
; Buyers outside of Texas please send inquiries to above address. Sales agents in Texas for Vernon Parish Lumber Co., Ltd. 























Dealers Can Save 


Money in 1922 


NEW PROFITS 


Don’t overlook “Bradley 
Brand Aromatique” Red Bradley 
Cedar for lining clothes 
closets or boxes for stor- Brand 
ing clothing. It offers good 
profits. Two sizes, %" x1" 
and 3%” x 2”, tongued and 
grooved and end matched. 


Warren, Arkansas. 





by availing themselves of our special mixed car service, for it 
makes possible lower capital investment, higher turnover, reduced 
freight costs. Better let us tell you about the big values we offer in 


Yellow Pine Lumber 
Oak Flooring 
Gum or Oak Cone ee. etc 


Everything points to a big volume of business during 1922, but 
there’s going to be a lot of competition to get it. This means that you can 
profit by our quality, too, for the dealer who offers the best values is the 
one that will win the business. 


Bradley Lumber Company 


Ask us for quotations today. 


of Arkansas 
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Californi 
Sugar 
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Mirror Lake 


“Yosemite Valley” 


In the crystal depths of this 
exquisite sheet of water is mir- 
rored the grandeur of the Cali- 
fornia Soft Pine Country. 

Watered by the ice fountains 
of the snow capped Sierras, our 
California Soft Pine Timber is 
unexcelled for size, quality and 
texture. 

Wherever you may be located 1 * 
in the United States, we will 
ship in carload lots to you, di- 
rect from our mills. 

Factories, Pattern Shops, st 
Planing Mills and Yards are in- - 
vited to write or wire for prices. 





Note: Watch for our next picture 
of California Mountain scenery. 


——_ = 4 aS 


E-J- STANTON and SON 


flome office ~Los Angeles, Cal. 
Eastern office~ 323 Schotield Bidg. 
Cleveland, Ohio 
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Insure Y our 
Reputation Now 


Builders are closely checking you 
up on the quality of lumber you 
handle. It therefore pays to re- 
commend the kind of stock that 
is universally recognized as de- 
pendable, as is our 


Collcoton &2 cont Timbers 


AND YELLOW PINE YARD STOCK 


The stumpage of the Calcasieu district is world what that means tobuilders seeking long life and 
renown for density and resin content. You know low upkeep in buildings. There is none better. 








Why not order a trial car or two now? 


W. G. Ragley Lumber Co., totisiana 
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“Daddy Kirk’s” Success in Selling 


is due to his straight -forward method of doing business 
and to the fact that he gives customers good values in 


PINE— CYPRESS — HARDWOODS 


Roofers, Rift Flooring, Framing, Timbers, Ceiling, Siding, Shingles, Lath and Crating. 


We'll be glad to have you consult us about your needs. 
Write us for quotations. 


Mills looking for respon- Kirkpatrick Lumber & Timber Company 


sible outlet are invited BRANCH SALES OFFICES:— 


to send us lists. SALEM, MASS., BLUEFIELD, W.VA., RALEIGH, N.C. NEW YORK CITY, BIRMINGHAM, ALA. 
20-38 Masonic Temple. PRESTONSBURG., KY. 25 Broad St. 














Our Specialties Are— 


Uniform Grading Even Color and Texture 
Courteous and Equitable Dealings 


rradenarkee-GULF RED CYPRESS 


Resewrn  Hurton- Swartz 
(@press (0. of Florida 





Our Location Our Mark 


In the heart of 


ee 13 fo? 
THE BEST CYPRESS 4 | 
DISTRICT erry, Si a. 
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What Attracts Dealers To 
“Bude Quality” Lumber ? 


Why the sales advantages offered 
by its superb natural qualities. 


Any dealer who has ever inspected 
“Bude Quality” finish, siding, mould- 
ings, case, base or flooring cannot 
fail to appreciate the appeal its 
smooth, even grain, soft texture, 
lightness and brightness will present 
to a prospective builder. 


“Bude Quality” lumber offers a 
dealer tangible points of merit that 
he can talk up to interest the pros- 
pect and win his order. If you 
want to offer your customers 
something that is a little better than 
the average, follow the example 
of other dealers and stock “ Bude 
Quality ” lumber. 


We'll appreciate an opportunity to quote 


on your requirements. 


\Sa Cy, 
NOC 


Write us today. 


I miloer Co. 


e cee Brookhaven, Mississippi 


SS) 


Eastern Sales Office, SCRANTON, Pennsylvania 


Selling also “‘ Newman Brand” Dense Southern Pine Structural Material from Hattiesburg, Miss. 
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Another Opportunity 


that looms big on the 
horizon. 


You will need a de- 
pendable source of 


supply. | 
Why not give 


“Kirby” 


4 KIRBY-BONNER LUMBER COMPANY 
Your Heart YELLOW PINE LUMBER 


Is It as Good HOUSTON, TEXAS 


as * BRANCH OFFICES: 
lew York—Chicago—Cleveland—St. Louls 
KIRBY’S ? Kansas City—Oklahoma City—San Antonio 
: Waco—New Orleans—Mobile 











Drc=MBar 31, 1921 AMERICAN LUMBERMAN 


_ 














AN 


“Well, what’s in 
the mail this 
morning, Son?” 


“Why here’s a letter from Finkbine— 
tells about some compliments they’ve been getting 
on mouldings and finish they shipped. 


“Says dealer in New York state wrote 
in: ‘Your letter of the 11th reached us this 
morning and we are glad to tell you we are highly 
pleased with the two cars of mouldings and finish 
you shipped us’. 


“Then it quotes a letter from one of 
Finkbine’s salesmen, about a Michigan dealer who 
was well pleased with a car of mouldings. 


“Says: ‘Car mouldings for —____ in Southern 


and they are well pleased with them; said looked 

as though you sanded and polished them.’” PI N i ) 
“Well, Son, that only goes to show 

we're not the only ones who are well satisfied 


with Finkbine lumber.” Finish, Flooring 
Ceiling, Siding 
99 Shiplap, Dimension 


Mills : 
Dlo and Wiggins, Miss. 


Annual Capacity 
100,000,000 Feet 


General Office 
Lumber 510 Millsaps Bldg. 


cpuwesvacye Company _ Jackson, Miss. 


UT EAU LAWL 
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Get All the Strength 
You Pay For 


There is only one way to 
be assured structural mate- 
rial of the proper density 
and resin content for any 
job, and that is to deal with 
responsible people. Our 
mills in Louisiana specialize 
in the manufacture of 


Yellow Pine 


Structural Material 
for Industrial Plants, 
Bridge, Trestle, Car 
and Railroad Stock 


They own some of the best 
stumpage in the South and have 
the facilities for cutting anything 
you need on short notice. 

Whatever you require, try us 
first. 


Foote-Burt Lumber Co. 


Incorporated 


New Orleans, La. 








LOW PINE 
LROAD anp_ 
MATERIAL 


EW ORLEANS— 
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EX AS Hardwoods 


offer buyers big values 
and uniform stock. 


You'll say so once 
you have tried our 


Tough Soft 
Textured 


Ash 


Textured 


Oak 
Gum 


Masnolia 


Inquiries respectfully solicited. 


KING CREEK 


Lumber Company, Inc. 


Band Mills and Office: 
NEW WILLARD, TEX. 


Manufacturers 


— 















































MANUFACTURING LUMBERMEN’S 
UNDERWRITERS 


RANKIN - BENEDICT UNDERWRITING CO., 


Attorney and Manager, 


KANSAS CITY, MO. 


Furnishes 


THE BEST FIRE INSURANCE AND SERVICE 


For 


LUMBER PROPERTIES 
AT COST 


Are You One Of The 1000 Members Participating 
In The Benefits Of The Pioneer Lumber 


Insurance Association ? 
IF NOT WHY NOT ? 


Organized In 1898 


FIRE LOSSES PAID - SEVEN MILLION DOLLARS 
SAVINGS RETURNED - TWO & ONE HALF MILLION DOLLARS 
SURPLUS & RE-INSURANCE RESERVE - OVER TWO MILLION DOLLARS 


DON McGRAW, Western Manager, Portland, Oregon 
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Giving an Identity 
to our Premium 
Bundle Stock 


EREAT TER the above design, in the form of a label, will be found 
upon bundle stock—flooring, siding, ceiling and worked finish— 
manufactured by Exchange Sawmill Sales Company. You can point 
to it as an identification of lumber products of the very highest quality. 


HEART PINE & 





VARIATION of our regular trade-mark design will appear, as 

illustrated above, on Essco Heart Edge-Grain Flooring only. 

This is one of our premium products and bears the distinctive brand to 
assist dealers in identifying it to their trade. 


LONG AND SHORT LEAF SOUTHERN PINE 
Yard and Shed Stock and Heavy Structural Materials 


EXCHANGE SAWMILLS SaLeEs CO. 


Long Building, Kansas City, Missouri 
(Formerly Missouri Lumber & Land Exchange Co.) 


Sales Department for— 
LOUISIANA LONG LEAF LUMBER CO. FOREST LUMBER COMPANY 
Fisher & Victoria, La. 8 Oakdale, La. 
LOUISIANA CENTRAL LUMBFER CO. LOUISIANA SAWMILI CO., INO. 
Clarks & Standard, La, Glenmora, . 
WHITE-GRANDIN LUMBER C0O., Inc., Slagle, La. 
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Wish you and yours 


RAPAPARARARARARARARA RAR ARA TAT AT ARA Ts 


abundant Happiness 
and Prosperity during 


1922 





Wausau Southern Lumber Co. 
Gilchrist-Fordney Company 
Marathon Lumber Company 
Eastman, Gardiner & Co. 
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Resolved, ‘ad 
WM Shalt I will fr 
i) Lave money am fe 
WW) render better 
| service To 
Customers thru 
Putnams 
W Mixed Car 
MW Service during 


1922 





A Timely Hunch for 


Lumber Merchandisers 


Right buying is unquestionably the most important factor in the lum- 
ber business today. Your rate of turnover on investment and custom- 
ers’ satisfaction depend upon the buying of lumber your customers want 
and in quantities you need without over stocking your yard. 

We have made this possible for you through our mixed car service in 


Suwannee River Pine 
and Red Cypress 


Think what it means to you to be able of service we render and we have suff- 





to buy these two big selling woods, 
mixed any way you want them, directly 
from the mill. We do not know of any 
other lumber manufacturer who can sup- 
ply you with Pine and Cypress direct 
from his own saws and “ship by land or 
sea all over the world.” That is the kind 


cient timber to guarantee you a steady 
supply for the next twenty years. 

Surely, there could be no more oppor- 
tune time to put into effect these econo- 
mies than right now. Better make up an 
order today and let us help you make 
1922 your most profitable year. 


Remember, we manufacture everything from the smallest moulding to the widest 
boards in Cypress; also yard and shed stocks, long, strong, timbers in pine. 


PUTNAM 
Lumber Co. 


Jacksonville, Florida, U. S. A. 


<The Most Dense Pine” 


Best for the Present 
Best for the Future 














AMERICAN LUMBERMAN DECEMBER 31, { DECE} 








For Every Particular Job 


a | 
=a en, st 


where strength and durability are prime requisites, 
you can’t ignore the nat- 


ural superiority and guar- Cal cas ieu 


anteed values we offer in Long 


our plainly branded Leaf P Ine 


Timbers and Heavy Planking 


We also carry 35 million feet of well assorted 
one and two inch stock in all sizes and grades. 


NDUSTRIAL 
Lumber Company 


are agy: =) onl Fe. ELIZABETH, LA. Edward E. Krauss, 


Sales Manager. ; 
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Dry Hardwoods 


Offered for Quick Sale 


\ Y 
52M 4/4 No. 1 Com, & Btr. Sap Basswood OU on our 
16M 5/4 No. 


1 Com, & Btr. Sap Basswood 
98M 4/4 No. 1 & 2 Com. Basswood 
80M 5/4 No. 1 Com, Basswood 
47M 5/4 No. 2 Com, Basswood * 
300M 4/4 No. 2 Com, & Btr. Beech 
wah perl bnlno Wolverine Brand 
50M 6/4 No. 2 Com, & Btr. Beech e 
140M 8/4 No. 2 Com, & Bir. Beech 
uae 8/4 No.3 Com. @ is. Be Maple Flooring 
170M 8/4 No. 2 & Btr. Rock Elm 
126M 10/4 No. 2 & Btr. Soft Elm and 
6M 16/4 No. 2 & Btr. Soft Elm 
58M 4/4 End Dried White Maple of d d L . 
10M 5/4 End Dried White Maple 
17M 6/4 End Dried White Maple ar woo umber 
4M 8/4 End Dried White Maple yi 
200M 6/4 No. 2 & Btr. 4 Sd., Maple All Grades and Thicknesses 
23M 6/4 No. 1 Com, Maple 
93M 10/4 No. 1 Com, & Btr. Maple 
16M 4/4 No. 3 Com, Birch 


240M 4/4 No. 3 Com, Beecl 

Seah 4/8 No. 8 Com. Maple CRATING STOCK A SPECIALTY |= 
300M 4/4 No. 3 Com, Maple and Beech 

100M 8/4 No. 3 Com. Maple and Beech Modern Dry Kilns and Planing Mills. 


85M 12/4 No. 3 Com, Maple and Beech : 


Lumber & Salt Company 


The sign se follow ‘ SAGINAW, MICH. 


for Maple Flooring 








Wiese 








Order what you need Now. 


Boyne City Lumber Co. 


BOYNE CITY, MICH. 


= 











ae Ot 
—/ i 




















DecemBER 31, 1921 AMERICAN LUMBERMAN 








imines 


2) 


~ 


i 


oes 
B 


\\ 


Ht 


sg TT 


WW 
\\ 


\ XK \ = 
oO, \. 
y 


‘ \ 


The Dependable 


Source of Supply Extend the Season’s Greetings 
Ash to all ther friends and cus 


Basswood tomers. 
Beech 


Birch ‘ 
Chee . That every person interested 


are - in the lumber industry may 
io Maple enjoy greater happiness, peace 
Poplar and prosperity throughout 


Walnut 
— 1922 is our sincere wish. 


ILumlbermemn 









































ROCKCASTLE LUMBER CO Huntington, W. Va. 
THE SUN LUMBER CO Weston, W. Va. 
SMOOT LUMBER CO Cowen, W. Va. 
THE W. C. BARLETT LUMBER CO . 
WILDERNESS LUMBER CO Nallen, W. Va. 
BIRCH VALLEY LUMBER CO ‘ ; 

Buckhannon, W. Va. 


CHERRY RIVER BOOM & LUMBER CO Penn Bldg., Philadelphia, Pa. 
THE WEST VIRGINIA TIMBER CO Orange, Va. 
CROFT LUMBER CO . Alexander, W. Va. 
EAKIN LUMBER CO 

THE MEADOW RIVER LUMBER CO ’ 
PARDEE & CURTIN LUMBER CO Clarksburg, W. Va. 
RANWOOD LUMBER CO . Parkersburg, W. Va. 
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TUNGLE- 


FOR ECONOMY 
DUFPABILITY 
BEAUTY 



















\/ITH the changing styles of architec- 
ture, new and profitable channels of 
trade are being opened to retail lumbermen. 


Today the all shingled house is in vogue. 
Architects and builders recognize the un- 
limited possibilities offered in 24” Royal and 
18” Perfection Red Cedar Shingles. When used 
for siding, as well as roofing, these shingles add 
beauty and durability to any home for they can 
be stained to harmonize with the foliage and 
flowers. They resist the elements longer than 
any other material. 


Why not go after the all shingled house busi- 
ness and get your share of the profits? 


C ASE Shingle & 


MILLS: RAYMOND, WASH. 
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Lumber Company 





Here’s Stock 
Anybody 
Can Sell 


It comes in good 
widths, runs strong to 
clear and a carpenter 
or builder can tell at 
a glance it’s easy to 
work. Our special- 














Idaho White 


Western Soft P INE 


We have adequate planing mill facilities to work 
stock to order and can ship mixed cars of the 
best selling yard items. 


McGoldrick Lumber Co. 
E> Spokane, Wash. 


Minneapolis Office: 
600 Lumber Exchange. 











Partial 


view f 10,000,000 “Peerless” 
Red Cedar Shingles 


Shown in the above photo merely substantiate our claims 


of being “Shingle Specialists”. 


We are particularly anx- 


ious to have you try our 24" Royals, 18" Perfections and 
Peerless Clears, they are the highest grade shingles made. 
Better order a car or two of them now and be in line for 


some of this profitable trade. 
SALE AGENTS: — 


Sterling Lumber & Investment Co., 
Derver, Colo. 

Duncan Shingle & Lumber Co., 
Kansas City, Mo 


" W. J. Huff & Son, Decatur, III. 
H. C. Schneider, Grand Rapids, Mich. 





Willapa Lumber Co., New York City, 
Carlos Ruggles, Springfield, Mass. 
James N. Rogers, Indianapolis, Ind. 


Hart-Wood Lbr. Co., San Francisco, Cai. 





Araco 





ao fi (a 








In Shipping Ccndition 


We have a limited stock 
of the following items:— 


Western White Pine 


2x6 No. 2 and No. 3 Common 


2x8 “ec ‘ 
2x10 “ a . 
2x\ 2 “ “ 6“ 


Mixed Pine, Fir and Larch 


2x6 & Wdr. No. 4 & No. 5 Common 
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In the dawn of this 


New Year 


with it’s promise of 
Happiness and Prosperity — 


we extend to you the 


Season’s Greetings 


and our best wishes 


BROOKS - SCANLON 
LUMBER COMPANY 


BEND, OREGON 
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Calitornia 
Sugar Pine 
California 
White Pine 


Oregon 
Soft Pine 


Redwood 
E> EN 


oN 
Cas 2 








tr 


Pattern Lumber 
Factory Lumber 
Industrial Lumber 


Frederic S. Palmer 


Monadnock San Francisco, Calif. 











Eanes ee tan O° toe 
“The brand on the band stick” 


explains the Boss Car- 
penter, 








“teils me just what kind 
of shingles to expect when 
I open the bundle. That 
Diamond B stands _ for 
uniform quality and 
whether the grade mark 
reads Premium Clears or 
Special Star A Star, | 
know it is the highest 
class shingle of its grade.” 


It is this uniformity of qual 
ity that has made Bloede!l 
Donovan Premium Clears and 
Star A Stars reach a distinc- 
tive place in the shingle trade 
They are easy to sell and sur 
to satisfy. 





Chicago, II 
‘=< se Princeton, Ili, 
Muscatine, lowa 
W. W. Vawter, 110 Lbr. Ex., Minneapolis, Minn. 


Sine Bros., 916 Wrigley Building, 
B. M. Gibbs & Bro., 


Mark Anson, Box No. 25 = - You'll want Diamond 3 


Fellows Sales Company, - - Sioux Falls,S.D. lumber and shingles in stock 


Bloedel_ <> Donovan 


del <> 
742 Henry Bldg. seats, U.S.A. 
LLL TS PI ENS 









Export Shipping 
Extends Lumber 
Market 


OR the first nine mcaths of 

1920, the total export lumber 
shipments from the Pacific Coast 
reached 1,256,716,312 feet! A con- 
siderable part of this tonnage was 
shipped from the Port of Portland. 
Portland is and will continue to be 
the “lumber capital of America.” 


The First National Bank, established 
when Portland was but a country 
town, has grown with this Western 
country. It has always taken an active 
part in the development of lumbering 
and is peculiarly able to serve those 
engaged in any branch of this industry. 


THE FIRST NATIONAL BANK 


OF PORTLAND, OREGON 


THE FIRST NATIONAL BANK WEST 
OF THE ROCKY MOUNTAINS 
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BEAR IN MIND 
THE THREE LEADERS 


CALIFORNIA SUGAR PINE 
CALIFORNIA WHITE PINE 
ARIZONA SOFT PINE 




















HIS is a sample of the clear wide stock 
T each of our 20 odd mills are cutting 
for buyers who appreciate the ad- 
vantage of paying freight only on stock that 
is 100% usable. Why not investigate ? 















Our service is world-wide and our years 
of experience insure the correct interpreta- 
tion of orders. 









We invite inquiries from . 


‘. & 
buyers the world over. . a 








one 


California Sugar and WhitePine(n 


Suite lllS First National Bank Bldg. SAN FRANCISCO. CAL. 











REPRESENTATIVES: 
oe ey ak ae Bldg., C. R. Harper, 4920 Chicago St., Omaha, Neb. Dewey Fullington, P. O. Box 418, Wichita, Kan. 
(lowa, Nebraska, Minnesota, South Dakota) ’ - 
Louis Wuichet, Inc., 712 Railway Exchange, A. H. Brown, P. O. Box 507, Dallas, Texas (Colorado, Kansas and Missouri) 
Chicago, Ill. (Middle States) (Texas, Oklahoma, Arkansas, Louisiana) 








Watch for our next full page in the January 28th issue of this publication. 
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View of our big Chicago yard showing office, dry kilns, dry sheds, planing mill, saw mill and big storage yard. 





To Our Customers and Friends:— 


We desire to express our gratitude 
for your business in the past and ex- 
tend to you our sincere wishes for 


A Happy 


and Prosperous 


New Year 

















If your inventory shows broken 
stocks let us help you replenish same. 
h | » 
, | ig 
WEES AE ADDED HEL EAEAC RED NE RAO RANA e OK NOR ee ee NUTT i \ f\ | 
ni 
| “ee bs 
ari ecg tin WB. VANSRANGING HONE Toe “a 


OAK 
FLOORING’. 
- MADLE = | 
FLOOR Ney 
Lill) sii 


The National Lumber 
& Timber Company, Inc. 


Office and Yard: Phone: 
5601 Elston Ave. Kildare 4160 


2 CHICAGO, ILL. 
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To Our Friends and Patrons: 


At this season of good cheer we wish to 
extend to you our sincere thanks for your 
orders and kindly consideration during the 
year just closing. 


We fully appreciate your patronage for it 
is to this we owe whatever success has been 
ours. 


To all our customers and friends we wish a 
Happy and Prosperous 


New Year 


St. Paul & Tacoma Lumber Co. 
Tacoma, Washington 
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Douglas Fir Western Hemlock 
Northern White Pine Washington Red Cedar 
Idaho White Pine Red Fir and Larch 
Western Soft Pine Norway Pine 
WEYERHAEUSER*FOREST PRODUCTS 
GENERAL OFFICE, OLD NATIONAL BANK BUILDING 
SPOKANE, WASHINGTON 
General Manager . « « « « « « UL. S. Case, Spokane, Wash. 
Asst. General Manager... . « I. N. Tate, Spokane, Wash. 
Branch Offices 
New York, N. Y. . . . . Room 1908, St. Paul Bldg., 220 Broadway 
Baltimore, Md. . . « « «+ Room 1015 Lexington Bldg. 
Chicago, Illinois . « « «+ Room 1052 Cont. & Com’! Nat’l Bank Bldg. 
St. Paul, Minnesota - « «+ Room 802 Merchants Nat’! Bank Bldg. 
Minneapolis, Minnesota . . Room 740 Lumber Exchange 
Denver, Colorado . . . . Room 406 Chamber of Commerce 
Selling Representatives for 
Cloquet Lumber Co. . . Cloquet, Minn. Dover Lumber Company Dover, Idaho 
Johnson-Wentworth Co. . Cloquet, Minn. Humbird Lumber Company Sandpoint, Idaho 
Northern Lumber Co. . Cloquet, Minn. Potlatch Lumber Company Potlatch, Idaho 
Snoqualmie Falls Lumber Co. Snoqualmie Falls, Wash. Edward Rutledge Timber Co. Coeur d’Alene, Idaho 
Boise Payette Lumber Co. Boise, Idaho Weyerhaeuser Timber Co. Everett, Wash. 
Bonners Ferry Lumber Co. Bonners Ferry, Idaho Victoria Lbr. & Mfg. Co., Ltd. Chemainus, B. C. 
District Sales Managers 
R.W. Hunt . . . « «© Everett, Washington J. Philip Weyerhaeuser. . Coeur d’Alene, Idaho 
S. P. Johns, Jr. . . «© «© Snoqualmie Falls, Wash. D.M. Palmer. . . . . Bonners Ferry, Idaho 
R. E.Irwin. . . . © « Boise, Idaho R. R. Myers . Dover, Idaho 
P.M. Lachmund. . . « Potlatch, Idaho L. R. McCoy Cladestvial | Sales), New York, N. Y. 
A. D. Remington. . . . Sandpoint, Idaho C. J. Mulrooney . . . . Baltimore, Md. 
District and Traveling Representatives 
Lawrence, Don, District Manager, 1024 Old Nat’l Bank Burke, F, H., 1052 Cont. & Com’! National Bank Bldg., 
Bldg., Spokane, Wash. Chicago, Ili. 
Keizer, R. G., District ie ie 1052 Cont. & Com’ Childs, L. S., P. O. Box 119, Rockford, Ill. 
Nat’l Bank Bldg., Chicago, III. McClanahan, es A. P. Oo, Box 294, Peoria, Ill. 
Clute, R. V., District Manager, 802 Merchants Nat’! Bank Watts, J. E ow Park Place, M: lwauk ee, Wis. 
Bldg., St. Paul, Minn. Drake, C. Vv. O. Box 536, Oshkosh, Wis. 
Lewis, ’W. H., Cedar Department, 1024 O!d Nat’l Bank Mundinger, y a P. O. Box 201, Madison, Wis. 
Blidg., Spokane, Wash. Williams, W. 4 436 Summit Ave., Eau Claire, Wis. 
Halsell, H. E., Cargo Shipments, 1908 St. Paul’s Bldg., Archibald, T. 1708 Davenport Ave. ., Davenport, Iowa 
220 Broadway, New York, N. Y. Howie, J. R, a East State St., Marshalltown, Iowa 
Grace, H. H., 43 Lexington. Ave., Cambridge, (38) Mass. Bengston, A. | 4 O. Box 63, Waterloo, lowa 
Goodrich, H. Pp. 408 West 115th ’St., New York, N. Y. Stapleton, C. M., O. Box 50, Fort Dodze, Iowa 
Stetson, A. F., Jr., 216 West 102nd St., New York, N. Y. Mulrooney, G. . 0. Box 896, Sioux City, Iowa 
Gifford, E. O., New Hartford, N. Y. Isenberger, C. E” ” 740 Lumber Exch., Minneapolis, Minn. 
Rumbold, J. H., 167 Christiana St., N. Tonawanda, N. Y. McDuffee, D. E., *740 Lumber Exch., Minneapolis, Minn. 
Millener, S. P., 58 Grove St., Tonawanda, N. Y. Stewart, T. A., Northfield, Minn. 
Brown, A. W., 382 Park Ave., East Orange, N. J. Greer, P. M., 3239 First Ave. So., Minneapolis, Minn. 
Kay, Harry A. 1222 N. Frazier St., Philadelphia, Pa. Perdew, G. G., Alexandria, Minn. 
Shurtleff, E. N., P. O. Box 212, Williamsport, Pa. Barbour, L. W., P. O. Box 515, Wichita, Kan. 
Knox, G: B. 1520 S. Negley, Pittsburgh, Pa. Hughes, F. J., P. O. Box 603, Omaha. Neb. 
Feinaugle, L. J., 5262 Carnegie Ave., Pittsburgh, Pa. Roy, H. B., P. O. Box 303, Lincoln, Neb. 
Tuerffs, J. P., Vonhof Hotel, Mansfield, Ohio Norton, W. ~— P. O. Box 582, Hastings, Neb. 
Bushong, K. E., 1869 Colonnade Road, ‘Cleveland, Ohio Loisel, S. M., O. Box 475, Norfolk, Neb. 
Stevens, Geo. iL 1052 Cont. & Com’! Nat'l Pank Bldg., Williams, aan Ds 516 W. lith Bt, Sioux ™, Ss. D. 
Chicago, Ill. Emerson, F. G., P. O. Box 478, Minot, N. 
Collins, B. D., 8854 David Ave., Detroit, Mich. Frederickson, A. N., Grand Pac’fic Hotel, Bie smarck, N.D. 
Reynolds, R. R., 565 West 31st St., Indianapolis, Ind. were ~ | a "406 Chamber of Com., Denver, Colo. 
Markham, Robert, 1052 Cont. & Com’! Nat’l Bank Bldg., Bovee, C. L 0. Box 8° 2, Billings. Mont. 
Chicago, IIl. MacDonald, gf H., 722 White Bldg., Seattle, Wash. 
Orders or inquiries addressed to any of our offices or representatives 
or sent direct to the mills, will have prompt and careful attention 
Weyerhaeuser Quality Weyerhaeuser Service 
ie 
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NO sO many years ago selection of 
railroad and car material was largely 


1) O U G a % a matter of guesswork. 


Today rather definite knowledge— 
F e gained through conscientious and intelligent test 






















and experiment, governs the selection of this 
material, especially in the cross tie field. 


And with this replacement of guess- 


TIES, BRIDGE STRINGERS, work by knowledge, Douglas Fir as a railroad 
CAPS, PLATES, CAR and car material came into its own. It came to 
MATERIAL, DOCK CON- be recognized as one of the leading woods for 
STRUCTION MATERIAL these purposes. 

CREOSOTED PILING AND 

TIMBERS. Railroad men saw that its physical 


properties—its close, elastic grain, resiliency, grip 
on nails and spikes, its uniform strength, its sus- 


Dealers get our quotations on 


yard and shed stock. You'll ceptibility to preservative treatment, etc., closely 
find our quality and millwork 2 
right. adapted it for their purposes. 


Chas. R. McCormick Lumber Co. § Chas. R. McCormick & Co. 


912 to 917 Yeon Bldg., PORTLAND, OREGON 900 Fife Bldg, SAN FRANCISCO, CALIF. 


BRANCH OFFICES: Mills and Creosote Plant: St. Helens, Ore. 
403-7 Van Nuys Bldg., Daily Capacity, 850 M Feet. 
Los Angeles, Calif. 
Room 1203-6 Whitehall Bldg., 


No. 17 Battery Place, 
New York City. 


Wholesale Yard a Su ey 
San Diego, Calif. MAE 


Some Douglas Fir 
Ties in the Storage 
Yard awaiting ship- 
ment. 
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Si Pine says: Lumber is not “‘all alike’’, 
any more than all men are. 


Jerid (922 
Start theYear Right 


Resolve to buy more carefully—not merely as to price, but 
as to quality. 


Resolve to try a car of the Yellow Pine Boards and Dimen- 
sion you have been hearing so much about— 


S. I. MisSIsSirrr Pine 





ee Ne a —- ~ by ae Resolve, in other words, on 
poorer lumber at a cheaper price, but better lumber ° ° ° 
for the same money. S. I. MisSIsSIppi Pine 
Resolve on better lumber, better merchandising, dollar for dollar, grade for grade, the best Yellow 
better friends, better trade, and better profits— be- Pine lumber in the whole Yellow Pine South 
cause of better business. : 
‘aati on SIgned, blew 
ar e year—write: ) 
EDWARD HINES YELLOW PINE TRUSTEES, Lumberton, Miss. GULLEDGE LUMBER CO....... Mendenhall, Miss. 
. z Consolidated Saw Mills Co., St. Louis, Mo., Sales Agent 
J. J. WHITE LUMBER CO........ Columbia, Miss. w.C. WOOD LUMBERCO.......... Collins, Miss. 

















APPROVED BY TH» 


pt this Brand AT) 


Ay and Boost Your Sc 


4 Shingle Sales 


The falling off of shingle sales in this 
country was never the fault of the shingles 
themselves, but rather cheap, inferior, R 











“They Grow More Beautiful With Age’”’ 





eynolds Dealers profit sub- 
stantially because they can 
M. |. F.Co. always depend upon Reynolds 

poayy i| Quality, Reynolds factory cooper- 
Zi NC Coated Nal S ation and customer satisfaction. 
to protect his shingle trade. They have stood 
the test of time and have proved their dura- Investigat et oday. 


bility. Aside from protecting your shingle 
trade these nails will turn you a good profit. 


We have a sample package ready H. M. Reynolds Shingle Co. 


to send you—Ask for it today. 
“Originator of the Asphalt Shingle’”’ 


Malleable lron Fittings Co. Gonna Baviite Michigan 


BRANFORD, CONN. 


short-lived nails. Every lumber dealer 
should sell 
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Paul Bunyan 


our spokesman, brings 
you our best wishes 
for a Prosperous and 


Happy 
New Year 


LOZS 


“Producers of White Pine for Half a Century 


TRADE MARK 


Yi Tae RED RIVER LUMBER CO. 


son Ne 
M62 > MINNEAPOLIS and WESTWOOD 


Ni \ ay, 
oy) Mills, Factories and Sales Oie, WESTWOOD, CALIF. 
Sales Office, : 807 Hennepin Ave. MINNEAPOLIS, MINN. 
Yards and Sales Office, - + 2452 Loomis St., CHICAGO, ILL. 
REGISTERED Sales Office, 307 Monadnock k Bldg. SAN FRANCISCO, CALIF. 
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[N checking up we sincerely hope that the is 
year’s business just ending will prove very : 
satisfactory. i 
You have our best wishes for 
A Most Prosperous is 


New Year ; 


Make better satisfied customers and increase 
your sales by offering your trade 


White and Norway Pine 
Western White Pine 
California White and Sugar Pine 
White and Red Fir 


arate 





Manufactured and Guaranteed By 


Crookston Lumber Company 
Robert G. Chisolm Lumber Company, Limited 
The Shevlin-Hixon Co., Bend, Oregon 
The McCloud River Lumber Co., McCloud, Calif. 








Send your orders and inquiries to 


Crookston Lumber Company 
Sales Dept. — 903 First Nat’l — Soo Line Bldg. =— ), = 
MINNEAPOLIS, MINNESOTA — 





SHEVLIN - CARPENTER CO. N. H. MORGAN, Sales Agent 
2080 Continental and Commercial Bank Bldg. 1104 Terminal Bldg., 103 Park Avenue 
CHICAGO, ILL. NEW YORK, N. Y. 
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A GAIN we are at the threshold of a New Year 
—one offering us all better possibilities than 
at any previous time in history. 


That you may enjoy greater prosperity and 
happiness throughout 1922 is our sincere wish. 


General Office: 


Winton-Rose Lake Sales Office 


R.S. Watts, Nelson Hotel, C. R. Crowe, Box 516 G : bb I d h Geo. S. Davis \ 954 Security Bidg., 
Rockford, Ill. Madison, Wis. 1DDSs, ano Be Fas wl ancep al Minn. dee, la. 


Rose Lake Lumber Co., Ltd., Rose Lake, Idaho Winton Lumber Co., Gibbs, Idaho Winton-Rosenberry Co., St. Joe, Idaho 












































‘ ‘O our present customers we wish to express our deep apprecia- 
tion of their business which has enabled us to add another record 
year of growth to those which have gone before. 


vo our potential customers, we wish to offer the same lumber 
SERVICE in all the word implies, which has satisfied a con- 


stantly expanding list of discriminating buyers. 


WB: our customers, both present and potential, we wish to express 
the hope that the New Year may be Happy and Prosperous, 
which we are convinced it will be if we all work for the ideals of 


SERVICE 


The Lord & Bushnell Company 


JOHN G MATHER, tot, V, Pres. 6 Gen'l Mer. CHIC AGO 2 Pry Go I “ ee 


HUGE HINT CHAd 2nd. e's Pres, 
ALMER Secret . 
ALEX B. CLANEY, Treasurer. Established 1871 Tel. Canal 0307 — Private Exch. All Dep’ts. 


























30 


AMERICAN LUMBERMAN 





DECEMBER 31, 192] 








General Office— 


Emporium 201-211 Union Station, 
Lumber Co. uTica,n.y 


New York Office, Conifer, N. : 


w England Office, 
5735 Grand Central, Term. Cranberry Lake, N.Y. 120 Milk St. Boston, Mass. 
W. E.VanWert, Manager. Galeton, Penna. W. L. Erhard, 
Danby, Vt. Resident Manager. 


MANUFACTURERS OF BAND SAWN 


Hardwood, Spruce, 
Hemlock, White Pine 


> 








with other Makes 


HARDWOOD FLOORING 


We want ORDERS for 4 Cars 


x1” HARDWOOD SQUARES 16° t 4” 


; ; HARDWOODS — SOFTWOODS 
Straight or Mixed Cars | POST—POLES—CRATING LUMBER 


en 3, The World’s Best Known 
IX; No After - Smoothing required as 
z, 





ORY 

















WISCONSIN LAND & LUMBER CO., Hermansville, Mich. 

















INLAND EMPIRE PINE 


Our Specialty—also all 


Pacific Coast Woods 


Get our quotations before buying. 


JUNGE & GRAY LUMBER CO. 


“That Individual Service’’ Minnesota Transfer, Minn. 








.Thornton - Claney 
Lumber Company 


2315 Elston Avenue 


Chicago, . - . Illinois 


Long Distance Telephone, Humboldt 383. 











We solicit your inquiries for anything in 


Yellow Pine 


Fir or Oak Timber 
and Heavy Dimension 
and Regular Yard Stock 


and are well equipped to make immediate shipment 
in either carloads or by local freight. A wire or tele- 
phone message will bring an immediate response. 





panama na es fea Pea aa Ba a aa Pe 
R ‘therman th. ‘thettler Dumber Co. |; 


2601 Elston Avenue, : 
Chicago, Til. ¥ 


Wishes you a x 
Prosperous thew Vear : 
PEPE EEE ETUDES EEN 


Self-Indicating 
























Are the most popular because of 
their effective simplicity. Write 
at once for samples and prices. 


Rand McNally & Co., Chicago 

















WEST MICHIGAN FLOORING CO. 


MANUPACTURERS MANISTEE, MICH. 


“ACME”? MAPLE FLOORING 


We are members oi the Maple Flooring Manufacturers’ Association 











HARDWOODS Siimment 


SEND US YOUR ORDERS 


12M 4/4 No. 1 C. & B. Quartersawn Hard Maple 
3M 5/4 No. 1 C. & B. Quartersawn Hard Maple 
5M 8/4 No. 1 C. & B. Quartersawn Hard Maple 
2M 5/4 No. 1 C. & B. End Dried White Maple 
30M 6/4 No. 1 C. & B. Soft Maple 


oe 4/4 ue Z & £?- F ate 4 100M 4/4 No. 2 C. & B. Soft Elm 
200M 4/4 No. 2 ass woo! 27M 8/4 No. 2 C. & B. Soft Elm 
14M 4/4 Key Stock Basswood s ‘ 

daa 5/4 Key tock MBacowood 15M 16/4 No. 2 C. & B. Soft Elm 


15M 4/4 No. 2 Com. Basswood 50M 6/4 No. 2C. & B. Beech 








EAST JORDAN, MICH. 


Manufacturers of Hardwood and Hemlock Lumber, Lath and Shingles 


“MARATHON” WARD BROS 


MAPLE FLOORING sce. 











EAST JORDAN LUMBER (()| | 














DECEMBER 31, 1924 


AMERICAN LUMBERMAN 





RRSOE HO TOE 
Bey 





WANTED—POSITION AS TRAFFIC MANAGER 


Sixteen years’ pfactical experience in transportation and 
traffie on trunk line roads, official capacity. 

Handled commercial traffic and large terminal. 

Thoroughly equipped general office man. 

Nine years in lumber; well posted on building mate- 
rial, yard stocks and hardwoods. 

Familiar with arbitrations, — transit, routing, and 
general transportation problem 

Address “*H. 110,’’ care v Amectonn Lumberman. 


POSITION WANTED 
As Supt. of Builders Finish Plant. Have had years of 
experience and thoroughly understand the business in all 
of its branches. Can produce maximum results at mini- 
mum cost. Desire to make change from present situa- 
tion. A-1 references. 
Address **H. 129,"’ care American Lumberman. 


CINCINNATI TERRITORY 
Hardwood salesman contemplates covering Ohio and In- 
diana territory from this point Jan. lst. Wants to rep- 
resent well-known manufacturers on commission. Make 
proposition in detail. 
Address “G. 151,"" care American Lumberman. 


LUMBERMAN OF PROVEN ABILITY 
Wants position; various wholesale and eleven years’ 
western pine manufacturing experience; road salesman; 
office, traffic and sales manager. Possess energy, ini- 
tiative and can show good results by efficiency. Might 
consider representing good west coast mill in Central 
States around Minneapolis. 

Address “G. 117,’’ care American Lumberman. 


WANTED—POSITION BY EXPERIENCED 
Hardwood buyer and inspector, Central Freight Ass’n 
territory preferred. Competent, strictly temperate and 
hustler. None except large concern need answer. 

Address **H. 127,’’ care American Lumberman. 


ESTIMATOR WANTS POSITION 
Millwork. Competent and reliable. 
Address “G, 141,"" care American Lumberman. 


WANTED—A JOB AS MANAGER 
Of retail lumber yard. At present employed as assistant 
manager, Nine years’ experience handling retail trade 
and bookkeeping. Reference furnished. 
Address “HT. 114," care American Lumberman. 


EXPERIENCED HARDWOOD SALES MANAGER 
At present employed, desires to make a change about 
first of year. Age 39, of strong personality, resource- 
ful and with exceptional references; knows hardwoods, 
knows the trade and knows how to produce. No ob- 
jection to traveling again. Can handle sales depart- 
ment with executive thoroughness. 
dress “G. 122,"’ care American Lumberman. 


WANTED—BY FIRST CLASS HARDWOOD 
Lumberman Jan. Ist position as manager of wholesale 
company or manager of milling operation. Salary to be 
based upon the results of operation. 

dress “G. 112," care American Lumberman. 
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YOUNG MAN WITH 15 YEARS’ EXPERIENCE 
In all departments of retail lumber business desires to 
make change about Jan. 15th. Best references from for- 
mer employers. 

Address “G. 109,”’ care American Lumberman. 


EXPERIENCED LUMBER BUYER & SALESMEN 
Wants position after January 1. 
Address ‘*H. 115,’’ care American Lumberman. 


WANTED—POSITION 
By a real live high class hardwood salesman possessing 
plenty initiative and knowledge of grades and manu- 
facture sufficient to develop high class business. Will 
consider salary or division of profits with right con- 
nection. Address ‘‘H. 108,’’ care American Lumberman. 


WANTED—SITUATION MASTER MECHANIC 
Ten years’ experience as sawmill master mechanic. 
First-class machinist on general industrial work, also 
oxy-acetylene welder. Can also weld with thermit. 
References a for each class of work. 

dress . 115,’ care American Lumberman. 


WANTED—BY EXPERIENCED 
Retail lumberman, position as manager of retail yard. 
Good salesman and collector. Understand all the work. 
Married, young with years of experience. A-1 reference 
from present and last employers. Can commence work 
at once. 
Address “G. 104,’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of lumber yard. 16 years’ experience. Age 45. Strictly 
temperate.’ Best references. 
Address “F, 151,’ care American Lumberman. 


FOREST ENGINEER 
Graduate forester, ten years’ experience in forestry 
work, logging and cruising; 34 years of age, married. 
Wants permanent position after Feb. Ist. 
ddress “G. 124,’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Twenty-two years’ experience with very best results. 
A-1 references, 

A. W. WOODWARD, Christiana, Tenn. 


PLANING MILL FOREMAN 
Qualified in operating modern planing mills, open for po- 
sition. Any location considered. Reference. 
Address “H. 125,’’ care American Lumberman. 


ACCOUNTANT, CASHIER AND GENERAL OFFICE 
Bookkeeper desires position, 13 years’ experience, best. of 
references. 

Address “H. 126,’’ care American Lumberman. 


WANTED—BY A-1 SALESMAN 
After January 1, position as machinery, saws, belts or 
lumber salesman, 
Address “H. 116,’ care American Lumberman. 


EXPERIENCED LUMBER ACCOUNTANT 
Now employed, desires to make change February Ist or 
sooner. Best references. Salary $250. 

Address “H. 106,’ care American Lumbherman. 



































CUT-TO-SIZE CRATING AND SHOOKS 
Want to make connection with good box factory that is 
equipped to cut crating and box shooks to exact size. 
We cover Illinois, Indiana, Michigan, Ohio, Iowa, Mis- 
souri and Kansas. Let us know what kind of woods you 
could furnish and we will send specifications for prices. 

Address “G. 140,’’ care American Lumberman. 


WALN xf Lous 
Few Cars Walnut Veneer 
AMERICAN ‘PLYWOOD CORP., 
New London, Wis. 


WANTED—BY A REPUTABLE EASTERN 
Wholesaler and manufacturer with large established 
trade, output of a good mill manufacturing principally 
gum lumber. a ag capacity, whether band or circle. 

Address . 104,”" care American Lumberman. 


WANTED HARDWOOD DIMENSION 
5 Cars 1xl 42 and 48” Clear Maple, Beech, Birch Dry. 
8 Cars 1x1% 25” Clear Maple and Birch Dry. 
4 Cars 1x2 40” Clear Maple and Birch ee 
3 Cars 14%x1% 42” oon a and Birch D 
1 Car 1xl1% to 4%” 20t ” Long Clear Maple, Beech 
and Birch Kiln Be ed. 
Address . 139,’ care American Lumberman. 


WANTED HARDWOOD SQUARES 
6 Cars 2x2 31 to 42” Clear Red Gum Dry. 
3 Cars 2%x2% 30” Clear Oak. 
5 Cars 3x3 30” Clear Oak 
3 Cars 1x1 48” Clear ‘eT or Beech Dry. 
2 Cars 14x1\% 48, 54 & 60” Clear Gum or Beech Dry. 
Address “F. 140,’’ care American Lumberman. 

















WANTED—WHITE OAK SWITCH TIES 
No. 1 sawed 7x9—9’ and longer—1l’ break in lengths. 
GILLIS & COMPANY, Heyworth Bldg., Chicago. 








WANTED-Y. P. TIMBER 
40,000,000 to 60,000,000 feet yellow pine timber, with or 
without mill. Quote price and terms, also send plat 
showing location. 
Address ““K, 122,” care American Lumberman. 











WANTED—6 FT. BAND MILL 
Also filing room machinery, two edgers, hog, nigger, 
steam feed, also horizontal band slab resaw. Good con- 
dition. Address K-L CO., 743 Conway Bldg., Chicago. 





WANTED—TO HEAR FROM MILLS 
Or manufacturers of hardwood lumber who desire a rep- 
resentative to sell their products in Chicago and adja- 
cent territory. Will have well equipped office; prefer 
a commission basis and can furnish satisfactory refer- 
ences. 
Address “AH. 137,’’ care American Lumberman. 


YOUNG MAN MARRIED WITH FAMILY 
With 17 years’ experience in retail lumber business, now 
employed, desires change. Would consider management 
of good yard, auditor or executive office job. Have good 
record and can produce. 

Address “AH. 147.’" care American Lumberman. 


WANTED—BY FIRST CLASS MILL MAN 
Steady and permanent position as foreman of sawmill 
vr superintendent. Am aé_ practical mechanic, know 
the working of sawmills in every detail, handle arr 
abor, married and strictly sober. 

Address “*H. 136."’ care American Lumberman. 


WANT POSITION AS RETAIL YARD MANAGER 
Have had sixteen years’ experience in retail lumber 
business, both private and line yards. No position with- 
out competition will be considered. Territory preferred, 
central or northeast Missouri; other territories consid- 
ered. Can furnish A-one reference. 

Address “H. 131,’’ care American Lumberman. 


EXPERT BAND SAW FILER WANTS POSITION 
19 years’ experience, double cut, single and band re- 
saws in fast Minn. and Wis. pine and hardwood mills, 
soft and frozen timber, over 10 years with present firm. 
Want to change as cut will be out Apr. Ist. 38 years 
old, married. Want a fast mill or one that should be 
fast. Not union ,man_ now or before. 
ddress “‘H. 135,’’ care American Lumberman. 


WANTED—POSITION AS SUP’T 
Or Ass’t Sup’t of hardwood operation woods to car, or 
would take position as sup’t band mill, yard, shipping 
etc. when the same offers opportunity for advancement 
in line with services rendered. — practical, as 
well as scientific schooling in the lumber business. 
dress ‘“*H. 128,’’ care American Lumberman. 


EXPERIENCED BAND, GANG AND ROTARY 
Saw filer would like to locate with a lumber company 
= head filer. Two years’ experience on foreign land 

s. Can furnish reference. 
Address “D. 127."" care American Lumberman. 


IF YOU WANT A STORE MANAGER 
Write NATIONAL COMMISSARY MANAGERS’ ASSO- 
CIATION, 810 Manhattan Bldg... Chicago. 


WRITE US 
When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
land, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, etc. If you don’t want any- 
thing, you may have something to sell. A cheap and 
quick way to get what you want or to sell what you 
don’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman, Published 
every Saturday. Goes everywhere. Write us. 
AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 





























FIRST CLASS BAND SAWYER 
Wants position right hand rig. 9 years’ experience in 
hardwoods. L. E. WHITT, Tacoma, Va. 


SUPERINTENDENT CAPABLE 
Of handling large yellow pine plant and keeping cost 
down. Open for position January 1st; can furnish gilt- 
edge references. 
ddress 





“‘H. 103," care American Lumberman. 




















STORAGE SPACE 

Lumber stored with us may be reshipped on any of 
the ~~ wy Cc. & E. 1, B. & Q., Tm J. 
& E., C. 1 ies. EMC. and NX! ©: 

Why ton —- a transit shipment? If you don’t dispose 
of the stock, wire us the car number and your worries 
end. Information on request. 

GORDON LUMBER STORAGE CO. 
Chicago: 1602 Mallers Bldg. Phone: Central 8176. 
Yards & Main Office, Chicago Heights, Ill. Phone 562. 





WIRE OR WRITE US ON LUMBER 

You want to sell, purchase or store—to be re-shipped or 
re-manufactured. We have the largest warehouse facili. 
ties for storing and taking care of lumber under cover of 
any company in the United States. Lumber can be 
loaded from the cars into piles in our warehouses without 
exposure to weather. Wire or write us for rates for 
storing lumber . We buy most everything in lumber, 
including oak, southern pine and Douglas fir. We sell 
most everything in lumber. Address HUTCHINS LUM- 
BER & STORAGE COMPANY, 139th Street and Western 
Avenue, Blue Island, Illinois. 


LATH WANTED 
Two cars 4’ merchantable hemlock lath, five cars 4’ good 
No. 3 mixed pine and spruce lath, also white pine and 
bassweod lath, delivered Toledo rate. Quote any other 
lath available. 
BREWSTER LOUD LUMBER CO., 
508-9 Lincoln Bldg., Detroit, Mich. 


WANTED—S CARS 1” TO 2” NO. 2 
Common and better walnut. hypo us on grades, deliv- 
ered Buffalo, Pg describe the s 

BUFFALO HARDWOOD LUMBER COMPANY, 
940 Seneca St., Buffalo, N. Y. 
5/4x12 QUARTERED WHITE OAK 1 & 2. 
If not full carload can fill out with some 4/4. FRANK 


C. SNEDAKER & CO., INC., 9th & Tioga Streets, Phil- 
adelphia, Pa. 


FOR SALE—TWO HUNDRED on OF LOGS, 
LUMBER AND LIF 
“Tote-road and Tren, ” by Douglas 














In the new book, 


Malloch, ‘‘The Lumberman poet.”’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 











WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 

Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a location. Address, 

H. 8. FUNSTON, 

Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





ONE OF THE PARTNERS OF 

A RAILWAY SUPPLY HOUSE 
With offices in Chicago and Minneapolis desires to de- 
vote himself exclusively to the sale of lumber to the 
railroads as well as other large consumers. Only a 
responsible mill with a reputation for quality and 
service will be considered. With close co-operation a 
worth-while business can be developed. Replying please 
go into detail. 

Address “‘H. 112,” care American Lumberman. 


WANT—SOUTHERN HARDWOOD CONNECTION 

Old established Northern Hardwood Manufacturer, with 
complete sales organization, covering New York, New 
Jersey, Pennsylvania and New England States, with 
branch sales offices in Boston and New York City, de- 
sires Southern hardwood connection, including oak floor- 
ing and yellow pine, on ccmmission, or will buy outright 
and handle own accounts. 

Address “F, 137,’’ care American Lumberman. 


$10,000.00 TO INVEST. 
In a going concern that is properly financed and engaged 
in the manufacture of high-class mill work which needs 
the services of a factory manager who is well versed in 
modern methods of production and is able to command 
a salary in keeping with a position of this kind. 
Address “H. 124,’ care American Lumberman. 


WANTED—A LUMBER YARD IN ILLINOIS 
Will pay cash. 
Address “K. 125,”" care American Lumberntan. 


YOU MAY-BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in . Wanted and For Sale Department. 
When in need of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Blidg., 431 S. 
Dearborn St., Chicag~, 




















88 AMERICAN LUMBERMAN 





DECEMBER 31, 182} 














EXCHANGE RANCH FOR LUMBER YARDS 
Will trade 2,000 acre, well watered Ochiltree County 
ranch property for one to three years in Texas or Okla- 
homa. Yards must be well located and priced right. 
Will pay cash difference. 
dress BOX 639, Amarillo, Texas. 


WANTED—GOOD RETAIL LUMBER YARD 
Or hardware in Eastern Colorado. Prefer irrigated dis- 


trict 
Address BOX 1527, Greeley, Colo. 


WANTED—A COMPETENT MAN 
To institute and operate in this fast growing city a re- 
tail lumber business; no adequate supply now. Wil! 
have full backing of this organization. Fine opportunity 
for immediate business. Write PETOSKEY CHAMBER 
OF COMMERCE, Petoskey, Mich. 


WANTED—TO BUY FOR CASH 
A good Retail Lumber Business located in Illinois. Not 
over one hundred fifty miles from Chicago. 
Address “K. 112,’’ care American Lumberman. 


WANT-—RETAIL LUMBER YARD 
In exchange for 2 good 80 acre farms in Saginaw Valley, 
Michigan. AXE & SON, Bay City, Mich. 


bg agg 4 a 2 4 A RETAIL LUMBER YARD 
In Illinois. E. RUM, 304 Corn Belt Bank Bidg., 
Bloomington, in 
WANTED—I WANT TO BUY ONE OR MORE 
Good retail lumber 2 in Iowa, Illinois, Wisconsin or 
Minnesota; spot cash 
Address “S. 16," care American Lumberman. 























WANTED—TO BUY FOR CASH 
— yard in Illinois. 
dress “©. 34,"° care American Lumberman. 





LUMBER YARDS FOR RENT 
IN CHICAGO 
Improved with tracks, docks, sheds and offices. Long 


leases; large and small areas. 
‘Address As, ’ care American Lumberman. 





FOR SALE 
LUMBER MILL PROPOSITION 


Complete equipment; now in operation. Eastern North 

Carolina, 25,000,000 feet timber. Plenty more available. 

sig bargain. $175,000. Half cash, balance terms. 
Address “G. 106,’’ care American Lumberman. 


A GOOD LUMBER INVESTMENT 

Any Lumberman who has cut out his timber and wishes 
to Invest in Timber in the State of Washington has an 
exceptional opportunity to Invest with us. We have 
large Timber and Land Tracts also two Sawmills, Sash 
and Door Factory and Box Factory. We have a large 
Retail and Wholesale Business established 24 years. 
Write for particulars. 

Address “G. 119,’ care American Lumberman. 


100 MILLION FT. FIR, 25% CEDAR 
Logging railway, etc., near Seattle, for sale, $60,000 
down. Excellent large cargo—rail—and retail sawmill 
with kilns, etc., near Seattle, $225,000, half down. Other 
mills. Timber. Only best buys. Have 20 years’ expe- 
rience from stump to market on Puget Sound. Apply 
at once. SALIN, 203 W. Crockett St., Seattle, Wash. 


WANTED—PARTNER TO TAKE 
Half interest and full management of going mill, thirty 
thousand daily capacity, modernly equipped, plenty of 
buildings, railroad siding, all log and lumber woods 
built, half million feet logs in bank, standing timber for 
several years, easily accessible. Will require ten thou- 
sand dollars to handle; retiring account of age. 

Address “G. 121,”’ care American Lumberman. 











FOR SALE 


Poplar Bevel Siding. 
Poplar lattice. Baled shavings. 


GAMBLE BROTHERS, INC., Highland Park, Ky. 





LUMBER IN TRANSIT 
CALIFORNIA WHITE PINE BRIGHT 


No. 1 mixed car S2S containing: 
3500’ 5/4 C Select. 
3400 


2000’ 6/4 D Select. 

500’ 5/4 No. 1 and No. 2 Clear. 

1000’ 5/4 No. 1 Shop and Better. 

4800’ 6/4 No. 1 Shop and Better. 

3300’ 8/4 C Select. 

1800’ 8/4 D Select. 

2800’ 8/4 No. 1 Shop and Better. 
No. 2 1 mixed car rough containing: 

6260’ 8/4 No. 1 and No. 2 Clear. 

12248’ 8/4 C Select. 

1384’ 8/4 D Select. 
No. 3 1 car 8/4 K. D. one face third — rough. 

Lumber on Hand—Ready to Load. 

No. BS 50,000’ 6/4 No. 1 and No. 2 Shop Stained White 


ne. 

No. 5 200,000’ 1x12—14 and 16’ No. 
rg! Bright zee any way desired 

No. 6 as eel 1/16 No. 2 Common White Pine Bright 


2 ae White 


Wire or write for delivered prices. 
BANK. LINE TRANSPORT & TRADING CO., 
Los Angeles, Calif. 





CEDAR FENCE POST 
CEDAR AND TAMARACK TIES 


Before buying your posts or ties let us quote you. 
Delivery during winter and spring, 1922. FRIEDRICH 
MILLING COMPANY, Rogers City, Mich. 





DRY LATH 
640,000 pes. 144x4’ No. 1 White Pine. 
400,000 pes. 1%x4’ No. 2 White Pine. 
100,000 pes 1!ox4’ No. 2 White Pine. 
Mill No. 2 
58,000 pes. 1% x4’ No. 1 White Pine. 
160,000 pes. 15¢x4’ Mill Run. 
Extra Quality. 
THE ELGIE & JARVIS LUMBER Co.,. LTD., 
Suite 67-18 Toronto St,, Toronto, Ont., Canada. 





FOR SALE. 
4/4 F. A. S. Selects & Common Birch. 
5/4 to 16/4. N eriii 
8/4 & 12 4No. C & B Hard “Maple. 
4/4 Mill Run kuanoaed and Brown Ash, Winter Sawn. 


GREIG, MORRIS, LTD., 
Toronto, Canada. 


FOR SALE—200,000 FEET PLAIN 

Red and white oak, No. 2 common and better, thoroughly 
air dried, six inches and wider, eight feet and longer, 
consisting of 1%, 2, 2%, 3, 3% and 4-inch. Two cars 
1% and 2” log run hickory. 200,000 feet 1” B & Better 
yellow pine eight inch and wider, eight foot and longer. 
100,000 feet 1 and 2-inch hard poplar log run, located 
at Waynesboro, Pa. E-B CO., Rockford, Ill. 


5 CARS 6/4 NO. 3 COM. HICKORY 
3 cars 6/4 No. 2 Com. Hickory. 
3 cars 8/4 No. 3 Com. Hickory. 
2 cars 8/4 No. 2 Com. Hickory. 
10 cars 4/4 No. 3 Com. Mixed Oak. 
10 cars 4/4 Noel Com. & Btr. Sound Wormy Oak. 
INGRAM-DAY LUMBER COMPANY, Lyman, Miss. 


J. N. BRYANT 
Wilmington, N. C. 
Manufacturers and Shippers. 

Rough and dressed North Carolina pine lumber and tim- 
bers, flooring, ceiling, siding, partition and framing. 
Roofers and edge box a specialty. 

Rail and water shipments. 














FOR SALE. 
Planing mill and lumber yard finest kind of location— 
West Virginia County Seat town. Will require invest- 
ment twenty-five thousand dollars. Write HENDERSON 
BROTHERS LUMBER COMPANY, Empire Bldg., Clarks- 
burg, West Va 


SMALL PLANING MILL 
In North Texas town of 7,500. Two railroads. 
run of work in sash and frames. 5 h. p. electric motor, 
circular saws and sticker. Building and machinery for 
sale; leased ground. 
‘Address ““D. 110,’’ care American Lumberman. 


DO YOU WANT TO SELL OR BUY 
om ge or sawmill timber or logging outfit? Dealing 
only on the West Coast. MILLS TIMBER & 
GING SALES CO., 229 Burke Bldg., Seattle, Wash. 


50,000.000 FEET NORTH CAROLINA 
Hardwood, 8000 acres land, 11 miles tram road, 3 en- 
gines, 25 cars, log loader and 25,000 capacity mill, all 
for $140,000. Easy worth $300,000. 

J. P. CADY, Pine Bluff, Ark. 


FOR SALE—SASH AND DOOR MILL 
Fully equipped and excellent location. Will consider 
proposition for purchase of part interest. 
BEDARD & MORENCY MILL CO., Oak Park, IIl. 

















WE WANT 
You to advertise in the Wanted columns of the Ameri- 
ean Lumberman, 
you have something to sell insert an advertisement 
in our For Sale Department. 
We reach the people. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 





FOR SALE—WHITE —s CULLS 
4/4, 5/4 3 aa to 8” No. 1 & No. 2 dry. 
CKEN LUMBER cO., ” Limited, 
... .. Life Bldg., Toronto, Ont., Canada 


WANT TO SELL GREEN BOARDS 
Any thickness with png Hardwood Lumber Cer- 
tificate attached and sight draft. 
SARGENT LUMBER COMPANY, Little Rock, Ark. 


FOR 7 
20,000 cords Pulpwood; 15 cars Lath; 10 million feet 
Spruce Lumber. QUEBEC LUMBER, Lid., 140 St. Peter 
t., Quebec City, —, 


OR SALE 
St. Francis Valley, PB ....i., band sawed red gu dry 
choice stock, all grades; inspection po Bie Bo oe 
National Rules. 
THE CRITTENDEN LUMBER CO., Crittenden, Ark. 


FOR SALE 
Commercial Oak Ties suitable for industrial tracks. 
Can make delivered — Fag Chicago, St. Louis or points 
in Illinois. . DELANO, St. James, Mo. 


FOR SE aT 
No. 1, 2 & 8 White Pine Lath, %x1%4x4’ 
“CENTRAL CANADA LUMBER v0., LTD., 
Excelsior Life Bldg., Toronto, Ont., Can. 


WE CAN ARRANGE TO FURNISH 
1 million lath delivered cars near Ashland, Wisconsin. 
What are we offered for them? Address KOPPLIN & 
KOPPLIN, Iron River, Wisconsin. 




















FOR SALE 
200,000 ft. 4/4 yellow cypress about equal percentage .¢ 
No. 1 and No. 2 Com. and Boxing 
100,000 ft. 4/4 yellow cypress shee and better. <A 


I 


bone dry. HARLAN LUMBER CO., Barlow, Ky 


WHITE PINE CULLS. 
4—5 & 6 quarter stocks and siding, dry. Also lath. 
JOHN B. SMITH & SONS, LTD., 
Established 1851. Toronto, Can 


CHAIR BACKS, CHAIR RAILS, TABLE TOPS, 
Table legs and other hardwood dimensions cut to order 
from dry stock. Write us for prices. Mill and factory 
3103 Carrolton Ave., New Orleans, La. 

EXCEL LUMBER CO., INC. 
GREEN OAK, ANY THICKNESS, 
Mill ee, or shipment with national certificate at 


= Write SARGENT LUMBER CO., Little Rock, 
rk. ° 














SAL 
1 earload fl x5” and 1x6”, 3’ 6” and 3’ 10” long cl 
bad ni pir 
NDERSEN LUMBER CO., South Stillwater, Minn 


OREGON MYRTLE TIMBERS AND PLANK 
We offer Oregon Myrtle sawed to specifications fi 
car building and construction purposes at attractiv: 
prices for shipment from Myrtle Point, Ore. JONES 
HARDWOOD CO., 201 Calif. St., San Francisco. 


FOR SALE 
100,000 ft. Log Run, round edge White Oak fr« 
large logs, all clear in, 2” & 2%” thick (about ha 
each), dry, and fine width, 10-16 ft. long, suitable f: 
making wheels and agricultural implements. Can shi; 
quick. Price $60 per M ft. on cars at a prominent poi: 
in New York State. Address ea 
“WHITE OAK,’ care American Lumberman 
FOR SALE—VIRGINIA OAK AND POPLAR 
8 cars 4/4 Poplay Log Run. 
5 cars 4/4 Oak Log Run. 
Dry——-Well Sawed—Immediate Shipment. 
THE GLATFELTER PULP WOOD CO.. 
Baltimore, Md 














FOR SALE—RETAIL LUMBER YARD 
On R. R. Siding western Pa., with planing mill equipped 
with No. 58 Crescent woodworker, 24x6 planer, tenoner 
single spindle reversible shaper, post borer, emery grind 
er, clamps, hand screws, small stock of lumber, on leased 
ground; motor power in good running order. Good plac: 
for contractor or cabinetmaker, For further —- 
dress w. KEEFER, 
2016 Fifth Ave., Beaver Falls, Pa. 


FOR SALE—A GOOD 
Southern Michigan retail lumber and coal yard, having 
a well established business. I have nothing to giv: 
away, but I am opening a good opportunity for the right 
party. Best of reasons for selling. Terms made know: 
on application. 
ddress “F, 128,’ care American Lumberman. 


FOR SALE—OR LEASE 
Indiana lumber yard ay planing mill, combined o: 
separate. Sales $350,000 
Address *“D—. 108, "e Tas American Lumberman. 


YARD IN TOWN OF 1,200 POPULATION 
In western Ohio; splendid farming community, good 
roads; yearly sales $75,000 to $100,000. 


mt 


Address “dG. 5,’’ care American Lumberman. 
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FOR SALE 
PROVINCE OF ONTARIO, CANADA 
300,000 ACRES TIMBERLANDS 
IN CENTRAL ONTARIO 


This property has considerable pulpwood, railroad tim 
ber and ties on it and would be a magnificent investment 
for any person requiring these kinds of woods. 

It is well timbered with Spruce, balsam, cedar, hem- 
lock, basswood, birch, beech and maple. There is also 
considerable pine, elm, black ash and other timber on it. 

he lands are held in fee simple from the crown. It 
—" therefore, free from government dues and there are 
no restrictions as to manufacture or export. 

Numerous lakes and streams intersect the property 
— the cost of getting out the timber comparatively 

4 

The property is served by two railways. 

This property would be sold in one block or in blocks 
ranging from 25,000 acres upwards. 

For further particulars, apply to— 


W. H. LOCKHART GORDON, 
Manager, 
79 Adelaide Street East, 
Toronto. 





GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 





LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 
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SOUTH AMERICAN LANDS FOR SALE. 
376,058 acres in four tracts for colonization. 
42 > 220 acres mahogany and quebracho timber. 
247,000 acres in seven lots; oil land. 
T) ie above all are guaranteed the best pick in Bolivia, 
S. A. Cocrespeneret only of real purchaser invited. 
ERRY BRABEC, Dickinson, N. 


NATIONAL FOREST TIMBER FOR SALE 
See advertisement on page 5b. 


WHY DON’T YOU 
INSERT AN ADVERTISEMENT 


In this department? Our readers are looking for em- 
ployees, employment, lumber, timber and timber lands, 
logging equipment, machinery, business opportunity etc. 
Now is a good time to sell second hand machinery, 
engines, boilers, cars, rails, locomotives, logging equip- 
ment or anything used in the lumber industry. Write 
the AMERICAN LUMBERMAN, Wanted and For Sale 
Department, 431 South Dearborn St., Chicago, Ills. 














WE ARE INTERESTED IN AND CONTROL 


Both fir and pine tracts and invite correspondence with 
actual investors desiring large bodies of timber for op- 
eration or holding. Or if you desire to sell send us 
descriptions and prices. 

WELLS GILBERT, 1115 Spalding Building, Portland, 
Oregon. 





TIMBER LIMIT FOR SALE 
Exceptionally well located within eighty miles of Port- 
land, Ore., near the Columbia River, composed of five 
thousand acres, containing about two hundred million 
feet of excellent quality of pine and fir. For particulars, 
apply to LUCIEN B. HOWLAND, 1990 North Fair Oaks 
Ave., Pasadena, Cal., Trustee for the Owners. 


PRINCIPALS ONLY 
Billion feet or more of Pacific coast western white pine. 
Good logging; accessible; high-class proposition, 
Address “G. 138,’ care American Lumberman. 








BRITISH COLUMBIA TIMBER 
laveatagenys of all sizes; correspondence solicited. 
W. 7 Standard Bank Bldg., 
Vancouver, B. 


. KEATE, 1026-27 











SPECIAL INDUCEMENTS 
TO ACTUAL BUYERS. 
We offer for short time only, 24-million to 26-million ft. 
saw timber—$67,500. Third cash, balance to suit buyer. 
Original growth, thrifty, large, long, high class timber. 
Short leaf pine largely predominating. Remainder cy- 
press, poplar, gum, oak, ash, ete. We offer nearby 
about 60-million ft. where the same hardwoods predomi- 
nate, about 30% pine, for $2.50 per M ft. Extra quality 
timber, extra good logging. 
Address P. 0. BOX 1128, Wilmington, N. C. 





FOR SALE 
130 million feet virgin yellow pine timber, on railroad 
and within thirty miles of deep water seaport. Also 
cut over lands in tracts of from 160 acres to 100,000 
acres. ARTHUR T. WILLIAMS, Owner, Jacksonville, 
Florida. 45 years in real estate business in Florida. 


ALL VIRGIN LONG LEAF YELLOW PINE 
On twenty-four hundred acres, close body, cruises over 
ten million, tall, smooth, heavy average. Take forty- 
five thousand with land. Half cash. One mile from 
transportation. Land alone worth selling price. Will 
prove it. . V. ZANGEN, Orlando, Fla. 


SALE—PINE AND HARDWOOD TRACTS 
Several fine large tracts, well located. Pine and 
mixed a Prices and terms right. Can finance 
good parties. For particulars write ROBERT F. BON- 
NER, ESQ., Liberty Bldg., Philadelphia, Pa. 


150 MILLION FEET OF VIRGIN 
Consisting of pine, cypress, red gum and mixed hard- 











wood. Best body of crate-mill timber in Florida. Also 
complete sawmill, logging railroad and equipment. 
Everything in fee simple. 

Address BOX 329, Ocala, Fla. 





SOUTHERN TIMBER LANDS 
Hard and = Bn Doone and small tracts. 
. BOOKER & SONS, Rock Castle, Va. 











AN UNUSUAL OPPORTUNITY TO ACQUIRE 
60,000,000 feet of hardwood timber lying directly on 
railroad; splendid logging conditions; chiefly oak. If in- 
terested, 

Address “K, 123,’ care American Lumberman. 
FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 
In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, ‘‘the lumberman poet.’’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicage. 














FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 


2—Berlin No. = Chain Feed Band Rips, 44” wheels 
for 4” blad 
Yates G-2 Chain. Feed Straight Edger and Ripsaw, 14” 


blades. 
SAWS 


Berlin No. 254 Self-feed Ripsaw; circular. 

Yates No. 282 Combination Band Rip and Resaw, 44” 
wheels for 5” blades 

Fay & Co. No. 4 Combination Scroll and Resaw, 40” 
wheels for 3” blades. 

ge ag = 36” Band Scroll Saw. 

Fay _—_ No. 291 Automatic Hopper feed Double Cut- 

off saw 

Dauber-Bell No. 1 Mitre Double Cut-off Saw. 


DOUBLE SURFACERS 


Yates B-2, 30” Cabinet Double Planer, round heads, sec- 
tional rolls, motor grinder. 

Berlin No. 177, 30”x12” Heavy Double Planer, triangular 
heads, divided rolls. 

Fay & Egan No. 140, 27”x8” Double Planer, round heads, 
divided rolls. 

Whitney P-18 Heavy Duty 30” 
heads, sectional rolls. 

Whitney P-6, 30” Cabinet Double Planer, 
sectional rolls. 


Double Planer, round 


square head, 


American No. 6%, 30” Cabinet Double Planer, square 

head, sectional rolls. 
SINGLE SURFACERS 

American No. 4%, 30” Single Cabinet Planer, square 
head, sectional rolls. 

Buss Machine Co. 36” Single Cabinet Planer, square 
head, sectional rolls. 

Whitney 30” Single Cabinet Planer, square head, solid 


rolls. 
Berlin No. 153, 30” Single Cabinet Planer, square head, 
solid rolls. 
FOUR SIDE MOULDERS 


108—15”x6” Heavy Moulder, complete. 
Berlin No. 108—10”’x6” Heavy Moulder, complete. 
Woods No. 107—12”x6” Inside Moulder, round heads. 
Yates C-3, 4” Fast Feed Moulder. 

Houston 10” Outside Moulder. 

American No. 1—6” Outside Moulder. 

Hall & Brown No. 140—8” Outside Moulder. 
Hermance 1903—7” Outside Moulder. 


PLANERS & MATCHERS 


Berlin No. 91—15” Fast Feed Matcher, top and bottom 
profile spindles. 
Berlin No. 91—20” Fast Feed Matcher, with or without 


Berlin No. 


profile. 
Woods No, 2%4—14” Matcher, square heads. 
Woods No. 24—24”x6” Matcher, square heads. 





2—Berlin No. 88—7” Matchers or flooring machines. 
DOUBLE END TENONERS 


Smith Double End Tenoner, stock up to 78” long 
Bentel & Mardegant Double End Tenoner, witheot copes. 


MISCELLANEOUS 


Root 12 Spindle Automatic Multiple Boring Machine. 
Buss Double Spindle Shaper, countershaft with tight- 
eners. 
Porter 30” Hand Jointer with Herzog automatic feeder. 
Greenlee Single End Tenoner, upper and lower copes. 
Berlin No. 69 Variety Turning Lathe. 
Mattison 42” Automatic Turning Lathe. 
Falls Continuous Feed Glue Jointer. 
Yates No. 213 Continuous Feed Glue Jointer. 
American No. 1 Ross Heavy Timber Sizer, 16”x20”. 
AND MANY OTHER BARGAINS. 
WE UNDERSELL ALL OTHERS— 


WRITE FOR PRICES. 
WOOD-WORKING MACHINERY 
SALES ORGANIZATION 
140 S. Dearborn St. CHICAGO Phone State 7477 





FOR SALE 
SANDERS 


Berlin No. 431 Endless Bed Sander, 31” and 43” wide. 
Smith Endless Bed Sander, 48” wide. 

Fay & Egan No. 225 Triple Drum Sander, 30” wide. 

Fay & Co. 30” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

3—American 42” Triple Drum Sanders, Columbia model. 
American 48” Triple Drum Sanders. 

2—Berlin Invincible 42” Triple Drum Sanders. 

Berlin Royal Invincible 48” Triple Drum Sander. 
Berlin No, 421 Six Drum (Double) Sander, 30” and 48” 


wide. 
Oliver No. 3 Combination Dise & Spindle sander. 

We are the largest dealers in used sanders in the 
country. Can give you any make and width. Prices 
extremely low. 

CONSULT US BEFORE BUYING. 
WOOD-WORKING MACHINERY 
SALES ORGANIZATION, 
140 S. Dearborn St. Chicago Phone State 7477. 





WHITNEY SURFACERS 


One 30” double; Sectional Roll; round heads; grinder; 
motors direct connected. —Latest type. One 30’ Single; 
round heads; fine condition. 


AMERICAN SANDER 
fine condition. 


AMERICAN RESAWS 
Various Sizes 


MERSHON RESAWS 
Various Sizes 


SMITH SANDER 
WOODS MOULDERS 
WOODS MATCHERS 


P. B. YATES MACHINE COMPANY. 
291 Broadway, New York City. 


One 30”; 





SIX FOOT BAND MILL 


Complete equipment, including 6 ft. Smith, Myers & 
Schnier Band Mill, 20 ft. Sinker-Davis Carriage, Brownell 
Twin Engine Feed, Swing Saw, Hill Nigger, Log Haul- 
up, Tower Edger, Filing Room Tools, Transmission 
Equipment etc. Strictly high grade outfit in first-class 
condition and immediately available. At Fort Wayne— 
Over Thirteen Hundred Machines in stock. 


WAYNE MACHINERY CO., Ft. Wayne, Ind. 





RESAWS—RIPSAWS—MATCHERS 

Circular resaws, 40” L. Power and 44” Connell & Dengler. 

Band Re and Scroll Saw, 40” American No. 

Band Rip Saw, Fay & Egan. 

Circular Rip Saw, Berlin eo 256-S. 

Flooring Machine, Woods 8”, 28. 

End Matcher, Sherman, 

Planers and Matchers for general purposes; 24x28” Her- 
mance No. 8; 24x6” Happy Thought; 24x6” 
Power. 

Write for full 1 
HERMANCE ‘MACHINE CO., Williamsport, Pa. 


WE HAVE CUT OUT OUR TIMBER 
At Philipp, Mississippi, and are offering for sale our 
sawmill and logging equipment at bargain prices. 
Our mill is Clark Brothers 12-in. band and 12-in. re- 
saw, with complete equipment of edger, trimmer, gang 
slab slasher, live rolls and steam appliances and was 
built for handling large hardwood logs. 
The mill frame is heavy timbers of eee Pine bolted to- 
gether so it can be easily moved. Logging equipment 
consists of 40-ton Baldwin rod engine, Clyde 4-line skid- 
der, Clyde rapid loader, MecGiffert loader, large steel 
water tank on car and track tools. All equipment is 
in good condition and ready for work. 
Will baa our pay in lumber if purchaser desires. 

ALLAHATCHIE LUMBER COMPANY, 
Memphis, Tenn. 


FOR SALE—OR WILL TAKE 
Manufactured lumber in exchange—1 right-hand Clarke 
Brothers band mill, shotgun feed, Stearns double heavy 
duty edger, live rolls, spring -saws, etc. 

1 right-hand American No. 3 size, portable sawmill 
with Buffalo Pitts special tractor for power, complete 
with cut-off saw, carriage, edger, etc 

1 left-hand Frick Portable sawmill with edger, mount- 
ed power equipment, spring saw, etc. 

ddress “@. 155,’’ care American Lumberman. 
ENTERPRISE CIRCULAR SAW MILL 
Complete. Consisting of 30 H. P. boiler and engine on 
wheels, side edger, cut-off saw, shafting, belts, tools 
and rig complete. — for quick sale. 
A. ©. LOVE CO., Huntington, W. Va. 

WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and — engines, boilers and saw- 
mill machinery. Write 

HELENA REBUILT MACHINERY & SUPPLY CO., 

West Helena, Ark. 
REMANUFACTURED WOODWORKING 
Machinery, over 400 on hand. Write for catalogue. 
CHICAGO MACHINERY EXCHANGB, 
1212-1224 Washington Blvd., Chicago. 

”x12” No. 19 WICKES GANG 
Also boilers, engines, generators, machine shop tools. 

MILES MACHINERY CO.. Saginaw. Mich. 


READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 

Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 
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WORTH KNOWING 
THE GREGORY ELECTRIC CO. 


Since 1893 have been the leading dealers in second- 
hand electrical machinery, all rebuilt like new. An 
enormous stock of all kinds is always available. Electric 
motors and generators repaired. Armatures and stators 
rewound, field coils and rotors rewound, commutators 
refilled. Quick service by people who know how to do 
things right. Send for Monthly Bargain Sheet showing 
complete stock and net prices—now surprisingly low. 


GREGORY ELECTRIC CoO., 
16th and Lincoln Sts., Chicago. 





72x18 BOILER, 125 POUNDS 
Will exchange for lumber 
PFANNMUELLER ENGINEERING COMPANY, 
First National Bank Building, Chicago. 





FOR SALE—CORLISS ENGINE 
Built by the Lane & Bodley Company, Cincinnati, Ohio. 
See advertisement on page 91. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘Wanted and For Sale Department”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 


THINK WHAT IT MEANS 
Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 

















STEEL RAILS 


We offer for immediate shipment the following choice 
lots of relaying steel rails: 

8,000 tons 60 Ilb., with angles. 

2,000 tons 56 lb., with angles. 

Free delivery to any point on Illinois Central R. R. 
south of St. Louis; attractive prices also can be made 
to any contiguous territory or for export. 

600 tons 35 lb. with angles, located at Red Lick, Miss. 
This rail is well situated for delivery to points in Ala- 
bama, Mississippi and Louisiana, or for export. 

300 tons each 30 Ib, and 35 Ilb., located Whelen 
Springs, Ark. 

250 tons first quality new 25 Ib. billet steel rails and 
fastenings, located Austin, Tex. 

Terms will be made to responsible buyers. 

Address inquiries to 


SHOOK & FLETCHER SUPPLY CO., INC., 
Birmingham, Ala., 
or 
BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes, Also standard sections, relaying rail. 

L A. RIDGLEY & CO., 
1605 Old Colony Bidg., Chicago. 
HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill, 








RAILS 
New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 
Phone Olive 563. 711 Third National Bank Building, 
St. Louis, Mo. 





RAILS RAILS RAILS 


For relaying and Construction Purposes; 
16-lb., 20-lb., 25-lb., 30-lb., 35-lb., 40-1b., 
50-Ib., 56- Ib., 60-Ib., 70- Ib., 80-Ib., 
angle and splice bars—spikes, bolts, tie- 
plate, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 
3648 S. Rockwell St., Chicago. 





NEW RAILS—RELAYING 
1000 tons A-1 56-lb. relayers and angles. —— rae 
from 12 to 100 lbs. Prompt shipment from 8 
MERCHANTS STEEL & SUPPLY i. 
208 South La Salle St., Chicago, Ill. 





BEFORE BUYING WRITE FOR OUR BULLETIN 


We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
lbs., all guaranteed first quality relay ers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 lbs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Grogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging a no matter = located. 

L. FOSTER COMPA 
Park Building, Totes Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 


RELAYING 40-LB. AND 60-LB. RAILS 
Also 30-lb., 35-lb., 45-lb., 56-lb., 70-lb. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


35 LB. NEW RAIL, 1100 TONS 
In stock for immediate shipment. 
Also large tonnage of heavy section relayers, spikes, 
bolts, frogs and oo, 
Jrite or wire for pric 
M. &. FRANK, Prick Bldg., Pittsburgh, Pa. 


RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 

















GEORGIA CAR AND LOCOMOTIVE COMPANY 
General Office & Plant, Ridge Ave. & Sou. Rwy., 
ATLANTA, GA, 


Rebuilt Locomotives. 


All types and sizes—a large stock to select from 
me... Cars. Having entirely New Bodies on Rebuilt 
ucks, 


Caboose Cars, Box Cars, Gondola Cars, and any kind 
of special ears built to your specifications. 
Rebuilt Passenger Coaches, 


Combination Passenger and Baggage Coaches; Full 
Passenger Coaches and ‘‘Jim-Crow’’ Coaches. Have a 
large stock at this time. 


Standard Gauge Car Trucks. 
For logging purposes—large stock at all times. 
Write or wire us for all information and prices. 


GEORGIA CAR & LOCOMOTIVE COMPANY, 


General Office & Plant, Ridge Ave. & Sou. Rwy., 
Atlanta, Ga. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department when 
you want to sell anything used in the lumber industry. 

—— LUMBERMAN, 4381 S. Dearborn St., Chi- 
cago, 











LOCOMOTIVES 
1 65-ton Baldwin Mogul, 48” wheel center, 180 Ibe, 
steam; built 1916. 
1 20x28” adn 5 Mogul, 185 lbs. steam. 
1 21x30” Baldwin Consolidation, 185 lbs. steam. 
1 46-ton Lima yp ek type 2-6-2, 32 tons on drivers. 


1 42-ton, 16x24” Baldwin Mogul; immediate shipment. 
1 42-ton, 2-truck Shay, located "Eastern Oklahoma. 
1 24-ton, 2. truck, 3-cylinder Shay; immediate shipment. 
2 23-ton, 6- wheel Porters, separate tenders, 36” gauge. 
BIRMINGHAM RAIL & LOCOMOTIVE Co., 
Birmingham, Ala. 


FOR SALE—ONE 42 TON PORTER 
Locomotive, good operating condition. Also one 32-ton 
Shay in good operating condition. Both these locomotives 
will stand aeneeen for logging roads, and are rea 
sonably priced. 

FI DELITY LUMBER COMPANY, Doucette, Texas 








NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wanted and For Sale Department. 
MERICAN LUMBERMAN, 
431 S, Dearborn St., Chicago. 





FOR SALE—IMMEDIATE DELIVERY 
AT POINT ON TWO TRUNK LINE RAILROADS 
FOLLOWING EQUIPMENT: 


1 32 Ton Brooks Locomotive No. 6. 


DESCRIPTION 
Weight: 32 Tons. 
Built New: 1894—Shop No. 2430. 
Type: Mogul. 
rauge: Standard 
Cylinders: No. of 2. Diameter 144%”, Stroke 22”. 
Drivers: No. of 6. Diameter Centers 38’’, 


Wheel Base: Rigid 11”. Total 17’ 6”, 
Pressure: 150 Ibs. Steam. 
Tender: Road Type, Capacity 2500 Gallons 
Tender Wheels: No. of 8. Diameter 30”. 
Will pass I. C. ©. Inspection. 
Also 
1 McGiffert Patent Self Propelling Steam Log Loader 
with Swing Boom and 4 Trucks. 
Built and delivered December, 1919, by Clyde Iror 


orks. 

Engine, 9x10 Cylinders. 

gg 114 Inches High, 150 Lbs. Pressure. 
Will Load a 2,000 Ft. Log 50 Ft. Long. 

Will Raise to Clear for car 58 Inches High. 

Used Very Little and is as Good as New. 


Also 
1 Clyde Universal Self Propelling Steam Skidder. 
Steel Frame and Cab. Two skidding engines, 10” cylin 
ders, 10” stroke. One 31’’ drum for re-haul line, on 
26” for skidding line. Two drums on loading engine for 
small out-haul line. 
Boiler: One vertical tubular boiler, 66” diameter, by 
132” high. Working pressure, 150 lbs. Machine in goo! 
working condition. 

Photographs on application. 

Address “K, 101,’’ care American Lumberman. 





TWO 60 TON 12 WHEEL AMERICAN 


Locomotive Company locomotives, good serviceable con 
dition. M. K. FRANK, Frick Building, Pittsburgh, Pa. 





Ss. G. BALDWIN MOGUL 
Weight 52 tons, cylinders 18x24, 
1—S. G. 28 ton Shay geared, cylinders 8x10. 
1—S. G. 36 ton Shay geared, cylinders 10x11. 
1—S. G. 6 wheel switcher, cylinders 15x22. 
1—S. G. 6 wheel Porter saddle tank, cylinders 11x16. 
60—S. G. Russell logging cars, fully equipped with au 
oe couplers, band and air brakes. 
7—S. 34 ft. flat cars 
1—15 te Holt caterpillar tractor. 
HARRY P. BOURKE, Escanaba, Mich. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge; rod 
and geared types. _ Bebult in our shops. Immediate 
shipment from stoc 
SOUTHERN TRON & eee, COMPANY, 
Atlanta, Ga. New Orleans, La. 


STEEL RAILS—LOCOMOTIVES 
Logging cranes. Cars, hoisting engines, log loaders, 
ete, E. C. SHERWOOD, 50 Church St., New York. 
55-TON BALDWIN—10 WHEELER 
160 lbs. steam; two 24-ton 36-in. ga. Shays; 6 tank cars. 
WALTER A. ZELNICKER SUPPLY CO., St. Louis, Mo. 


VALUE VS. CHEAPNESS 














You can buy a tally card for a penny or two, while 
the ‘‘Climax’’ tally book costs $1.00 per copy or 6 for 
$5.50, yet thousands of them are sold and hardwood men 
who once used them always get them. Why? Because 
they are the best. For sample pages and description, 
address AMERICAN LUMBERMAN, Publishers, Manhat- 
tae Blig., 431 South Dearborn St., Chicago. 
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THE CURTISS-WILLIS CO., INC. 


30 Church Street, New York 
Telephone: Cortlandt 4338. 


TANKS 

The Largest Dealers in Used and New Tanks 
At the prices we make we shoulé sell a tank every 
thirty minutes! 

We are building and selling new tanks of all kinds tn 
every part of the country. 

We are anxious to become so well known that when a 
man thinks of tanks he will automatically think of 
Curtiss- Willis. 





PRINTING 
8%x11 letterheads and 6% envelopes. Good grade bond 
paper. Each $5.00 per 1000. Thousands of both, $9.50; 
5,000 letterheads or envelopes, $16.00. Write for quota- 
tions on other printing. 
HURLEY PRINTING COMPANY, Camden, Ark. 


HOW TO BUILD AND OPERATE A SAW MILL 
Practical suggestions by an experienced lumberman; 
especially helpful to the medium sized operator and the 
pine mill sawing hardwood. Published in pamphlet form. 
Price $1.00. Can be ordered from this office or from 
L. L. SHERTZER, Demopolis, Ala. 


OLD COINS 
California Gold ™% §$ size, $0.53; % §$ size, $0.27; 
Colombia nickel & Catalog $0.10 

HOMER SHULTZ, King City, Mo 


EVERYBODY WANTS SOMETHING 


You want to buy 











or 
You want to sell. 

Want a job, employees; want anything? 

If you advertise you can get what you want or sell 
what you do not want. 

Nearly everybody reads the classified ads. Your ad- 
vertisement in the Wanted and For Sale Department of 
the American Lumberman would be the messenger which 
would act for you and bring you in touch with the Lum- 
ber World and allied industries. 

It would be read by the very people you want to reach. 

Get quick returns. 

Send your advertisement to 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“Soft ShortLeat Y Cllow Pine 

















NEW ORLEANS 





The Grunewald Coupon Books 


Finest Hotel South i = : = =| Labor and Money 


Oar facilities apabic 
ato give excention 
ally prompt aervice 


FORSAMPEES AND PRICES 
WRITE TO 


BIRMINGHAM. ALA. 
PO. BOX 346 











BAe See Gee J 6 Be Ge LOT 
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OUR BOARD RULES are popular with lum- 
bermen who ees 2 a durable and well 
made article. e make Board Rules to 
measure any length and thickness of lum 
and Log Rules with any scale, diameter or 
length measurements desired. Write for cata- 
log describing our complete line. 


ts ‘?. = 2G: -r? = rnin s 

ms. 1S 467 +? +8 19 1 

Sot +- A a 6° 4-2" 
rT % —s-' 











European Plan. Fireproof. 
Three Restaurants 


in Connection. = 














en or Odd “ware Rule. 


FOUND Cleveland Rule Co., = 


“ 7 


Brass and Aluminum 
Trade Checks S45. 
Automatic Counters for Counting Logs 


Get quotations from 


W. W. Wilcox Mfg. Co. 
564 to 572 W. Randolph St., Chicage 
Established 1872 

Complete Catalogue sent on Application re 


National Hardwood 
Lbr. Ass'n Rule 
























What every Lumberman wants— 


The GGG 
Hame Fastener 







“The GGG” 
Is Stamped 
on Every 
Fastener. 


GGG Metal Stamping Co."*7x"" 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. . 
Do it now. 


If your dealer won't supply you, we will, but 
prefer to have you ask your dealer first. 





























30’’x 60”’ single expansion engine built by The Lane & Bodley Co. McCormick Bldg., CHICAGO, ILL. 


| Buy a Corliss Engine at 
_ Little Above Scrap Price 


This engine is in excellent condition and is a 
bargain for any lumberman. However, it is only 
a typical example of our many offerings in wood- 
working, hydraulic and metal working tools which 
we have in stock and offer at sacrifice prices. 


Get our complete list and full particulars today. 


Louis E. Emerman & Co. 











in Speeding Up Production— ’ {c-"-wc aa Car Wheels and Axles 





ed, which necessitates the 
immediate shipment of WE HAVE A LARGE STOCK OF ALL STYLES AND 
SIZES ON HAND AND INVITE YOUR RUSH ORDERS 
Let us quote you prices now and also send you catalog showing our various 
styles of Steel Logging and Flat Cars 


KILBY CAR & FOUNDRY CO. Anniston, Alabama 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings, 








A—NORTHERN PINE. 
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Wisconsin L. & Lbr. Co. acdijs 30 
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Worcester Co. C. H.....cdi 


O-—CEDAR POSTS AND POLES | } 
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‘BLOWERS. 










spppeonita SLOW SPEED —LOW POWER een ieee 







FOR HANDLING 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guaranteed. 
CYCLONE DUST COLLECTORS. 





AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY’ 


Main Office and Works, HARTFORD. CONN. Branches. NewYork, 





and Phila 








CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEEDSYSTEMS 


Cyclone Dust Collectors 
utomatic Furnace Feeders 


Steel Plate Exhaust Fans 


Exhaust and Blow Piping 








Complete Systems Designed, Manufactured 
and Installed; Old Systems Remodeled. 








(Pat.) 


Corner Rockwell Street 


2542-2552 West 21st Street 


CHICAGO, ILLINOIS 




















National Blow Pipe & Mfg. Co. 


Limited 
NEW ORLEANS, LA. 
DESIGNERS MANUFACTURERS CONTRACTORS 


Complete BLOW - PIPE Installations 


Positive High Pressure Pneumatic Systems 
FANS, DUST COLLECTORS, BLOW PIPING 








“Blow-Ezy” System 


efficient and satis- 
be 


is the most 
factory system on the market. 
der-onstrate the truth of this statement to you. Write 
us about your requirements. 


w 
SAVAN NAH: BLOW: PIPE CO-. Savannah Ga: 


THE FAMOUS 


thoroughly practical, 
ye will 








glad to 
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Moore Dry Kilns at plant of Grays Harbor Commercial Co.. 
Cosmopolis, Wash. 





A Recent Installation 


The accompanying, photograph shows a battery of seven: 


progressive type 


Moore Dry Kilns 


which were recently completed: for the Grays Harbor Commercial Co.,, 
Cosmopolis, Wash. Each chamber is adjusted to automatically carry a: 
correct drying. schedule on the stock as it progresses trom the green to» the: 


dry end. Write for our new eatalog,. 


Jacksonville, Fla. 


Moore Dry Kiln Co. 


“KILN BUILDERS: SINCE 1879” 
North Portland, Ore. 








/ “~\ 
Reduce Your 
Hauling Costs 





Eliminate that constant resetting of tires—neces- 
sary with wooden wheels—and cut your repair 
bills materially by equipping old wagons and 
carts or new ones with our 


Steel Wheels and Axles 


ed 


Lumber Buggies 


Millmen who need lumber buggies, log wagons and 
carts will find it well worth their while to send for 
our catalog. We build them to give long, depend- 
able service at low upkeep expense. 

Ask us about Trailers for tractor hauling, 


light, all steel buggies for lumber and 
heavy duty tractor trains for logging. 


Electric 
Wheel 
Co. 


Dept. A. L. 
Quincy, Il. 






















0. S. DEPENDABLE 


Locomotive Cranes 


enable lumbermen to reduce storage space 
thru higher piling. They also reducethe ~% 
cost of handling logs, lumber, timr- Z 
bers, etc. Let us tellyou.more ~~ 
about them. Z 


Gatalogs 
No. 18-21 
mailed 
upon 
request. 










Built in 
sizes from 
7 to 60 tons 
capacity. 





es 


Mounted upon sail wheels, broad facedroad wheels, crawling tread. 





s, 5 g ., Steam, electric or gasoline 
driven. Equipped to handle Clam Shell or scrapper type of buckets, fall block and pile-hammer. 


ORTON & STEINBRENNER CO., Main Offices: CHICAGO, ILL. 





Factory, Huntington, Indiana 








ae 

“Chapin’s 
Lumber 
Reckoner” 


Reduces to board measure lumber, 
scantling, square timber and saw 
logs. Cloth $4; postpaid. Let us 
send you sample pages. 


American Lumberman, 
431 So. Dearborn St., CHICACO 




















| LIDGERWOOD SKIDDERS 


Full Line 

of over- 
head and 
ground skid- 
ders to meet 
every condi- 
tion of logging. 





Catalogs 
on 
request. 


LIDGERWOOD MFG. CO., 96 Liberty St.,. New York 


Branch Offices: Canada: Canadian Allis-Chal: . Vd. 
Chicago, Seattle AGENCIES New Gelcenes’ Woodweed. Wight & To Ltd. 
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— Ve) Add another 
A Gumus = flooring plant! 


L. D. LEACH & CO., Chicago, 
Leaf 


added its order to such recent 


Turn Over a New ordersas E. L. Bruce Co., W. M. 


Resolve right now that you're going to Ritter, Ark. Oak Flooring Co., 
end loss on account of poor lumber drying for 
this year “once and for all’’ by installing 


Emerson t's: Dry Kilns | THE STANDARD 


Moist Air 


+ 
Too many millmen seem reconciled to poor Dry Kiln 


drying and regard it as a necessary evil, but 
there's no danger with Emerson kilns when 
they are properly operated. Dozens of lum- 


pene oy igs ala A ‘thappy ew Vear to All! 


THE EMERSON DRY KILN CO,., Inc. The Standard Dry Kiln Co., 1529 McCarty St., 
949 Broadway NEW YORK Indianapolis, Ind. 


Western Representatives, H. H. Plummer & Co.. Western Representatives: The North Coast Dry Kiln Co., Seattle, Wash. 


553 Monadnock Bldg., San Francisco, Cal. 
= S) 























WHERE ? 
In almost any woodworking plant. 
WHY? 
Because they are superior. 
WHO SAID SO? 
Leading manufacturers in every line. 
SINCE WHEN ? 


Over twenty years have passed since the first one 
was installed. 


WHAT? 








The best dryers in the world for Veneer 


PROCTOR & SCHWARTZ, INC 
FORMERLY 
THE PHILADELPHIA| TEXTILE MACHINERY CO 
PHILADELPHIA 














Flooring Plant of West Virginia Pulp and Paper Co., Cass, West Virginia. 


The first kilns in 6000 years in which 
humidity is automatically controlled. 


THE NATIONAL DRY KILN CO., indiscspots: Indians. 
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Phoentx Logging 


Three Sizes—3"- 3%". 4" 


Phoenix Logging Sleighs, like Phoenix Steam Log Haulers and Phoenix Car Stake 
Pockets, have received the endorsement of the lumber industry. 

In building these sleighs, selected Wisconsin White Oak is used for runners and beams 
and select rock elm or oak for rolls and polls. 


The runners have concave steel shoes made of the best hard spring steel with parallel 
edge and are ironed with McLaren castings, as shown in cut. All other material is of 
the best mild steel. 


The iron work is extra heavy for extreme hard service. Sleds are coupled throughout 
with cross chains and eye bolts or steel cable and eye bolts. The sleds can be coupled 
and uncoupled readily and arranged for use with horses. 


Prompt Shipment can be made! Write to us immediately for additional descriptive in- 
formation and prices. 


Phoenix Manufacturing Company, Eau Claire, Wisconsin 





Sled— 


J-125 














-_— 


Pat O6p. 181900 


Za Fosition 
to Load- 







Magy tise [fh 


you money by increasing your facilities and saving time. 





Our Self-Loading 
Skidders 


illustrated herewith 
are indispensable in 
any logging camp. 
For handiness, prac- 
tical operation and 
a time and money 
saver, a trial easily 
proves their worth. 
We should like to tell 
you more about them, 
Further particulars 
yours for the asking, 














Eight Wheel Log Wagons Reduce Hauling Costs 40% 
Hundreds of them W,fome of the, largest operators, im there less power to pull'a given it allin the eight 
in Daily Use weight over an uneven road than the ordinary wagon and thereby save wheel construction 





LINDSEY WAGON COMPANY, Sele Manufacturer LAUREL, MISS | 


. 











Rogers Sit. 





Adjustable Stake Pockets 


Haul Big Logs on a 


Logging Trailer 


Built entirely of Steel in 1 to 10 ton capacities. 
Indestructible. 10 to 22 Foot Adjustable Reach. 


ROGERS BROTHERS COMPANY; pen ee nia 







Write for Catalog ‘‘L’’ and full particulars. 


Trailer can be attached to any Truck == 
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151-7 Per Cent Average Performa: e 


Reports on nearly 100 VULCAN Locomotives 


showed an average performance of 
151-7% of their rated pulling power. 
5 ncmwenmnain xs. MRM These locomotives had been in service 
Le Bi ine ont from six months to twelve years 
and ranged in size from 6x 10 
to 19x 26 cylinders and in 

weight from 9 to 65 tons. 

A typical VULCAN record. 


Established 1849 


Vulcan Iron Works 


1727 Main St. 
Wilkes-Barre, Penna. 
































RL 














Longer Service— Lower Upkeep 


These two important factors in logging cars have proved to many of the 
largest sawmill operators in the country the advantages of installing 


ip goo] OTTUMWA 
ae Roller Bearing 


Car Wheels 


They require re-greasing but once 
~)| a year, require less power to move 
cars, and are more economical in 
operation. Let us tell you more 
about these car wheels and our 
roller bearing lumber buggies to- 
day. 


boneog “* | Ottumwa Iron Works, °c." 









Write for Circular 
Describing these Trucks. 












In writing forprices, specify diameter of 
wheel desired and track gauge. We will 
be pleased to refer you to large Mills 
using our trucks. 














GREASE. 
Chamaen 























4 Our Catalogue “K” Shows 
Locomotives 
from 12 to 90 Tons 


Double geared; also outside 
Valve Gear, and other feat- 
ures that will interest the 
Loggers. All working parts 
interchangeable and of easy 
access, 


Investigate. 


CLIMAX MANUF ‘ACTURING COMPANY, Corry, Pa., U. S. 
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Why Not Check Up On Your Transportation? 


Are your engines suited to the work they 
have to do? Do they take the grades with 
heavy loads? Do they derail on curves? How 
much fuel are they using? What are your 
repair costs? 


Now is a good time to give your transporta- 
tion problem the deliberate study it deserves. 
Engines, grades, curves, track and other condi- 


tions should be examined carefully with a view 
to increasing timber hauled in a given time and 
decreasing the unit cost of hauling. 


Let us have an outline of your transportation 
system, and we will tell you, with facts and 
figures, what Shay Geared Locomotives are 
doing for other lumbermen and what they can 
do for you. 


LIMA LOCOMOTIVE WORKS, Incorporated 


LIMA, OHIO 


17 East 42nd St., New York 














PSPeSSCCSNFIDNSSINIEGUUEHDSSOEOSEREIONSUEON CUOMROEUSESSEN GUTHUSSLSCUGHUATERD ENE SEES CUUDET ONE Ten tee Tis 55 vas 


“No Other Engine Could 


-day. One.of these engines has seen 
‘continuous service for over 4 years, 


powerful and most reliable. 


LOCOMOTIVE WORKS, 


Western ‘Representatives 
\WHITNEY .ENGINEERING CO. Ask t 


Give the Satisfaction 
We Have Obtained 
From the HEISLER” 


‘Read what the W. W. Gary 
‘Lumber Company says: 


“We have two HEISLER locomo- 
tives in opera‘ion constantly every 


and the other about 2 years. 


“The work these engines have 
to do is a thorough test of the 
HEISLER’S ability, as well as its 
durability—and the satisfaction 
they have given could not have 


been accomplished with any other Pe a { 
engine.” — W. W. Gary Lumber =m = 


Company, Percy, Miss. 


The reason that so many lumber- 
men prefer the HEISLER to .all 
other engines, is because they have . 
found the HEISLER to be the most Ke 


Power is transmitted direct to the center 
shaft, and thence to the wheels through only 
one set of bevel gears. And besides—ex- 
tremely flexible truck construction enables 
the HEISLER to pull heavy loads over rough 
track, and up steep grades. 


Let us show you what the HEISLER will 
do for you. What size locomotives are you 
using for your log hauling? 


HEISLER 





Erie, Pa., U. S. A. 


‘acoma, Washington 
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[ }esaned especially for use in territory inac- 

cessible to a track skidder or as an auxiliary 
machine to bring logs within range of a track 
operation. 








This new self-propelling outfit will double the 
capacity of a cableway where relaying is advis- 
able or yarding advantageous. 


The machine is built in two sizes on structural 
steel frame, thoroughly hot riveted and braced, 
and carries a boom of proper height to meet re- 
quirements. The crawler type of propelling 
mechanism is used, which permits a speed of over 
two miles per hour. 





The engine equipment of the skidder shown is 
of the single line ground type with cable out haul, 
or two line horse out haul. For cable way skid- 
ding it is equipped with a Clyde Standard inter- 
geared cableway engine. 





The entire unit is built to Clyde quality stan- 
dard and is covered by the Clyde guarantee 
against original defects. 





























Complete detailed information will be fur- 
nished upon request, either from the home 
office or our nearest branch. 











CLYDE IRON WORKS SALES COMPANY 
\ A \ Sole Distributors for 


Clyde Iron Works CINCINNATI, OHIO 


2605 Union Cent. Building 
Duluth, Minnesota, U. S. A. SEATTLE, WASH. 
542 First Avenue South 





\ 309 Magazine St.Q ¢ 
* JACKSONVILLE, FLA* 
507 Hill Building WY 
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Fairbanks - Morse 
Ball Bearing Motors 





How Much 
Does Friction 
Cost You? 


Bearing friction means current waste. 
Ball bearings reduce friction and save 
current. This means big savings in 
money and in addition you get better 
and longer service from Fairbanks- 
Morse Ball Bearing Motors. 


Dust-proof, grease packed bearings 
require attention only a few times a 
year—reduce maintenance costs. 


In addition to ball bearings—a one 
piece rotor winding with end rings 
cast on solid copper bars gives me- 
chanical strength and high conduc- 
tivity. 


Solid cast frame—rigid base with 
broad feet cast on. 


Standard 40 degree rating affords 
a factor of safety and assurance of 
service when actual load is not def- 
nitely known. 


Fairbanks, Morse & CG. 


MANUFACTURERS HISCAGOQ 
The Canadian Fairbanks-Morse Co., Ltd., Montreal 





i “ 








There Are Two Ways of Binding a Load- 
Which Do You Prefer? 





$3.15 Each 
$6.30 Per Pair 





You simply hook each 
of the grab hooks of 
this device over a link 


of the chain and pull 
the lever down—this 
takes up the slack 
and the load is firmly " 
bound. 
Warranted to Please. 


GOODYEAR & MILLER 


Successors to 
A. B. GOODYEAR Q88byEAr° LOAD BINDER 
BLOOMDALE, OHIO, U. S. A. 
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Flexible win; Wagons 
WITH HIGH SPEED SOLID STEEL AXLES 


Built specially for Crawler type tractor work. All wheels 
track perfectly and never run hot. Ask for catalog. 


ow 





Lumber Buggies, Haul-Offs, Carts, Etc. 
Garland Wagon Co., New Orleans,La.,U.S.A. 


























Enginel -Pumps - Electite Motors and Generators - Fairbanks Scales - Railway Appliances - Farm Power 








ELECTRIC DERRICKS| 


Cut shows one of our Electric Derricks at work unloading logs from barge on the Mis- 
sissippi River, Dimension of Derrick—mast, 82 ft.; boom, 104 ft.; capacity 10 tons. The 
hoist is located in house on mast, and will raise the load, haul it in or out on the boom 
and turn the derrick, performing the three operations simultaneously. 


Logs can be piled 35 feet high under boom or higher if necessary. 
No danger from fire. No Smoke. Costs less to operate than steam. 















We have just equipped one of the largest 'umber yards in the cou.iry with 
six of our Electric Derricks. We also man- , 

ufacture Electric Hoists for piling or 
storing logs — Electric Locomotive Cranes— 
Electric Pillar Derricks. 


Over 500 types and sizes 
—all electric 





Write us 
The Maine __ 
Elcetric Co. 
Portland, Me. of 





U.S. A. 
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es Power Setworks 


\ Rope and motor driven 
al FOR 


Rack and Pinion Carriages 


Accurate 
Lasting 
Logical 
Inexpensive 


Simple 


Write for bulletin and list of 
satisfied users 


The most important feature in 
a sawmill for accurate lumber 


Allis-Chalmers Mfg. Co. 


MILWAUKEE, WIS. 


“a 
and all principal cities in the United States. 




















LUNKENHEIMER 


_ Valves and 
Engineering Appliances 


GLOBE,GATE, CHECK, THE LUNKENHEIM ER co WATER COLUMNS, COCKS, 

POP SAFETY, BLOW-OFF, naam edlittercnams WHISTLES, INJECTORS, 
THROTTLE, SAFETY Gun GRADE enciNeeriNG SPECIALTIES LUBRICATORS, OIL ano 

NON-RETURN VALVES, ETC, pA CINCINNATI set GREASE CuPS,ETC, 


CXPORT OGPT, 129-155 LAPAVETTE 87., NEW YORK 


SAFETY —ECONOMY-—PERMANENCE 

















The Final Test— 


of any kind of planer is the quality 
of work it will do. No matter how 
small the board 


A Pony Planer 


will do your planing right. It handles 
anything from 1-16’’ to 8” in thick- 
ness and up to 24” in width. 


E. & B. Holmes Machinery Co. 


Makers of — 57 Chicago Street, 


Special Cut-off Saws, Rip Saws, Pony Pl 
“FR ace Gant Soeed Counter State. Buffalo, N. Y. 








The Economical Engine 
For Sawmills 


Superior design and 
simple, yet substantial, 
construction make the 
cost per year of service 
of the Hart Center 
Crank Piston Valve 
Engine unusually low. 


Write us today for illustrated catalog. 


Hart Bros. Machine Co., west'Virsnia 


‘* Leading Portable Mill and Engine Builders for Three Generations. ai 
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Increase Your Cut, 
Make Your Lumber Sell More Readily, 
Get More for it per M and Save Freight by installing a 


Tower One-Man 2-Saw Trimmer 


which squares the ends, cuts the boards to standard or any desired special lengths, and saves freight by removing the waste and, 
therefore, reducing the weight. 










is is the llever that i Se r 
eontrols the feed works This is the crank for shifting the saws 
- NED Se Sere 20 Ve ita ioe 


Both saws shift, moving to or from each other at an equal rate. 

Two feeds—fast and slow. 

The feed can be changed or stopped altogether without stopping the saws. 
Made in eighteen different sizes and styles. 


GORDON HOLLOW BLAST GRATE CO., Greenville, Michigan 


Manufacturers of 
The GORDON HOLLOW BLAST GRATE and the TOWER line of Edgers and Trimmers 


























TURN YOUR 





COST 
CUTTERS 


Low selling prices emphasize the 
need for low production costs, 
if profits are not to suffer. 
“American” Saw Mill and Wood- 
working Machines are proved 
cost cutters, embodying the latest 
ideas and the best construction 


Our “Little Giant’ Slab Resaw makes ee 
° lowered costs for hundreds o 
Good Lumber out of Mill Refuse others—they will do the same for 
We Manufacture Four Sizes of Band Resaws you. Write for the catalog. 
Cut-Off Saw Tables a Hand Hole Cutter for 
Hot Roll Oryer for Veneer Lumber . 
42-inch Slab Resaw for Saw Mills e ° 

serous Carat Sow Gluing aching series American Saw Mill 
28-inch Double Roll Surfacer Paving Block Saw e 
Power Feed Board Box Machine Rip Saw Tables Machinery Co. 


Fischer Machine Works Co. eB Mada Seroat. 


a 1841-45 Carroll Ave., CHICAGO, ILL. 








SLABS == MONEY | “AMERICAN” 
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LANE 


TRADE’ MARK REG. VU, S. PAT. OL 


CHAIN-FEED EDGER 


WITH 14-INCH SAWS 
FOR PORTABLE MILLS 























—— >} 






en 





THIS MACHINE 
WILL EDGE LUMBER 
ABSOLUTELY STRAIGHT 

WE MAKE SEVERAL LARGER SIZES 


SEND FOR OUR EDGER CATALOG 


LANE MANUFACTURING CoO.. | Monrtretier, VERMONT 





— ———$ $$ —___—___—— 









































The Prescott Standard Edger 


Manufactured in Any Width 


One-Piece Frame. Forged High Carbon Steel Arbors. Self Oiling and Water 
Cooled Boxes. Steel Sectional Saw Toot Rolls. Two Speed Feed Works. 


Write us and we will tell you all about it. 


THE PRESCOTT, COMPANY, Menominee, Mich. 


REPRESENTATIVES: , 
The Sumner K. Prescott Co., Seattle, Wash. F. C. Barlow, 608 Spalding Bldg., Portland, Ore. 





The Eby Machinery Co., San Francisco, Cal. 
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Buffalo—Famous Lumber Center 


“Buy and Sell Hardwoods in this Market” 


Unequalled facilities for rapid dispatch, by Rail, Lake or Barge Canal, on all 
your requirements, large or small. Complete stocks of various 





J. B. Wall, Pres’t 
Buffalo Hardwood Lumber Co. ¥,¥,834, Fe, 
940 Seneca Street 
We Specialize in— White Ash, Oak and Maple 


We also handle a complete stock of Quartered Oak, Poplar, Red Cedar. 








Atlantic Lumber Company 


HARDWOODS 
Our Specialty—West Virginia and Pennsylvania Cherry 
West Virginia Soft Red and White Oak. ‘ 1055 Seneca Street 


HARDWOODS 


in all thicknesses, in unlimited quan- 
tities through Buffalo Dealers. 


Supplying the Hardwood needs of the Nation. 














Blakeslee, Perrin & Darling 


A COMPLETE STOCK OF SEASONED HARDWOODS 


Including Ash, Basswood, Birch, Cherry, Chestnut, Cypress, Elm, Gum, 
Hickory, Maple, Plain and Quartered Oak, Poplar and Walnut. 


1100 Seneca Street 








T. Sullivan & Company 


Northern 


GRAY ELM and BROWN ASH 


Niagara Street Corner Arthur 








Yeager Lumber Co., Inc. 


Our Specialties 


OAK— POPLAR—ASH—MAPLE 


932 Elk Street 








G. Elias & Bro., Inc., 


Have large stock fine dry 
ELM 1” to 4” thick, all grades 
Also all other Hardwoods, White Pine, etc. 
Established 1881 965 Elk St. 








Standard Hardwood Lumber Co. 


Prompt Shipments—from Buffalo Yards or from Mill direct to you 
8,000,000 feet Dry Stock on Hand. 1333 Clinton Street 








Miller, Sturm & Miller 
Hardwoods of All Kinds 


1142 Seneca Street 





Hugh McLean Lumber Co. 
HARDWOODS OF ALL KINDS 
Our Specialties—Quartered White Oak, Plain and Quartered Gum 
940 Elk Street 








Taylor & Crate Harpwoops oF ALL KINDS 
A stock of 18,000,000 to 20,000,000 ft. of Hardwoods 
carried at all times at our big Buffalo yards. 


RAIL AND CARGO SHIPMENTS 
Established 56 Years 2101 Elmwood Avenue 











Frank T. Sullivan 


Specialties 


CHERRY, WALNUT and PACIFIC COAST WOODS 


Main Office: 600 Ellicott Square. Yard: 2598 Delaware Ave. 
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“Let BUFFALO Do It” 


CHOICE SOFTWOODS 








Orders sent to any of the firms shown herewith will 
have prompt and careful attention. Mixed cars can 
be quickly assembled from different yards if neces- 
sary. Try us. 





|| In Stock at Buffalo for local Burton H. Hurd, Pres. For Building Supplies of Merit 
etts um er O. | Shipments: Allen J. Hurd, Vice Pres. 
i 


Clark W. Hurd, Sec. & Treas. OUR SPECIALTY:— 


Main Office, Yards and Sheds | California Sugar Pine MILL CON STRUCTION 
. = oe California White Pine Hurd Bros 
Foot of Hertel Ave., > rag saieneuaes *? | AND HOUSE MATERIAL 
BUFFALO, N.Y. 





Your inquiries solicited for all kinds 
We spacinlins » PATTERN Lumber Office, Yard and Mill,‘ of Building Lumber. 

Branch Offices : = Pres a Prompt shipments in straight or mixed 
5544 Telegraph Ave., OAKLAND, CAL. ing Mills. cars from stock carried in Buffalo yard. 


800 Bailey Bldg., PHILADELPHIA, PA. || Direct Shipments from Westera Mills. BUFFALO, N. Y. EFFICIENT SERVICE. 


693-771 Bailey Avenue, 











Graves, Manbert & George, Inc. | | Jackson & Tindle™ reisctsttor: on. 


Incorporated All being operated so we are 
in position to quote attrac- 


White Pine Yellow Pine 


tive prices on high grade 

















Norway Pine Hemlock b B atime te } Maple, Birch, Basswood, Elm 
Hy a F + F 1 . r - Xs 
Oregon Pine Spruce um er L . ' Beech, Hemlock, Pine, Spruce, 
Idaho Pine Fir, Lath oneneaeian Cedar Shingles. 
5 I ay ilding, nquiries solicited for either 
Home Office: 907 White Bldg. NewYork Office: 51 E. 42nd St. in saenstes sllitted Sor est 
THE We are prepared to supply on short notice 


R. LAIDLAW LUMBER CO. , ee in 
Ohio Basin, BUFFALO, N. Y. White Pine Lumber 
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LONG YEARS 
Ly SERVICE 


will result from your adoption of The 
Shimer Cutter Head for Flooring, Ceil- 
ing, Siding, Door,—Sash and Blind work 


— because these tools save labor and lumber. 
Labor, because the bits require no fitting to main- 
tain a uniform output from day to day, being 
sharpened with a file, and set up to a gauge. Lum- 
ber, because of the clearance protection to the 
bits, the cutting edges of which only come in 
contact with the lumber. 


They cut cross-grained and knotty lumber 
turning a troublesome job into a playfully easy 
proposition saving both waste and loss. 


Over 200,000 tools sold. You can profit by 
them too. 


SAMUEL J. SHIMER & SONS, Inc., 


MILTON, PENNSYLVANIA, U. S. A. 
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Make one Ituck do the work of Ivo 








A detailed expla- 
nation of the econ- 
omy of using 
Roller Bolsters is 
given in the cata- 
log. Write for it. 


HEN you mount a set of Roller Bolsters on a 

truck you at once double its delivery capacity. All 
of the time ordinarily wasted in loading and unloading 
is utilized. The truck is kept constantly “on the go” 
because these operations take only a minute’s time. 


Delivery expense—the lumberman’s biggest item of 
operating cost—is reduced to an absolute minimum. 


In doing this Roller Bolsters pay for themselves 
within 30 days. 


The practical working out of this economy has been 
demonstrated on the truck fleets of such representative 
firms as the Julius Seidel Lumber Co., St. Louis; the 
Hammond Lumber Co., Los Angeles; and the Canton 
Lumber Co., Baltimore. 


They have made one truck with Roller Bolsters do the 
work of two trucks without such equipment. So can you. 


THE R-B COMPANY 


General offices: Lathrop Bldg. 
KANSAS CITY, Mo. 
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Lumber Posts CONVEYIN G 


Heavy Wood Chips, Shavings, Sawdust, Eto, 
| ath Poles 40,000 POUNDS EASILY HANDLED PER HOUR 
DISTANCES 400 TO 4000 FEET 

= . A POSITIVE HIGH PRESSURE, PNEUMATIC SYSTEM 

For blowing longer distances, heavier materials and larger 

Ing es an 1es volume than could be handled with a centrifugal fan. 

Is entirely automatic, free from danger of clogging, and 

requires a great deal less power than the ordinary system. 


If you have a problem of any kind in connection with a 
gathering or conveying fan, we can help you. That has been 


Northern Pole and Lumber Co. our business since 1888. 
DULUTH, MINNESOTA The Allington & Curtis Mfg. Co. 


Philadelphia, Pa. Incorporated 1888 Chicago, Ill. 
Factories :— Saginaw, Mich.; Boston 29, Mass. 
Originators of Slow-Speed, Low-Power collecting methods for Dust, Shavings, ete, 


Bargain 
PARDEE & CURTIN LUMBER CO. Items In 
SALES OFFICE Y E A R D R Y 


CLARKSBURG, W.VA. 
MANUFACTURERS OF CHOICE WEST VIRGINIA HARDWOODS 10 & 12 14 & 16 


BAND MILLS = Feet Feet 
CURTIN, COAL SIDING AND HOMINY 1x 6” No. 1 Barn 60,000 


WEST VIRGINIA 1x 8” & 10” No. 1 Barn 100,000 200,000 
1 x 12” No. 1 Barn 60,000 120,000 
8,000 12,000 

50,000 

1 x 12” No. 2 Barn 20,000 
2x 6” No. 1 Barn 25,000 
RAILWAY AND MILL SUPPLIES | 2z,24'7,%015 ie 
2x 12” No. 1 Barn 40,000 

Shipped from Stock 2x 6” No. 2 Barn 7,000 

Rails, Bars, Sheets, Roofings 2x 8” & 10” No. 2 Barn 20,000 

2x 12” No. 2 Barn 12,000 

















New and relay rails, track spikes, Steel beams, channels, angles and 
bolts, fish plates, push cars, hand cars, square twisted reinforcing bars. 
iron and steel bars in rounds, squares Painted and galvanized roofing. Com- Above small knotted stock. Ideal for outside work. 
and flats. Position roofings. Heavy hardware. 


CYPRESS ST. LOUIS HARDWOODS 








a: | Hardwoods | @ 

‘| and Cypress |__| |New “The Gideon-Anderson Co.” 
eens | Formerly the Gideon-Anderson Lumber & Merc. Co. 
Wistar, Underhill & Nixon, a Oo Our name changed January first but there will be no change in the 


personnel of our organization or the high quality of our stock 
or service rendered our customers. Your inquiries solicited. 


It Pays to Buy the Best Babbitt Sales Office waa etree seg eT. LOUIS, MO 


in the beginning because it will keep your 
machinery in operation and thereby aid 


A) R E -) @) N Es. production. FIRE INSURANCE’ ON 


More-Jones Hoo-Ho6o, Rex and Improved 


} Babbitts are the best for sawmill use be- PERRY & PARKER CO., INC., r 
Hoo-Hoo—Rex—Improved}} cause they are made from pure, new metal 6 Sede, EW YOR 


y/ and are specially. designed and treated to 
BABBIT Tez meet your conditions of load, speed and 
S i = strain, Let us send you further infor- 


mation, 


More-Jones Brass & Metal Co., St. Louis, U.S.A. RAIN INSURANCE 


Manufacturers of Band Sawed— 
; POPLAR 
/ , pP P QUARTERED OAK 
PLAIN OAK 
EL | () W | LA R pnt 
a, : BASSWOOD 
. SPECIALTY 
Heavy Oak Timbers and Bill Stock Sawn to Order 
OAK FLOORING | 
Coal Grove, Ohio, U.S.A. * 





















































